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PREFACE. 



While I have endeavored to set forth in their order the dominant facts 
pertaining to the history of the New-York Life INSURANCE COMPANY, 
as seen from the Home Office, I am conscious that the greater part of the 
work involved in the upbuilding of such an organization, and the greater 
part of the benefits conferred on the community by its operations, are 
beyond the power of my pen to describe. The history of a great army 
can only give an outline of its organization, campaigns, victories and 
losses ; it cannot take account of the toils, the sufferings, the hopes and 
the fears of the hundred thousand individuals of which the army is com- 
posed. The labors of a large corps of faithful agents during half a cent- 
ury ; the motives that have induced the application for over six hundred 
thousand policies of insurance, each one of which had in view certain 
benefits to others in the event of the applicant's death while the policy 
was in force ; the benefits actually received by reason of payments aggre- 
gating nearly two hundred million dollars, over half of which was paid in 
death-claims and endowments; — these are the things that can never be 
described by mortal man, and yet they all belong to the history of the 
New-York Life Insurance Company. 

Every great corporation is the product of two forces — the one in- 
ternal, the other external — the management, and the times in which it 
has its existence. It did not seem possible, therefore, to write a history 
of the New-York Life Insurance Company without making copious 
references to the history of Life Insurance during the last half century 
and to the conditions by which its growth has been affected. The log- 
book of a ship makes mention of the weather, as well as of the distance 
sailed, and sometimes the best of seamanship avails but little save to keep 
the v^essel to her course. The life companies of fifty years' standing have 
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sailed over stormy seas, and it is not a little to the credit of their mana- 
gers to have brought their precious cargoes safely into port. They have 
shown themselves skillful seamen, not only in breasting financial storms, 
but also in taking advantage of fair weather. The references to contem- 
poraneous history have added considerably to the size of this work, and 
I trust will add something to the interest of those who may be its readers. 
Acknowledgments are due, for information furnished, to Hon. Car- 
roll D. Wright, Commissioner of Labor, in charge of the Eleventh Census; 
Hon. James H. Eckels, Comptroller of the Currency; Hon. W. J. Harris, 
United States Commissioner of Education; Hon. Charles Preston, Super- 
intendent Banking Department, State of New York; Daniel O'Dell, Esq.. 
formerly the Company's Superintendent of Agencies ; and to the Editors 
of the ** World Almanac" and of the "Iron Age"; also to the Librarian 
of Columbia College, for courtesies extended ; and to the Equitable Life 

Assurance Society, for free access to the *' Walford Library." 

J. M. H. 

New Yorky Novembery J8g^. 



CONTENTS. 



CHAPTER I. 
Charter and Organization. 

PAGE. 

Acts of May 21, 1841, and April 18, 1843 i 

Election of the first Board of Trustees 2 

Election of Officers and issue of first Policy 2 

Name changed by Act of April 5, 1 849 3 

General powers under the Charter 3 

Amended Charter of 1893 3 

Subscription Notes — list of — how used 4 

Dividends — how to be made and redeemed 5 

Advertisement of the Company, August 14, 184$ 6 

CHAPTER II. 

Life Insurance in 1845. 

Life companies doing business in the United States in 1845 7 

Early history of life companies in Philadelphia 7 

Companies in Massachusetts and in the South 8-9 

The New York Life and Trust Company 9 

Report of President Bard on Mutual Insurance 10 

The Magna Charta of Life Insurance 11 

Organization of the Mutual Life 11 

English life companies in 1845 12 

CHAPTER III. 

The Unitei> States in 1845. 

Constituency and population of the LInion 13 

Political questions of the time 13 

Men prominent in public life 14 

Means of communication 17 

Postal and telegraphic systems 17 

An agricultural people 18 

(irowth in elements of civilization ; 18 

Increase of the humane spirit 19 

Relation of changes to Life Insurance 19 



viii Contents. 

CHAPTER IV. 
The First Thousand Policies. 

PAGE. 

First office at 58 Wall Street 20 

First Policy and Application forms 20 

Policy conditions and limit of risk 21 

Extra premiums charged 22 

Slave policies — first death-claim 22 

Schuyler Colfax appointed agent 23 

Business of first year — first dividend 24 

Premium notes authorized to be taken 25 

Tabular history of first i ,000 policies 25 

Early policies in force in 1894 26 

Portraits of two policy-holders insured in 1845 26-8 

CHAPTER V. 

The First Million Dollars. 

1845-1855. 

Mr. Merchant elected President 29 

Mr. Franklin succeeds Mr. Merchant as President 29 

Notable men brought into the Company's service 29 

Efforts to increase the business 30 

Interest paid on dividends 30 

Office removed to 68 Wall Street 30 

Traveling agents appointed 32 

Changes in the Vice-Presidency 32 

Business year made from January i to December 31 32 

Prevalence of cholera in 1849 32 

Company's action re cholera, and deaths from 32 

Special Agency Committee and appointments 33 

California risks 34 

Yellow fever and rates in Southern sea-ports 35 

Suicide clause eliminated from policy 35 

Subscription notes canceled 35 

Removal to 106 Broadway 35 

Premium notes exchanged for dividends on lapsed policies 36 

Re-insurance of the Phoenix Insurance Company of St. Louis 37 

Deposit law of April 8, 185 1 37 

Massachusetts law of 1852 38 

General decline of life insurance business 38 

Reports required of life companies under laws of 1849 and 185 1 39 

New-York Life's report criticised 39 

First valuation of policies 40 

Comptroller certifies to Company's solvency 40 

Yellow fever in 1853 ; yellow fever losses 41 



Contents. ix 

PAGE. 

Life Insurance promoted by higher elements of character 43 

Yellow fever at Norfolk and Portsmouth, Va., in 1855 43 

Extra rates on Southern risks 43 

Eleventh annual report shows assets $1,059,008.65 44 

CHAPTER VI. 

Non-Forfeiting Policies and the Redemption of Dividends. 

1856-1860. 

Laws governing life insurance companies, 1855-60 46 

Financial crisis of 1857 •. 49 

Purchase of property 1 12 and 1 14 Broadway 49 

Distribution of business and losses 50 

Canadian agency opened and closed 50 

Redemption of dividends discussed and postponed 51 

Report of Examining Board on Mutual Life's dividends 51 

Attempts at fraud on the Company 53 

Pike's Peak risks and hand-bill 53 

American Life Underwriters' Convention 53 

California agency and rates 57 

Comparison of Northern and Southern business 58 

Second meeting of Life Underwriters' Convention 58 

Discussion on non-forfeiting policies 59 

Customs of the companies 60 

The New-York Life issues a non- forfeiting policy 63 

An Epoch in Life Insurance 63 

Subscriptions for Post Office and Captain Wilson 63 

Question of war risks raised and postponed 64 

Plan for redemption of dividends adopted 65 

Table of life insurance business for i860 66 

CHAPTER VII. 
Period of the Civil War. 

1861-1865. 

Perplexities of the life companies 68 

Fidelity of Southern agents 68 

Business continued until forbidden 69 

Inquiries of Southern policy-holders 70 

A prophetic letter 70 

An inquiry from Fort Sumter 71 

The companies decide to issue war permits 73 

Status of Southern policies 74 

Business interrupted by war preparations 76 

" Home Guard " permits granted free 77 

Effect of secession on the Company's policies 79 



X Contents. 

PAGE, 

Effect of proclamations and court decisions 8i 

Mails to seceded States discontinued 82 

Exchange on New York at a high premium 83 

The ''American Letter Express " 84 

Commercial intercourse with the South forbidden 85 

Hard times at the North 86 

Liberal measures of the Company 87 

Subscription for Sanitary Commission 88 

First investment in Treasury Notes 89 

Annual report for 1861 90 

Taxation of life companies by Congress 91 

Resumption of business in Norfolk 92 

Resumption of business in New Orleans 94 

Dr. Copes* retrospect in 1879 95 

An inquiry from Mobile ina Havana 96 

*' Home Guard " permits for Baltimore policy-holders 98, 104-6 

Colonel Donnelly's war permit 99 

00 
01 
02 

04 

05 
07 

07 

08 

08 

09 

10 

II 

13 

14 
16 

17 
18 

19 
20 



Business in Norfolk , 

Annual report for 1 862 , 

Death of General Agents ; war losses , 

Liability for ** scrip dividends" 

Claim paid under Mobile policy , 

Policy heading used in 1863 , 

Resignation of Actuary Freeman 

Annual report for 1863 

Construing the non-forfeiture clause 

Mr. Beers elected Actuary 

Increasing competition for business and agents ... 

** Home Guard" permits issued in 1864 

War losses paid in 1864 

Annual report for 1864 

First letters from Savannah and Richmond 

First letters from Mobile and other Southern cities, 

Re-instatement of Southern policies 

War losses paid in 1865 '. 

Review of the Company's war experience 

Business of all companies in 1865 



CHAPTER VIII. 
From Peack to the Panic. 

I 866- I 873. 

Industrial and commercial activitv 121 

Extension of the Company's business 122 

Agents and taxes in the South 122-3 



I 



Contents. xi 

PAGE. 

Commissions and extra rates 1 23 

Distribution of the Company's business 125 

Copy of application attached to policy ■ 1 26 

Plans for building at 346 and 348 Broadway 1 26 

Contribution plan of distributing surplus adopted 1 27 

Flood and yellow fever in Louisiana 1 29 

Issue of a " Return-Premium Endowment Policy " 130 

Annual report for 1867 131 

Increase in the executive staff 131 

Volume I., Number i, ** New- York News- Letter " 132 

Letter from Bishop Green, of Mississippi 133 

The '* Southern Department " established 134 

The Company enters Canada 134 

Death of Mr. George I. Richardson 135 

A competitive circular of the time 136 

Annual report for 1868 138 

Redemption of dividends completed 138 

Re-insurance of Southern Life Assurance and Trust Co 140 

Extension of the Company's business westward 140 

** Black Friday " and profits on gold 141 

Notable claims paid in 1869 143 

Business extended to Pacific coast and to Europe 144 

The Home Office moves to 346 and 348 Broadway 145 

Competition in the South 146 

Payment of General Thomas' policy 149 

Surplus by three different standards 149 

First death-claim paid in England 1 50 

Issue of the ** Ten- Year Dividend Policy " 150 

Life companies' suggestions to Insurance Commissioners 151 

Death of Mr. Henry A. Dyer 152 

Contribution to Chicago fire sufferers 1 53 

Letter of Rev. Edward Everett Hale 1 54 

Issue of the ** Tontine Investment Policy " 155 

The cash surrender value feature 156 

Approval of eminent actuaries 158 

The Mutual Life proposes to reduce premium rates 1 59 

Opposition of eighteen other companies 160 

The Colvocoresses case 161 

Disasters of 1873 on sea and land 162 

Southern coast mortality and rates 164 

Laws governing the purchase of wives' policies 165 

Financial panic of 1873 166 

Business of all companies in 1873 166 

Agencies returning over $ioo,cxx5 in 1870 and 1873 167 



xii Contents. 

CHAPTER IX. 

Effect of the Panic on Life Insurance. 

I 874- I 879. 

Commercial and financial failures 

A ** Life Insurance Tree " following page 

Life Insurance failures 

Public hostility to Life Insurance 

The ** Chamber of Life Insurance " 

Cartoon ridiculing the companies 

Examinations by Insurance Department 

Abuses of receiverships 

Business of the companies 

Effect on the New-York Li fk 

Withdrawal from California 

Frauds in Ireland 

Spanish-American Department established 

The Custer massacre and death-claims 

Attempt to blackmail the Company 

A forged check 

A legislative inquiry 

A bogus interview printed in the *' Herald " 

Superintendent's report on the Company 

The Company withdraws from Canada 

The Company re-enters California 

Notable policies paid 

Enlargement of the Home Office 

Belated and insufficient legislation .... 

Business of all companies in 1879 



PAGE. 

68 
68 
69 
70 

71 
72 

73 
74 

75 
76 

11 
11 
78 

78 
80 

82 

83 
84 

85 
87 

87 
88 

90 

90 

92 



CHAPTER X. 
Ten Years of Rapid Growth. 

I 880- I 889. 

A period of industrial and commercial prosperity 193 

Prosperity of Life Insurance 195 

Results under old, and new, policies 197 

Important bills fail of passage 197 

A policy-holder's letter 198 

Results under Ten- Year Dividend Policies 200 

Notable claims paid in 1881 202 

Letter from Mrs. Garfield 203 

Results under lo-year Tontine policies 206 

Purchase of an office building in Paris 209 



Contents. xiii 

PAGE. 

Other office buildings in Europe 210 

Business of the Paris office 1876-1882 210 

The Company's Paris Building 211 

A false report contradicted 212 

Contested claims in 1882 212 

The Company's Amsterdam Building 213 

The Company's Berlin Building 215 

The Company's Vienna Building 217 

Attacks on the Tontine plan of insurance 217 

The Company's Budapest Building 219 

Death of Dr. Charles Wright , 221 

Dr. Henry Tuck elected Second Vice-President 221 

Issue of the ** Non-Forfeiting Limited-Tontine Policy " 222 

An old farce re-enacted 223 

Death of Trustee William Barton 223 

The limit of risk increased to $100,000 224 

Property saved from tax sale 224 

An anti- Tontine crusade 225 

Investigation by the New York Assembly 226 

Investigation by the Ohio Senate 227 

Report of the Ohio Senate Committee 228 

Issue of a " Five- Year Dividend Policy " 23 1 

Death of President Franklin 23 1 

Mr. Beers elected President 233 

Issue of the " Non-Forfeiting Tontine Limited-Endowment " 233 

Superintendent McCall investigates Tontine accounts 234 

Notable claims paid in 1886 235 

Office Buildings erected in the West 237 

The Company's Kansas City Building 238 

The Company's Omaha Building 239 

The Company's St. Paul Building 240 

The Company's Montreal Building 241 

The Company's Minneapolis Building 242 

Repeal of the law taxing income of life companies 243 

Fifteen-year Tontine policies mature 244 

Charges of mismanagement 245 

Report of Investigating Committee 246 

Issue of the ** Insurance Bond with Guaranteed Interest " 247 

Issue of the "Non-Forfeiting Free Tontine Policy" 248 

Notable claims paid in 1 888 248 

An ** incontestable clause " authorized 249 

Anti-rebate law passed 250 

The Johnstown disaster 251 

A relic of the Johnstown flood 252 

Issue of the " Distribution Policy " 253 



xiv Contents. 

I'AGK. 

Exhibits sent to the Paris Exposition 254 

A Silver Medal awarded the Company 256 

Notable claims paid in 1889 256 

Paris Exhibits in miniature 257-9-61-3-5 

Death of Mr. H. S. Homans 260 

The Company's assets exceed $io4,cxx5,ooo 262 

A ten years* review 266 

Business of 1889 267 

CHAPTER XI. 

A Period of Change. 

1890-1895. 

Controversy over the Distribution Policy 269 

Copy of the Policy 272 

The Budapest Building authorized 273 

Notable claims paid in 1890 273 

The Merzbacher defalcation 276 

An official examination requested 277 

A five years* review 278 

Results under 20-year Tontine policies 280 

Report of the Superintendent of Insurance 280 

Action of the Trustees on the report 283 

Review of the report by Mr. Beers 284 

Mr. Beers resigns 285 

Hon. John A. McCall elected President 289 

Mr. McCalPs address to the Trustees and Agents 292 

Address to the policy-holders 295 

Reorganization of the executive staff 297 

President McCall meets the Western agents 298 

Reorganization of the Board of Trustees 299 

Reorganization of Home Office 300 

Death of Mr. J. Fisher Smith 30 1 

Montreal Convention 301 

Mr. Beers* contract referred to the courts 302 

Issue of the " Accumulation Policy ** 303 

Services of agents recognized 306 

" Certificate of Merit and Appreciation " 307 

A ** Surprise Party ** 308 

The '* Principle of Steady Production " 310 

** A Christmas Greeting ** to agents 311 

Changes in method of making annual report 313 

Enlargement of the Home Office 315 

President's address to Western agents 316 

Convention of agents in London 318 



Contents. xv 

PAGE. 

President McCall*s address before Columbian Insurance Congress 320 

New-York Life's Columbian Convention 32 1 

Action of the Convention on rebates 322 

President McCall's address on form of report 323 

President McCall's letter on rebates 325 

The Company's Columbian Exhibit 328 

Awards at Chicago and San Francisco 335 

Death of Mr. Beers 338 

President McCall's ** Special Bulletin " 339 

Action of the Board of Trustees 342 

The Roach law and the Missouri Insurance Department 343 

Reviewing the work of 1893 346 

The new methods vindicated 350 

** A campaign of education " 35 1 

The " Seven States' Examination " 35 1 

Methods of the Agency Department 355 

Distribution of the Company's business 356 

President McCall on the expense question 357 

Commissioners' Certificate 359 

Death of Auditor James A. Brown 360 

Mr. John C. Whitney appointed Auditor 361 

The Vice-President visits foreign agencies 361 

The Company's report for 1894 361 

Issue of the ** Registered Bond Policy " 363 

Death of Associate Actuary Horace C. Richardson 364 

The ** Golden VoX\c\\,''^ facsimile following page 364 

Classification of extra-hiizardous risks 365 

Fiftieth anniversary of organization 366 

Registered Bond, facsimile following page 366 

President McCall's address on fiftieth anniversary 368 

First annual report 370 

Resumd of receipts and expenditures, 1845- 1894 371 

Commemorative lines 372 

Business of the Company, 1890- 1894 373 

Business of all life companies in New York, 1894 374 



CHAPTER XII. 
Retrospect— Prospect. 

The changes of fifty years, character of 375 

The reser\'c fund, nature and treatment of 375 

Growth of non-forfeiture customs 376 

Loans on policies 376 

Application of theories of mortality 377 



xvi Contents. 

PAGE. 

Application of investment theories 379 

Conditions of future progress 380 

Two prominent elements of Life Insurance 380 

Moral laws underlying Life Insurance 38 1 



APPENDIX. 

Statistical notes 383 

Tables of Income and Disbursements 387 

Tables of Insurance, Assets, Surplus, etc 389 

First premium table used by the Company 390 

Classification of deaths 391 

Trustees of the Company, 1845-1894 392 

Currency of the United States in 1845, by James De P. Ogden 395 



LIFE INSURANCE 

Makes scientific adjustment between the possibilities and probabilities ^ 
the accidents and aiferages of life. It enables the individual to merge 
his constant liability to death in the average longevity of the race, and 
to share in the productiveness of life in general^ whatever may be his 
own fate. It discounts probability and gives certainty. 

In its adaptations to practical life and finance^ Life Insurance en- 
lists the cumulative power of small investments through long periods 
of time, and utilizes the far-off interest of prudence for present needs. 
It applies scientific method to those impulses of generosity which would 
otherwise encourage improvidence, and provides for the needs of all 
through the love of each for his own. It gives affection a place to 
stand and a lever with which to work. It tratisforms forethought and 
good-will into practical helpfulness and well-being. It enables us to 
realize for our loved ones the hopes we cherish for their future ^ which 
might otherwise be blighted by death. 

To the husband and father Life Insurance is duty, opportunity, 
partnership with vast and indestructible forces, guaranty of average 
success in a field where individual failures are sure to be many and 
disastrous. Under all Accumulation and Endowment forms, it is pro- 
tection for loved ones during a term of years, and benefit to the insured 
in case of survival ; it is manhood and middle age relieved from 
anxiety, and old age relieved from want. To the wife and mother it 
is protection, security, the fulfillment of marriage vows, the assurance 
of love stronger than life and over which death has no power. It 
bridges over the abyss of poverty that may at any time open for herself 
and her children, the fear of which causes many an anxious hour. To 
children it is guardianship, the pledge of support and of the continu- 
ance of educational and social advantages, until they are prepared to 
take up the burdens of life with adequate preparation and strength. 

Founded in the nature and needs of man, allied to the most per- 
sistent forces in the business world, adapted to circumstances the most 
common, ministering to ends the most dear, approved by the wisest ^ 
and patronized by the best, of men — Life Insurance fulfills a mission 
without parallel in the financial world. 
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PREADENT NEW-VORK UFE INSURANCE COMPANV, APRIL 12, I84&-APRIL 19, 1847. 



SEMI-CENTENNIAL HISTORY 

OF THE 

NEW-YORK LIFE INSURANCE COMPANY. 



I. 

CHARTER AND ORGANIZATION. 

Until the adoption of the State Constitution of 1846, all charters for 
insurance companies were granted by special Acts of the Legislature. 
The initial enactment, out of which the Nkw-York Life InsuranX'E 
Company finally grew, was an Act passed May 21, 1841, authorizing 
the establishment in the City of New York of an insurance company 
for marine, inland navigation and transportation, and fire risks, to 
be called the "NAUTILUS INSURANCE Co.MPANV." Messrs. Addi.son 
Dougherty, J. H. Nones, D. A. Cushman, II. W. Childs, Caleb S. Woodhull 
and William V. Rradv were named in the Act commi.ssioners to receive 
subscriptions to the capital stock of the Company, which was fixed for 
purposes of organization at two hundred thousand dollars. Two years 
were allowed for organization. Just before the two years expired (April 
18, 1843) the original Act was so amended as t(^ allow the Company, 
**in addition to their chartered rights, the privilege of organizing and 
doing business under the plan of mutual insurance, and for that purpose 
to have and enjoy a charter similar in every respect to that of the New 
York Mutual Insurance Company." a corporation authorized by an Act 
passed April 12, 1842, with power to do life, fire and marine insurance. 
The commissioners named in the Act of May 21. 1841. were continued, 
and they were authorized to organize the Company when applications for 
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insurance amounting to $300,000 had been received. Two years from 
the date of the amended Act were allowed for organization. The records 
of the Company show that on April 10, 1845, ^ meeting of Commis- 
sioners Woodhull, Brady, Childs and Nones was held at the office of John 
N. Taylor, Esq., No. 3 Nassau Street, and it was voted that, ** applications 
in excess of the amount required having been received and approved, 
and notice for the election of twenty trustees and three inspectors to 
preside at the next annual election having been duly published," the poll 
be opened for such election. Upon closing the poll the commissioners 
certified to the election of the following persons : 



James Brown, 
Wm. H. Aspinwall, 
Henry W. Hicks, 
Thomas W. Ludlow, 
Leonard Suarez, 
Ada.m Norrie, 
Thomas B. Richards, 

William W. Howland, 



TRUSTEES, 

John Crvder, 
Schuyler Livingston, 
Spencer S. Benedict, 
David A. Comstock, 
Almer Reed, 
Albert Woodhull, 

INSPECTORS, 
James Mairs, 



Edward C. Center, 
Edward F. Sanderson, 
Prosper M. Wetmore, 
Richard Irvin, 
James Revburn, 
Robert L. Taylor, 
Loring Andrews. 



Adam M. Freeman. 



At a meeting of the Trustees, held April twelfth, at the office of the 
Contributionship Insurance Co., 57 Wall Street, James De Peyster Ogden 
was elected President, A. M. Merchant Vice-Pi*esident, and Lewis Benton 
was appointed Secretary'. The Board adjourned, to meet on the sixteenth, 
at 15 Wall Street, the office of the President, at which time Pliny Freeman 
was appointed Actuary, to take charge of the Life Insurance Department. 
On the seventeenth, Policy No. i for $5,000 on the life of Lewis Benton 
and Policy No. 2 for $5,000 on the life of Pliny Freeman, were issued, and 
thus the long and glorious record began. Two fire risks were also taken 
for one year from April sixteenth, one for $5,000 at fifty cents per $100, 
on merchandise in stores at 219 Greenwich Street and 71 Barclay Street, 
and one for $500 at thirty-five cents per $100, on furniture in residence 
at 27 Hudson Street; but the By-Laws reported by a Committee appointed 
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June second restricted the business of the Company to *' insurance on life 
and all and every insurance pertaining to life," and the two fire risks were 
re-insured in the Alliance Mutual Fire Insurance Company. 

By an Act of the Legislature, passed April 5, 1849, ^he name of the 
Company was changed to *• New-York Life Insurance Company," 
and the scope of its authority was enlarged to include the power to "make 
and execute trusts," thus giving it all the privileges of a trust company, 
which it still retains and exercises, as occasion demands, in the interest of 
its policy-holders. Under this provision money is received by the Com- 
pany as Trustee, whether from insurance under a policy or otherwise, and 
paid to beneficiaries as designated. Money thus deposited with the 
Company is protected by the laws applying to trust funds. 

The Acts of May 21, 1841, and of April 12, 1842, authorized the 
establishment of a corporation "to continue thirty years," and the Leg- 
islature might at any time alter or repeal the charter thereby granted ; 
but, by Section 20, Chapter 463, of the Laws of 1853, it was provided 
that, every charter created by or under the laws of this State for the pur- 
poses of life, health, or casualty insurance should continue until repealed. 
By the "Insurance Law^" of 1892, and the amendments thereto, approved 
May 18, 1893, any domestic corporation then existing was allowed to 
amend its charter, or to adopt in whole or in part a new charter in ac- 
cordance with the statute, with the approval of the Superintendent of 
Insurance; and upon such adoption and consent, and upon filing a copy 
of the new or amended charter with the record of adoption and consent 
in the office of the Superintendent of Insurance, such corporation was 
authorized to enjoy the same perpetually, and declared to be a continua- 
tion of the corporation which existed prior to such re-incorporation. 
In accordance with these provisions of law the Board of Trustees adopted 
a new charter July 12, 1893, embodying in a single document the authority 
necessary to carry on the business of the Company. This charter was 
certified by the Attorney-General of the State to be in accordance with 
the law, on July 26, 1893, and received the consent of the Superintendent 
of Insurance on the same day, upon being filed in the Insurance De- 
partment. 
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The original charter of the Company provided that, for the better 
security of its policy-holders, it might receive notes for premiums in ad- 
vance, of persons intending to receive its policies, and might negotiate 
such notes for the purpose of paying claims or otherwise in the course of 
its business ; and that upon such portion of said notes as should exceed 
the amount of premiums paid by the respective signers thereof, a com- 
pensation not to exceed five per cent, per annum might be allowed and 
paid from time to time. The total amount of the original subscription 
notes was $55,815.25.* 

These notes were to be given up and canceled when the accumula- 
tions of the Company reached two hundred thousand dollars. Of the 
fifty-six original subscribers forty-six took policies in the Company, and 



*SL*BiCKiPTioN Notes Received "in Anticipation of Premilms and to Constitlte a 

Capital." 



\. M. Merchant. $2,500.00 

R. E. Piinly 3.000.00 

Lewis Benedict & Co 3.000.00 

David A. Comstock 2,500.00 

John M. Flint i.ooo.oo 

Alfred rreeinan. M. D 5.000.00 

Truman Roberts i.ooo.oo 

A. M. Freeman & Co i.ooo.oo 

John T. Gilchrist 250.00 

John Rice 300.00 

Kdward KellojjR 500.00 

Lord. Warren. Salters & Co 500.00 

Orsamus Bushnell, i.ooo.oo 

George H. Ellery 35° co 

John V. Richardson 500.00 

Sanmel S. Hill 5.000.00 

William .Salisburv, 2.000.00 

John NLiirs 5,000.00 

John W. Martin 2.00000 

I. N. Taylor i.ooooo 

Caspar \V. Wever i.ooo.oo 

G. Pitt Stevenson 500.00 

P. M. Wetmore 500.00 

N. Carroll 500.00 

W. H. Townsend 500.00 

G. H. Tracy 1,000.00 

O. S. Fowler i.ooo 00 

Franklin Whiting 500.00 



George Whitaker $500.00 

William Storie 500.00 

Joseph Nelson 500.00 

Joseph Chamberlain 500.00 

R. C. Root & Co 500.00 

ICdward Pierce. 500.00 

George Cox 500.00 

A. B. Tripler 500.00 

R. H. Brinckerhoff, 500.00 

Lewis Benton 500.00 

James P. Wallace 500.00 

John J. Bryant 500.00 

John McMichael, 250.00 

H. A. Hughson 250.00 

James B. Douglass, 1,250.00 

Natlian W, Easton 500.00 

Edgar Van Kleeck 500.00 

IL F. Colesworthy 300.00 

James Lawson 300.00 

John J. Storm 250.00 

Henry A. Nelson 500.00 

Jeremiah M. Wardwell 25000 

J. B. Nones 500.00 

Thos. N. .Avers 1,200.00 

C. Henry Edwards 250.00 

Conrad Teeso 250.00 

Joseph Hollingsworth 250.00 

Elias T. Aldrich i^S 25 

$55,815-25 
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on June second the Board of Trustees fixed the amount of the notes to be 
held at $50,000. The notes were to mature in one year, and at the end 
of the year settlement was made of the premiums chargeable against 
them and new notes were given. Notes which, through changes of bus- 
iness standing, became unnegotiable, were returned to the makers and 
others secured in their place. No compensation was made to the signers 
until December, 1847, when it was voted to pay them five per cent, per 
annum, in accordance with the charter. This was continued until No- 
vember 30, 1850, when, the cash assets of the Company being in excess 
of $200,000, the notes were given up and canceled. 

The makers of these subscription notes acquired no special rights in 
the Company which, from its inception was made a purely mutual organ- 
ization. By the amended charter of 1843 "every person having taken a 
policy during the preceding year, and every person holding in his own 
name certificates of dividends declared " to the amount of one hundred 
dollars, was to be deemed a member of the Company and entitled to vote 
in person or by proxy at all elections. This feature was re-affirmed in 
the amendatory act of 1 849, and was extended to cover running policies, 
by the provision that **each insured member for any sum paid in or 
secured as a premium of insurance to said Company during the year 
preceding such election shall have one vote either in person or by proxy," 
and certificate holders were allowed one vote for each hundred dollars in 
certificates held. 

Dividends were to be made annually from premiums earned, after 
deducting losses and expenses, and certificates were to be issued for the 
same for amounts of ten dollars and multiples thereof Dividends for 
smaller amounts wxre credited on the books of the Company. While 
outstanding these certificates might, at the discretion of the Trustees, 
bear interest at a rate not exceeding six per cent, per annum, and were 
to be liable for losses until redeemed. The Trustees were authorized to 
begin their redemption, in the order of issue, when the sum outstanding 
should exceed $500,000, and were required to do so when the sum out- 
standing should exceed $1,000,000. An adverti.sement of the Company 
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published in the ** Evening Mirror" of August 14th, 1845, says: ''This 
Company, recently organized upon the improved and deservedly popular 
plan of Mutual Assurance, commences with a capital of $50,000, which 
will be continually augmenting as its business increases. One of the 
peculiar advantages attending insurance with this Company is that, all the 
assured share annually in its profits and are interested in its success. 
The earned premiums or profits will be safely invested by the Company, 
constituting a permanent fund annually augmenting for the benefit and 
security of all parties interested." 

However sanguine may have been the hopes of the promoters of the 
infant Company, we may be sure none of them dreamed that its fiftieth 
year would show over forty-five million dollars paid in dividends, and 
accumulations ** for the benefit and security of all interested " of one 
hundred and sixty-two millions more ! 



II. 

LIFE INSURANCE IN 1845. 
The " Nautilus (Mutual Life) Insurance Company " — as the early 

title ran — being now fairly launched, let us look about a little and con- 
sider upon what sort of sea it is to sail. When the Nautilus issued its 
first policy, there were in the United States eleven American companies 
and one English company doing a general life insurance business, and 
two corporations which issued insurances and granted annuities for the 
benefit of the families of clergymen. Eight of these organizations were 
trust companies, as well, and four of them still survive as such, having 
ceased to take life risks. The three companies which confined their 
operations to life insurance had all been organized during the preceding 
two and a-half years. 

The earliest life policies issued in this country were written by fire 
insurance companies and by individual underwriters. The earliest life 
companies were stock companies, and usually combined with their life 
business either a trust business or a fire insurance business. Life policies 
were mostly for short periods, the early premium tables providing for one 
year policies, seven-year policies, and whole life policies. The first com- 
pany organized to do a general life insurance business was the Penn- 
sylvania Company for Insurance on Lives and Granting Annuities, which 
was incorporated by the Legislature of Pennsylvania in 181 2. The 
Girard Life Insurance, Annuity and Trust Company, organized in Phila- 
delphia in 1836, issued 248 policies during the first ten months of its 
existence, and seems to have done most of the life business in Philadel- 
phia thereafter until after 1845. ^^ ^^s the first life company in this 
country to share profits with policy-holders, and declared its first divi- 
dend December 27, 1844, in the form of reversionary insurance payable 
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with the policy. On January i. 1845, the Pennsylvania Company an- 
nounced that thereafter all premiums for one or more years would entitle 
the policy-holder to a credit of one-half the profits ; certificates of profits 
to be issued every five years, or oftener, and to bear interest at six per 
cent, until redeemed. The first dividend, declared five years later, was 
paid in cash. This was the beginning of reversionary-, and cash, dividends 
in American life insurance. 

The Massachusetts Hospital Life Insurance Company (1818-23) was 
required by its charter to pay the Massachusetts Hospital one-third of the 
net profits on its life business, after deducting legal interest on its paid-up 



The following Table gives, as nearly as can be ascertained, the Bisiness of all the 

Companies during the year next preceding April, 1845: 



O •; 
C »- 



Name of Orgamzatio.v. 



1759 


(I) 


1769 


(2) 


Z8l2 


(3) 


I8I8 


(4) 


1830 


(5) 


1830 


(6) 


1835 


(7) 


1836 


(8) 


1838 


(9) 


Z840 


(10) 


1840 


(11) 


1842 


(12) 


1845 


(13) 


1837 


(14) 



Presbyterian Ministers' Fund, Pa 

Protestant Episcopal Corporation. Pa 

Pennsylvania Co. for Ins. and Annuities. Pa. 
Massachusetts Hospital Life Ins. Co., Mass. 

New York Life Ins. & Trust Co., N. Y 

Baltimore Life Insurance Co., Md 

New England Mutual Life Ins. Co., Masb. . . 

Girard Life and Trust Co., Pa 

Globe Life and Trust Co., Pa 

Ohio Life and Trust Co., Cincinnati, O 

Odd Fellows Life and Trust Co., Pa 

Mutual Life Insurance Co., N. Y 

Mutual Benefit Life Insurance Co.. N. J 

National Loan Fund, London f 



Policies 


Policies 


ISSIED. IN FORCK. 


No. } Amount. No. 


Amount. 


2 


$214,241 I 


$1,000* 


No 


record. 






No 


record. 






25 


44.150 


142 


238.125 


No record. 






No record. 






343 


948.ii0|340 


946.110 


199 


445.175 389 


1,015.275 


No 


record. 






No 


record. 






No 


record. 






616 


1. 968.9221 908 


2,960.083 


Be 


gan busiiness 


April. 18 


50 


125.000 


100 


250.000 



.2 > 



$56.62 



$6,212 



23.499 

20.670 



83.233 

45- 
4.000 



Remarks. 



Annuities. 



Year 1845. 



Year 1845. 



* Also 53 Family Annuities for ^5,677.72, and 2 Deferred Annuities fcr f 200. 
t Estimated Business in U. S. 



(i) Chartered January i. 1759. as an annuity company for Presbyterian ministers; authorized to 
do a general life insurance business in 1875. (2) Chartered February 7, 1769. as an annuity company 
for Episcopal ministers; began life insurance in 1833 : business small — less than 250 lives insured dur- 
ing first 100 years. (3) Incorporated March 10. 1812. with authorized capital of $500,000 ; began 
business in 1813 with $100,000 capital paid in ; authorized to do trust business in 1836 ; ceased to take 
new life risks about 1870; still in business as a trust company ; January i, 1894. had 46 life policies in 
force, insuring $181,700. (4) Chartered in 1818 as a life and trust company; began business in 1823 
with capital of $500,000; life business always small, last risk matured in 1793; still in business as a 
trust company. (5) Chartered 1830 as a life and trust company with $1,000,000 capital ; ceased to take 
new life risks in 1875 ; still in business as a trust company ; January i. 1895. had 21 life policies in force 
insuring $60,500. (6) Organized 1830 with $50,000 capital stock, which was increased to $roo,ooo in 
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capital, and the same requirement was to be imposed upon any other life 
company that should be chartered. The result of this was two-fold — the 
company did very little life business, and no other life companies were 
organized in Massachusetts for twenty years. The New England Mutual, 
chartered in 1835, ^'^ "^^^ begin business until December, 1843, and then 
with a guarantee capital that was to be retired at the end of ten years. 

In the South there had been several attempts to establish life insur- 
ance in connection with the trust business and marine insurance, but the 
only Southern company doing a life business in 1845, was the Baltimore 
Life. This company was essentially a banking company, doing but little 
life insurance and that on a very conservative basis, all premiums received 
being reserved for the payment of its policies. In transferring its risks to 
the Equitable in 1867, it exacted for them more favorable conditions than 
they enjoyed by the terms of their contracts, and three or four that re- 
fused to be transferred were kept on its own books until they expired. 
Its former building, at 1 1 South Street, still bears its name cut in the 
marble. 

The New York Life Insurance and Trust Company, chartered in 
1830, issued during the first nine years of its existence 1,821 life policies, 
of which 694 were in force, insuring $2,451,958, on January i, 1840. At 
the end of this period the profits on its life business, as estimated by its 
President and Actuary, Mr. William Bard, and confirmed by the London 
Actuary, Mr. Finlaison, amounted to $189,000. This result was reached, 

1836 ; in 1838 auihorized to do a trust business and to have a capital of $2.000.000 ; life business small ; 
re-insured risks, 99 in number, with Kquitable of New York in 1867. (7) Incorporated April 1, 1835; 
began business December i, 1843, with a guarantee capital of $100,000 redeemable at the end of ten 
years. (8) Began business in 1836 as a life and trust company with $250,000 capital; had the largest 
life business of any of the early companies ; ceased to take new life risks in 1888; still in business as a 
trust company ; Januar\' i, 1894, had 318 policies in force insuring $809,934.40. (9) Began life business 
in 1838; did but little ; closed in 1857. (10) Chartered 1840 with $100,000 capital to do life and trust 
business ; banking business large, life business small ; risks re-insured in 1856 in Jefferson Life Insur- 
ance Company of Cincinnati ; both failed in 1857. (11) Chartered 1840 with $50,000 capital to do fire 
and life business; name changed in 185710 City Insurance Company, and business confined to fire 
insurance. (12) Incorporated as a purely mutual company April, 1842; began business February i, 
1843. (13) Incorporated January 31, 18^5, as a purely mutual company; began business April, 1845. 
(14) Began business in London in 1837: had board of directors in New York in 1845 and issued 32 
policies through New York offke; name changed to International in 1855; excluded from Massa- 
chusetts in 1859; did little new business in United States after i860; re-insured later in the Hercules, 
which became insolvent. The figures of the Presbyterian Ministers' Fund, of the Massachusetts Hos- 
pital Life, and of the Girard Life Jind Tnist, were kindly furnished by these organizations for this table. 
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however, by com{x>undinj^ premiums semi-annually at six per cent., 
charj(in^ the bur-iness with no other expense than commissions and death- 
lorjses and with the reserve necessary to re-insure outstanding p>olicies. 
From the sury>Ius thus earned the company resolved to pay a dividend of 
two per cent, j^^rr annum upon its capital, but was soon obliged to use the 
j(ross amount to make g'^Kid an embezzlement of funds by its secretary'. 
In February, 1 844, the company had in force 7 1 1 policies, of which 1 26 
were life jx^licies, and the remainder for shorter terms. 

The success of the mutual principle as applied to fire and marine 
insurance, as well as the surplus earnings of life insurance companies. led 
the bfjard of trustees to inquire of the president whether it would not be 
for the interest of the company to adopt the mutual principle, or whether 
they would not be forced by competition to do so. In a special report 
dated Februar>' 6, 1844, Mr. Bard reviewed the history- of the Equitable, 
of IjmdffU — the oldest and mo.st successful Plnglish life company — and 
the experience of his own company, and after considering the probable 
profits of life insurance in this country', he gave it as his opinion that the 
mutual principle offered no advantage to the insured that should lead the 
hfjard to apprehend its influence on the business of the company, or which 
.should induce them to alter its charter from a stock, to a mutual, company. 

It is interesting, in the light of subsequent events, to look back to 
this repr>rt and con.sider how much depended on it; since if the com- 
pany had adopted the mutual principle and had made diligent efforts to 
increase its life business, there seems no reason to doubt that, with its 
established position, its large capital, and the high repute of its officers 
and directors, it might have become the leading life insurance company 
of the country. Mr. Bard's underestimate of the volume of business 
available, and his conclusion that most men would take policies for short 
terms, were natural enough under the circumstances ; but his estimate of 
the amount of surplus that could be divided among policy-holders con- 
tained an error that should not have escaped notice, since he assumed 
that surplus in hand at the end of five years would not be available to 
the policy-holder except in ca.se of death, and would, therefore, only have 
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a present value in proportion to a man's chances of death.* If only the 
dying received any part of the surplus, their share would be greatly in- 
creased, both by forfeitures and by expiring term policies, and the amount 
arising from each maturing life policy would be increased by interest 
until maturity. 

April I, 1840, New York placed upon her statute books a law which 
has proved the Magna Charta of life insurance, viz., the law authorizing 
a married woman to insure her husband's life for her own benefit, free 
from the claims of her husband's creditors. This beneficent statute has 
been very generally adopted by other States, and where it was lacking 
the companies of the period sometimes introduced its provisions in their 
charters. The era of mutuality was now at hand, and its most notable 
exponent was the Mutual Life Insurance Company of New York, which 
was incorporated April 12, 1842, and began business February i, 1843. 
During this interval of eight months applications were secured for over 
$700,(X)0 insurance, and the issues of the first year were 470 policies, 
insuring $1,640,718. At the end of nineteen months (September, 1844) 
796 policies had been issued, of which 419 were for whole life, 287 for 
seven years, and the balance for shorter terms. 

Life insurance in the United States had passed the experimental 
stage. The conservatism and high financial standing of most of the early 
life and trust companies undoubtedly did much to establish confidence in 
the safety of life insurance. The early tables of premium rates had been 
based upon English experience, modified by such data as had been 
collected in this country and which showed a higher death-rate than in 
Europe. The mortality experience of the companies thus far had been 
less than the assumptions, and rates had been gradually reduced until, in 
1845, the English Carlisle Table was generally accepted as the standard.f 
The Actuaries' Table, based upon the experience of seventeen English 
life companies, and published in 1843, had not yet displaced the Carlisle, 
either in England or America. 



* Report to the Board of Trustees of the New York Life Insurance and Trust Company, on 
Mutual Insurance, by William Bard. New York, 1844. 

fMcCulloch's Dictionary of Commerce. 
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In England the social and financial conditions had been more favor- 
able to the growth of life insurance, and in 1 845 there were 1 1 5 English 
companies in existence, with an estimated premium income of nearly 
$25,(X)0,ooo per year, under policies approximating $675,000,000.* The 
English companies were also adopting the mutual system, only 8 of the 1 1 5 
being classed as proprietary, while 20 were purely mutual, and 87 mixed.f 
In a pamphlet of the time,f written in the interest of the older companies, 
it was said that 25 new companies were organized in 1845, ^^^ 7^ more 
projected ; and that the mixed companies were striving to outbid each 
other in the proportion of profits offered policy-holders, from one-half in 
the "Guardian" to nine-tenths in the **Star." It was estimated that in order 
to give each company an income of ;^i 50,000 per year — which was not 
so much as some of the older companies were receiving — would require 
an amount equal to twelve per cent, of all the incomes in Great Britain 
and Ireland above ;^150 per year. A heavy mortality in companies was 
predicted, which came to pass in due time. 

The business of American life companies in 1845 was still small, but 
the principle was well-established, and under the stimulus of the mutual 
principle and the energy of the life insurance solicitor, who was soon to 
appear upon the field, the system was destined to take its place among 
the great financial interests of the country, and to claim pre-eminence 
among the beneficent forces of the time. 



*Theor>' and Practice of Life Assurance, by W. E. Hillman, Actuary of the Star Assurance Office. 
London, 1847. 

fLife Insurance Offices, by George Isabel Soper. London, 1846. 

tLife Insurance Offices, New and Speculative. London, 1846. 



III. 

THE UNITED STATES IN 1845. 

The conditions under which the NAUTILUS INSURANXE COMPANY 
began its career in 1845 can hardly be appreciated by the present gen- 
eration without a glance at the political, industrial and social conditions 
of half a century ago. In April, 1845, there were twenty-seven States 
and three Territories in the Union, and the total population was about 
twenty millions. Florida had been admitted during the month preced- 
ing, and the same Act had made provision for the admission of Iowa 
upon her acceptance of certain boundaries prescribed. The other two 
Territories were Wisconsin and Minnesota. The only States west of the 
Mississippi River were Louisiana, Arkansas and Missouri; Kansas and 
Nebraska, Montana and the two Dakotas, Colorado, Wyoming and Okla- 
homa were as yet unorganized and unsettled. The only territory west of 
the Rocky Mountains to which the United States laid claim was known 
as the "Oregon country," and comprised the present States of Oregon, 
Washington and Idaho. Its title to this, by virtue of discovery and 
original occupation, had been acknowledged by Spain under the treaty 
of 1 8 19; but it had been jointly occupied by the United States and Great 
Britain, without prejudice to the rights of either, since the treaty of 18 18, 
which fixed the northern boundary of the United States, from, the Lake 
of the Woods to the "Stony Mountains," at the 49th parallel of north 
latitude. The vast domain which now includes the States of Texas, Cali- 
fornia and Nevada, and the Territories of Utah, Arizona and New Mexico, 
was yet to be acquired. 

James K. Polk had just been inaugurated President, having been 

elected over Henry Clay on a platform that declared for the annexation 
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of Texas, and the occupation of Oregon as far north as 54'^ 40' — one of 
the war-cries of the presidential campaign having been •'fifty-four forty 
or fight." Texas was admitted to the Union in December after Mr. Polk's 
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inaufjuration, and this brought on the Mexican \Var, in May. 1846. Tlic 
Oregon boundary dispute was .settled under the treaty of June 15, 1S46, 
which provided that the 49th parallel of latitude should be the line from 
the Lake of the Woods to the Pacific Ocean.* Many of the most notable 
men the country has produced were then living and in public life. John 
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C Calhoun had just left the office of Secretary of State where, by his 
zeal for the annexation of Texas, he had regained — what he was never 
again to lose — his place in the affections of the southern people. Andrew 
Jackson, from his retirement at the Hermitage, was looking with gratifi- 
cation upon the political changes that had brought his old opponent, 
Calhoun, again into favor, and defeated the political aspirations of his 
"heir apparent," Martin Van Buren, — because these changes had also 
compassed the defeat of his later opponent, Henry Clay. Mr. Clay was 
not in the Senate at this time, but five years later was to come forth 
from his retirement to lead the great compromise debate, with which his 
name will always be inseparably connected. Mr. Webster had just been 
returned to that body, in which he had won his great fame, after valuable 
but inconspicuous service in the Cabinets of Presidents Harrison and 
Tyler. John Quincy Adams, "the old man eloquent," who had seen 




thirty-one years of public ser\'ice in variou.s offices, including the highest, 
before he entered the House of Representatives, was now completing his 
fourteenth year in that body, where he had gained his greatest renown as 
champion of "the right of petition." 
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Besides these great names there were others little less conspicuous, 
the mere mention of which recalls much of the history of their time. 
Among the older of these men were Thomas H. Benton, Lewis Cass, 
John J. Crittenden and Thomas Corwin, in the Senate, Joseph Story, of 
the Supreme Court, Richard Rush, Minister to France, Sam Houston, 
ex- President of Texas, and Silas Wright, Governor of New York — who 
were then at the zenith of their fame ; while others, like James Buchanan, 
Secretary of State, Robert J. Walker,* Secretary of the Treasury, George 
Bancroft, Secretary of the Navy, Edward Everett, Minister to England, 
Hannibal Hamlin, John P. Hale, Joshua R. Giddings, Stephen A. Doug- 
las, David Wilmot, Andrew Johnson and Alexander H. Stephens, in Con- 
gress, and Millard Fillmore,t William H. Seward, Thaddeus Stevens, 
Samuel J. Tilden, Charles Francis Adams, Charles Sumner and Abraham 
Lincoln, outside of it, were the rising young men of the time. In 
literature the great names were Cooper and Irving, Bryant and Emerson ; 
Longfellow and Poe, Lowell and Whittier, Hawthorne and Prescott, 
Bancroft, Holmes and Willis were men of brilliant promise ; Francis 
Wayland, Eliphalet Nott, Lyman Beecher and Horace Mann were the 
foremost educators. Looking backward from 1845, ^he last war with 
Great Britain was no farther in the past than the Civil War is to the ob- 
server of to-day ; General Scott, who had won his first laurels and his 
first star at Lundy's Lane, was commander-in-chief of the army, and des- 
tined to win still greater renown upon the plains of Mexico in the war 
then impending. A retrospect of fifty years at that time brought one to 
the first administration of Thomas Jefferson; and the elderly men of 1845 
were the sons and the familiars of the founders of the Republic. 



*Mr. Walker, who was author of the " Walker tariff" of 1846. insured in the Nal'TII.us. 
April 10, 1847, under Policy No. 1.072, for the term of one year. In consideration of an extra of $12.09 
per $1,000, all restrictions and all conditions of the policy, except the payment of premiums, were 
waived. 

fin 1859 Mrs. Fillmore sold her life interest in the Schuyler Mansion in Albany, N. Y., which 
she inherited from her fir.^t husband, to Mr. John Tracey. for the sum of $6,000. In order to protect 
himself in case of her early death. Mr. Tracey took a policy of insurance on Mrs. Fillmore's life for the 
same amount. This policy. No. 12.877, ^^'^^ issued by the New-York Life, February i, 1859, ^"*^ 
upon Mrs, Fillmore's death, in 1881, was paid to the son and executor of Mr. Tracey. 
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Perhaps nothing marks the difference between 1845 and 1895 niore 
distinctly than the difference in means of communication. In 1845 ^^ 
world was just upon the threshold of that wonderful development in the 
use of steam and electricity that has revolutionized methods of production 
and distribution. Steamboats were in common use on our lakes and 
rivers in 1845, ^"t ^f railroads there were only 4,633 miles in the whole 
country. Only one railroad — the Harlem — entered New York City, 
and the first all-rail route to Albany was not yet completed. Before the 
opening of the Erie Canal it cost one hundred dollars to transport a ton 
of freight from Buffalo to New York ; hence any considerable commerce 
between distant points not connected by water-ways or the few railroads 
that then existed was practically impossible. Mr. Edward Atkinson esti- 
mates that to do the present freight work of our railways would require 
fourteen million horses. The first line of telegraph had been put up 
between Baltimore and Washington in 1844, and Mr. Morse's offer to sell 
his invention to the Government for a small sum had been refused on the 
ground that it was of no practical importance.* Letter postage was from 
six to twenty-five cents, according to distance, for each single sheet of 
paper. On July i, 1845, ^^ was reduced to five cents per sheet for three 
hundred miles or less, and to ten cents for over three hundred miles. The 
total revenue of the Post-Office Department was only about one-eighteenth 
as much as at the present time. The material civilization of the present 
day may be said to rest practically upon coal and iron; in 1845 the coal 
mined was only about one-eightieth, and the iron manufactured about one- 
one hundred and eightieth, of the present annual output.f For illumi- 
nating purposes whale oil and tallow were then the chief reliance ; petro- 

* The first number of "Fisher's National Magazine," published in June, 1845, contains an article on 
Electro-Magnetic Telegraphs, by F. O. J. Smith, of .Maine, afterwards prominent in the business, re- 
viewing the progress made, and closing as follows : "Who is fool-hardy and blind enough to doubt that 
the time has come when these stnictures [telegraphic lines] will start into being and action all over our 
country, and that the business and calculations of our merchants and men of enterprise should be 
shaped with reference to such a new condition of their relations?" 

t The early railroads used a wooden rail with an iron strap. The first iron T rail used in this 
country was laid on the Erie road in 1845. The Erie was then complete from Piermont to Middletown, 
53 miles. The price of wrought iron was then about $80 per ton ; the present price of steel rails is 
about $22 per ton. Wood was generally used for fuel until about i860. 
2 
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leum, of which the present annual product is over thirty-five million 
barrels, was first obtained by boring during that year, but it was not 
generally used until about twelve or fifteen years later. 

In 1 840 about seventy per cent, of the total population were engaged 
in agriculture, and about fifteen per cent, in manufactures and trades ; in 
1890 the percentages were about forty-eight, and twenty-four, respectively. 
In 1840 there were twenty-two cities wath a population of over fifteen 
thousand each, and 8.52 per cent, of the total population dwelt in cities;* 
in 1890 there were two hundred and sixteen cities with a population of 
over fifteen thousand each ; and 29. 1 2 per cent, of the total population 
dwelt in cities. In 1840 the population was a little more than one-fourth 
(27.1 per cent.) as great as in 1890, but the value of manufactures was 
only about one-thirtieth as great, imports and exports about one-seventh 
as much, the moneyf in circulation about one-eleventh as much, the de- 
posits in savings banks about one-hundredth as large, the children in 
common schools about one-seventh as many, and the newspapers about 
one-twelfth as many. 

Of the almost numberless labor-saving machines of the present day, 
the sewing-machine, the rotary printing-press, the mower and reaper, the 
steam elevator, and the type-writer are the most common, — yet not one 
of these was in practical use in 1845. ^^^ result of their introduction has 
been to increase very largely the productive capacity of mankind, and so 

* The " National Magazine" for October. 1845. contains an article on Chicago, by D. D. Gribwold, 
giving its population by the census of 1844 at 10.864. and estimating its population in 1845 at "nearly 
13.000.' It contains the following pen-picture of its business: "Wheat, the great staple of northern 
Illinois, is brought into the city in wagons, not unfnquently from a distance of 250 miles. Long trains, 
reminding one of the caravans of the East, arc seen crossing the prairies and approaching the city, 
heralded by clouds of dust, in all directions. Tin* business streets are rendered almost imi)assible by 
the number of wheat wagons and fine strings of oxen attached to them. Those employed in the ware- 
houses are constantly and actively engaged in the reception of this grain; runners are eagerly and 
noisily comi)eting with each odier in the purchast; of it ; you run against a load of wheat or a wheat 
buyer at every turn. During a portion of the winter the pork trade is carried on under almost equally 
brisk and lively circumstances." The article ct)ncludes in this hopeful strain : " We have good reason 
for the confident bHiof that the business interests and prosperity of Chicago are as firmly based as those 
of any town in the Western States." 

tThe "National Magazine." already quoted, contains an article by the first President of the Com- 
pany. Mr. Ogdrn. on the Curreiicy of the " I'nitcd States, ' which is re-])rinted in full in the appendix. 
Thf? figures for 1845, u]>on which the above comparison is based, are taken from "Twen*y Years in 
Congress." vol. i., p. 643. 
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to enable men to secure more of the comforts and luxuries of life. Mr. 
Edward Atkinson has shown by elaborate statistics that, while the hours 
of labor were greatly reduced between 1850 and 1890, the wages of men 
of special skill and those of the average mechanic will now purchase about 
twice as much of the ordinary articles of food and clothing as in 1850. 
The census of 1850 showed the average wealth per capita to be $308; 
the census of 1890 showed it to be $1,039. 

In addition to the marked changes in the material conditions of our 
civilization since 1845, there has been a marked increase in the humane 
spirit, which will not tolerate organized injustice or oppression, and which 
seeks to alleviate human suffering of every kind. This spirit has found 
expression in the abolition of slavery and of dueling ; in the reform of 
laws relating to married women and to the employment of children ; in 
the temperance and prison reforms ; and in the rapid increase of indus- 
trial schools, orphan asylums and other institutions for the care of the 
unfortunate. 

The bearing of all these changes upon the possibilities of life insur- 
ance is obvious. Easier communication between all parts of the country, 
a greater average intelligence, more leisure to read and to think, more 
money to spend, and an increase of the humane spirit, have supplied the 
conditions and motives necessary to a rapid growth of the system. 




Washington in 1845. 



IV. 
THE FIRST THOUSAND POLICIES. 

The offices of the Company were first established at No. 58 Wail Street, 
and the first policies were dated there. We give on the following 
ipdigGs faC'Simile illustrations, slightly reduced, of the first application and 
policy forms. The policy selected is No. 5, issued May 17, 1845, on the 
life of John Rice, one of the signers of subscription notes which constituted 
the first financial basis of the Company. Mr. Rice afterward took two 
other policies in the Company and kept them all in force until his death, 
which occurred in 1856. The application shows the numbers and amounts 
of all his policies, and the approval of the Loss Committee when they 
became claims, also an extract from the law under which such insurances 
might be made for the sole benefit of married women and their children. 
The law was construed literally in those days — the application was signed 
by the wife, her name appeared on the books as the owner of the policy, 
and she frequently conducted the correspondence in paying the premiums. 
Medical Examiners of the Company were not appointed until June sec- 
ond, and policies issued prior thereto were issued by the officers of the 
Company, on the statements of the applicant, the family physician of the 
person insured, and the certificate of an intimate friend. This applica- 
tion bears the signatures of Mrs. Rice, Dr. A. Sidney Doane, and Ammi 
Dows. 

The first policy form differs in its terms but slightly from the form in 
use by the Girard Life and Trust Company of Philadelphia as far back as 
1837, t)ut the difference, such as it is, gives larger liberty to the policy- 
holder, namely, permission to travel in the United States south of Virginia 

and Kentucky between November first and June first. The only benefit 
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provided under the policy was the insurance payable at death, while it 
became null and void, and all payments thereon were forfeited to the 
Company, from any of the following causes ; 

( I ) The non-payment of any premium : (2) death by the insured's own 




hand; {3) any untrue statement in the application; (4) death upon the 
high seas; (5) death in consequence of a duel; (6) death by the hands of 
Justice; (7) death in the known violation of any law of the United States, 
or of any State or Province wherein residence and travel were permitted; 
(8) residence or travel south of the southern boundaries of Virginia and 
Kentucky, between July first and November first, or at any time beyond 
the settled limits of the United States and the British Provinces of 
Canada, Nova Scotia and New Brunswick; (9) military or naval service, 
the militia not in actual service excepted. 

The limit of risk upon one life was placed at $5,000. Among the 
first 1,000 policies there were six for $10,000 each; all others were for 
$5,000 or less. In the case of the six $10,000 policies, the excess was 
re-insured in the National Loan Fund, the Mutual I.ifc, and the Mutual 
Benefit of N. J. The premium rates were based on the Carlisle Table 
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of Mortality with interest at four per cent. There seems to have been no 
discrimination made between northern and southern risks upon persons 
who were thoroughly acclimated, but liberty of residence and travel was 
very much restricted in the South, even to residents. Under the first 
I, GOO policies twenty-six persons residing in the cities of New Orleans, 
Mobile, Natchez, Little Rock and Augusta, paid extra premiums of from 
one-half to one per cent, on the amount insured, to travel or reside in any 
part of their respective States. Northern policy-holders were charged 
one-half of one per cent, for permission to travel or reside in any part of 
the Union (except New Orleans and Mobile) between July first and Novem- 
ber fifteenth. Passengers by sea to southern ports, to Havana, and to Eu- 
rope, were charged one- half of one per cent.; a sea captain was charged 
one per cent., with many restrictions as to the ports he might enter. One 
per cent, extra was charged for permission to go to California and return, 
and three per cent, extra for permanent residence there. A surgeon of 
the United States Army paid ^\^ per cent, extra to accompany the army 
to Mexico, the permit not to cover the risk of death in battle or from 
wounds received. 

Beginning with May, 1845, ^he business of the Company averaged 
about 20 policies per month during the remainder of the year; in Janu- 
ary, 1846, there were 36, and in February 119. This sudden increase 
was due to the enterprise of a few southern agents who persuaded the 
Company to accept risks on the lives of slaves. During these two months 
86 .slave policies were issued, and of the first 1,000 policies 339 were on 
the lives of slaves. The amounts were usually less than $500, and the 
term one year; occasionally one policy covered several lives. Policy Xo. 
799 was i.ssued on the lives of three slaves, and Policy No. 268 was issued 
on the lives of ten slaves and one white man. The first death-claim paid 
by the Company was under a slave policy, the entry in the Journal, under 
date of November 2, 1846, reading as follows: "Paid F. Alonzo Clarke 
[of Richmond, Va.,] the amount insured on his slave, Philip Swan, per 
Pc^licy No. 228 [died August, 28, 1846], $225." There were three death- 
claims under slave policies in the period under review, the total amount 



g 



^ 



>* 




;z: 


• 


-^ 


04 


u 


S 


u 


o 


OS 


H 


H 


U 


CO 


;z: 


»J 


-^ 




1^ 


OD 


<JJ 


g 


^ 




00 



CO 



» 






4 
^ 



f 









5 






•ri 

s 



.8 



2 






^ 




I 










1 



^ 




^ 



1^ 



^1 1 

3 ^ ^ 1> 

'Si » « *• 



^ 
s 

^ 






^ 







■^ O "^ 






i vS ^ " 






1 






^ 
S 



n|sI 



H 



j^ 1 -5 . i ^ 



5 ^.'^i^ 



^S 



^ 



^• 



^^ 










;i 






<v 



^^ 












1^ 



:5 



* 



\2 |V| 



^ 



5i 



'fi 



S 



^ 



-> ^ 

•^ -^ Q 









^ 



K 



•^ J J 






^ 



s: 



> N 












Ji 



s 



'90}^o 8iqi 0) aoissiuisuBJi o; snoiAud *8sou)ui b jo douasaid aqi ui sojnicuSjg jpqi x^v o) puv *s 

'uosjdd Jdi{)ouB JO 9ji( 041 sainssy aq . 




F Application. 




wajip— ^!l uMo till (uni»v iu«3!|dd« »\\ u»i\i^ ja»tu> aam am Mit| {[im moiiNnb luy om aqx, 



The First Thousand Policies. 



23 



paid being $1,050. The issue of such poHcies was discontinued by direc- 
tion of the Trustees, April 19, 1848. 

Among the letters in the Actuary's letter-book of this period is one 
dated November 25, 1845, ^^^^ addressed to ** Schuyler Colfax, Esq., South 
Bend., Ind.," acknowledging the receipt of a copy of the **St. Joseph 
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X'allrv KfLfistcr."' with Mr. Colfax's name as "editor and aLrcnt of a fire 
and marine insurance eomj)any, ]v)tli marke<l for notice^ '* fnun which it 
was inferred that hi; wniikl accejjt the a;^ency of a life c.onii^any. Mr. 
Colfax replied under date of December tenth, nfUM'inL( to acce])l the aL;ency 
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or to recommend some suitable person if the Company preferred another.* 
He was-Appointed, but tmder date of April* 15. 1846; wrote that his other 
business had increased to such proportions that he had no time for life in- 
surance, and recommended as agent in his room. Mr. Charles M. Heaton. 
Thus a good life insurance agent was spoiled to make a Vice-President 
of the United States. 

\OI Q. Upon closing the books for the first year it was found that 
449 policies had been issued, insuring $929,038, of which 359 
policies, insuring $799,000, remained in force. The premium income 
had been $22,602.71, interest receipts $33.60, and the total expenses 
$5,140.76. No death-losses had been reported. The **nct earned pre- 
miums," calculated according to the time the policies had run, were found 
to be $10,311.92, of which expenses had consumed about one-half. The 
committee appointed to examine the accounts recommended that "a 
dividend of 50% on the net earned premiums of the past year should be 
declared to the policy-holders." It is difficult to understand how any one 
with a spark of actuarial knowledge, or with any conception of the func- 
tion of a reserve fund, could have recommended or approved this action. 
The management of the early companies was strong on the practical or 
business side, but weak on the theoretical or scientific side.f Life insur- 



* "In the past year the prejudices fomierly existing against life insurance have Iwen weakening 
and becoming eradicated. Its benefits — so important and undeniable — are becoming appreciated; 
and it has been recently a subject of favorable consideration with many of our citizens. Requests made 
by several of them to me to procure an agency from a company doing that business promj^ted the 
sending of the marked paper to which you allude. The business which an agency would do might be 
limited at first — but. I feel well-convinced, would be a steadily increasing one. If you feel disposed, 
therefore, in view of the fiicts I have stated, to appoint an agent here. I will either accept the appoint- 
ment myself and do all I can for the interests of the Company, or will recommend some suitable person 
if you would prefer another. I have been written to by Mr. J. Leander Starr, agent of the mammoth 
English company, to accept a sub-agency of his company here. 1 replied to him as I have to you — 
still, on reflection, I think the western anti-British feeling would operate against an English comj^any, 
and of course favorably to yours. However, 1 bring this to your consideration, that you may weigh 
it in deciding whether to establish an agency here. For my own part, I am imjiressed with the 
conviction that the more numerous are life insurance companies and agencies (within th<» bounds of 
reason and discretion) the heavier and larger will be the business of them all. Causing discussion 
and examination, the certain result is increased and more numerous insurings. * # * Accom- 
panying this I send you a recent number of my paper with an article on Life Insurance marked." 

fThe first dividend declared by this Conif>any was in February, 1848. This dividend was fifty-two 
per cent, on the premiums paid : payable with each policy at death only. An error in this dividend was 
brought to the notice of the Trustees by I'dmunrl Blunt. ICsq., of the U. S. Coast Sur\'ey. Mr. (]ill 
[Actuary r)f the Mutual Life in 1858] examined the principles upon which the dividend was based, and 
declari'd that ihtr dividend actually earned was less than thirty-three per cent. This. dividend has since 
been adjusted ui)on sound principles. — Mutual Life Report. i'\iiS. 
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ance was largely for short periods only. Of the 449 policies issued by 
the Nautilus during its first year, only 127 were for the whole term of 
life ; the remainder were mostly for one year or for seven years. As by the 
terms of the charter dividends were not to be paid at once and were to be 
liable for losses until paid, they answered all the purposes of a reserve fund. 
This was the first life insurance dividend declared to policy-holders in this 
country, except that of the Girard Life and Trust Company, already re- 
ferred to, which was declared in reversion. 

During the first year all premiums were required to be paid in cash, 
except in the case of persons giving subscription notes; but the business 
of the year did not equal the anticipation of the officers and trustees, and 
on May 16, 1846, it was voted to allow policy-holders the option of giving 
notes for forty per cent, of the premium. 

Policy No. 1,000 was issued March 16, 1847. To reach this point 
had required twenty-three months. During the year 1894, over 81,000 
policies were issued — an average of nearly 7,000 per month. The measure 
of the Company's service to the public is therefore about 160 times as 
great now as it was in 1845-6. The following table shows the distribu- 
tion of the first 1,000 policies, according to the periods for which they were 
written, the modes of their termination, and the domicile of policy-holders: 

T.ABULAR History of the First 1,000 Policies Issued by the New-York Life 

LnSI R.\NCK COMP.ANY, TO Jl'NE 24, 1894. 
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Among these policies was one joint-life policy, issued upon the lives 
of husband and wife, and fourteen other policies upon the lives of women, 
in addition to many policies on the lives of female slaves. Of the 342 
whole life policies ten per cent, were not taken, fifty-two per cent, lapsed, 
eight per cent, were surrendered, and thirty per cent, have become claims 
or are still in force. The names of the seven policy-holders whose policies 
are in force at this writing 
(July 25, 1894) are as follows: 
James I'. Wallace, Hrooklyn, 
N.Y.; John R. Lee. Hamburg, 
N. Y.; William H. Sweet, liast 
Saginaw, Mich,; Morris !•". 
Fuller, Schuyler, Neb.; Jo.«eph 
Lee, Brooklyn. N. Y.; Daniel 
W. Ingersoll, St. Paul. Minn.; 
John Hinde, New York City. 
Of these seven policy-holders, 
two, Messrs. James V. Wallace 
and John R. Lee, in.-iured in 
1845, and have both paid their 
fiftieth premium. Their record 
entitles them to the foremost 
place among the policy-hold- 
ers of the Company, and their 
portrait-s are given herewith. 
Mr. Wallace was born April 
, 1816. Hi-spolicy is No. 15, 
and was issued May 24, 1845. In reply to the Company's congratulations 
and its request for his photograph, Mr. Wallace wrote under date of July 
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I accept with pleasure your congratulations that I have reaeheil ti 
eight years, anti that 1 holii the earhcst policy of your Conipany nov 
one of the original subscribers in getting up your Company, anti have 



i 



THE NAUTILUS (MUTUAL LIFE) INSURANCE COMPANY OF NEW YORK. 
Questions to he answered by the Physician of the Party applying for Insurance. 



#VM^^^^^^S^^^'^^^^^^<'v ^ 



/. J^w Zona nave ycu ^rtoton 

^JnSave you veen en {/te ncUu o/ 
oeecna nun /leyuenay, ant/ aevina 
nuji ^A^et/ica/ afUnc/ance, ant/ /oz 

2» i^Sa^ me /latfj^d famt/y, foyout 

Hnowuane, oeen a//uclee/ totln 

&^uimonary ^ornhmtn^^}, oz any 

^net (£deaoe Inaf /enc/a lo x»^oi{cn 



^^™™ 



S, Jn^M Ae at an?^ time, ■ to your 
nncii'Uaae, Oeen a/f/utca wttd v/n* 
ttanity, ^ou{, Qi/to/ioy, ^a£ty, 
QS^OM of t/ie a^eait, %/€^fieu* 
tiem, i^^^fuze, Ly//itUr?a^ of 
^u}oeft t^ffection of tne SLanat}, 
or otner ^c/^jce^a, or wit£ any 



^, 



'onto QPu 



u^ea^e 



4" QOo you M^^ve tnal Ae t<^ now 
in aooc^ neaun r 



«5 . cxd ns ^et afic/ tewfieia/e f 



O. %ff» ne accuofome(/ fo mucn exet* 
elee. or m ne oe</cntary / 



7. 21/ o ycu veiieve tnat ne ^^je^jext 
a Aeauny conpUtutcon f 

S. ^le you aioau 0/ a?iu haiticik* 
/at ccicum^lancet} lenacna to onotten 
/& /t'fe r 




v^^eyr 






A-^ /<r 




'//^ 



V 



.^ 



V 



yt/jL^/- 




./^?- 




/^^^A^ 



^ 



^atee/, 




^I'anec^, 



^^^ 




^^^ 




fS4 S. 



Pace 3 or 



THE NAUTILUS (MUTUAL LIFE) INSURANCE COMPANY OF NEW YORK. 
Questions to be answered by the Friend of the Parly applying fpr Insurance. 



./. J^w Zona nave yea ^nctvn 
(7 /f'iv\A, 



^^■WN«i^*i^N. .-o^^ y^- w • 



■»••- •**W^ ^ V^^^^^^^^>^^^^ 




c^C^ 



{cm/utafe ci c/neitpoja r 



^€/Pi "U^ayr:/' rot^U /u^^^vm^U^ 



JtUV4K^^^ 






3. ty-j ne auu'^/cmea /<? Mttcu exit- 
cute, ci to fifi xteaen/inu : 



^nowuf/ae, vcen a/jf/ictccZ wim 
^aCmonat7/ ucfff/iratnU ci any 

¥^ 

«5. ^I^a4 Ae Oeen a/jf/ictcd wtm any 









U. JnSi^ ne vcen aj^uc/ea loem any 



ffien^a/ (/eianyemenf : 



y , i^o you esteem Atm a /lea/i/tu 
ntant una /tec /iom any cticttm^ 
iUunceo /enatna //? onotfen /t/c r 



^, Qzfo you ve/t'eve mm {o oe new en 
/let/ec/ uecum f 



^I/Vi^ ^ '^Hvw kyi/L^-viCi^ct. 



>H^ 



1^ 



iyfu^ (^ ^ht^ /(^'^^^irir^ 'c^^ 



yj i^C^ 



s ^ 



^, Qil/0 you intn^ nio /t/o ^<'Afy f^' 
duzac/e : 



^u^ 



0M<x/, .Ar^t^i 



tAXoAp 






/if4 tJ 



(mnf 



ATION. 




[To FOLLOW PACK S&l 










THE NAUTILUS 
(MUTUAL LIFE) INSURANCE COMPANY. 



OF NEW TORK. 



i W ^^'^-^^i^w'^^V* 



<.^«s /^<^ 



No. OF POLICY. 

Dated/p>^ay of ^.^^^ X ^<i 
Proposer .^^aAUK>€- A^ /oCJI — 
Life of i^<r^^ xScl-. 
Age <<'/. 

Sum assured $ Sl9^^^ — > 
Term of on/^u^ ^ 
Premium . . 8 /^^^^ 
Policy 



k • • 



y 




%/. 



^ 



.r^ 



/I- /fefco / /f^^ . 




AN ACT 

In respect Co Insurances on Lives for the benefit of Carried WoBtcn. 

Passed April Itt, 1840. 
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7\e People of the Stale of New York, rrpresotUd in Senate and Assembly, da enact as follows: 

i 1. It shall bo law-rul fur any married woman, by herself, and in her name, or in th« nam* or my third person, 
with his aiffonr, ari her trustee, to cause to be ifuutod, fur her sole use, the life of her husband for aoy definite period, or tot 
the term of his natural life ; and in ra^tc ot har surviving her husband, the sum or net amount of the insurance becomiBf 
due and payable by the terms of the insurance shall be payable to her, to and for her own use, free from tho claims of tbe 
reprc^enlatives of her husband, or of any of bis creditors { butsuch exemption shall not apply where the amount of pr«* 
mium annually paid shall exceed three liundrctl dollars. 

§ 3. In case of the death of the wifv, before the decease of her liusband*, tlio amount of the insurance may be made 
payable after death to her children for their use. and to their guardian, if under age. 



Page 4 of Application, with Kndoksements. 
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The First Thousand Policies. 



ct'ss. I cordially congratulate you on its long and successful and eminently honorable 
career, and assure you that my policy has been a comfort to mj-self and family during 
every year of its existence; especially was it so in my younger days when I had little 
else to leave them in case of my death. ••••■••• 

Mr. John R. Lee was born July 6, 1809. He was appointed agent 
of the Company at Buffalo, N. Y,, in July, 1845, ^"^ continued to act as 

such for several years. His 
letters and reports, in those 
early days, before the methods 
of the Company had been sys- 
tematized, were models of 
brevity, promptness and accu- 
racy, Mr. Leewas a banker 
at that time, and was afterward 
Secretary and Treasurer of the 
Buffalo. Bradford and Pitts- 
burg Railroad Company, He 
replied to the Company's let- 
ter of congratulation, on his 
last birthday, closing his letter 
as follows: 

The one word, " weariness," tells 
the story of old age ; but notwith- 
staniling lh;it, I will hope and desire 
to lii'e to see the document you pro- 
pose to issue, setting forth the co- 
lossal condition of the NEW-VORK 
Life Insubamch Company after 
an experience of fifty years.* 

The business of the second year showed a marked increase over that 
of the first. The net earned premiums were about double all expenditures, 
and a second scrip dividend of fifty per cent, was declared to policy- 
holders, and it was voted to pay six per cent, interest on the dividends 
outstanding. 







' Mr. Lee dk-ci Marcli 31, 1895. 
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V. 
THE FIRST MILLION DOLLARS. 

At the annual election, April 19, 1847, ^r. A. M. Merchant, the 

former Vice-President, was elected President, and Mr. Robert B. 

Coleman succeeded him as Vice-President. Mr. Benton had retired from 

the secretaryship in February preceding, and the work of the Secretary 

was devolved upon the Actuary. The period upon which we have now 

entered brought into the Company's service four men who w"ere to be, 

during many years, conspicuously identified with its management and 

growth. Hon. Morris Franklin, who had been State Senator, and was 

then President of the New York Board of Aldermen, was elected a 

Trustee at the second annual meeting, and in December, 1848, upon the 

resignation of Mr. Merchant, he was elected President — a position to 

which he was re-elected at each annual meeting following until his death 

in 1885. On December i, 185 1, Mr. William H. Beers entered the office 

of the Company as accountant, and thus began a forty years' service, 

during which time he did more than any other one man to make the 

Company one of the foremost financial institutions of the world. On 

June 13, 1849, Mr. William Barton was elected a Trustee, and remained an 

active member of the Board until his death in 1884, being for many years 

Chairman of the Finance Committee and devoting all his time to the 

service of the Company. On June 9, 1852, Mr. William H. Appleton 

was elected a Trustee, and after forty-three years' service, during which he 

has seen the Company's assets grow from half a million dollars to one 

hundred and sixty millions, still remains a member of the Board and 

deeply interested in the Company's prosperity. Mr. Appleton has been 

Chairman of the Finance Committee since Mr. Barton's death. 
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30 The First Million Dollars. 

In May, 1847, the office of the Company was removed to No. 29 
\\ all Street.. 

The early life companies, with their large capital stock and their 
trust and annuity business, had other sources of income than life insurance, 
and employed no agents to secure such business; but with the advent of 
mutual companies devoted exclusively to life insurance, and relying for 
capital upon their accumulations from insurance premiums, came the life 
insurance solicitor and the agency system. During the first two years of 
the Nautilus about forty agents were appointed, and agencies were 
established in the principal cities of the South and West. A twenty per 
cent, tax on premiums imposed by Act of April 23, 1829, barred other 
State companies from Pennsylvania until January, 1849,* ^^^^ ^he few 
agencies established by the Company in New England did very little 
business. 

The records of the Board of Trustees at this period contain frequent 
references to efforts made to increase the Company's business. Commis- 
sions were first fixed at five per cent, on each premium, but towards the 
close of 1845 the allowance on the first premium was increased to ten per 
cent., and in May, 1847, the commission on renewals was limited to a 
term of five years. In the revised By-Laws adopted December, 1847, 
No. XX. made it the duty of the officers and trustees "to impress upon 
each other and upon all agents of the Company the propriety and import- 
ance of severally insuring their lives in this Company and so becomings 
directly interested therein." The business of the Company for the third 
year showed a fair increase over that of the second, and the usual dividend 
of fifty per cent, of the net earned premiums was declared at the meeting 
of the Trustees in April, 1848. and it was also voted to pay six per cent 
interest in cash on dividends outstanding. 

In May, 1848, the office of the Company was removed to No. 68 
Wall Street 
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In 1 848 two travelling agents were appointed, with authority to 
lOftO- establish local agencies, and in December of this year the limit 
of risk on one life was increased to $10,000. The business of the year 
was nearly double that of any preceding year, although there was dissen- 
sion in the Board of Trustees over the resignation of Mr. Merchant as 
President which, in February, 1849, 1^ ^^ the resignation of the Vice- 
President and three Trustees. The new Vice-President was Mr. Spencer 
S. Benedict, who filled the office acceptably until February 12, 185 1, 
when he retired from office, and, in April following, from the Board, to 
the great regret of his associates. Mr. Benedict was one of the original 
members of the Board and is the only survivor. The office of Vice- 
President — which was an honorary one — remained vacant until the an- 
nual election in April, when the Board elected Mr. Isaac C. Kendall, who 
held the position for twelve years. By Act of the Legislature, April 5, 
1849, the name of the Company was changed and its business year was 
made to correspond to the calendar year. The date of the annual elec- 
tion was not changed. The dividend declared at the end of the fourth 
year's business was forty per cent, in scrip and six per cent, in cash on 
former dividends. 

In 1849 there were 31,506 deaths in the United States from 
cholera, of which number 5,071 occurred in New York City. 
The disease had been brought from Havre to both New York and New 
Orleans in December of the preceding year, and from these points it grad- 
ually spread over the country, following lines of travel. Over 1,000 emi- 
grants died on the overland route to California. The first case of the 
year in New York occurred May fifteenth, and the number of deaths 
rapidly increased from 35 in May to 2,625 in July. It then began to 
abate, the deaths in August being 1,452 and in September 161. On 
June thirteenth the Board of Trustees voted ** that during the prevalence 
of the cholera the Company will issue no policies except at the regularly 
established life rates, upon the lives of persons residing in the cities of 
New York and Brooklyn, and that in reference to other localities the pro- 
priety of issuing policies for a term of years at present rates of premium 
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be referred to the Committee on Applications, together with the Presi- 
dent and Actuary, with power." This resolution remained in force until 
August eighth, when it was rescinded.* 

Strenuous efforts were made during the latter part of this year to in- 
crease the Company's agency force. A Special Committee was appointed 
to act with the regular Committee on Agencies, and $10,000 was appro- 
priated for their work. The general agency system, under which one 
man was given control of a certain territory with authority to appoint 
local agents, was adopted. "A suitable lecture designed to illustrate the 
principles of life insurance, to be delivered or otherwise disposed of," was 
prepared for the use of agents. This was the beginning of the system of 
Company publications, which has been a valuable means of educating the 
public to an appreciation of life insurance. An agency was established in 
Philadelphia late in this year, and the Boston agency, which had been 
discontinued in September, 1847, ^'^^ revived. The Joint Committee re- 
ported, on January 13, 1850, that 97 agencies had been established; that 
there had been issued to new agents up to that time 65 policies with pre- 
miums amounting to $4,193.12; and that the total expenditures of the 
Committee had been only $948.66. The work had been so well done 
that the Joint Committee was made permanent. Among the agents ap- 
pointed in Indiana at this time appear three names that have since be- 
come known to fame — Hugh McCulloch, Lew Wallace and Thomas A. 
Hendricks. The first of these afterward became Secretary of the United 
States Treasury, the second a distinguished soldier and author, and the 
third, Vice-President of the United States.f 



*The following table shows the Company's niortality experience from cholera from 1845 to 1892: 
Year. No. Yc.ir. No. Year. No. Year. No. 

1849 7 1863 I 1873 8 1888 2 

1850 25 1865 I 1875 I 1889 2 

1851 3 1866 18 1876 I 1890 2 

1852 3 1867 2 1873 2 1891 I 

1853 5 1870 I 1886 I 1892 4 

1854 4 1872 I 1887 5 Total. . . 100 

t Indianapolis. Jan. 14. 1850. 

Dear Sir: You would oblige mo. and forward the interest of the Company very much, by sending 
me a list of persons to whom losses have been paid within a month or two past. Ill have to " puff" 
here considerably. Two other companies have agencies of older date and larger run, and so far they 
have the advantage of me. Ill have to work up with them, as it were, "hand over hand." 

Yours most respectfully, Lew. Wallack. 
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The discovery of gold at Sutter's Mill, in the town of Coloma, Upper 
California, in February, 1848, was the signal for an immigration of gold- 
hunters and the building of a prosperous commonwealth that are without 
parallel in the history of civilization. Previous to this time the Company 
had taken occasional risks on the lives of traders and ship-masters visiting 
the Pacific Coast, at varying rates. In February, 1849, a uniform rate 
of three per cent, extra on the amount insured was adopted, the policies 
being written on the seven-year table, to run three years only.* 

The extra rate was reduced to two and one-half per cent, in March, 
1852; to two percent, in February, 1853; to one percent, in 1858; and in 
1859 it was taken off entirely for persons residing in San Francisco. 

The routes first prescribed were via Cape Horn or the Isthmus of 
Panama, but in March, 1850, "the overland route through Missouri" was 
added.t 

The fifth annual report, comprising the business of about eight 
lOUU. ^j^j a-half months (April 16 to December 31, 1849). showed pro- 
portionally a slight falling off in new business and a slight increase in 
premiums. A dividend of forty per cent, on earned premiums was 
declared in scrip, and four per cent, interest on dividends outstanding. 

* •• Hi'DSON. N. v.. Feb. 7. 1849. 
Plense find enclosed application of Hugh H. & Levi Bain for an assurance of $500 for three years 
on the life of Milton Bain. He expects to go to California in the Hudson Company. This company 
go out provisioned and provided with everything to take care of one another, intending to engage in 
trading and mining. Mr. Bain is the very picture of health — a stout, active young man. I inclose a 
copy of the By-Laws of the Company. S. L. Magoun, Agent." 

The By-Laws provided that the company should consist of fifty men or more, each of whom 
should pay to Barnard Curtiss & Co., of Hudson — who were designated as receivers — the sum of $500, 
to be used in fitting out a vessel and for other purposes of the expedition. Other articles provided for 
the government and management of the company, and for a division of the profits. The Hudson 
"Weekly Record " of September 29, 1894, published in response to an inquir\' a complete list of the com- 
pany, and the statement that they sailed from New York on the bark " Monsam." March 8, 1849. ^^^ 
officers were Henry Waldo, Captain; Stephen J. Coffin, ist Mate; H. Burr Carey, 2d Mate; J. W. 
Burrough, Physician. 

t " Vermont, Cooper Co., Mo., Dec. 24, 1853. 

I am here with from $20,000 to $25,000 worth of horses, cattle and sheep wintering and preparing 
to cross the plains to California next summer. 1 expect to leave here from the middle of May to the 
first of June, and shall want a California permit. I have the most complete outfit ever started — have 
about 25 men well-mounted and armed, and have no kind of fear from Indians or sickness. 1 have two 
partners; our names are Lathrop, Fish and Rawson, Write me if you still charge two and a-half i>er 
cent, for California risks, and I will send with my next semi-annual pay a year's extra. 

H. B. Lathrop, Policy No. 4,225." 
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In October, previous, it had been voted to pay no dividends on policies 
issued after January i, 1850, for any period less than whole life. 

The presence of yellow fever in the sea-ports of the Southern States 
had always been considered an additional risk to policy-holders residing 
therein, and early in 1850 careful inquiries were made of resident physi- 
cians, and the following rules adopted respecting the issue of policies : 
Persons who had recovered from yellow fever, or who had resided continu- 
ously in a southern sea-port for five years in one of which yellow fever had 
prevailed, were to be insured at the usual rates; persons who resided in 
such ports in winter, and in healthful portions of the interior in summer, 
were to be charged an extra of one-half of one per cent, on the amount 
insured ; persons who had resided in such ports continuously for two years, 
and who continued so to reside, were to be charged one per cent, extra. 
Persons not falling in one of the above classes were not to be insured. 

This year witnessed a change in the policy-form, which was the precur- 
sor of other changes which have since taken place, and which culminated 
in 1892 in the issue of the Accumulation Policy, without any restrictions 
whatever. On November 13, 1850, a Committee of the Trustees — consist- 
ing of Orsamus Bushnell, Attorney of the Company; Isaac C. Kendall, 
Vice-President; and Henry A. Nelson — recommended "that the words, 
'shall die upon the seas,' and the words, * shall die by his own hand, 
whether sane or insane,* be omitted in the policies; and that the words, 
*that lie east of the Rocky Mountains.* and the words, *or in case his 
death shall be caused by intoxicating drinks or opium,* be inserted in said 
policies." 

The business of 1850 was more than double that of the partial year 
1849, ^^d the accumulated funds of the Company being now in excess of 
two hundred thousand dollars, as required by the charter, the unused 
portions of the subscription notes were given up and canceled at the 
end of November. A scrip dividend of fifty per cent, was declared 
in January, 1851, and interest at six per cent, in cash paid on dividends 
outstanding. 

In July, 1850, the Company's office was removed to 106 Broadway. 



1851 



The First Million Dollars. 
The Company had now been in existence six years, and during 



' the last five years had been declaring dividends, for which scrip 
had been issued to policy-holders who paid their premiums in cash, and 
credits given on the books to such as gave notes for a part of the pre- 




mium. All policies were forfeitable for non-payment of premium, and 
lapsed policies had no surrender value, either in cash or paid-up insurance. 
The scrip dividends issued on such policies, however, were a contingent 
liability of the Company, and the Company held on many lapsed policies 
notes for forty per cent, of the premiums. The dividends slightly ex- 
ceeded the notes, and on March i2, 1851, the officers of the Company 



* 
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were authorized to exchange premium notes for dividends on discontinued 
policies, dollar for dollar. Discontinuing policy-holders fared much better 
therefore in the New-York Life, previous to the issue of non-forfeiting 
policies, than in an all-cash company, as their insurance only cost them 
sixty per cent, of the table rates.* The all-cash plan was favorable to the 
policy-holders who kept up their policies, because they shared in the 
surplus which was created by the forfeiture of reserves ; it enabled the 
companies practicing it to make large dividends, because in the absence 
of non-forfeiture provisions their policies were practically Tontines, with 
whole life periods. 

On April 8, 185 i, the New York Legislature passed a law requiring 
all life companies doing business in the State to deposit $100,000 in 
securities with the Comptroller during the next ten months, and to make 
full annual reports to that officer. The New-York Life's deposit was 
authorized by the Trustees July twenty- third and made September nine- 
teenth. During this year the risks of the Phoenix Insurance Company of 
St. Louis, 856 in number, insuring $1,146,715, with annual premiums of 
$32,763, were transferred to the New-York Life, to date from June 
fourteenth. Of the policies thus re-insured 161 were whole life policies, 
and the remainder were for short terms; 535 were California policies, of 
which number 488 expired within the year. At the meeting of the 
Trustees, held in January, 1852. a scrip dividend of forty per cent, was 
declared and six per cent, ordered paid in cash on former dividends. 

The law of April 8, 1851, in requiring other-State companies to de- 
posit $100,000 in New York, and to pay taxes on this amount in the 
county where their chief office was situated, caused great dissatisfaction 
on the part of such companies, twelve of which withdrew from the State. 
It also provoked retaliatory legislation on the part of other States, in con- 
sequence of which the New-York Life ceased to do new business in 
Connecticut in April, 1852, and in Massachusetts in September, 1852. 
In June, 1853, the New York law was so modified as to permit the re- 

*The cause of the Massachusetts non-forfeiture actof 1861 was to prevent all-cash payers from 
being treated worse in case of a discontinuance of the policy than those who had paid part by note. — 
Elizur Wright^ in North American Review^ July, 1S86. 
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quired deposit to be made with the chief financial officer of the State by 
which the company was incorporated. Modifications of the laws in 
Massachusetts and Connecticut followed, and the New-York Life re- 
entered the former in October, 1854, and the latter in June, 1855. The 
business of the Company in the New England States was, however, insig- 
nificant at this time. Its Boston Agent, Mr. Samuel Jenks, was appointed 
State Actuary, under the Massachusetts law of 1852.* His successor did 
but little business and the agency was again abolished. Whether by rea- 
son of a hostile public feeling of which such legislation was the outcome, 
or from more general causes, the business of life insurance seems to have 
entered a period of decline early in the fifties. Nearly all the life compa- 
nies show either a falling-oflf or only small gains. The eight companies 
whose figures are accessible show $14,233,193 of new insurance issued in 
1850, which proved high-water mark for nine years.f The business of 
the New-York Life shared in the general decline. 



*The Massachusetts law of 1852 is historically important, as being the first attempt to compel a 
showing by the life companies that should indicate their real financial standing. By its terms the re- 
turns of the companies were to include the present value of existing policies, the present value of pre- 
miums receivable on the same, and a statement showing amount of assets, how invested, etc. No 
mortality table and no rate of interest were prescribed, and each company chose its own. There was a 
curious misunderstanding on the part of some companies of the phrase "present value of existing 
policies." The author of the law evidently meant the aggregate of the single premiums required to in- 
sure all the policy-holders for amounts equal to existing policies, else there was no significance in requir- 
ing the present value of premiums receivable. Four Connecticut comp.anies made their returns on this 
basis, while three companies from New York and one each from New Jersey, Pennsylvania and Maine 
gave as the "present value of existing policies " their reserve funds, regarded as the difference between 
the present value of the insurance and the present value of future net premiums. Nevertheless, the 
companies that misunderstood the law made the more reasonable showing ; for the others computed 
their premiums receivable in gross, and so showed a surplus in excess of their assets. The criticisms 
of Hon. Elizur Wright on the law, and tliose of Harvey G. Tuckett, Editor of "Tuckett's Monthly In- 
surance Journal," on the returns made under it, seem to have grown out of a like misunderstanding of 
its terms. See " Insurance Blue Book," Centennial Edition, page 45 ; Tuckett's "Journal " of May I4, 
1853; and for the returns themselves, the "Journal" of March 15, 1853. 

t The following table comprises the new business and total premiums received of the Mutual 
Benefit of N. J., Mutual Life of New York, National Life of Vt., New England Mutual, New- York 
Life, State Mutual of Mass., and Union Mutual of Me. : 
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Under the general insurance law of 1849 ^^^^ insurance com- 
\OOL, panics not incorporated by special Act of the Legislature were 
required to make annual reports to the Comptroller of the State, and 
under the law of April 8, 1851, this requirement was made general. The 
New-York Life — which had heretofore published annual reports in 
accordance with its charter — made its first report under the new law in 
June, 1852. This report gave in detail the securities of the Company, 
the amount of dividend for each year, and the number and amount of 
policies then in force according to year of issue. The latter table showed 
that the proportion of whole life policies then issued was much greater 
than in the earlier years of the Company. The blanks sent out by the 
Comptroller contained over forty questions relative to the management 
of the business. No fault seems to have been found with the returns of 
the companies until about the time for sending out blanks for the next 
reports, when Mr. Edmund Blunt, who had been appointed by the Gov- 
ernor a commissioner to examine into the condition of life companies 
doing business in the State, wrote hurriedly from Brooklyn to the Comp- 
troller, that some of the answers were ** insufficient." ** Perhaps," he said, 
**the officers of the companies do not understand the questions, and it 
may be necessary to explain them ; I should hope it were so, were not 
some of the answers in an evasive form, which, I am sorry to say, forbids 
it."* On December twentieth Mr. Blunt wrote again, saying the New- 

•From a letter of Mr. Blunt, afterward published in the "Courier and Enquirer," it is evident the 
New-York Life was here referred to. Mr. Blunt therein gives as "a specimen of evasion," question 
19 and answer, as follows : " Question. — State the method by which the amount of surplus was deter- 
mined. Answer. — By deducting the dividends from the assets." Instead of being an evasion this was 
the literal truth, as may be seen by a reference to the Company's printed report for January i, 1850, 
from which the following is an exact transcript : 

"Amount of accumulated capital $211,829.50 

Deduct amount formerly appropriated for dividends and interest, . . 74.540.60 

Surplus, 1st January, 1850 $137,288.90 

Of which is appropriated as a Reserved Fund $85,322.15 

" " " Dividend of 1st Jan., 1850, 40 per cent., 49.078.75 

as Interest on former Dividends. 4 per cent. 2.888.00 

$137,288.90." 

The difficulty arose from a misunderstanding of terms, and it shows how loosely terms were then 

used, which have since come to have a fixed and definite meaning. Quite likely they had then to Mr. 

Blunt, who was attached to the United States Coast Survey and was presumably a man of scientific 

attainments. 
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York Life's losses, expenses and dividends in 1851 were more than its 
premium receipts, and that it should be prevented from declaring a divi- 
dend for 1852. 

The Trustees, however, seem to have been earlier in the field 
loOo. ^^^ ^j. 3iunt, and to have begun a thorough investigation of 
the Company's affairs before he examined its report, as the annual report 
issued in February, 1853,* contained the following statement: 

During the last year a competent mathematician has been engaged in valuing 
each outstanding policy upon the principle adopted by the ** Equitable" of London — 
the mammoth company of the world — in order to ascertain the propriety of making, or 
dispensing with, the usual scrip dividend at the present time. The result of such cal- 
culations has satisfied the officers and the Board that the assets of the Company are 
amply sufficient to re-insure all their risks, and pay all the dividends heretofore declared, 
in cash, leaving a surplus [$25,313.90], but that such surplus would not now justify a 
further scrip dividend. ♦ ♦ • Under these circumstances the Finance Committee 
recommended, and the Board unanimously agreed, that although upon the principle 
previously adopted, the usual average dividend could have been made, leaving a large 
available surplus, yet, as stability, rather than great profits, should be the aim of life 
insurance companies in an especial manner, they believed that the interests of the 
policy-holders would be best promoted by passing the dividend for the present year, but 
that six per cent, interest be paid, in cash, upon all dividends heretofore declared. 

Notwithstanding this prompt and wise action of the Trustees, a deter- 
mined effort seems to have been made to discredit the Company before 
the public. The Company finally addressed the Comptroller on the sub- 
ject, asking "whether from the statements on file in his office, or in his 
possession, or from information upon which he relied, he believed the 
Company to be in a sound and healthy condition." The Comptroller 
replied, under date of April 6, 1853, that the Company's last report had 
been ** submitted to a gentleman of high character and integrity from a 
neighboring State," '*an officer of one of the best-conducted and soundest 
companies in that State," who gave his opinion, "derived from an ex- 
amination of this return, and other means of accurate knowledge, your 



* This report is interesting in that it incUides a statement of the various kinds and amounts of 
pohcies then in force, as follows : 2,364 life policies insuring $2,358,883.90, 80 paid-up policies insuring 
$209,050, California policies insuring $678,315. short-term policies insuring $1,060,800, 4 joint life pol- 
icies, 1 endowment policy and i annuity. The amount of dividends outstanding was $303,484, of which 
$19,945 "wcTcupon canceled policies. The premium notes on these policies were $17,662.39. 



The First Million Dollars, 41 

Company is entirely sound and able to re-insure all its outstanding risks 
in a well-conducted company, and pay for the same out of their cash 
assets, and then have left in cash an amount very nearly, if not quite, 
equal to that now necessary for the organization of a new company." 
As the amount necessary to establish a new company was $100,000, the 
Company's estimate of its surplus was very conservative. This seems to 
have ended the controversy, and with the Comptroller's letter certifying 
to its solvency, and the commendation of the best insurance authorities 
of the time for its courage in passing a dividend as soon as the new 
system of valuing policies showed it to be necessary, the Company went 
on its way paying its claims and so fulfilling its mission. (See next page.) 

During the year 1853 the yellow fever was epidemic in various south- 
ern sea-ports and along the Mississippi River. It was especially virulent 
in New Orleans, the number of deaths there being 7,970. The highest 
number in any preceding year was 2,259 in 1847, and in any subsequent 
year 3,889 in 1858.* On August tenth the Board of Trustees appropri- 
ated $250 to be expended among the sick and destitute of that city, and 
on October twelfth $150 w^as appropriated for the same purpose in 
Mobile. 

At the meeting of the Trustees held in January, 1854, a scrip divi- 
dend of 30 per cent, of the premiums on policies one year in force was 
declared, and six per cent, interest in cash was ordered paid on dividends 
outstanding. 

In the years 1854 and 1855 the new business of the Company 
lOUH. reached its lowest ebb; the new policies were less than 500, and 
the new insurance less than $1,500,000 in each year — figures which, in 
the later years of the Company's history, have frequently been surpassed 

*The losses of the Company from yellow fever, from 1845 to 1892, have been as follows : 

Year. No. Year. No. Year. No. Year. No. 

1853 7 1867 5 1881 1 1888 9 

1854 3 1870 4 1883 5 1889 4 

1855 12 1873 19 1884 3 1890 3 

1862 I 1876 I 1885 5 1891 6 

1864 I 1878 26 1886 I 1892 18 

1866 I 1879 I 1887 2 Total, . . 138 








»J*^3t**»-*-^*^**' ♦••**' '••^ ** «-Hr 



* * 











42 



The First Million Dollars. 43 

by the record of a single day. It would seem that life insurance is not 
stimulated to any great extent by fear, but rather by the higher elements 
of human character.* The year 1849 ^^ ^he worst cholera year, and the 
year 1853 was the worst yellow fever year, this country has ever known ; 
yet the first immediately preceded, and the second occurred in the midst 
of, a period marked by the greatest apathy toward life insurance. In 
1854 and 1855 both cholera and yellow feverf prevailed to a considerable 
extent, and the latter was epidemic at Norfolk and Portsmouth, Va., in 
1855. On September twenty-fifth of the latter year the Company con- 
tributed $250 toward a fund raised in New York for the sufferers in these 
cities. The Company had eight losses in Norfolk, including its Medical 
Examiner.^ 

Late in the year 1854 a circular letter was sent to agents asking their 
views respecting the effect on the business of a change to the all-cash 
system. The replies were, upon the whole, adverse to a change from the 
custom of receiving forty per cent, of the premiums in notes, when de- 
sired by the policy-holder. Late in December of this year the Com- 
pany decided to make an extra charge of one- half of one per cent, on 
whole life policies issued to residents of Southern States, and of one per 

•••January 25, 1854. 

Accompanying this note please find my life policy No, 7.350, which I send to you for obvious 
reasons. At the time I took the above policy it was made, as you will observe, 'for the benefit of my 
two sisters,' being then, as I am yet, unmarried, but how long I may continue so, time will determine. 
I also at that time learned that 1 could have it transferred to any other person (or persons) whenever I 
might choose, and now. in accordance with those conditions. I feel warranted in requesting that you 

will transfer said benefit from my sisters therein mentioned, to my esteemed friend (Miss) C 

E H .' 

Whether or not the course of true love failed to run smoothly, we do not know, but the new policy 
was not issued at this time. Cupid, however, had his way at last, for in 1877 a policy was issued on 
this life in favor of C E , •' wife" of the insured. 

f Deaths from yellow fever in New Orleans in 1854, 2,423 ; in 1855, 2,670. 

t Portsmouth, Va., Nov. 30, 1855. 
The late terrible affairs in our stricken town have caused me to be absent for some time, having 
had to remove the wreck of my family to North Carolina. My sufferings are truly great, but I am now 
home again, and next week will remit to you my account and balance due up to the end of this month. 
On my return I was sick and sent to the hospital, but am now, thank God, convalescent. The death 
of my wife, sister, eldest son, and two dear friends, I trust will be sufficient excuse for my late re- 
missness. • ♦ ♦ • ♦ • • * * * 

Matt. W. Aylwin, Agent. 
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cent, on short term policies. These rates were for acclimated persons; 
rates for unacclimated persons were left to be determined when the insur- 
ance was applied for. 




1855. 



At the meeting of the Trustees held in January, 1855, the Fi- 



' nance Committee reported that the present value of outstanding 
policies had been carefully made by Mr. Beers and that the surplus of the 
Company was $1 17,683.59. A dividend of thirty per cent, upon the pre- 
miums of policies one year in force was declared, and interest at six per 
cent, in cash ordered paid on dividends outstanding. 

The eleventh annual report was presented to the Trustees January ^ 
26, 1856, and showed the assets of the Company to be $1,059,008.65. 
Of this amount $392,288.21 was in premium notes. $573,652.63 in other 
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interest-bearing securities, $42,560. 1 1 in cash, and $50,507.70 in accrued 
interest, deferred premiums and agents' balances. There was over a clean 
million dollars, therefore, in cash and invested securities; and the Finance 
Committee reported that, after making provision for the re-insurance of 
all existing policies, all dividends previously declared, together with inter- 
est due and all other claims, there remained a surplus of $148,718.23. 
The dividend declared was the same as that of the previous year. 

Nearly eleven years had passed since the Company began business, 
and, although its officers were inexperienced and its early methods were 
crude, it had paid to policy-holders $1,027,202.64, and had on hand 
$1,059,008.65 as security for policies in force amounting to $10,277,101. 
It was now on solid ground as respects liability and reserve under its 
policies, and was prepared henceforth to conduct its operations intelli- 
gently and effectively. 
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VI. 

XON-FORFEITING POLICIES AND THE REDEMPTION 

OF DIVIDENDS. 

1856- 1860. 

Dl'KI.vo the year 1855 the New-Ydkk Life paid taxes, licenses and 
fees in twelve different States to the amount of $3,015.44, and made certi- 
fied statements concerning its organization, business and financial condition 
to the officials of five States.* At the close of the period now under 
review twenty of the thirty-three States of the Union had enacted laws 
for the regulation of the bu.siness of life companies, and in most of them 
annual statements were required.f These statements were of all degrees 
of fullness, from a simple return of premiums received, for taxation, which 
in some States was made by the chief agency, as in Maryland, to the full 
statement demanded by the Insurance Department of Massachusetts, 
which had been created in 1855. The requirements of the laws were 
new both to officers of the States and to company officials, and it was not 
always easy to present acceptable evidence of the condition of a company.} 

•.New York. Ohio. IIiinr>is, Kentucky and Tennessee. The statement for Rhode Island was pre- 
pared but not filrd, as no new business was done there in 1855, 

fTlie Company f\\r<\ its statement for i860 in ten States — New York, Ohio, Illinois, Kentucky, 
T#'nn«*ssee, MuhU; Island, Wisconsin, S<juth Carolina, Pennsylvania and Michigan. The Michigan 
Matcment was returned to have the acknowledgment taken before a Commissioner of Deeds instead of 
a Notary. The South Carolina statement has the following note: "Forwarded to James H. Taylor, 
Charleston, Feb. 11, 1861 ; Feb. i8th, received back with a string of objections." 

t Office of Pen N Mutual Life Insuranxe Co., 

N. E. cor. of Third and Dock Sts. 

Mr>KKIs Fkanklin, F.sq.. President. PHILADELPHIA, June 13. 1856. 

New-York Life Ins. Co.. New York, N. Y. 

/Jrar .Sir: — •»•<»##* "y^r^, j^^ve not decided yet to comply with the new 

Kentucky Law rrgarding Foreign Insurance Companies. I should like to know what you are going to 

do. and whether in your opinion the second paragraph of section 8 of the law applies to life companies, 

and wliat you intend to give the Auditor as liabilities. I am very much at a loss on these points and 

Hhall lie very glad to have your views to assist me in deciding. Very respectfully, 

- Jno. W. Hornor, Secretary. 
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A LONG correspondence was had with the Auditor of Illinois in 
' 1856, in order to satisfy him that the Company was duly incor- 
porated and that it was possessed of securities to the amount of $icx),ooo, 
as required by the law of his State. The evidence required was such that, 
under date of February fifteenth, the President of the Company wrote 
somewhat despairingly: "We are desirous to comply with your law if it 
can be done, but we are now altogether at a loss, with assets amounting 
to $1,000,000, what evidence will enable us to do so." It was not until 
November eleventh that the Company's agent at Springfield wrote : **The 
papers forwarded me for Auditor are satisfactory. Certificates have been 
issued and mailed to agents." 

The legislation which was increasing every year had behind it three 
motives : First, the protection of the people from insolvent corporations ; 
second, the collection of taxes ; and third, local jealousy of other-State 
companies. The influence last named came first in the order of time. 
The early laws of Pennsylvania (i 829-1 849) and New York ( 1 828-1 837) 
taxing the premiums of other-State companies twenty, and ten per cent., 
respectively, had been practically prohibitive of such companies, and were 
intended so to be. The great fire of 1835 taught New York that insur- 
ance should not be made a local matter, and Pennsylvania learned the 
same lesson when she saw the insurance sceptre — which she held prior to 
1845 — depart from her borders. The New York deposit law of 185 1 was 
a step backward, but it was soon retraced. The highest tax imposed on 
premiums during this period was three* per cent, and the highest price 
demanded for a county license was $300 ; t the latter was practically pro- 
hibitive except in large cities. In New York no tax was imposed on the 
premiums of life companies, but home companies were assessed on per- 
sonal property to nearly the full amount of their assets, under the law 

• In Pennsylvania, Maryland and Rhode Island ; reduced to two per cent, in the latter State in 

1857- 

t In Missouri ; reduced to $40 in 1859. 
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taxing the capital of corporations.* The law of April lO, 1849, had 
provided that no life insurance company should be formed thereafter 
without at least $100,000 capital; the Act of June 29, 1853, provided 
that any mutual life insurance company incorporated previous to the law 
of 1849 should be subject to taxation in the same manner as if it were 
incorporated under the law of 1849 ^'i^h a capital of $100,000; while the 
law of March 4, 1855, declared that any such company should be subject 
to taxation on $100,000 for personal property, and no more, and that 
such was the intention and true construction of the Act of 1853. The life 
companies contended for the construction of the law given by the Act of 
1855, and in 1857 the Court of Appeals decided that they were right only 
with respect to assessments made subsequent to the passage of the law, 
— that it had no retroactive application. f 

It was soon perceived by those who had the public welfare at heart 
that the possession of a certain amount of assets was no guarantee of a 
life company's solvency, unless the liabilities under its policies were ascer- 
tained in a scientific manner, and a balance struck between the two sides 
of the account. The crude attempt made under the Massachusetts law of 
1852 was supplemented under the law of 1858 by requiring the life com- 
panies to furnish the Insurance Commissioners with the data necessary to 
make an annual valuation of their policies. No table of mortality or rate 
of interest was prescribed by the law, but the Commissioners adopted the 
Actuaries' Table of Mortality with four per cent, interest. The first re- 
turns were made under this law as of November i, 1858. The system of 
supervi.sion by an Insurance Department, and the requirements of an an- 
nual net valuation of outstanding policies, thus begun, have since been 
established in nearly every State in the Union. 



* Tax CoMMissioNKKs' Office. 

Nkw Yokk. M.iy 17, 1856. 
The President, etc.. f)f tlie XF.\v-Yr)KK Lite Insthwce Co. are hereby notitied that said 
Company are assessed for the yerir 1856 at $1,000,000. the .snnitr as hi^^t year. The Tax Commissioners 
cannot allow the Company's Cf>nstruetion of the law and its amendments, wliich recjiilate the assessment 
of said Company, until the same is so settled and rli^posed of by the Court of Appeals, to which the 
question has lieen carried. R<'«^J)e^:lfullv. etc., 

J. W. Aklk.v. W. J. Tkck, a. J. Wn.LlAMSON. Tiix Commissioners. 

t People ex. rcl. The Mutual Life Insurance Company n. Board of Supervisors County of 
New York. 
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At the meeting of the Trustees, held January 31,1 857, the usual divi- 
dend of thirty per cent, was declared, and six per cent, interest on divi- 
dends outstanding. The reserve value of policies in force was $598,816.54; 
dividends outstanding were $457,027; leaving an unappropriated balance 
of $135,702.05. The dividend declared required $82,058, and interest 
$27,421.62, 

The year 1857 was marked by a severe financial crisis. The 
failures were nearly five thousand in number, with aggregate lia- 
bilities of nearly three hundred million dollars. The failure of the Ohio 

Life and Trust Company 
was the beginning of the 
crisis, but it had previ- 
ously ceased to do a 
life insurance business. 
The other life companies 
stood firm and did about 
the same amountof busi- 
ness as in '56; the New- 
YoRK Life's business 
showed an increase. 
Among the prominent 
failures in New York 
City was that of the dry 
goods house of Rowen, 
McNamee & Co., at 1 \2 
& 114 Broadway. In 
November a Committee 
of the Trustees, appoint- 
ed in 1856 on a perma- 
nent location for the 
Company, reported that 
the premises then oc- 
cupied by this firm could 
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be bought for $i 10,000. After having the premises examined by an archi- 
tect, the Board voted, on November nineteenth, to make the purchase. The 
second floor of the building was at once put in order for the accommoda- 
tion of the Company, the remainder being arranged for rental. When the 
Company took possession of its new offices in May following, the rents 
from tenants were equal to over six per cent, on the purchase price and 
the cost of improvements. 

At the meeting of the Trustees, held January 29, 1858, the Fi- 
nance Committee reported that, notwithstanding the financial crisis of 
the previous year, the Company had sustained no losses on its invest- 
ments. The annual report showed a decrease in the number of term 
policies in force, and upon this it was remarked: "The officers believe 
such a result rather desirable than otherwise. Experience demonstrates 
that the present rates of premium are not sufficient for the risks incurred, 
most of which are of an extra hazardous character, and such as were not 
contemplated in the establishment of the rates." The number of short- 
term policies issued during the year was 62, insuring $169,000, and the 
number in force w^as 276, insuring $785,000. 

About ten per cent, of the applications received during the year were 
rejected. The results under "PhcEnix" policies and California risks were 
shown to be favorable. The general agency from which most business 
had been received up to this time was that in Baltimore.* The usual 
dividend of thirty per cent, of the premiums on whole life policies one 
year in force, and interest at six per cent, on former dividends, were voted. 
In February, 1858, a Canadian agency was established at Toronto, 
with Mr. J. Leander Starr as General Agent. The agency was 
discontinued in January, i860, on account of the excessive cost of business 
procured. 

*'riio new business and losses at the Home Office and principal agencies to July i. 1857, were re- 
ported as follows: 

Home Office .... 

Mobile , 

New Orleans . , . 
Baltimore .... 

Huflfalo 

Cincinnati 

St. Louis 



Policies. 


2,127 


Premiums, 


$672,080 


Losses, 


$216,212 


1 1 


266 




124.163 




94.700 


1 1 


386 




184.438 




83.170 


1 ■ 


786 




254.309 




loi . 174 


• 1 


364 




84.211 




29.350 


" 


121 




42.633 




13.000 


a • 


292 




113,616 




21,750 
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In July, 1858, a Committee of the Trustees was appointed to consider 
the question of beginning the redemption of dividends. The Committee 
reported adversely in December. The charter permitted such redemption 
after the dividends reached the sum of $500,000, and required it after they 
reached the sum of $1,000,000; but the amendment of 1849 forbade the 
declaration and payment of any dividend "that would impair the capital 
or accumulation of the Company.'* The total dividends now outstanding 
were $593,234, of which $59,740 were declared prior to 1850. The 
language of the Act of 1849 was obscure, and it was thought that addi- 
tional authority would be required to redeem the scrip issued subsequent 
to 1850, and that to begin redemption without a comprehensive plan, and 
full authority to continue, would be unwise. A further reason for post- 
poning the subject as long as possible was found in the fact that the divi- 
dends were really funded surplus which was held subject to the liabilities 
of the Company, and that until redeemed they constituted an additional 
resource which greatly strengthened its position in case of financial dis- 
aster or a mortality in excess of the tables. Up to this time no consid- 
erable tabulation of American mortality had been made, and whether 
English experience would prove trustworthy at the older policy ages was 
still an open question.* 

In this position the Trustees were confirmed by the report of a Board 
of Examiners appointed by the Mutual Life Insurance Company in 1856. 
The dividends of the Mutual Life had up to this time been declared every 
five years, and were in the form of reversionary additions to the policies 
and payable with them. In 1853 the insured were allowed the option of 
converting the dividends into annuities for permanent reduction of the 
premiums on the policies. The principle underlying dividends in life in- 

*The most important contribution made to mortality upon insured lives in the United States that 
had been made public at this time was the experience of the Mutual Benefit Life Insurance Company, 
published in 1857. The data covered eleven years and the equivalent of 45,000 lives for one year. The 
number of deaths was 510 as compared with 578 expected deaths by the Carlisle Table, and 538 by the 
Actuaries' Table. The Mutual Life of New York published in the same year a brief table showinp 315 
actual losses as against 387 losses expected during the preceding four years, to which was adder! this com- 
ment: " It must be borne in mind that life insurance is only in its infancy in this country, and that full 
thirty years must elapse before we can calculate results with any degree of certainty." (Xfutual Lift's 
Fourteenth Annual Report.) 
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surance is that the policy-holder has paid more than was necessary; but 
this was the very point that was not yet considered settled by actual ex- 
perience, and the Examiners did not approve the relinquishment of any 
part of the premiums, and expressed the opinion that funding the surplus, 
after the manner of the \e\v-Y(jkk LIFE, was the safer method." 

At the meeting of the Trustees, held January 26, 1859, it was found 
that the assets exceeded one and one-half million dollars, and that the sur- 
plus, after the usual dividend of thirty per cent, on premiums and six per 
cent, interest on outstanding scrip, was $100,296.73. The short term 
policies had decreased to 237, insuring $654,900. 




ing Board consisted of Hon. l.uthpr RniHish. Hon. William Kent and Professor 
Henry James Anderson. L.L.D.. and iis report w.TS in part as follows: "A reduciion of these future 
preniiumti .is n concession for the waiver of claims, avowedly sulijecl 10 tiiimberless conii agencies, may 
hereafter under a less skillful .idminislration than the present, surrender prematurely and irrevocably 
funds lo which \\\t company has nn uncontested right, and which shonlil l>c retained under the control 
of llie Trustees tinlil the last moment allowed by the charter. And the ICxaininers e.-innol refrain from 
approving the disposition which they imdersland prevails with the Trustees to watch with inctensing 
vigilance the re.l1 object of remitting positive and secure<l fiilurc income in exchange for a release from 
contingent nnd secondary obligations. So much do the Examiners commend this view of the matter, 
that IheJ- cannot withhold the expression of their hoi>e that the company will prefer to see Iheir rever- 
sionary additions assume a more durable, rather lliun a Ies4 durable form. This might be effected. 
within the limits of the charier, by offering as the equivaUmt they prcLenl for the additions to the sums 
insured, nol an cKiinciion of a pan of liieir ftiliirc assets, but the conversion of the pre.sent, ot reversion- 
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The report recited several cases of attempted fraud upon the Com- 
pany. In one case a conspiracy was entered into by the insured and 
several other persons. All went fishing ; the insured fell overboard and 
*' was not seen to rise." Some time afterward a body in an advanced 
state of decomposition was found, and upon it clothing and a finger ring 
belonging to the insured. When the scheme seemed about to succeed 
the conspirators quarrelled among themselves, the plot was exposed, and 
the insurance was not claimed. Another case was cited to show the prej- 
udice of courts and juries against corporations. An itinerant Methodist 
minister in Kentucky disappeared and it was claimed that he had been 
murdered, and suit was brought against the Company for the amount of 
his policy. Witnesses were produced by the Company who testified that 
they had seen him alive subsequent to the time of his alleged demise; one 
of them had been married by him. Upon the first two trials the jury dis- 
agreed ; upon the third a verdict was found against the Company. The 
Court of Appeals refused to interfere on the ground that it was a ques- 
tion of fact for the jury, and not of law for the court. Meanwhile an at- 
tachment was issued against the property of the insured on the ground 
that he was an absconding debtor ; it was resisted on the ground that he 
was dead, but the attachment was sustained. By these two decisions the 
insured was judicially dead with respect to the Company, but judicially 
alive with respect to his creditors. 

. -.-^ Gold was discovered near the base of Pike's Peak, Colorado, in 
' 1858, and early in 1859 the Company, after a careful considera- 
tion of its experience on California risks, issued a circular to agents an- 
nouncing that it would accept risks upon emigrants to the new gold 
regions at an extra of one and one-half per cent. A circular of the time, 
reduced about one-half, is shown on the following page. 

In May, 1859, the NEW- York Life united with thirteen other 
American, and two English, companies in the American Life Under- 
writers' Convention.* The first suggestion of such a gathering seems to 



* Aetna. American Mutual of New Haven, American Temperance, Berkshire. Charter Oak, 
Connecticut Mutual, Knickerbocker, Manhattan. Massachusetts Mutual, Mutual Life, Penn Mutual, 
Union Mutual, United States. Eagle and Albion of London, Royal of Liverpool. 
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have come from Mr. Gilbert E. Currie, Editor of the " United States Insur- 
ance Gazette," who. by correspondence and personal solicitation, induced 
the principal companies to promise representation, and who acted as Sec- 
retary until the Convention was organized. Mr. Franklin, of the New- 
YORK Like, was made temporary Chairman, and Vice-President of the 
permanent organization, Mr, 
Winston, of the Mutual Life, 
was made President. The ses- 
sions were held at the Astor 
House. The following subjects 
were reported upon by commit- 
tees and discussed by the Con- 
vention: Extra rates; mortality 

in the various geographical di- 
TiiE FrHST Eagle Used b^ the Companv, in 1859. 

visions of this continent, and 

the collection of vital statistics; the renewal of lapsed policies; and 

State legislation. It was voted that the companies be requested to 
contribute the data from which the combined mortality experience of 
American life companies could be deduced, according to residence, occu- 
pation and term of insurance.* On the subject of lapsed policies, informal 
conversation between members of the Convention was recommended. 
The report on legislation set forth the difficulties under which the compa- 
nies labored in complying with the laws of the various States.f and recom- 

■ .-M Ihe session of (he Convention held in Mav, i860, the Commitlec on Vit.il Slatistics, of which 
Mr. Sheppard Homans. then Actuary of (he Mutual Life. «as Chairman, reported Ihat returns had 

afietT¥ard made the basis of the '■.\nicrican Table of Mortality." lonstruclcd by Mr. Homans, 

t The laws of the States which relate (o life insurance and their agGncies are found to be very 
dissimilar, and in many instances not only eonfliciine, but retaliatory, in their origin and character. 
IDuring the debate ii was stated by Mr. K. A. Bulkeley, then President of the Aetna Life of Hartfard, 
thni in one State " a law had been passed which expelled evi'ry company that had complied with the 
law of a neighboring Stale,"] ■ • • The frequent modification of these laws, and the severe enaci- 

adopted by the officers which Ihcsc laws cruato, have so far i;onfused the public mind and embarrassed 
Ihc business of life insurance, that relief should be atfordcd. The unifonii law-abiding spirit which is 
interwoven into the management of life insurance companies induces on their [lart a strenuous effort to 
comply with ajl laws and evade none; but they are met constantly by new laws and new lequiremenu 
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mended that a committee be appointed to draft a general law relating to 
life insurance companies incorporated in other States and in foreign 
countries. 

The Convention adjourned, after a very harmonious session, to meet 
at the call of the President, on request of any three companies repre- 
sented. President Winston in his closing address dwelt upon the zeal, 
intelligence and harmony that had marked the proceedings and upon the 
value of their combined experience with respect to mortality and the 
investment of funds. He urged the companies to unite in collecting, 
arranging and perfecting such a system as would be useful to themselves, 
and reflect credit on the Convention. 

The sessions of the Convention were followed by a dinner at the Astor 
House, at which Vice-President Franklin presided. In his opening ad- 
dress Mr. Franklin dwelt upon the blessings of life insurance in protecting 
the family from distress, saying there was no act of his life which he per- 
formed with greater satisfaction than the payment to widows and orphans 
of the funds which their husbands and fathers had provided for them. 
Other addresses were made by Hon. Daniel F. Ticman, Mayor of the 
City, and members of the Convention.* 

which, by undertaking to comply with, literally established for them results in different States which 
conflict with each other, and again add to the ditticulty above alluded to. Your Committee are not the 
advocates of no law; on the contrary, in their opinion it is eminently wise and just, on the part of every 
State, to enact laws relating to life insurance companies and their agencies. And they recognize the 
right of every State to hold the companies which are organized under their own laws to a strict account- 
ability. * * * Each company should be required to exhibit its condition in a proper manner, so 
that the public may know the amount of its capital, accumulations and surplus, how the^same are in- 
vested, and such other facts as are necessary to a proper understanding of the condition of the com- 
pany. — From the Committee s Report. 

At the session of the Convention held in i860, the Committee appointed to draft a general law 
made a verbal report favoring the principles of the Massachusetts law, but questioning the advisabihty 
of the Convention endeavoring to secure such legislation in other States. 

•The following extracts will serve to indicate the growth both of the city and of life insurance: 

By Mayor Tieman : " I do not know that I can say anything to our friends from abroad, except 
that I am happy to meet them. I welcome them as the father of the city, thougli I am not a very old 
father. Perhaps it would not be amiss to tell our friends from abroad how old I am. I am so old, 
gentlemen, that I remember the market gardens on the other side of Chambers Street, opposite the 
City Hall, I remember when they used to raise cabbages, salads and radishes on the groimd where 
Stewart's store is. [Then at the corner of Chambers .Street and Hroadway.] I was mentioning to the 
President what seemed to astonish him — that I was born in Xew York, have never lived outside of New 
York, and ntver lived in a house adjoining another. When I was about three years old my father 
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In view of the heavy losses sustained in Mobile, Ala., it was decided 
August tenth to add two per cent, on the amount insured to the rates 
then charged upon policies issued at this agency. 

On the same day the Trustees voted to establish an agency in San 
Francisco, Cal. Mr. William F. Herrick was appointed agent. A local 
Board of Trustees was organized and, owing to the great distance from 
New York, authority was given to issue temporary policies good for ninety 
days, until applications could be passed upon at the Home Office. The 
extra rates fixed upon were one-half of one per cent, for San Francisco 
and one per cent, for the whole State. The protests against any extra 
charge became so numerous that the Company collected all the obtainable 
data on the mortality of the State, including a report of the State Reg- 
ister, and in November recommended to the Trustees that thenceforth 
residents of San Francisco be required to pay, in lieu of an extra, the fee 
for medical examination, and the exchange on New York in transmitting 
premiums. The recommendation concluded as follows: 

This we have reason to believe would satisfy applicants, as the objection does not 
appear to be so much the price for insurance as the, to them, apparently humiliating 
fact that the increase is called and charged an ** extra," thereby alleging, at least by 
implication, that the climate of California is inferior to our own.* 

moved to Twenty-third Street and Fourth Avenue, where he now lives on the same ground. There 
our friends would come from the city to see us one day and go back the next. It was too far into the 
country to go and come the same day. I can remember distinctly that when they wanted to come to 
the city they got ready the day before. * * * At the time of which I speak, New York extended 
only up to Chambers Street, and when people used to go to see the stone bridge which was at Canal 
Street, they had to get a hack ! " 

By J. Green Pearson: " I suppose I am indebted for this call to an unfortunate remark I 
made this morning to my friend. Mr. Dennison, in relation to a circumstance connected with a marine 
insurance company, more than twenty year ago. [The company was the Union Marine, chartered in 
1818.] The company .set apart a fund of $100,000 for life insurance. Professor Rcnwick Lee, of Co- 
lumbia College, was appointed actuary, and after a protracted effort and by bringing to bear the influence 
of the directors, embracing some of the most influential men of the city, they succeeded in about two years, 
I believe, in obtaining twelve policies. The majority of these were from the officers and members of 
the company. They found it was utterly impossible to induce people to effect insurance upon their 
lives, and the comnmnity .it that time was somewhat like the old lady who objected to traveling in 
steamboats, because she considered it wicked to go against wind and tide. After making these efforts 
for two or three years, they dolcrmincd io abandon the business, and the policies were all canceled." 

•"Downievh.le. Lima Co., Cal., December 21, 1859. 
Your Company ought to allow me two per cent, for residing in the heaihiest country on the 
American Continent. C. A. Johnson. 

Insured under Policy No. 8,984." 
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In response to a resolution of the Trustees, the officers of the 
Company submitted in December. 1859, a report showing the premi- 
ums received and the losses incurred at Northern and Southern agen- 
cies, respectively, as follows : Premiums received on Northern business 
$2,556,929, Northern losses $904,941, being 35.5 per cent, of the pre- 
miums; premiums received on Southern business $580,225, Southern 
losses $309,870, being 53.5 per cent, of the premiums. The estimate of 
total insurance carried one year in the South was $18,000,000, from which 
it was concluded that an addition of three-fifths of one per cent, to the 
extras then charged was necessary to place the business of the two sec- 
tions on an equal basis. It was recommended, however, that no action 
be taken until further investigation could be made.* 

At the meeting of the Tru.stees, held January 24, i860, it was noted 
that the income for 1859 exceeded half a million dollars, and that the 
amount of insurance written was larger than in any previous year since 
185 I. Of the new insurance written $2,914,825 was upon Northern, and 
$177,700 upon Southern, lives. The number of term policies in force 
show-ed a slight decrease, and the number and amount of applications de- 
clined showed an increase.f The surplus of the Company, after provid- 
ing for a dividend of thirty per cent, on premiums and six per cent, 
interest on dividends outstanding, w^as $51,529. It was voted that the 
officers have prepared a more attractive policy heading. 
- ^^^ At the second meeting of the Life Underwriters* Convention, held 

1 fifiO 

May 23-24, i860, the subject of the non-forfeiture of policies was 
discussed at considerable length. Hon. Elizur Wright, senior Insurance 
Commissioner of Massachusetts, and Hon. William Barnes, the newly- 
appointed Superintendent of the New York Insurance Department, were 

* The mortality experience of the Mutual Life, 1843-1857, published m i860, contains a table 
showing the extra that should be charged, according to the company's experience, to equalize the risks 
of the various sections; and a statement of the extras then charged. The latter (in 1858) were slightly 
below the former (for the whole period) and were as follows : Southern Atlantic States, one-half of one 
per cent. ; Gulf Slates, two per cent. ; California, one per cent. The last corresponded verj' nearly to 
the California risk subsequ«^'nt to 1853 ; prior to that date the risk had averaged over five per cent, 
above that of the Eastern, Middle and Western States combined. 

t Number declined in 1858, 66, amount $234,300; number declined in 1859. 9^- amount $359,750. 
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present as honorary members and participated in the discussion.' Mr. 
Wright was the author of the system of net valuations adopted in Massa- 
chusetts, and in his reports of 1858 and 1859 had urged the passage of a 
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non- forfeiture law. In March, 1859, he had submitted the draft of such a 
law to the Joint Standing Committee on Mercantile Affairs and Insurance 
of the Legislature of Massachusetts, but no action was taken.f Mr, 
Wright had urged with great pertinacity and force that forfeitures were 
unjust, because the policy-holder did not receive what he had paid for; 
impolitic, because the fear of forfeiture prevented many from insuring on 
the whole life plan, which was the most advantageous plan for the com- 
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panics, as it secured the best risks; and that it enabled the worst-managed 
companies to keep up their financial standing with the best by a greater 
profit on forfeitures. He showed by tables of policies lapsed in 1859 and 
not restored in i860 that the profits on such policies, after deducting pre- 
mium notes, amounted to about $144,000, and that this profit was very 
unequally distributed among the companies, being eighty times as great 
in proportion to income in one company as in another. He also con- 
structed tables by which the term of extended insurance under the pro- 
posed law could be easily ascertained. 

The discussion in the Convention elicited the fact that every life com- 
pany in the United States, save one, paid surrender values for policies, 
either in cash or paid-up insurance, after about the fifth year, provided they 
were surrendered before lapse, and in some cases after lapse, but there was 
no common rule or practice, and none of the companies agreed in the 
policy to pay such values. The companies had already, therefore, ad- 
mitted, by their practice, that some concessions were due to policy-holders 
which were not expressed in the contract. The argument for such expres- 
sion was thus concisely stated by Superintendent Barnes: 

All the suggestion with which I will trouble the Convention is, whether it may not 
be desirable for companies to incorporate this idea in their policies to a greater extent 
than at the present time, so that I, or any other person, can have a certainty by the 
contract that, if we fail to pay at a certain time, for any reason, we can have a whole 
life policy, or term policy for a period regulated by the amount we have paid, according 
to the practice of the ** Eagle and Albion," or something of that kind. The greatest 
objection to life insurance is in relation to these forfeitures. It is well to say that the 
companies do not enforce this; but, gentlemen, you should go further. If it is just, 
you should incorporate it in the policy, as a part of the original contract. If you antici- 
pate legislation [/'. ^., by putting non-forfeiture conditions in the policy], undoubtedly 
no legislation would be had in this State — the various officers can anticipate, — you can 
get at the true value of a lapsed policy a great dealer better than any Legislature can 
do it; and, in this way, by securing the parties on the face of the contract, you show to 
the community that you do not require insurers to come into your offices and beg of 
you, as a matter of favor, that which you are bound to give them. I simply suggest 
that, whatever the real value is, the assured should have it, under the circumstances, so 
that when the assured person comes into your office to ask for the value of his policy, 
he can come with boldness and ask for his rights, and not for a charity or gratuity on 
the part of the company. 

The objections of the companies to a hard and fast law on the sub- 
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ject, which could not be varied according to their mortality and financial 

experience, were thus set forth by Mr. Winston: 

First. It alters the contract in the policy, which is, that as long as the premium is 
paid the policy is in force — no longer; whereas this proposal says to the policy-holder, 
your policy is in force whether you pay or not. Second, It interferes with the law of 
average — so necessary to our safety — for the sound lives are those who decline to pay, 
and finally give up their policies, after having exhausted their dividends. The unsound 
and the feeble keep up their policies to an early end.* Third, It is dangerous to the 
Company. We have no American experience and can have none, which will be entirely 
reliable, as to mortality among assured lives, for years to come; therefore we do not 
know what it costs us to insure lives in this country. The rate we shall receive for 
interest on our accumulations in coming years is quite uncertain, and may be much 
lower than in our past history. There is a disposition in this country to tax life insur- 
ance, though it is not taxed elsewhere, and as we cannot raise our nites for insurance in 
competition with foreign companies, which are not taxed on their capital, taxation here 
would greatly reduce the financial ability of our companies, if it left them enough to pay 
their liabilities. Fourth. It would make policy-holders careless of life insurance, and 
lead them to undervalue and neglect it, and thus would be an injury to them and not a 
benefit. I cannot therefore believe that justice, sound policy or the good of policy- 
holders, as a whole, would be promoted by the proposition of the Commissioner of 
Massachusetts upon this subject. 

The Officers of the New-York Life took no part in the discussion 
of the question ;f but on June thirteenth, following, they submitted the 
following proposition to the Board of Trustees: 

* Mr. Wright had answered this objection in advance, as follows: "In actual practice, the pre- 
sumption that only the sounder lives will wish to surrender is not considered as a good reason for 
withholding more than one-quarter or one-third of the value of the policy. From sixty-six to seventy- 
five per cent, of the value is paid to the healthiest, if the application to surrender is made while the 
policy is in force. Yet it has been the imiform practice in this country, and till ver)' lately in Great 
Britain, to make the whole value of the policy, as well as the right to further insurance [/. e., renewal], 
the forfeit of a failure to pay the annual premium on a specified day. Failure to pay premiums may 
arise not only from confidence of long life, but from misfortune, imbecility of mind, preoccupation or 
unavoidable detention. Hence the class of lapsed policies may embrace cases below as well as above 
the average vitality of the company, and consequently there is less reason to justify the company in 
withholding the whole or a part of the value from the holders of lapsed policies, than from the holders 
of p>olicies in force who wish to surrender. But when we carefully consider how the sense of vitality 
fails to correspond to the actual fact, and how much more likely the subjects of some of the most de- 
structive maladies are to indulge in visions of longevity than the tenants of sounder constitutions, we 
can hardly believe that the average vitality of the holders of lapsed policies ever has been or ever will 
be appreciably above the average of those who remain. — Mass. Report for iS^g. 

The experience of the companies on this point, so far as published, has shown that the loss of 
average vitality by surrenders does not exceed two and one-half per cent, of the whole. — Adverse selection 
by Withdrawal, by Hoicell \V. St. John, Proceedings Actuarial SocUty of America , i8Sg-go, No. j, page 18'.' 

Hon. William Barnes, Albany. N. Y. f. August 14. i860. 

Dear Sir: You may remember that at the late meeting of our Convention considerable discussion 
was had in reference to the valuation of lapsed policies and the duty of companies in relation thereto. 
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The officers represent for the sanction of the Board that they have prepared with 
great care a table of rates by which persons may purchase policies by ten annual pay- 
ments, which will be forever thereafter exempted from forfeiture. Objections are not 
infrequently made to the present system that in the event of inability promptly to meet 
the annual premiums, the money previously paid becomes a total loss to the assured. By 
the proposed plan we design that after the payment of two or more premiums, and either 
from want of ability, or from any other cause, the payments are discontinued, the policy 
does not become forfeited, but that in lieu thereof a new one will be issued to the original 
policy-holder if living, for an equitable proportion of the money paid, or if deceased, a 
similar amount will be paid to his family or legal representatives. The officers are 
satisfied after a careful examination of the proposed system that it is not only strictly 
equitable, as between man and man, but is calculated when fairly understood to com- 
mend itself to the judgment of all who may investigate the same, and become a very 
popular and profitable measure to the Company. 

The Superintendent referred in his next annual report to the for- 
feiture of policies, as havinj^ "long been a serious obstacle to the increase 
of life insurance," and said: **I cannot but regard it, therefore, as a matter 
of pubHc congratulation that the New-Yokk Life Insuranxe Company 
has issued a table of rates of premium for life policies, expressly stipulat- 
ing that after the receipt of two or more annual premiums, if further pay- 
ments are discontinued, a new policy will be issued to the original holder, 
if living, for a specified proportion of the sum insured; or, if deceased, an 
equitable sum will be paid to his family or legal representatives.'* 

The plan and rates were adopted, and thus the principle of non- 
forfeiture, as a right, was first oflficially recognized by an American life 
insurance company doing a general business.* The rates first adopted 
were calculated on the Carlisle Table of Mortality with five per cent, in- 
terest, and with fifteen per cent, loading for expenses. The paid-up insur- 

\Ve have acted upon the suggestions then made and have prepared a table predicated upon the purchase 
of a policy by ten annual payments, and providing for carrying out the original design of the assured 
if from any cause he sliould be unable [to continue], or desire to discontinue the regular payment of 
premiums. We beg leave to inclose you a copy, together with our circular explanatory thereof, and 
remain with great respect, Your obed't serv't, Morris Franklin", President. 

* In 1852 the Presbyterian Corporation, which began about this time to do a life insurance 
business within the Presbyterian ministry, adopted a rule whereby the net value 01 a policy, less five 
per cent,, might be used as a single premium for the purchase of insurance due at death. The first 
policy of which this rule was made a part by reference was issued August 30, 1852, and the first policy 
in which the clause was incorporated was issued September 3. 1856. This information was furnished 
by Robert P. Field, Esq.. Actuary, for an address by Hon. John A. McCall on the "History of Amer- 
ican Life Insurance," read before tbe Life and Accident Insurance Congress, Auxiliar}' of the World's 
Columbian Exposition, Chicago. 1893. 
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ance due at the end of the various years being found to be very nearly 
equal to one-tenth of the original policy for each premium paid after the 
first, new and slightly higher rates were adopted July eleventh in order 
that the paid-up policy promised might follow the simple rule of propor- 
tional parts. On August eighth a form of policy was adopted, and on the 
thirteenth of the same month the first policy containing the new guarantee 
was issued.* It marked an epoch in life insurance. It preceded the en- 
actment of the Massachusetts law on the subject by about eight months, 
and competition proved as powerful as law, for the other New York com- 
panies speedily adopted the plan of the New-Yokk Life, although there 
was no statute on the subject in this State until 1879. The objections 
which were urged against the non- forfeiture principle have proved un- 
founded, and the fears of conservative managers have been dispelled by 
the practical results of over thirty years. The elimination of this feature 
in a special class of policies (Tontine) during a limited period, with special 
benefits to survivors who kept their policies in force, attracted custom for 
awhile, but proved repugnant to the moral sense of insurers, and was 
abandoned for a more liberal system than that of companies which had 
opposed it. 

In June of this year the Trustees authorized a subscription of $500 
toward the fund then being raised to secure the permanent location of the 
city Post Office at Nassau, Cedar and Liberty Streets. The price asked 
for the ground by the trustees of the Dutch Church was $250,000, and 
the Post Office Department had been authorized to expend $200,000 for 
a site; business men and institutions interested in the value of property in 
that part of the city subscribed the balance. In November of the same 
year the Company subscribed $200 to a fund raised by the life insurance 
companies of the city, for the purpose of settling **an annuity for his 
benefit, and that of his wife if surviving, on the life of Captain Wilson of 
the Brig * Minnie Schiffer,' for his heroic conduct in rescuing from the burn- 

* Attention is called to the date given above, inasmuch as an earlier date has been given in some 
of the printed documents of the Company, under the impression that the first ten-payment life policy 
issued was non-forfeit able. Policy No. 14,415. of which a fac simile is given, is believed to be the first 
pt>licy issued with the non-forfeiture clause. As is usually the case, the makers of history left but scant 
records of their action. There is one ten-payment policy issued previous to 14.415 and now in force, 
upon a policy-holder whose present address is not known. There is nothing in the Company's records 
indicating that it contains a non-forfeiture clause. 



64 Non 'forfeiting Policies — Redemption of Dividends, 

ing steamer *Connaught' more than six hundred human beings." The 
amount of the annuity proposed by the committee in charge is not men- 
tioned in the minutes of the Trustees, but it is recorded that the subject 
*'vvas referred to the officers with power, in accordance with the views of 
the Board, if acceptable to the other companies, to increase the proposed 
annuity to two hundred and fifty dollars." 

On the sixth day of November, Abraham Lincoln was elected Presi- 
dent of the United States ; on the seventh the Legislature of South Caro- 
lina issued its call for a convention to meet in the city of Columbia on 
December seventeenth ; on December twentieth the ordinance of seces- 
sion w^as passed, and the closing days of the year were darkened by the 
ominous clouds of civil war. The Company .soon began to receive letters 
from its Southern policy-holders, asking what would be the effect upon 
their policies of a dissolution of the Union, or of the holders engaging in 
war. The officers of the Company, in accordance with the prevailing 
opinion at the North, believed there would be no bloodshed, and on De- 
cember twelfth "the subject of the Company assuming risks upon the lives 
of persons engaged in war having been introduced, the l^oard [of Trus- 
tees] concluded to postpone indefinitely the consideration thereof" To 
all inquirers on the subject the answer was returned that the mere fact of 
secession would not impair the validity of their contracts, but that if death 
should ensue in consequence of actual engagement in war the Company 
would not consider itself liable — as was expressly declared in the policy.* 

* PkTERSIU KG. Dtn:. 22, i860. 

My policy-holders are asking every day if their insurance will be jeopardized by the dissolution 
of the Union; to which I reply that, in my opinion, it will not. Am I right? If not, what will be the 
policy of the Company ? \. H. GARLAND, Agent. 

A. B. Garland. Esq.. Petersburg. Va. ^'f^^^' Vork. December 24, i860. 

Dear Sir: * * * Nothing but the insolvency of the Company can have any effect upon their 
policies; the entire dissolution of the Union cou44 not alter our contract. Under any and all circum- 
stances of a political character, they are unquestionably good. * * * In the earnest hope that our 
political relations may not be disturbed. I remain, 

Yours, with great respect, Morris Franklin, President. 

R. M. Cary. Esq.. Hampton. Va. December 31. i860. 

Dear Sir: We have your favor of the twenty-eighth inst. The subject therein referred to has 
received the attention of our Trustees, and they are unanimously of the opinion that the Company is 
not warranted in assuring the risk of death occasioned by an unfortunate hostile collision between per- 
sons residing in different States of the Union. With an earnest prayer that such may never occur, 
I am with great respect, Your obedient servant, MoRRls FRANKLIN, President, 



Non-forfeiting Policies — Redemption of Dividends. 65 

The annual report for i860 showed 1,024 policies issued of which 932 
were life policies, 79 were term policies, and 13 were endowments. It 
was noted that 28 of the life policies were issued on the non- forfeiture 
plan ; also, that " an unusual number of policies had been surrendered in 
consequence of the unfortunate condition of the political relations between 
the Northern, and Southern, States." The report was accompanied by a 
table showing the mortality experience of the Company during the pre- 
vious fourteen years, as compared with the expected mortality by the 
Carlisle Table; the actual deaths had been 302, as compared with 329 
deaths expected. 

The report of the Finance Committee showed that the dividends out- 
standing amounted to $735,444, upon which the Company was paying six 
per cent, interest. Nevertheless there was much dissatisfaction among 
policy-holders, and the certificates were selling at about fifty cents on the 
dollar. The Committee presented a plan for the redemption of all out- 
standing dividends during the next six years. There being some doubt as 
to the authority of the Trustees in the premises, without an amendment to 
the charter,* the legal question was referred to Judge John W. Edmonds 
(of Edmonds, Bushnell & Hamilton), and the plan itself to a special com- 
mittee. Judge Edmonds gave his opinion that the Trustees had full 
power over the dividends of the Company without further legislation, and 
this opinion was concurred in by the Superintendent of the Insurance De- 
partment. The special committee recommended a scrip dividend of thirty 
per cent, for the year; that the payment of interest on outstanding divi- 
dends be discontinued; and the payment in cash, during 186 1, of all 
declared prior to 1850, and of twenty per cent, of all declared between 
1850 and i860. The plan was adopted, with the understanding that the 
remaining dividends then outstanding should be redeemed m equal an- 
nual installments in the years 1862, 1863, 1864 and 1865. It was expected 
that after 1 865 the Company would redeem one dividend each year, pay- 

* A bill j;iving the Company specific authority in the premises was introduced in the Legislature, 
but failed to pass. The gentleman in charge of it. Hon. \Vm. H. Bogert, said it was an evidence of 
prosperity that the only legislation asked for was authority to pay dividends. 
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ing each dividend five years after it was declared; but it did better. In 
1865 the last installment of dividends declared prior to 1 86 1 was paid, and 
in addition the dividends declared in 1861 and 1862; in 1866 the divi- 
dends declared in 1863 and 1864 were paid; in 1867 the dividend declared 
in 1865 was paid; in 1868 the dividend declared in 1866 was paid and 
also the dividend of 1 868 which was declared on the contribution plan ; in 
1869 the dividend declared in 1867 was paid in addition to the dividend 
declared in 1869 on the contribution plan. All outstanding dividends be- 
ing thus redeemed, the NEW- YORK LiFE thenceforth took its place in the 
front rank of companies paying annual cash dividends, available in settle- 
ment of the second and subsequent annual premiums. 



Table showing the condition of the life ( ompanies doin(; pisiness in New York. 
December 31. i860, theik business for the year, ihe same items for the New- 
York Life, and the New-York Lifes shake of all: 



Items. 



Assets 

Premium Notes ami Loans in Assets . 

Surplus 

Liabilities 

Surplus to Liabilities, Per cent 

Insurance in Force 

New Insurance Written, i860 

Total Income, i860 

Premium Notes and Loans in Income 

Doath-Claims Paid 

Death-Claims per $1,000 Insured . . . . 

Total Paid Policy-holders 

Kxpenses and Taxes 

Per cent, to Income 



Seventeen 
Companies. 



$24,115,687 
4,285,706 
6.955,814 

I7,I59«873 
40.5 

163.703.455 

35.589-934 

5,998,144 

1,197,864 

1. 375.216 

$9.00 

2,130.199 

807,134 

135 



New-York 
Life. 



$2,004,858* 
756,058 

134,457* 
1,870,411* 

7.2 

16,396,709 

3,023,275 

599,606 

129,771 

204,007 

$12.88 

274,155 
96,960 

16.2 



N.-Y. L's 

Share. 



8.3 

17.7 

1.9 

10.8 

• • • • 

lO.O 

8.5 

lO.O 

10.5 

14.8 

• • « • 

12.9 
12.0 

• • • • 



* riicsr* figures difFrr somewhat from those furnished the Insurance Department, which required 
that all di\ idend.s rloclared be included at their face vahw, although a large proportion was not redeem- 
able until further action by the Trustees, and bore no interest. The valuation of policies for the De- 
partment was made on the Carlisle Table of Mortality with four per cent, interest — a new requirement 
— no valuations having previously been made for New York Reports, and the Company's own valuation 
being made at six per cent, interest. 



■ir^ii^ 



I IN THE TEAK ISi/'^^^hy 







- v.'^.wvi'V.'vvvyvrv 



VII. 

PERIOD OF THE CIVIL WAR. 

1861-1865. 

The difficulties which surrounded the managers of Northern life compa- 
nies in 1 86 1 were little less perplexing than those which confronted the 
Government at Washington. Their contracts were of a peculiar kind ; 
they required periodical payments, and the hazard under them was in- 
creased by a state of war. This increased hazard did not apply solely to 
those who might enter the military or naval service, but the hazards of 
civil life, especially in the Border States, were sometimes but little less 
than those of the camp and the battle-field. In Maryland, Kentucky, Ten- 
nessee and Missouri men were arming themselves against their neighbors, 
and there was constant fear of invasion and of mobs and incendiaries. 
Trade and commerce were almost at a stand-still ; exchange between 
New York and distant points was held at ruinous rates ; communication 
between the North and South was frequently interrupted, and finally cut 
off altogether. 

Looking back upon these troublous times, it is easy now to see what 
course would have been consistent and easy ; but then the future was a 
sealed book, and every new leaf, as it was turned, brought new surprises 
and new perplexities. Men found themselves driven along by the tide 
of events which they could not control, and compelled to re-adjust their 
plans from day to day to the new conditions which changing circum- 
stances forced upon them. In the history of the New-York Life 
during this period there is nothing more touching, and nothing more 
creditable, both to the Company and to its Southern policy-holders, than 
the persistence with which they clung to the hope of peace. It is a pleas- 
ure also to record the fidelity and high sense of honor with which South- 
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1861. 



em agents discharged their trust as custodians of the Company's funds, 
notwithstanding contrary edicts and wide-spread repudiation. Agreeing 
to differ upon questions of a poHtical character, officers and agents alike 
continued to discharge the duties growing out of their relations to policy- 
holders in such a manner that, when the war ended, both were prepared 
to resume those relations without recrimination, and with mutual confi- 
dence and respect. 

The correspondence made necessary by the political events of 
1S61 was conducted by Hon. Morris Franklin, President of the 
Company. Mr. Franklin was in early life a lawyer, and had taken an 
active and honorable part in the political affairs of his native State and 
city. His letters manifest a high sense of personal honor, a fervent pa- 
triotism, a spirit of Christian charity, and the sincere hope of an honorable 
peace. The policy outlined therein received the cordial approval of the 
Board of Trustees, and in accordance therewith the Company continued 
to receive premiums and to pay losses in the seceded States until August 
twenty-sixth, when communication was forbidden by the proqlamation of 
President Lincoln. A letter written by the Company's agent at Rich- 
mond, August twentieth, and received September 10, 1861, announced the 
death of John J. Fans, insured under Policy No. 14,3 1 5 ; the restrictions 
upon commerce between the North and the South were removed on June 
24, 1S65, and the claim under this policy was paid on the twenty-eighth 
of September following. 




JO Period of the Civil War. 

In order that the perplexities of this period and the spirit in which 
they were met by the Company may be fully understood, it will be neces- 
sary to examine the correspondence somewhat in detail. As has already 
been noted, the question of assuming a war risk under Southern policies 
had been asked in December, i860, and answered in the negative. The 
beginning of the new year brought repetitions of the inquiry, and mem- 
bers of Northern militia organizations began to ask what their status 
would be in case they were called into active service. The answer was 
the same in substance to all, namely, that, although the policy forbade 
actual service, the Company would take the liberal view that the mere 
fact of service would not invalidate the policy, unless death ensued, or the 
insured's health was impaired thereby. Sometimes a policy-holder was 
concerned for the safety of his home and family. Rev. Peter Ainslie 
wrote from Dunneville, Va., January twenty-fourth : ** I am a preacher. 
I have a wife, children and servants. Suppose an armed force approached 
my house, or forced themselves upon my premises, and in defending my 
family and my rights, I get killed — will my policy become null and 
void ? Or suppose they steal my servants, and in my efforts to recover 
them I am killed — does my policy become null and void?" Mr. Franklin 
wrote in reply, January twenty-ninth : *' The fact of war existing be- 
tween the Federal and State Governments does not vitiate our policy. 
Should you be killed while acting in your own defence, or that of your 
family or property, the Company will pay the sum insured. Only in event 
of joining the contending forces will the policy become a forfeiture, should 
death ensue. In the sincere hope that all will yet be well, I am," etc. 

Two days later a policy-holder in the far South presented his case in 
a manner that proved prophetic. Dr. \Vm. H. Holcombe, dating his let- 
ter ** Waterproof, Republic of Louisiana, January 31, 1861," wrote: 

Please inform me what course is proper as to the renewal and payment of my life 
insurance policy. We are on the eve of a lonj; and dreadful war between our respective 
n«\tionalities. Communication will be interrupted for months, perhaps years. I might 
not be able to remit. If death occurred, could you or would you pay? Is it lawful for 
a citizen of one country to insure his life in a foreign and hostile country? Can the 
pnymcnts be made throui^h neutral mediums, say Liverpool ? If no arrangement is 
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practicable or proper, will you refund, etc. ? I m.ike these inquiries because I know — 
what the North has not yet recogniied — that the South will (t^i-^r submit to Lincoln's 
Administration. 

To this the Company repHed un- 
der date of February thirteenth, that 
he might pay in any way convenient to 
himself, and that " all the obligations 
of the Company to its policy-holders 
will be faithfully and honorably met un- 
der any and all circumstances."* 

Meanwhile events in Charleston 
harbor were proceeding to that cul- 
mination which did so much to make 
Dr. Holcombe's prophecy come true. 
As Major Anderson's little band looked 
out from Fort Sumter upon the for- 
midable preparations making for their 

overthrow, there was one of their number who remembered his policy 
in the New-York Like, and on February fourth he addressed a letter 
to the Company's Baltimore agents, through whom he had insured, as 
follows : 

Fort Sumter, S. C, Fob. 4, 1861. 
Messrs. Richardson Sl Sons, Baltimore, Md. 

Dear Sir: Being insured in your Company, I am desirous to be informed whether, 
in case we are attacked by the forces of South Carolina, and I lose my life in the defence, 
the Company will pay the amount of my policy to my family. 
Wry respectfully yours, 

J. G. Foster, Capi. Engrs., U. S. A.f 




nginei-r officer in charge of tlie work of completing Fori SumttT when 
nmniand Ihither on Ihe nighl of D<c<.-mlK.T 26. i860. He wa? promoted 
ii, and .M.ijor-General July iB, 1B63 ; commanded a brigade under 
si Ronnoku Island, etc.. in February. iS6a : commanded Uniied States 
foTCes in North Carolina July 6, 1863, to July. 1863 ; at Fort Monroe July iB. 1863, to November 11, 
1863 : nepanment of the Ohio Deceniljcr li, 1S63. to February 9, i86j ; riepartmeni of the South May 
36. 1864. to February 9, 1865 ; mustered out of senice September 1, 1866. 
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The letter was forwarded to the Company and was replied to through 
the Messrs. Richardson, on February eighth : 

We have your favor of yesterday, together with that of Capt. Foster to your ad- 
dress. Upon reference to our form of policy you will see that the risk referred to is not 
legally covered. Should it unfortunately happen that any of these brave men now doing 
duty at Fort Sumter should be attacked, and fall in defence of the trust committed to 
their care, we doubt not but that there is patriotism enough in our Trustees to waive 
the legal question which might arise under the policy and pay the amount insured ; as 
in the case supposed, it would be an act in self-defence, and as such come within the 
spirit and intent of the contract. In the hope that this may be satisfactory to yourself 
and the Captain, I remain, etc. 

Fort Sumter was fired upon April twelfth, and after a bombardment 
of over thirty-four hours, was surrendered on the afternoon of the four- 
teenth. On the fifteenth President Lincoln issued his proclamation calling 
for 75,000 men, and immediately the question of war risks under life 
policies became of new and pressing importance. A meeting of delegates 
from sixteen companies was held in New York April nineteenth, when it 
was recommended that the companies giv| their consent to the insured 
entering the military or naval service ; that the insured have the option 
to pay a war extra of five per cent, per annum on the amount insured, 
with an additional five per cent, as a climate risk for service south of 34 
degrees north latitude ; that the option be given to the insured either to 
pay the war extra or to have their policies renewed upon discharge from 
the service, upon satisfactory evidence of good health ; and that in case 
of death, the war extra not being paid, the companies should pay the sur- 
render value of the policies. The New-York Life issued a circular 
April twenty-fourth, announcing that it would accept war risks on these 
terms, the extra to be paid by the insured after leaving the service, if the 
policy were continued, until he should be pronounced in sound health by 
one of the Company's Medical Examiners. New policies upon which a 
war risk was desired were to be issued for the term of life only.* 

* The first war permit wjis issued April nineteenth, to Mr. Alex. George Wood, of New York ; 
14 were issued during the month of April, and 129 during the year 1861. Among the requests for war 
permits was one from Mr. \Vm. P. Darst, of Lancaster, C, dated April twenty-first. It was written in 
a tremulous hand, and said : "Although I am somewhat advanced in years. I do not wish to stand idle 
while the flag of our country is dishonored and our laws defied. • • • Please obtain the consent 
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Although action was taken thus promptly, about fifty letters were 
received, during the ten days following the President's proclamation, in- 
quiring if the Company would take war risks. Only two of these were 
from the South, the question having been previously discussed with 
Southern agents and policy-holders, as will be shown in correspondence 
soon to be introduced. Mr. G. H. Buckingham wrote from New Orleans 
under date of April fifteenth, asking what the war risk would be on his 
policy, and adding facetiously: "We arc in a bad fix. Lincoln only gives 
us twenty days — to repent!" There was unconscious humor also in a 
letter received from Mr. Joseph S. Cook, of Boston, asking to have a war 
permit endorsed upon his policy, "so that there shall be no pull-back, as 
I may get shot if I go'' During the ten days spoken of, a score of letters 
were received in the ordinary course of business from the principal cities 
of the South, but only two made any reference to the new phase which 
military affairs had suddenly assumed. 

The second of the two letters above referred to was from Dr. J. S. 
Copes, the Company's agent at New Orleans. On April ninth he had 
wTitten : 

The necessity for giving answers to persons insured in your Company concerning 
the rate to be charged for military service becomes more and more pressing. They 
may be called upon by authorities they cannot disobey, to enter it, and as it concerns 
their wives and children, they want it settled. Also give me the construction your 
Board will put upon the words "or in the known violation of any law of the United 
States," as they relate to militar)' or naval service in this Southern Confederacy. You 
fully understand these points. Please give me a frank and full explanation of your pro- 
posed course regarding them. I much need it. Other companies are charging one 
per cent, extra for military service.* 

To this Mr. Franklin replied April sixte^'nth : 

We have fixed upon no rate to cover the war risk, for, as at present advised, we 
shall not under present circumstances assume it. Wo consider the present movement 
of some of the Southern States as embraced in the clause noted, viz., **in the known 

of your Company to my entering any military organization for the defence of our own State or of Wash- 
ington City." A memorandum on the letter shows that Mr. Darst was 60 years of age, and a reference 
to the register shows tliat he actually took out a war permit and paid four quarterly war extras. His 
policy was paid as a death-claim Fe!)ruary 24, 1876. A few permits were issued to chaplains without 
charge, and to sutlers at two and one-half per cent., although the latter usually paid tljc full rate. 

* Only one — the American Life, of Philadelphia — was mentioned by name in the correspondence. 
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violation of any law of the United States," consequently should either of our insured fall 
In what he may consider to be the discharge of his duty, our Company will not hold 
itself responsible under the conditions of our policy. Regretting, as we most sincerely 
do, the necessity which compels us to this course, justice to our policy-holders at large 
requires us to assume this position, and we know of no company in this city or elsewhere 
disposed to take a different view of the present most unfortunate condition of our na- 
tional troubles. In the ardent hope that the time is not distant when the notes of fra- 
ternal war shall cease to be heard in our once happy land, I remain, etc. 

To this position Dr. Copes strenuously objected, in a letter dated 
April twenty-second, and the correspondence that ensued was volumin- 
ous and spirited on both sides, and resulted in the following statement, 
May thirtieth, of the course the Company would pursue with regard to 
Southern policies : 

Under a strict legal construction of the policy, the entering into a military organi- 
zation would vitiate it, but our Company have adopted the more liberal rule of only 
holding it in abeyance during such departure from the conditions. ♦ ♦ * * Your 
understanding is correct as regards re-instating policies. All we shall require at the 
termination of the war, which we pray God may speedily arrive, is that the back pre- 
mium shall be paid and proof given of good health, the same as we now ask in all cases 
of lapsed policies, for non-payment at maturity. In speaking of the value of a policy 
forfeited in consequence of death by exposure from enlistment, we mean such an amount 
as we would have paid the party had he offered to surrender and sell his policy pre- 
vious to its forfeiture. The renewals for May and June have gone forward, and if we 
misunderstood you in reference to premiums being confiscated, we very much regret it, 
but we think your language will bear that construction according to our recollection of 
it.* We shall continue to maintain, we fondly hope, the most friendly relations with 
our New Orleans agent, and although differing very materially upon national affairs, 
we have now, as we have always had, great confidence in his honor and integrity. 

The excitement incident to the great uprising of the now awakened 
North caused a serious interruption of the business of the Company. Un- 
der date of April nineteenth Mr. S. R. Beckwith wrote from Cleveland, O. : 
** Jerry Ensworth, your agent, is Captain of the Cleveland Grays, and 



•Dr. Copes' words were: "Up to this moment the New- York Life Insurance Company 
stands unimpeached and unimpeachable ; the next moment after your letter becomes known, its prestige 
has forever departed ; its funds in my hands will be seized, and I shall be required to purge myself of 
all complicity in what will be regarded its dishonorable conduct." This he afterwards explained to 
mean that he feared " the assured would seize the funds." It was entirely creditable to Dr. Copes' high 
sense of honor that he felt more keenly on these questions as the guardian of policy-holders' interests 
than the policy-holders did themselves. On May tenth he wrote: " The members of the Local Board 
retjuest me to say that in their opinion no interference will be attempted with my regular remittances to 
you, even in the heat of armed conflict." 



76 Period of the Civil War. 

received orders to march to Washington last night. ♦ ♦ ♦ Mr. G. E. 
Smith has kindly offered to attend to his agency for the New-York 
Life, and I give him an office with me. ♦ ♦ ♦ Mr. Richards' policy 
has been received, but he has gone with Mr. Ensworth's company, as 
Lieutenant. His firm wishes to pay his premium, and a percentage [war 
extra], if you allow policies on those who have enlisted." Mr. W. L. 
Evans, agent at Cincinnati, O., wrote the same day : ** I have just returned 
from a business tour into the country. During my absence my clerk was 
called, with the company of which he is a member, to Washington. I am 
now without assistance in the office, but hope in a short time to get off my 
report for the present and last month's business." Mr. George C. Davis, 
also of Cincinnati, wrote on the twenty-second: **On my return home, 
some ten days ago, I found your favors of twenty-ninth and thirty-first, 
with the package of blanks, etc. Since then everything has been topsy- 
turvy — drums beating, colors flying, troops marching, people shouting, 
newsboys screaming. In short, our town is turned into a military camp, 
and business pretty much suspended." Messrs. E. J. Richardson & Sons 
wrote from Baltimore, April twenty-fourth: *'We hear that dreadful ac- 
counts prevail in New York relative to Fort McHenry being captured, our 
city bombarded and in flames — all which is entirely untrue. Our city is 
perfectly quiet, but under strict military guard. Business of every kind 
is almost entirely suspended." And on the twenty-ninth : ** Our office is 
constantly filled with insured parties inquiring about the war-clause. We 
can hardly find time to write a word."* 

Another question, beset with difficulties, presented itself for solution 
early in 1861, and became urgent with the surrender of Fort Sumter, 
namely, the question of risk to policy-holders who entered the '*Home 

* The minutes of the Trustees for April twenty-third contain resolutions adopted respecting 
"J. Oscar Voute. a valuable and efficient clerk in this Company," then "making arrangements to 
join the Reserve Corps of the Seventh Regiment." It was voted " that his salary be continued during 
his absence, and his position reserved until he shall return, if such may be his fate." This particular 
organization was not called into service, but Mr. Voute afterward served in Baltimore, and at Suffolk, 
Va.. from May till November, 1862, as a member of Co. G. ("Brooklyn City Guard "), 13th Regiment, 
N. Y. State Militia. He not only returned, but has been for many years the efficient Assistant Cashier 
of the Company. 
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Guard." Under date of February fifteenth, Dr. Copes wrote: "To-day 
Mr. James J. Bard, insured in your Company, inquires whether, as a 
member of the * Civic Fossil Guard,' whose agreement* I inclose, he will 
be required to pay an extra premium. This corps is designed for pro- 
tection and to preserve domestic tranquility. It became an organization 
during the late election struggle, and was composed of the friends of Bell 
and Everett. They now assume this semi-military organization for the 
purpose above-named." To this Mr. Franklin replied, under date of Feb- 
ruary twenty-third: *'The mere fact of entering into such an association 
does not necessarily violate the policy, provided he is not killed, or his 
health impaired in consequence of such enlistment." 

After April fourteenth inquiries of a similar character came from va- 
rious points in the Border States. April twenty-fifth Mr. Franklin wrote, 
in reply to an inquiry from Mr. W. S. Vernon, the Company's agent at 
Louisville: **We think that, under the conditions of our policies, the assured 
are justified in * forming themselves into a company for the defence of 
their homes, wives and children.'" It was necessary, however, to distin- 
guish sharply between the protection of homes from mobs, and resistance 
to invasion of the State by a military force. Then, there were in some 
places two kinds of ** Home Guards." Mr. Edward Morrison, the Com- 
pany's agent at St. Louis, wrote on May eighth: "Though we are not 
quarreling, we are living in great uncertainty, almost on a volcano. There 
are about ten thousand men drilling nightly as 'Home Guards,* about 
half Union and half Secession. I am daily asked what would the New- 
YoRK Life do in case they were called out to do active service, and any 
one insured lose his life. It is a question that has not been answered by 

* Civic Fossil Guard. — We, the undersigned, residents of the City of New Orleans, forty 
years of age, and over, do hereby pledge ourselves to fomi a Volunteer Corps, for the deiJEince of the 
City of New Orleans, and the protection of the lives and property of its inhabitants ; to obey the orders 
of such officers as may be elected to command us; and, also, to be subject to the civil authorities in 
case of insurrection or invasion. It is understood that, unless in cases of imminent peril — to be judged 
of by our superior officers — we shall not be required to do duty beyond the limits of our respective Dis- 
tricts, and then only in obedience to the orders of our superior officers ; and in no case shall we be 
required to go beyond the City limits, except as a Volunteer Corps, and only, in such case, with the 
consent of the commanding officer. [Note by Dr. Copes: "These companies are not in the State 
service, nor furnished with arms by it."] 
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any other company." To this Mr. Franklin replied. May fourteenth : 
"Inquiry is made as to what effect the joining of a military organization 
for home protection will have on the policy; we answer that, should death 
occur in consequence of any riot or civil commotion within the limits of 
the city, among your own people, we should consider the Company liable; 
but we cannot assume or cover the risk of death if it occur in consequence 
of invasion from other States, as that would be an act of war not contem- 
plated in the issuing of the policy."' 

So far as the duty of "Home Guards" pertained to home defence 
against the disorderly elements of society, the Company made no distinc- 
tion between North and South at this time. Mr. G, N, Robinson wrote 
from Memphis, May tenth: "We arc all holding ourselves ready at a 
moment's warning to defend our famihes, if invaded. You sec my posi- 
tion. How will it affect my policy ? Please answer definitely, that I may 
make known your future policy to those of our friends who are inisured in 
your Company, as we are all in the same condemnation." To this Mr. 
Franklin replied. May seventeenth: "We certainly recognize the right of 
every man to defend his home and property against riot or invasion, and 
should he fall in such defence the Company would, beyond all question, 
'justly and honestly' pay the insurance; but we cannot countenance the 
entering into any military organization having in view a collision between 
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the Federal Army and other portions of our people. Home protection 
we recognize, but if death occur in consequence of enlistment in opposition 
to the general Government, we could not, in justice to the great mass of 
our policy-holders, pay a loss under such circumstances ; according to our 
construction of national law, it would render us liable as affording *aid and 
comfort* in time of war to a legally acknowledged enemy." 

Simultaneously with the question of war permits came the question of 
the effect of secession and a state of war, upon the Company's contracts. 
Upon this point Southern agents and policy-holders needed to be assured 
anew with every new phase of public events. On January 3, 1861, the 
Company's agent at Richmond, Mr. Charles E. Wortham, wrote: **I send 
you enclosed a short editorial from the Richmond * Dispatch,' which is 
producing a very bad effect on the business of your Company, as well as 
that of other Northern life companies in this city and State." The article 
was a comment upon an editorial that had recently appeared in the New 
York "Commercial Advertiser," in which, referring to life insurance, it was 
said that, **the first blast of actual war between the South and the Federal 
Government would sweep away nearly $12,000,000 of Southern capital." 
Mr. Wortham declared himself satisfied of the Company's purpose to act lib- 
erally towards its Southern patrons, but wished a statement that would sat- 
isfy them. On January eighteenth Mr. Wortham wrote again, sending other 
newspaper articles, and asking for a statement of the Company's views, with 
permission to publish the same. On the twenty-first Mr. Franklin wrote: 

From the tenor of several con^munications recently received, it appears that some 
of our Southern friends entertain the opinion that, in the event of a separation of the 
States, the policies issued by this and other companies in the Northern States will be 
repudiated. If, by any possibility, the legal contract could be annulled in such an 
unfortunate contingency, which we emphatically deny, this Company, and we believe 
all others, will fully recognize the moral obligation between their customers and them- 
selves, faithfully and promptly to meet all honorable demands which can or may be 
made against them, without regard to locality or political views or sentiments. In our 
business relations we know of no distinction between the North and South, and certainly 
shall not inquire, when a demand is made upon us, whether the deceased was a citizen 
of the United States, as now organized, or of a Southern Confederacy — the only ques- 
tion being, as stated in the policy, whether he died while actually engaged in war or in 
consequence of having enlisted therein. 



8o Period of the Civil War. 

In the earnest hope that our Union may be preserved entire, and especially that 
Virginia will remain firm in her allegiance, I am, with great respect, etc. 

Virginia passed the ordinance of secession April seventeenth, and the 
question of the validity of policies in Northern companies was again 
raised. On May sixth Mr. Wortham wrote: **I have heard to-day for 
the first time, through the agent of the Mutual Life, who has just returned 
from New York, that all the New York companies have decided not to 
pay in future losses in the Southern States, with probably a very few ex- 
ceptions. Please inform me what your views are in regard to losses in the 
seceded States. I do not mean any death that might happen in war, for 
we all well know that you do not insure against such risks." In order, if 
possible, to stem the tide of distrust now growing stronger every day, Mr. 
Franklin on May sixteenth wrote to Mr. Wortham as follows, and gave 
authority for the publication of his letter in the cities of Virginia where 
the Company had agencies: 

We apprehend that an impression exists in the minds of many of the Southern 
members of our Company that the present unhappy condition of our ])olitical relations 
has the effect to invalidate and make void the policies held by them, the consequence 
naturally being that many of them are surrendered and forfeited by the non-payment 
of premiums as they become due. We regret that any should labor under so great a 
mistake, for could it be established that a state of war between any States of the Union 
would work a legal discharge of the Company's obligations, which we emphatically 
deny, we should be recreant to our duty to recognize such a principle, and we therefore 
desire to be expressly understood when we declare in good faith that, notwithstanding 
the present most unfortunate position of the Union, we will never repudiate our con- 
tracts or fail promptly and cheerfully to respond to any claim which can or may be 
made against us either in equity or law ; all we ask or expect is, that our policy-holders 
will faithfully discharge their part of the condition upon which the contract is based, 
and they may rest assured that the Nf.w-York Lifk Insurance Company will never 
give just cause for complaint on the part of those who now arc, or who may hereafter be- 
come our policy-holders. 

Letters of similar import were addressed to other Southern agents, in 
response to similar inquiries, and the letter of January twenty-first was 
published, addressed to policy-holders of the Company. The position as- 
sumed by the Company gave general satisfaction. Mr. James H. Taylor, 
agent at Charleston, S. C, wrote under date of May eighteenth: "Your 
esteemed favor of the eleventh inst. came on sixteenth inst. I have fur- 
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nished copies to all those who hold policies of you, and, so far as I have 
heard, your position is perfectly satisfactory. Our friends here are not un- 
reasonable. If they are killed in war they know they have no claim 
under your policies, nor do they ask it. But they do most positively ob- 
ject to the position the of New York has taken, 

and look upon it as a mere bold, bald swindle." 

Meantime the legal phase of the relations between the Company, its 
agents and policy-holders, was assuming importance. About May first. 
Governor Brown, of Georgia, issued a proclamation forbidding the pay- 
ment of debts due to persons in the Northern States, and the Company 
inquired of its agent at Augusta, Mr. J. Milligan, what effect it would 
have upon collections. Mr. Milligan replied under date of May seven- 
teenth: **The proclamation of Governor Brown has fallen, I think, still- 
born before him. That some persons may not pay what is due the North 
is likely enough, as the times are specially hard, and it is a season at which 
no great deal of. money is to be had ; but I do not believe that one man 
in a hundred regards the proclamation in any other light than as a recom- 
mendation to do a very unwise and dishonest thing, regarding it as mere 
clap-trap nonsense. I shall not give it the slightest regard; any moneys 
paid into my hands for you shall be held sacred, subject to such order and 
direction as you alone may give." 

On the other hand, Dr. Copes wrote under date of May twenty-fifth: 

A very inlelligent gentleman informed me this morning that one of your courts had 
already decided that a life insurance company was absolved from all obligations to a 
Southern holder of its policy. Is this true? * * * A very general impression pre- 
vails among our assured that you may, nolens voUns, be prevented from meeting your 
policy engagements, under the present deplorable condition of political affairs. » » ♦ 
It seems to me that one of three things will have to be done: (i) Allow all premiums 
to remain here for the present, invested and secured as you may direct; (2) assign 
for a proper consideration all your agency business here to a local company; or (3) 
make an arrangement for a general purchase of nearly all your policies. I am be- 
sieged daily for pledges of increased security for the payment of policies, and am obliged 
to spend so much time and meet so many prejudices that I weary of the duty. Please 
write me fully and freely. 

To this Mr. Franklin replied. May thirty-first: 

We know nothing of the decision to which you refer, but let that be as it may, we 
distinctly and unequivocally say to you, and through you to each of our assured, that, 

6 
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let the present unhappy controversy terminate as it may, whether in a separate or united 
Confederacy, in the Union as it has been, now is, or may hereafter be, the New-York. 
Life Insurance Company will fulfill and recognize in good faith all its obligations, 
let legal questions be decided as they may ; for, independent of technicalities of law, jus- 
tice and equity will continue to control all our operations. You have recently had 
evidence of our action in the anticipated payment of the policy of the late Mr. Davis. 
We cannot consent to adopt either of the propositions suggested, as that might imply a 
doubt as to the policy which we now pursue or may hereafter pursue in the transaction 
of our business. Until we have failed or hesitated in the performance of our contracts, 
our friends should rely upon our honor, and rather give us credit for what we have done, 
than cast suspicion upon our intentions. 

With the end of May came new difficulties in the way of the transac- 
tion of business with the Southern States — by order of the Postmaster- 
General, the carriage of the mail in the States then in insurrection was 
discontinued. On May twenty-eighth the Company issued the following 
notice to its Southern agents and policy-holders: 

Office of the New- York Life Insurance Company, 

1 12 & 1 14 Broadway, 

New- York, May 28, 1861. 

Sir: In consequence of the contemplated postal service being discontinued in the 
Southern States, and present derangement of the currency, the Company finds it im- 
possible to forward, as heretofore, the usual renewal receipts to its agents, but, wishing 
to avoid unnecessary embarrassments in the renewal of policies, have to request those 
who maybe able to do so, to forward their premiums to the Home Office, deducting 1%, 
per cent, for exchange, upon receipt of which the renewal will be sent, or disposed of as 
directed by the parties. In cases where the premiums cannot be so placed, upon the 
restoration of mail facilities and usual average rate of exchange, the Company will renew 
such policy as may have lapsed, in consequence of the above causes, provided the party 
should be in good health, and so certified by one of its Medical Examiners, upon pay- 
ment of the premium during the suspension of such policy, or upon such terms as may 
be deemed equitable between the parties. On all premiums ])aid by the parlies, com- 
mission will be credited to the different agents entitled to the same.* 



* The first Southern aijent to forcbce the difficulties and inconsistencies involved in an attempt to 
continue business, was Major Rice \\'. Payne, of Warrenton. Va. On May twelfth he wrote: "In 
response to so much of your letter as refjucsts my advice in respect to the transmission of premiums, etc., 
duty to my Government requires me to say — that as war now exists between the Confederate Stales 
and your Government, my agency for your Company necessarily terminates. Whenever hostilities 
shall have ceased, and our respective (iovcrnments resumed the attitude of friendly relations, it will 
then be my pleasure, if yours, to accept the ajjency I have heretofore held at the hands of your Com- 
pany, and to renew my own insurance therein." On August 14, 1865, Major Payne wrote: "I am 
about to resume the practice of my profession, and in calling to mind old friends and clients who in past 
year> sought my professional services. I cannot but recall your Company, and to .say that the R'Stora- 
tion of our busine.'-s relations would be alike desirable and agreeable to me." He was rc-appointed 
Aui'u-t sixteenth. 
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The item of exchange had already become a serious one to both the 
insured and the Company. On May tenth Messrs. Allen and Teasdale, 
agents of the Company at Springfield, 111., wrote: "Exchange on New 
York is now fifteen per cent, for our currency, and as we can receive 
nothing else, I write to inquire if you will pay it or allow the funds to re- 
main on deposit until exchange is less." On May eighteenth Mr. James 
H. Taylor wrote from Charleston : " I have some funds in hand for you, 
but how am I to get funds to you ? I have tried to-day and every day 
for some weeks to get exchange, but it has been, when sold, in such shape 
as to be out of my reach. Gold is worth ten per cent, premium. Please 
advise me, and say how- I am to manage in the future. I presume, at the 
end of the month post-office facilities will cease. Postmaster Reagan 
takes charge of the offices in the Confederate States." On May twentieth 
Mr. W. H. Bridgman, agent at Chicago, wrote: "The crisis in our cur- 
rency has at last been reached and the worst is over, although the matter 
is not fully settled, but henceforth we take this wild cat stuff for its specie 
value only. What action the bankers will take in regard to deposits now 
on hand, is not yet made known. They have only taken deposits * pay- 
able in like funds,' but as no two banks are of the same value, it remains 
to be seen whether they can pay their depositors off in the poorest. I 
cannot use your funds now and shall advise that you allow them to remain 
just as they are, in my name as agent, at the banking house of B. F. 
Carver & Co. I think they will pay in good funds in a short time. Bus- 
iness will be very dull now until we get money to do it with." On the 
twenty-first Mr. Bridgman wrote: "Excitement is great and currency is 
selling at MXy cents on the dollar to brokers. Gold very scarce." On 
May twenty-second Mr. William E. Burr, of Boonville, Mo., sent New 
York draft in payment of premium, saying "This draft cost me the round 
sum of fifteen per cent, premium." He asked to be allowed the agent's 
commission, and was allowed ^\^ per cent. 

In order to overcome the difficulty with respect to the discount on 
Southern currency, the following letter was written. May first, to the 
agents most affected : 
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Dear Sir: With rcftrence In ihc ehtcks soiit. (ir which maybe sent to you for 
dividfiiils -wu winild siijj^'i'M lliat tln.-y be rvl;iincti Ijy you, (;ettiti[; the paitit's' etidnrse- 
i»eiil. iind ill lien ihereiif piiy the iimount ilue hy your iin-n i-hecks out of the Cuin- 
|i:iii}'s funds in your limuls. This will save w-s the exehauge, iuid the checks can be re- 
turned us jiropi-rly endtirsed as w remiltance tn ymir eredit. 

Willi till: stdijpatie; uf tho mails between the North and the seceded 
States, the American ICxpress Company organized the "American Letter 
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I y-A ■TiAF.xi^r.iS ;/,, 1,.,l-|sMI.i i , I'Ki; ■■.\Mi.mtAS l.tiii-K KxrKf.ss." 

|-,\|in.-.— ,' whiLli iiiulcrtook to deliver mail matter between Louisville 
(vvhi.Ji wa. within the i-\-<leral lines) and Xa^-hville (which was within the 
';<iijf.;di,Tat'j lirii;-). In snme ca-^i-,- llicv parsed tlirmii;li the lines under 
fl.i;; ..f tr;io;, ')n May twenty -ui-lith :\Iay.ir Lamb. ..r \..rf.)lk, wrote to 
u-V. if 1-,;- i-oli'.y u..tild be i,aid if he died a natural death, and said: 
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** Enclose your reply to me unsealed in an envelope directed to Commo- 
dore Prendergrast, Frigate Cumberland, Old Point." On May twenty- 
eighth Mr. James M. Muldon, agent at Mobile, sent a draft to balance 
his account by mail, and sent bulky documents by private hands. On 
June twenty-eighth Mr. Charles E. Wortham wrote from Richmond : 
** I am just in receipt of yours of the twelfth and fifteenth instants, one 
through W. S. Vernon & Co. (of Louisville), and the other through Com- 
modore Prendergrast." 

But this state of things could not long continue. On July thirteenth 
Congress passed an Act declaring certain States in insurrection, and on 
August sixteenth the President, by proclamation, prohibited all com- 
mercial intercourse with such States after August twenty-sixth. On 
August twenty-seventh the Company received a letter from Dr. Copes, 
dated August nineteenth; the letter was endorsed, **Not answered, as all 
mail and express were stopped yesterday, twenty-sixth." The Com- 
pany had done its best to serve its Southern policy-holders in these try- 
ing times, but was compelled at last to yield to the inevitable.* 

With respect to the general business of the Company, the one com- 



•The legal aspect of rommerce between the two sections had also had attention in the South. 
Early in June the Attorney-General of Louisiana gave to the I'resident of the Mechanics and Traders' 
Bank, of New Orleans, an opinion to the effect that a power of attorney given on May twenty-second, by 
a citizen of New York to a citizen of Louisiana, to transfer bank stock, was not valid, as it was given 
after the beginning of the war and its recognition by the Confederate States. He continued: "No 
principle of international law is more firmly established than that the declaration of war arrests all 
intercourse between the belligerents. War puts every individual of the respective Governments, as 
well as the Governments themselves, in a st;ite of hostility to each other. There is no such thing as a 
war for arms and a peace for commerce. The existence of civil contracts and relations is contradict- 
ory to a state of war. and hence it has been held that commercial partnerships existing between the 
citizens of one country and those of another are dissolved by the breaking out of a war between the two 
countries. * * » The remittance of money for any purpose, the making of contracts, the accept- 
ance of trusts, the creation of any civil obligation, or commercial relation whatever, is unlawful and 
forbidden, simply because it is inconsistent with the hostile attitude of the parties. The belligerent 
Governments have placed their respective citizens in an attitude of hostility towards each other, and no 
relation inconsistent with hostility can be lawfully created by the acts of individuals without the express 
permission of the Government." 

The .Vttorney-General of Mississippi decided that the licenses of foreign insurance companies 
could not be renewed in that State, as the law required evidence that such companies possessed certain 
amounts in stocks held "by citizens of the United States, and the United States no longer exists." 
"There are no longer 'citizens of the United States,' or other persons capable of holding the stocks 
contemplated by said law. * • * Tht. ordinance of secession has put it out of the power of such 
companies to comply with conditions precedent to the issuance of such licenses." 
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plaint that runs through the correspondence of 1861 is that of hard times. 
On March sixth Messrs. E. J. Richardson & Sons wrote from Baltimore: 
**We have retained more receipts than usual, principally by request of 
parties, some of whom have been insured a long time, and have been pre- 
vented from paying at maturity by the dreadful state of the times." Again, 
on April fourth, they wrote: **With us at Baltimore prospects grow ap- 
parently worse every day. People failing by scores, and the mechanical 
classes entirely idle. New business is out of the question to any extent. 
We have done all we could to assist our policy-holders, and we have their 
promises to pay in various forms for about $800, not one dime of which 
we could realize to-day." On May seventh Mr. Edward Morrison wrote 
from St. Louis: **I am very sorry to send you back so many renewal re- 
ceipts, but it is utterly impossible for people to get money." On the same 
date Mr. W. S.Vernon wrote from Louisville: "We have lost many of 
our policies, not so much in relation to secession — these are few — as the 
want of money to renew them. Great is the distress of our whole com- 
munity. You may have some idea of it in the city of New York, but not 
to the extent it is here. This place is viewed by thousands as the battle- 
ground; we are between the upper and nether mill-stones, apparently 
doomed to be ground into dust. ♦ ♦ ♦ Our business is nearly all 
gone, and what to do to maintain our families we know not."* A third 
letter of the same date, from Mr. E. T. Morrison, of Toledo, O., said: 
"The war feeling has prevailed here to such an extent that it has been a 
difficult matter to collect premiums falling due. In making my collections 
for April I had to take 'cats and dogs,' as we say in the West, — in other 
words, due-bills — orders on groceries, dry goods stores, and churches, — 
and I hope I may get my money back." On August thirteenth Mr. A. 
M. McLean wrote from Rochester, N. Y. : "If we are to make reports 
promptly on the first of each month, it will cause a mighty crushing of 
bones in our business. We think it not too large an estimate to say that 
our remittances would be reduced one-half" 



*Thf distress in Kentucky was so great that the Legislature passed a "Stay Law," providing 
that property seized for debt should not be sold by the Sheriff until January i. 1862. 
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Even far-off California felt the stress of the hard times incident to 
the war. Exchange on New York was five per cent, premium, and there 
was talk of secession there also, and of a ** Pacific Republic." **Home 
Guard" permits w^ere wanted by policy-holders. Mr. Samuel H. Lloyd, 
the Company's agent at San Francisco, wrote under date of May first: 
**VVe are a Union people. Of course there are many Southern people 
here, and secession is advocated here and there ; but if you hear anything 
about a * Pacific Republic,' or anything about California joining the sepa- 
ratists, please say there is not so much as a probability of any serious at- 
tempt at either." On September sixth he wrote announcing the election 
of Governor Stanford, the unconditional Union candidate, "by an over- 
whelming majority," but saying "Home Guard" permits would still be 
wanted.* 

The Company met the difficulty in a liberal spirit, paying generous 
surrender values to such as gave up their policies, taking notes for forty 
per cent, of premiums due, and changing annual premiums to semi-annual 
and quarterly. Premium notes were also accepted on policies with quar- 
terly and semi-annual premiums, the interest on the notes being paid in 
advance. This policy was reflected in the annual report for 1 861, which 
showed $74,659.73 paid for surrendered policies, as compared with $31,- 
373.90 paid in i860, and $48,334.42 in quarterly and semi-annual pre- 
miums due subsequent to January first, as compared with $22,414.74 the 
year previous. The redemption of dividends proved timely and helpful, 
and the plan of redeeming one-fifth of all declared after 1850, in addition 
to all declared prior to that date, made every policy-holder of twelve 
months' standing a sharer in the benefit. The total amount paid for div- 
idends was $124,330.84, or nearly twenty-five per cent, of the premiums 
received, including premiums on new^ policies. 

On July ninth Dr. Henry W. Bellows, President of the United States 
Sanitary Commission, issued an address describing a recent tour among 
the soldiers in camp and field ; and on the thirteenth the Executive Fi- 



*On Tune twcnlv-seventh Mr. IJovd had written : "After to-davwe have a dailv overland mail.' 
The letter quoted above bears this memorandum: "Copy — original sent by Pony Express." 
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nance Committee in New York published an appeal for funds, in which 
they estimated that ** every dollar, honestly and judiciously expended in 
sanitary measures, will save at least one soldier's life." On the seventeenth 
the Trustees of the New-York Life voted that **an amount not less than 
$i,ooo, and not exceeding $5,000, be appropriated to the use of the Com- 
mission." Under the authority thus conferred upon the officers two 
donations were made, the first of $1,000 and the second of $4,000. The 
Company's action was justified on the ground that many of its policy- 
holders were in the army, and that the contribution brought the Company 
into favorable notice before the public* 

On August thirty-first a resolution was adopted by the Trustees, to 
the effect that it was desirable that an investment be made in United 
States Treasury Notes, bearing interest at the rate of 7.30 per cent, per 
annum, to the amount of $100,000, and the subject was referred to the 
Finance Committee. At the meeting of October ninth the Committee 
reported that the officers, with the approbation of the Committee, had 
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Heading of Letter from E. D. Swartoitt. Quartermaster and Commissary of Subsistance, 

asking for war permit under policy no. ii.599. 

* It SO happened that in the Commission's puljlished list of subscriptions, the New-York Life's 
was credited to the Mutual Life. Upon receivinjj the Commission's next appeal, Mr. Franklin called 
attention to the Company's previous subscription and to the error in the Commission's report. Dr. 
Bellows wrote in reply, under date of March 6, 1862 : "We have greatly regretted the mistake to which 
you refer in our 40th publication. It was inexcusable, and no apologies can mend it. We propose, 
however, to correct the unintentional error of our Publication Committee by a special note in our re- 
publication of the report, and also by a line in each of the New York papers. If I had known of it I 
:.hould not have had the effrontery to make any new application, and I hereby respectfully withdraw the 
petition you have received so forbcaringly." 
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made a temporary loan of $80,900 at six per cent, interest, taking Treas- 
ury Notes as collateral, under an agreement that the loan should always 
be kept at least five per cent, below the market value of the Notes. The 
Committee urged in justification of their action that, while as individuals 
they should uphold the Government in every way possible, as Trustees 
of a sacred fund they should consider first of all the question of safety and 
of profit ; that a temporary loan upon such securities enabled the owners 
to purchase more of them, and so the Government was helped as effect- 
ually as if they were purchased by the Company ; and that in the event 
of a long continuance of the war such securities would probably depreciate, 
and could be purchased at a profit when the Government would require 
aid more emphatically than at that time.* There is no record of the dis- 
cussion had upon the report, but it is followed by a resolution "that the 
temporary loan of $80,900 be called in and invested in United States 
Treasury Notes.*' At the meeting in November the Committee reported 
it done. 

In September the question arose as to the effect of an Act of Con- 
gress upon the Company's treatment of its policy-holders in the seceded 
States. On September tenth Messrs. E. J. Richardson & Sons wrote : 

We note your remarks relative to policy-holders residing in Virginia and other 
Southern localities, and feel satisfied you will pursue a just and liberal course towards 
them. Another question of very great interest is now agitating our insurers, which is 
this: The late United States Congress passed an* Act confiscating all property in dis- 
loyal States. Should Maryland secede from the Union (which God forbid), will the 
insured residing in this State be paid in the event of death ? 

To this Mr. Franklin replied, under date of September twelfth : 

As we understand the action of the late Congress in relation to confiscation, the 
mere passage of the Act does not, of itself, prevent our Company from paying to policy- 
holders any moneys belonging to them — some legal proceeding on the part of the Gov- 
ernment must be had; should such be the case we, in common with all others, should 
be compelled to submit and unable to part with any funds in our possession belonging 
to parties residing in disloyal States. Should Maryland secede (which God forbid), the 
risk of a legal confiscation must be assumed by the persons immediately in interest, but 

•There is no question but that, on general principles, the Committees reasoning was eminently 
sound, and had it not been for the I^gal Tender Act of Febniary 25, 1862, investments in United States 
securities would have been temporarily, at least, unprofitable to life insurance companies. 
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without such action, we do not believe that our Company will take advantage of any 
technicality to avoid the payment of these policies. 

The annual report for the year showed that, notwithstanding financial 
and national embarrassments, the business of the Company had increased. 
It was also said : 

The result of our war risks has thus far justified the decision of the Board in fixing 
the rate of extra premium. After the unfortunate defeat of our army at Bull Run, and 
the apparent want of sufficient sanitary regulations, the officers, for several months, in 
the exercise of a discretion vested in them by the Board, discontinued the issuing of any 
new policies with war permits. Subsequent improvements, however, through the in- 
dustry and zeal of the Sanitary Commission, induced them again to resume* the risks 
to an amount not exceeding $i,ooo on any one life, where the insurance is effected for 
the benefit of the wife, children, or near relative of the soldier; but in all cases they 
have continued to issue permits upon existing policies. 

The system of redemption of dividends inaugurated at the last annual meeting 
of the Board has met with very decided and general favor, and has removed a promi- 
nent objection which has heretofore been urged against the Company with great effect 
by agents of similar institutions, to wit: that our dividends were of no available value 
beyond the mere payment of interest, not being redeemed during the life-time of the 
assured, nor paid to his representatives at death. Besides, the rapid accumulation 
of premium notes, without any relief from dividends [beyond the payment of interest] 
was felt to be a great burthen, and was seriously complained of by many of our policy- 
holders; but under the present system they are gradually being liquidated, and will 
eventually be so reduced, should our business continue to prosper, that no more than 
five will probably be outstanding at the falling in of the policy. It is true that, in the 
first workings of the system, some few complaints were heard in relation to the non- 
payment of interest for the preceding year; but most, if not all, have become satisfied 
that the plan could not prudently be carried out except upon the principle adopted, and 
it is now almost universally conceded to be a safe and popular policy. 

In the year i860 we lost 56 lives, and during 1861 the same number; which, taking 
into consideration the increased number of lives and advanced ages of the assured, shows 
a very favorable result as to the risks assumed. The amount of losses reported during 
the year is $189,000, which, in comparison with the preceding, shows a decrease of 
$28,000. It must be kept in mind, however, that since the twenty-fifth day of August, 
the usual postal and express communications with most of the Southern States have 
been entirely discontinued; consequently we are not advised if any — and if any, how 
many — of our assured have died since that time. Owing to the interruption of mail 
facilities, it is to be presumed that many of our Southern policies have lapsed, as it has 
been impossible to forward the usual renewal receipts signed by one of the officers, with- 
out which agents are not authorized to renew, as is expressly stated in the margin of the 
policies. Besides which, it is reasonable to assume that most of the parties have, either 



• The first of such |v>licies was issued October tenth as "an exception," and on October eleventh 
the new course was announced. 
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directly or indirectly, violated their conditions by entering into military or naval service 
without the consent of the Company, or by being engaged in the known violation of some 
law of the State where they may reside, or of the United States. In the absence of any 
direct information on the subject, we have assumed, in making the valuations, that they 
either have been or will be renewed — deeming it prudent to set aside a fund in refer- 
ence thereto, rather than consider them as having lapsed, and be obhged hereafter to 
make provision for the same. 

A review of the mortality experience of the Company showed that 
there had been, since organization, 455 deaths, in lieu of 499 deaths ex- 
pected by the Carlisle Table. This gain had been somewhat unevenly 
distributed among the different ages. The report said on this point : 

The result of our business shows that, from 25 years and under, the actual losses 
have exceeded those called for by the table ; from 26 to 46 there has been a gain ; from 
51 to 55 a loss; from 56 to 60 a gain; and from 61 and upwards a loss. The experi- 
ence of this Company proves that the older ages are not profitable to insure; and con- 
sequently, for a number of years past, we have refused, as a general rule, applications 
for ages beyond 55 — making occasional exceptions thereto, depending upon the lon- 
gevity of the family of the party, and other circumstances calculated to extend the 
probable ordinary duration of life. 

A scrip dividend of thirty per cent, on the premiums of all partici- 
pating policies one year in force was declared, and a second twenty per 
cent, of all dividends declared from 1850 to i860 was ordered paid in cash. 

Early in March, 1862, a bill was introduced in Congress pro- 
100^. posing a stamp tax on life insurance policies and a three per cent, 
tax on dividends. The Convention of American Life Underwriters was 
called together on March thirteenth, by President Winston, to consider 
the subject of taxation and war risks. The Convention adopted resolu- 
tions to the effect that *'a stamp duty on policies, proportionate to the 
amount of each, and of sufficient magnitude to realize the quota of taxa- 
tion apportioned to life insurance companies, is the only safe and equitable 
form of taxation," and that this method be recommended to Congress in 
preference to any other. It was also recommended that the companies 
continue to take war risks in accordance with the rules adopted by the 
Convention in April, 1861.* The President of the Convention was ap- 

• Four companies reported 429 war permits granted under policies insuring $618,300; three com- 
panies reported 304 permits, without giving amount of insurance; two companies reported $1,200,000 
insured under war policies, without giving the number of permits. The figures given indicate about 
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pointed to present its views to Congress. The law as passed, laid a tax 
of one per cent, on premiums, three per cent, on dividends and a stamp 
tax of twenty-five cents on policies and renewals. It was amended in 
accordance with the recommendation of the Convention, the stamp tax 
being made twenty-five cents for $1,000 or under, fifty cents for more 
than $1,000 and not exceeding $5,000, and one dollar for policies of more 
than $5,000, and all other taxes were repealed. 

With the capture of New Orleans, Norfolk and Memphis by the 
Federal forces in the spring of 1862, new questions arose for adjudication. 
The position of Southern agents had been a very trying one. Unable to 
receive instructions from the Home Office, anxious to do justice both to 
the Company and to policy-holders, they were liable to be regarded with 
suspicion by both. After these places came under Federal control com- 
munication was irregular, especially with New Orleans, and letters were 
sometimes lost in transit. Very little business was doing and everything 
was under military surveillance and control. 

In August, 1 86 1, there were two death-claims pending at the Norfolk 
agency. Mr. William P. Griffith, of that place, died July 10, 1861, at 
Warrenton, N. C, whither he had gone in the hope of improving his 
health. Proofs of death were not completed prior to August twenty-sixth. 
On September twelfth the Company wrote Messrs. E. J. Richardson & 
Sons, at Baltimore: ** We are very anxious to communicate with our agent 
in Norfolk, if there is any way, either by private opportunity or otherwise, 
to accomplish it. We suppose there are persons constantly traveling 
between the two cities, and hope you may be able to assist us in this 
matter." The Messrs. Richardson replied, under date of September four- 
teenth, that a policy-holder wished to go South on business and wanted 
a territorial permit. This presented a new difficulty, and the Company 
wrote on September seventeenth : 

Independent of the extra risk which he would incur in consequence of the present 
military aspects of affairs, wc deem that, under the proclamation of the President, all 

1.560 permits and about $2.25o.cxx) at risk by the following companies: American (Philadelphia). 
.American i Hartford), Berkshire. Charter Oak. Connecticut Mutual, Manhattan, Mutual Life, New- 
VoRK Life. Penn Mutual. Six war losses were reported, aggregating $9,000. 



Period of the Civil War. 93 

commercial intercourse between the parties in rebellion against the Government, and 
citizens residing in the loyal States, is actually prohibited, and that our granting a permit 
for that purpose would be virtually, if not actually, a violation of the proclamation. We 
are unwilling to do anything either directly or indirectly, which can be construed, or 
even tortured, into the least semblance of opposition to the view of the general Govern- 
ment upon the political questions of the day. 

Norfolk was occupied by the Federal forces May lO, 1862, and on 
July third following, Mrs. Griffith was given a safe conduct to New York 
by General E. L. Viele, Military Governor, and the claim was paid to her 
in person, July tenth. 

The other policy was upon the life of Richard A. Worrell, and be- 
came due September tenth. The Company made strenuous efforts to pay 
this claim before it was due. Letters were written to the agents at Nor- 
folk, Petersburg and other points in Virginia to collect all moneys due the 
Company and apply them, together with any funds in their hands, to the 
payment of this claim. Some of the Company's policy-holders were also 
requested to pay their premiums to the claimants under this policy, taking 
receipts therefor which would be duly recognized. On February 8, 1862, 
a letter was sent to Mr. Ferguson, of Norfolk, under flag of truce, asking 
if anything had been paid on the policy, and requesting an answer by the 
same channel. On the day following the payment of Mrs. Griffith the 
Company again wrote Mr. Ferguson. No reply was received to either of 
these communications, but word was received in August through Mr. H. 
C. Hardy% of New York, who.se brother lived in Norfolk, that nothing had 
been paid on the policy.* The Company replied August fifteenth, recit- 
ing the circumstances, and saying pay^ment would be gladly made as 
soon as it could be done understandingly. Miss Ellen Elizabeth Worrell, 
one of the daughters of the insured, was appointed guardian of her younger 
sisters September third, and soon afterward came to New York and was 
paid in full October second. She brought a letter of introduction from 



* It is duo the Company's agents to say that the reason of its non-payment by them was that most 
ot the moneys in their hands had been paid subject to the decision of the Company as to the status of 
their pohcies, etc., which the agents were unable to obtain. Some of the Company's letters never reached 
their destination. As Mr. Ferguson had been in the military scr\'icc of the Confederacy, some of his 
earlv letters were not allowed to be forwarded. 
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Hon. \Vm. W. Lamb, Mayor of Norfolk, in which he said: **Your prompt 
payment to Mrs. Griffith, of this city, of the insurance on her husband's 
life, has sustained the high reputation of your Company in this community, 
which I hope it will long continue to enjoy." 

New Orleans was occupied by the Federal forces May i, 1862. Dr. 
Copes' first letter bore date May thirty-first, and was received about the 
middle of June. He had been sorely beset. When communication was 
interrupted, in 1861, there were two death-claims pending at his agency 
under policies on the lives of Jacob Boyd and Charles H. Sheafe, the first 
of which had been ordered paid. Another was incurred between August, 
1 86 1, and May, 1862, under policy on the life of E. M. Rice. The Boyd 
policy had been partly paid when the Di.strict Attorney of the Confeder- 
ate States forbade the agent to pay out any more money, and it was w^ith 
great difficulty that the Receivers appointed under the Sequestration Act 
of the Confederate Congre.ss were dissuaded from taking charge of the 
agency. This was done by a skillfully drawn document in which Mr. 
Franklin's letters on the subject of Southern policies were freely quoted, 
and the relations between the Company and its policy-holders were 
shown to be such that the former was always under heavy liabilities to the 
latter; and it was argued that, if the Confederate Government confiscated 
the Company's resources it would become liable for its debts to policy- 
holders. Dr. Copes had been the most strenuous of all the Company's 
Southern agents in demanding liberal terms for Southern policy-holders, 
and he was equally faithful to his obligations to the Company. The letter 
reproduced on another page, written after the w^ir w'as over and the 
Company was again doing business in the South, shows how he regarded 
his own action and the Company's course, in later years. 

Mrs. Sheafe brought suit, with garnishment, against the agent for the 
amount of her claim, to prevent the funds in his hands from being seized 
by the Confederate Government. Soon after the city was captured Dr. 
Copes sent a messenger into the interior, w^hither these claimants had fled, 
to pay them with the Confederate currency left in his hands, the use of 
which was prohibited in New Orleans after May twenty-seventh, by order 
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of General Butler issued May nineteenth. Communication with the in- 
terior was soon forbidden, and for many months nothing was heard from 
the messenger. In September Dr. Copes was obliged to take the oath of 
allegiance to the United States, in order to continue the Company's bus- 
iness or his own. Mrs. Sheafe returned to the city in November and 
claimed that she had not been paid. In January, 1863, she offered to 
withdraw the suit if payment were promised. The matter was left in Dr. 
Copes' hands and a final settlement was made in October. A creditor's 
policy on the same life was paid to a St. Louis firm on September 27, 1861. 
The Rice policy was paid in October, 1862, as soon as the necessary proofs 
were submitted. After the interchange of several letters, Mr. Franklin 
had written to Dr. Copes on July thirtieth: 

Wc arc very much gratified at the course you have pursued in protecting the inter- 
ests of our Company during the terrible ordeal through which we are now passing. We 
heartily approve of the disposition and contemplated disposition of the funds, and you 
will add another obligation by furnishing us at your earliest convenience a detailed ac- 
count current between you and the Company.* 

On May twenty-ninth the Company received via Havana, a letter 
dated April third, from Mr. James M. Muldon, agent at Mobile, saying he 
had previously sent statements of business to January, 1862, by same 
route. The letter continued : 

The New England Life Insurance Company, of Boston, have authorized their 
agent in this city (during the war) to receive notes at twelve months, bearing interest, 
for the full amount of premiums. As all our life policies are worth at least one year's 
premium there can be no loss to the Company on premiums, and [it] will enable many 
to continue their insurances who otherwise might be compelled to sacrifice their policies 
and all that has been paid on them. I have adopted the same course, and am receiving 
notes for premiums, bearing seven per cent, interest. I give a conditional receipt; in 
case it is not approved by the Company, the note is to be returned and premiums paid 
as formerly, otherwise the policy to be null and void. Do wTite me, if only to say my 
action in the matter is approved or not. 

To this Mr. Franklin replied on the same day, sending his letter by 
the same route, in care of Mr. Walter Douglass, Havana: 



*Dr. Copos bad on hand about $4,800 in Confederate money when the city was captured. Of 
this amount he authorized the Company to charge liim with $3,200, at fourteen cents on the dollar, in 
September, 1863. and the balance was diarged to Trofit and Loss in the Company's report for the year. 
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We are in receipt this morning of your valued favor of April third. It is indeed 
refreshing to look again upon the familiar handwriting of our esteemed correspondent at 
Mobile, from whom, for so long a time, owing to the melancholy situation of our na- 
tional affairs, we have been debarred the privilege of hearing. The letter of January 
twenty-second, to which you refer, was received after its long journey and should have 
been answered, and I was not aware until this morning that it had not been. In refer- 
ence to renewals of our policies in Mobile and other Southern cities, we are not at liberty, 
under present circumstances, to make any arrangements, and must leave the subject 
for future consideration and adjustment when a more healthy state of affairs shall disem- 
barrass it of all the perplexing questions with which it is now encumbered ; for the 
present, we are compelled to consider all of our Southern policies as cancelled, but we 
doubt not that our Board, in the exercise of a sound discretion, will do equal and exact 
justice between the parties. Your letter of August first, enclosing draft on London for 
;^3ii-2-5, has not been received. Please therefore enclose the duplicate and forward 
at your earliest opportunity to South Cuba Western Express Co., Havana, Cuba. All 
of our Southern losses reported and to be reported, must be held in suspense until acted 
upon by the Board. 

At the meeting of the Trustees on July 9, 1862, the officers presented 
a report to the effect that, as the Southern ports were gradually being 
opened, and postal communication restored, applications were received 
for the renewal of policies which had lapsed and for the payment of losses 
occurring in the seceded States. The report cited portions of the corre- 
spondence which has already been presented herein, and asked instructions 
from the Board with respect to the payment of losses and the renewal of 
lapsed policies within the districts named, also as to the acceptance of the 
notes taken at the Mobile agency, and of Tennessee currency received at 
Memphis in renewal of policies while that city was within the Confederate 
lines. The report was referred to a Committee, which reported adversely 
on each proposition on August thirteenth, basing their action as to the 
first two upon the law of July 13, 186 1, and the President's proclamation 
of August 16, 1 86 1, declaring all commercial intercourse between citizens 
of the United States and those of the seceded States unlawful so long as 
hostilities should continue. The report was referred to the officers, with 
instructions to take legal counsel on the subject. On September tenth 
the officers presented an opinion by Hon. William Fullerton, to the effect 
that the restriction upon commercial intercourse referred to in the law and 
the proclamation did not apply to those parts of the seceded States which 
maintained a loyal adhesion to the Union and Constitution, or which 
7 
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might from time to time be occupied and controlled by forces of the 
United States. A resolution was thereupon adopted that the officers be 
authorized to pay losses in the localities last mentioned, and to renew such 
policies as had lapsed upon such terms and conditions as might be deemed 
equitable between the insured and the Company. 

This meeting of the Trustees affords a good illustration of how the 
Company was compelled to deal at the same time with questions arising 
out of two entirely different phases of the war then raging. Between 
September fourth and seventh the Confederate army, under General Lee, 
crossed the Potomac and advanced to Frederick, menacing both Baltimore 
and Washington, and on the ninth the Company's Baltimore agents wrote 
asking permission for policy-holders to join organizations for the protec- 
tion of the city. Mr. Franklin replied on the same day: 

The proposition was submitted to the Board at a regular monthly meeting held 
this day, and it was unanimously decided, that permission be granted to the citizens of 
Baltimore to organize for the protection of their city from the violence of the rebels, 
without forfeiture of their policies. We recognize the principle that a home guard, such 
as you appear to contemplate, should not work a forfeiture, but in the event of your 
people going beyond a strictly home defence, and following the enemy outside of the 
limits of your city, it must be considered as a military organization not covered by the 
policy, although in the event of being obliged to pursue them so as to render the city 
perfectly secure, we shall hold that the risk is covered, provided the parties do not take 
the field as a general organization in defence of the Government. 

At the same meeting the officers reported the death of Colonel Dud- 
ley Donnelly, from wounds received at the Battle of Cedar Mountain, 
August ninth ;♦ and a peculiar case from the San Francisco agency: Mr. 
Edward Roepke applied for $3,000 insurance at this agency in July ; he 
passed a satisfactory medical examination and received a temporary policy 
good for ninety days, or until the Home Office could act upon the appli- 
cation. Mr. Roepke embarked for Panama on the steamer "Golden 
Gate," July twenty-first, and his application was sent by the same vessel. 
On the twenty-seventh the steamer was found to be on fire, and of the 

*The funeral of Colonel Donnelly, of the 28th New York Volunteers, occurred at Lockport, N. 
Y., August 19. 1862. and tiie 129th New York Volunteers (afterward the 8th Heavy Artillery), then in 
camp on tlie Fair (jrounrls. attended as a guard of honor. The writer was a member of this reginwnt, 
and this was his first military duty. 
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347 persons on board 219 were lost, among them Mr. Roepke. Thus, 
within about ten days, and while the papers were in transit, the temporary 
policy became a claim. It was ordered paid in full. 

In October the Company's traveling agent visited Norfolk and exam- 
ined the affairs of that agency; as a result, Mr. Franklin wrote to Captain 
Ferguson under date of November seventh : 

Enclosed herewith we hand you receipt and statement of the unsettled part of the 
account as it stands on our books, and would express our extreme gratification at the 
honorable settlement you made with Mr. Bloss, and trust that nothing hereafter will 
occur to disturb our harmonious personal intercourse or business relations. We un- 
derstand from Mr. Bloss that some of the old members in Norfolk would like to renew 
their policies. With the view of facilitating renewals, we would enquire if any of your 
savings banks will receive your currency on deposit and allow a specified interest, and if 
so, whether your policy-holders will agree that drafts on said deposits shall be received 
in payment of their policies when they become claims. We hope some arrangement 
satisfactory to all parties may be made, for be assured that instead of availing of the 
legal cancelment of the large number of policies now lapsed, as some have supposed, 
the officers will do everything in their power to aid in their revival in an equitable man- 
ner — which would appear to be by payment of back premiums and six per cent, 
interest, on satisfactory medical examination. The policies being revived, the dividends 
and benefits connected therewith would also revive. 

No reply being received to this letter, another of the same purport 
was written to Dr. R. B. Tunstall. the Company's Medical Examiner at 
Norfolk, on- December fourth. Answers were received from both during 
the month to the effect that the banks were paying no interest, and the 
plan was reluctantly abandoned. 

At the October meeting of the Trustees, the following case was sub- 
mitted for consideration : Mr. Hugh C. Irish, a resident of Paterson, N. J., 
insured for $2,000 in December, 1861. Premiums were paid to Decem- 
ber, 1862. During the summer of 1862 Mr. Irish raised a company and 
joined the 13th New Jersey Volunteers, and was killed at the battle of 
Antietam. No war permit had been asked for and no war extra paid. 
Captain Irish had instructed his brother to pay the premium on his **war 
policy," and had assured his wife that if he was killed she would receive 
the money ; from which it was inferred that he intended the war extra to 
be paid and supposed it was paid. His brother had paid the regular 
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premium only. The case was referred to the officers with power, and the 
claim was paid. 

The annual report for 1862 was presented at the meeting of the 
Trustees on January 28, 1863. The year had been the most successful 
of any since the organization of the Company. Of the 6,528 new policies 
issued by the eleven life companies in New York City, the Nevv-York 
Life had issued 3,302, or more than one-half* This phenomenal success 
was attributed by other companies, the report said, to the fact that the 
New-York Life had continued to take war risks on new policies when 
other companies refused;! but the Trustees, while admitting that such 
action had undoubtedly had a helpful influence, declared the main cause 
to be a change in agency methods. On this point, it was said : 

The officers are satisfied that no man can succeed in procuring applications for life 
insurance so long as his mind is occupied with other branches of insurance or with any 
general business; his time, talent and thoughts must be devoted to life insurance only. 
Experience has fully demonstrated that local agents absorbed in other pursuits are occu- 
pying unprofitably territory which might otherwise be cultivated to advantage, and the 
attention of the officers has been mainly directed during the past year to perfecting a 
new system. As a general rule, no man is appointed an agent except with the express 
understanding that all other occupations are to be discontinued, and his time devoted 
exclusively to the service of the Company. It is to this plan the officers attribute the 
success which has thus far more than surpassed their most sanguine expectations. In 
the selection and instruction of agents they have procured the services of men of char- 
acter, industry and zeal who have labored to spread the blessings of Life Insurance 
in districts where it was comparatively unknown. The States of Indiana, Illinois, Wis- 
consin and Iowa have responded to the new method in a manner which promises large 

* Superintendent Barnes said, in his fourth annual report : " The two most remarkable events of 
the year, in the American Life Insurance world are, the unprecedented dividends of the Mutual Life, 
for its quinquennium, amounting to $3,000,000; and the issue by the New-York Life, of three thou- 
sand three hundred and two new policies during the year." 

t The Philadelphia offices decline all new business, or risks to go to the war. We believe this 
class of risks is also generally declined at New York, Hartford and Boston — though in the case of the 
New-York Life the office takes not to exceed $1,000 on a volunteer's life, where the policy is for the 
benefit of the wife and children. There may be other exceptions, but we have not heard of them. — 
Circular of American Life Insurance Co., of Philadelphia, 1862. 

The annual reports of the New England Mutual for 1861 and 1862 indicate that this company 
also issued war permits with new policies. 

There appeared in the " United States Insurance Gazette " for September. 1862, an unsigned let- 
ter "from one of our city life insurance officials to an agent seeking information concerning war 
permits." It is a violent attack on companies issuing such permits, and said, among other things: 
" Some of the large companies may combine and take war risks, but their object is to lead the younger 
companies on to do the same, in order that they may be used up, and thus lessen competition ! " 
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results in the future. Competent men have been assigned certain territory, within which 
they select and instruct other agents who, after actual experiment, are appointed and 
assigned appropriate districts. 

The lo-payment non-forfeiting policy, it was said, had been received 
with such general favor that several other companies had adopted the 
premium table without credit to the New-York Life as the originator. 

The report noted the death within the previous four weeks of four of 

the Company's agents, Messrs. Henry Wingate, of Frankfort, Ky., Daniel 

Anthony, of Rochester, N. Y., L. Chapman, of Springfield, 111., and E. 

Willard Trotter, of Albany, N. Y. All except Mr. Chapman had been 

long in the service of the Company. Of Mr. Trotter, whose service had 

been most conspicuous, it was said: 

He was peculiarly adapted to his position, and there are probably few if any who 
were more successful in canvassing for life insurance. It was by his industry and zeal 
that a business in Norfolk and other places in Virginia, yielding a gross income of nearly 
one hundred thousand dollars per annum, was built up. He was always a welcome 
guest of all our local agents, for he was highly educated and had enriched his mind by 
extensive reading and by foreign travel. He possessed unusual conversational powers, 
was good-hearted and a very genial companion. 

The results under **war policies" showed extra losses in excess of 
extra premiums to the amount of $8 1 5. The losses had been twenty-four: 
one at Fort Donaldson, five at Shiloh, one at VVilliamsburgh, two at Perry- 
ville. one at Cedar Mountain, two at Antietam, one by the explosion of 
the " Mound City," and eleven from disease. The losses had been almost 
evenly divided between risks in force at the beginning of the war and 
those afterward assumed. The action of the Company in assuming these 
risks was thus referred to : 

When it was decided to assume these risks the Board had in view only the estab- 
lishment of such a rate as would indemnify the Company against loss, and with no 
expectation that it would yield a profit. It felt that persons voluntarily exposing them- 
selves to the deprivations and dangers of the camp and the battle-field were entitled to 
every facility to enable them to make provision for their families in the event of death. 

Attention was called to the fact that there were included in the assets 
of the Company as reported "a large amount [$208,132.23] due for pre- 
miums from persons residing in the Southern States, a part of which was 
known to be in the hands of agents;" also that all the Southern policies 
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had been considered in force and about $500,0CX) charged as a liability 
thereon.* It was unanimously voted that both items should remain in 
the report entire until the Company received more reliable information on 
the subject. 

A scrip dividend of thirty-five per cent, on the premiums of whole 
life policies twelve months in force was declared, and it was voted to re- 
deem and pay in cash a third twenty per cent, of all dividends declared 
from 1850 to i860. 

On June 14, 1862, the Company complied with the Massachusetts 
law, and was admitted to do business in that State. The report of the 
Company to the Commissioners, as of November i, 1862, included in 
liabilities scrip dividends of a present value of $653,320.42, assuming that 
they would be paid in accordance with the plan already adopted, but 
which were still liable for any losses by the Company, and which could 
not be paid so as to impair the fund reserved against losses, nor without 
further action of the Board of Trustees. With this item charged as a 
liability and the policy reserve valued by the Actuaries' Table of Mor- 
tality with four per cent, interest, there was no surplus, but a slight de- 
ficiency. The Massachusetts Commissioners, however, decided, after the 
report was out, that the scrip dividends were not a legal liability, and by a 
circular, dated April 8, 1863, gave the Company credit for a surplus of 
over half a million dollars. The valuation of the reserve fund in the New 
York Report being made on the Carlisle Table as of December thirty-first, 
showed a surplus of $39,028.93, the scrip dividends being included as a 
liability at their full face value.f 

*In commenting on the New-York Life's report to the Massachusetts Department, the Com- 
missioners said: *' The value of these policies can hardly be Urs than three times the amount due on 
them, so that if they had been stricken off, as has probably been done by most of the other companies 
which had business at the South, the ratio of net assets to premium reserve would have been increased, 
probably to 117 per cent., at least." — Consolidated Mass. Reports, page 200. 

t Competition was sharp in those days as well as now, and the statement of the Actuary accom- 
panying the Massachusetts Commissioners* circular says: "In the synopsis of the standing of Life In- 
surance Companies doing business in Massachusetts, which appears in the last Report of the Insurance 
Commissioner of that State, the New-Vokk Life Insl'RAN'CE Company is represented as having 
only 99.41 per cent, of .issets to liabilities (though a modification of this is found in a subsequent page 
of the report), and we learn that interested parties are making use of this statement to the prejudice of 
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At a meeting of the Trustees held on February 4, 1863, a Spe- 
cial Committee previously appointed to consider a claim under a 
policy for $6,000, upon the life of Joseph G. Chandler, of Mobile, Ala., 
reported that Mr. Chandler died July 3, 1862; that the premium due 
July 9, 1 86 1, was paid to the Company's agent at Mobile, who gave the 
Company's regular renewal receipt therefor. Mobile was still within the 
territory with which commercial intercourse was forbidden by law, but it 
was represented that Mrs. Chandler was then (February, 1863) in New 
York, and that the money was to be invested here for her children and 
not to be taken into a State then in insurrection against the authority of 
the United States. Under these circumstances the Committee recom- 
mended the payment of the policy, and it was paid February fifth. The 
New Fngland Mutual paid $4,000 on the same life.* 

The invasion of Maryland and Pennsylvania by the Confederate 
forces in June, 1863, again brought the war to the doors of Northern 
cities. In response to a question from Messrs. Lancaster & Gaskill, 
agents at Philadelphia, the Actuary telegraphed, June seventeenth, **We 
give thirty days' war permit at one-half of one per cent., to be continued 
if desired." On the nineteenth the Company's agents at Baltimore re- 
ported that the authorities had been " for the past three days barricading 
the streets and alleys in the north-western portion of the city, evidently 
expecting the storm to burst in that quarter." Reference was made to 
the action of the Company in the preceding September, and the request 



this Conii)any, by impuiini; to it a much smalltT siir])lus than is po.s*>«.ssc(l by other companies." Then 
followb an exi)lanation of the item above refern-d to. 

The New York Insurance Superinten<lent. on the otlier hand, requin'cl the item of dividends de- 
clared and not paid to be entered in full in liabilities, and the Nkw-Vork Life again had re.ison to 
complain of compari.sons made of the surplus shown by tlie New York Report, by companies that did 
not includi- such dividends as a liability. This led to a considerable correspondence between Superin- 
tendent Barnes and the comi)anies in fjuf^tion. and tht* publication of corrected fipures of surplus. The 
Nku-Yokk Likk did not contend specifically for either view of the status of dividends declared and 
unpaid, it only insisted — tlien as now — that in the same report all companies should be required to 
confonu lo the same .standard. 

•Mrs. < "handliT had come to New York :'/*/ New Orleans, having rc.iclied the latter place 
after a iournev of five dav.> on a small vessel, which made its wav through creeks and across Lake 
Pontchartrainr. She was olilij^cd to leave Iht two children — the youngest only fourteen months old 
— in thf South. She proI>l)^f•(l. a> soon a> slie tould receive an<l invest the proceeds of her policy, to 
return for her children, and after a short visit to Eurt)i)e to live with her mother in this city. 
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made that policy-holders be allowed to join in the defence of the city 
without prejudice to their contracts. The Company responded by tele- 
graph the same day: *' Policy-holders defending their firesides will be 
protected without extra charge." On the twenty-third the Company 
again telegraphed : ** We advise that you remit all funds belonging to 
this Company by bank draft on this city, and remove valuables east to 
place of safety during this day." The funds w^ere remitted as directed, but 
after consultation with ** discreet friends," the Messrs. Richardson wrote 
that there were no signs of alarm, but if occasion arose papers would be 
sent to the Home Office. The battle of Gettysburgh was only a week 
away, and after that the war cloud drifted southward.* 

On September twenty-eighth the Trustees voted that no more South- 
ern policies that had lapsed for non-payment of premium be renewed or 
paid without the consent of the Board ; and on October fourteenth it was 
resolved that all lapsed policies in the States then in insurrection be 
canceled. 

At the May meeting of the Trustees a Committee was appointed to 
investigate and report "what salary, commission and perquisites have 
been paid during each year from January i, 1858, to January I, 1863, 
and with the probable amount on the same basis during 1863, — to the 
President, Vice-President, Actuary, and each of the General Agents, and 
employes of the Company, together with a statement of their respective 
duties ; also what changes in the yearly expenses and management of the 
Company, if any, should be made." Ordinarily, the passage of such a 
resolution would be too much in the nature of office detail to be noticed 
in a formal history ; but this resolution w-as destined to have a far-reach- 
ing effect upon the fortunes of the Company. 

Under a resolution adopted Februar>' 13, 1855, the salaries of the 



•Tlic rcfjimciu to which the writer bclonjjed was at tliis time in Fort McHenry. Unusual pre- 
Ciuitions were taken. The men were told off into gun squads every night, and slept near their pieces, 
and tlie approaches to the fort were picketed. One night there was an alarm; rockets were sent up 
and the garrison wa?> aroused. Nothing came of it; but the next morning it was observed that the 
lo-inch columbiad in thr north-western bastion was " in batter)"— that is to say, run close to the para- 
pet, in positi(jii for firing — and that it was elevated at the angle of longest range. 
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President and Actuary had been fixed at $1,500 per annum, together 
with commissions at the rate of two and one-half per cent, upon the ** in- 
creased accumulated assets" of the Company. The amounts of these 
increased accumulations had been made up from year to year, and the 
Committee claimed that there should be deducted therefrom the uncol- 
lected premiums on Southern policies, bad debts charged off, losses on 
stocks sold, rent for the premises occupied by the Company, canceled 
notes, and returned premiums on policies surrendered, — forming an 
aggregate of $360,840.09. Attention was called, however, to the fact 
that by reason of policies surrendered, notes canceled, and premiums re- 
turned, the liabilities of the Company had been diminished by the sum of 
$154,569.20, and it was submitted whether strict justice would not be 
done by requiring these officers to refund commissions on the difference. 
The first report was made July fifteenth ; on August twelfth the officers 
presented their side of the case ; on September twenty-eighth both offered 
their resignations to take effect November first, which were ordered to lie 
on the table. At the meeting on October fourteenth the resignation of 
the Actuary was accepted, and that of the President was unanimously 
declined. It was then voted that William H. Beers be appointed Actuary 
pro tern. 

The annual report for 1863 was presented to the Trustees on January 
26, 1864; it showed a considerable larger business than that of the preced- 
ing year, the premium income having exceeded one million dollars. The 
lapsed policies in Southern States having been declared canceled in Octo- 
ber, the Company in its report charged off the premiums, interest and 
premium notes due on such policies, and the balances due from Southern 
agents, and thus presented a schedule of assets free from doubtful items. 
The Finance Committee reported that, "after making reservation for the 
value of all policies at the highest rate of mortality adopted in the United 
States, together with an allowance of $131,756.30 for extra climate and 
war risks, and for liabilities which may have been incurred on Southern 
policies," the surplus of the Company was $158,137.63. A scrip dividend 
of thirty-five per cent, was declared upon the premiums of all participat- 
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ing life policies twelve months in force; and it was voted to pay in cash 
the fourth installment of twenty per cent, on dividends declared from 1850 
to 1 860. At this meeting Mr. Beers was elected Actuary, and the salaries 
of President and Actuary were fixed at $7,500 and $5,000 respectively. 
The Massachusetts Commissioners, who had taken a deep interest 
lOUH. jj^ everything pertaining to non- forfeiture policies, called attention 
in their report for 1863 to the increasing number of policies issued on. the 
lo-payment life plan, the whole number in force in all the companies be- 
ing 3,751, of which number 1,707 were in the New-York Life. This 
was the result of the Company's precedence in the matter of non-for- 
feiture. The Commissioners had noted the fact that by the wording of 
the policy form a paid-up policy was promised on surrender of the original, 
and had addressed the Company as to the effect of a failure to surrender. 
In reply, Mr. Franklin wrote on March 4, 1864: 

Wc had supposed there could be no question in reference to the clause in our ten- 
payment policies. Whatever may be the legal construction, however, our practice has 
been, when such a policy ceases after two payments, to consider it a paid policy, even 
though the surrender should not have been made, and we consequently place it among 
our liabilities, and of course should pay it in case of death. Upon policies in which 
premium notes have been given, the Company now require that the surrender should be 
made within a year, as the interest on such notes is required to be paid annually; but 
for all cash policies no limit is fixed. 

The subject of the renewal of policies lapsed by reason of non- 
payment of premium, while the insured were within the Confederate lines, 
which the Board of Trustees had forbidden (September 28, 1863.) without 
its approval in each separate case, was on March 9, 1864, referred to the 
Supervisory Committee, with power. In February Mr. Franklin had writ- 
ten to Dr. Copes and the Messrs. Richardson that the Board required in 
each case "evidence of loyalty and good health." In a letter dated April 
fourteenth, "loyalty" was defined to mean that the insured **had taken 
no part, either directly or indirectly, in the Rebellion." 

At the annual election held on May eleventh, there was a change in 
the ticket that had been elected every year without opposition since 1851. 
Messrs. Franklin and Kendall were elected President and Vice-President, 
respectively, as before ; Mr. Beers was elected Actuary. One result of 



Period of the Civil War, 109 

the change was noted in the report of the officers for the month of July, 
in which it was said: ** Notwithstanding the disadvantages under which 
they labored during the present year, in consequence of increased com- 
petition, the large excess of commissions paid in other companies, and 
the organization of another company* under the presidency of our late 
actuary, the business has steadily increased." 

There was constant complaint through the year of agents and policy- 
holders being enticed away from the Company by larger commissions and 
by misrepresentations concerning the relative standing of companies, 
amount of dividends, non- forfeiture privileges, etc. All the companies, 
except those under the Massachusetts non -forfeiture law, seem to have 
adopted non-forfeiting policies on the lo-year plan, but to have made 
variations in the conditions under which the benefit could be received. 
On the question of competition for agents, the officers reported at the 
meeting already referred to : 

In illustration of the competition with which we have to contend, it may be stated 
that an agent heretofore in our employ, and who has not equalled many others in the 
amount of business procured, has recently received an appointment in a very prominent 
and successful company at an annual salary of $5,000 and a large commission on all the 
new business which comes to the office in this city. Other instances might be mentioned 
of very advantageous offers made to our agents — and which in some cases have been 
successful — to induce them to leave our employ and canvass for other companies. 

The course of the New-York Life with respect to agents and to 
controversy is indicated by two letters written late in 1863. On Decem- 
ber twenty -first a letter was received from an agent of another company, 
inquiring what rate of commissions the New-York Life would allow to 
a traveling agent. Mr. Franklin replied : '* Our invariable rule is never 
to interfere with an agent of any other company so long as he is in their 
employ, and not to engage an agent who is in connection with any other 
company.'* The letter referring to controversy said : 

Although we do not fear comparison, yet our experience is that newspaper contro- 
versies are unprofitable, and tend rather to weaken than to strengthen public confidence 

•The Globe Mutual, organized June 7, 1864. The Vice-President of the Globe was formerly a 
General Agent of the New-York Life. The Globe enjoyed eleven years of apparent success; it re- 
ported $4,353,516.02 in assets, and $543,516.02 in surplus December 31, 1875 ; from this point its surplus 
declined until May, 1879, when it became insolvent and was placed in the hands of a Receiver. 
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in Life Insurance. You arc unquestionably correct in the position you have assumed, 
but there is rrx>m enough for all to work without attennpting to disparage one another. 

My advice is, let Mr. N keep up his tire, if it suits him ; but if we do not supply him 

with fuel, it will very s^Km burn out. 

The year 1864 witnessed the most daring and heroic efforts of the 
Confederate forces to retrieve their waning fortunes. In addition to the 
stubborn resistance made by their main armies, both Maryland and Mis- 
souri were invaded and their chief cities threatened. A battle was fought 
at the Monocacy River, near Frederick, Md., on July ninth, after which 
General Wallace fell back toward Baltimore, while General Earlv marched 
to the very gates of Washington. A brigade of cavalry was sent to cut 
the railroads nr>rth of Baltimore, and for a few davs communication with 
the North was interrupted. (Jn the twelfth the Company's agents at 
Baltimore wrote : 

Und(rrstan(Iing that a mail for New York will leave at one o'clock to-day, we a\*ai] 
of the facility to write you. Business here is virtually suspended. Gloom and appre- 
hension have br(K>ded over our city ever since Sunday morning [July tenth] when, at 
six o'clock, we were summoned trj the trenches, where all good citizens repaired, where a 
gun could be obtained. My boys left home without waiting to get a mouthful to eat 
and are still on duty. 'I'he youngest, just seventeen, I found yesterday on picket duty 
out on ofie of the turnpikes. To us every hour is an advantage, as our defences are 
being strengthrned. This morning we are somewhat relieved from immediate appre- 
hension, hearing the main force of the enemy have turned back toward Washington, 
(iod forbid they should ever capture it. I would rather Baltimore should fall. We 
have nr>tliing here nr>w very valuable except our books, our accounts for June ha\*ing all 
grine and remittances made. This morning we are packing up our books and such 
papers as are of moment to send away for safety. Our banks are doing the same, having 
sent all their valuabhs away on Saturday night, placing them on gun-boats anchored off 
the city. We do not know when business will be resumed, of course, but will write you 
again shortly. 

On the thirtrcnlh njquest was made that policy-holders be allowed 

to act in clcfrm:e of the city without prejudice to their policies. To this 

the (*(»inp;iiiy auswcrc'd : 

Wr li.rvc upon fonn<r occasions n'rognized the privilege of our policy-holders to 
enlist for lioiiw d' f«ti' «-, without prrjudic f to their assured rights, and we shall do so 
with f»frr»ui (■ !«» tlifjsr in your jiirisdirijon ; but the privilege must be confined strictly 
to tlu' flef'-ncf of tli'ir lioin«s and tuit cxtttKl bcvond them. 

\\\ Srptrinbrr a raid ('(iiial in daring to that of General Early, was 

l«.-d by (iciht;i1 I'ric: ;u toss Arkansas and into Missouri. A battle was 



^ 
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fought at Pilot Knob on the twenty-seventh, and from there Price ad- 
vanced the next day and attacked the southern defences of St. Louis.* 
On the thirtieth Mr. Morrison wrote : 

In consequence of the sudden invasion of our State and city, it became necessary 
for our officials hastily to organize a force for the defence of the city. In doing so, as a 
matter of course, many of our insured were enrolled. I have taken the responsibility to 
tell them to go, and if killed we would deduct one year*s war premium from their poli- 
cies. If the danger is over — which it will be, I think, in a few days — they will be dis- 
banded. We are not obliged to go into camp or expose ourselves in any way except in 
case of attack. Will you please take as favorable a view of the case as you can and 
write me instructions for the future. I hope you will approve of what has been done. I 
believe others are doing the same. 

To this the Company replied, October sixth : 

We appreciate the situation in which you are placed and consider it our duty to 
protect the assured as far as possible ; we have in similar instances held policies to be 
good so long as the party is only engaged strictly in defence of his home, and if killed 
in such defence we should deduct the regular war premium for one year and pay the 
balance. Should they, however, be obliged to go beyond the limits of the city, we 
would recommend that they pay the war extra, if circumstances permit, to put the mat- 
ter beyond all question in case of death. 

Among the claims paid in 1864 which call for special mention are 
those of Lieutenant A. J. Howard, of Brighton,' Vt, Captain J. Sewell 
Reed, of Dorchester, Mass., and private Horatio Jones, of Fond-du-Lac, 
Wis. In each case there was evident the purpose on the part of the in- 
sured or the beneficiary to keep the policy in force by the payment of 
premium and extras, and in each there was a failure at some point. 
Lieutenant Howard died at Algiers, La., of disease; Captain Reed was 
killed at Dranesville, Va., by guerillas; and private Jones died at Port 
Hudson, La., of typhoid fever. Proof of death of the latter was furnished 
by a comrade while upon his death-bed. The acknowledgment from Mrs. 
Reed is addressed to Mr. Franklin, and says: 

The action of your Board removes from me a heavy burden, for I have an invalid 
child dependent upon me and cannot leave him to go out into the world to labor for a 
support, and therefore very much needed the assistance you have rendered me. If any 

*After leaving the vicinity of St. Louis, General Price marched westward, traversing the entire 
State, and destroying much property. No less than five pitched battles were fought in October, and 
his forces were finally driven into Arkansas. 
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of those dear to you are ever in need of a friend, may they find one as considerate and 
kind as you have been to me. Will you express my thanks to ever)' member of your 
Committee, for indeed I am very grateful to them all. 

In the absence of strict proof much always depends on the character 
of the claimants, and Mrs. Reed had the endorsement of Rev. James H. 
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Means, pastor of the Second Congregational Church, of Dorchester, of 
which she was a member, and of other prominent citizens of that place, 
as well as that of Governor Andrew and Hon. TMward I^^verett. It was 
not always easy to secure legal evidence of the death of a soldier, for the 
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reason that the Government refused to furnish any evidence upon which 
a claim against it might be based. In the case of Lieutenant Howard, the 
Company accepted as proof of death the fact, duly authenticated, that the 
Government had granted his widow a pension on account of her husband's 
death in the service; and in the case of private Jones, proof of death was 
furnished by a comrade, then at home sick, and who died two days after- 
ward. 

During the year $2,250 was voted in gratuities for various purposes. 
One thousand dollars was contributed to the Mississippi Valley Sanitary 
Fair, held in St. Louis, to raise funds to be expended in the work of the 
Sanitary Commission along the Mississippi River; one thousand dollars 
was given to the Sanitary Association of the City of New York;* and two 
hundred and fifty dollars was given to a fund raised for Captain John 
Smith, of the propeller " D. S. Miller," who was instrumental in sav- 
ing the lives of passengers on board the steamer ** Isaac Newton," which 
was destroyed by fire. 

In view of the increased cost of living and the general advance in 
wages, caused by depreciation of the currency, as compared with gold, a 
** bonus " of twenty-five per cent, upon their salaries for the year was 
voted to officers and employes of the Company.f 

The annual report for 1864 was presented by the officers at the meet- 
ing of the Trustees on January 30, 1865. Special attention was called to 
the large increase in cash premiums ($439,195.95) and in net assets 
($1,005,217.63). The general tendency to increased expenditure for busi- 
ness, and the loss of a number of the Company's most efficient agents 
were noted. It was said that greater care than ever had been used in the 
appointment of Medical Examiners and in the acceptance of risks, as a 

*Tlie Citizens' .Association of New York held a meeting February 29. 1864. and appointed a 
Conimiltee upon the sanitary condition of the city. From statistics gathered by this Committee it ap- 
peared that the death-rate per 1,000 of population of the several cities named was as follows : New 
York 28 (it was 21.05 '" 1894), Boston 24.3. Philadelphia 22.9, Newark 23, Providence 21.8, Hart- 
ford 18.2. 

tThis increase was far from being sufficient to offset the increase in cost of living — which was 
probably nearer one hundred per cent. The Government allowance for clothing to enlisted men was 
$3.50 per month in 1862, and $7 per month in 1865. 

8 
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result of which 299 applications for $892,cxx) insurance had been declined. 
Many of these had been accepted elsewhere, and losses among them to 
the amount of $35,cxx) had already come to the knowledge of the officers. 
The surplus of the Company, after making reservation for the value of all 
policies at the highest rate of mortality adopted in the United States 
(Actuaries' 4%), together with a liberal allowance ($45,000) for extra 
risks and other contingencies, was $426,317.06. The Finance Committee 
recommended a scrip dividend of fifty per cent, on the premiums of par- 
ticipating policies one year in force, the payment in cash of the last in- 
stalment of twenty per cent, on dividends declared from 1850 to i860, 
and the payment in cash and in full of the dividends declared in 1861 and 
1862. It was so voted. The schedule of policies showed 12,460 Whole 
Life Policies, 114 Term Policies, 378 Endowments, one Joint Life Policy, 
one Survivorship, and seven Annuities in force.* 

The year 1865 opened with the end of the war near at hand. 
lOUU. Qj^ January fifth Mr. Wyllie Woodbridge, the Company's agent 
at Savannah, wrote, expressing his gratification at restored communica- 
tions, saying all his papers had been destroyed, and asking for a memo- 
randum of his business, that his accounts might be adjusted at an early 
day. "I shall be happy," he continued, **to resume the agency if you so 
desire. This bloody war has existed long enough; let us hope that peace 
may soon be restored to our whole country, and civilization once more ex- 
ist under our glorious Constitution. We are now passing through the 
worst agonies of the revolution in our social relations, and there must be 
much misery and want where once there was prosperity. But we will 
trust in God, who can bring light out of darkness." Mr. Franklin replied 
under date of the sixteenth, expressing his pleasure at hearing once more 
from ''the Company's valued correspondent at Savannah," and saying that 
as soon as a definite rule of action had been decided upon in reference to 
Southern business he would be communicated with. **We are now," he 



•The ordinary form of Endowment at this time was a policy due at a specified age, as at 40, 45, 
50, etc., to 65, or at prior death. Non-forfeiting policies — both Life and Endowment — were paid up in 
ten years. 
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said, ** heartily engaged in collecting funds for the relief of the sufferers 
among you. One vessel has already sailed with a good supply of pro- 
visions, and another is loading at our wharf and will very soon be on her 
heavenly errand."* 

Five days after the fall of Richmond Mr. Wortham wrote from that 
place. Unfortunately, both this letter and one written April twenty-second 
are not on file; but in answer to the latter, Mr. Franklin replied April 
twenty-seventh: 

Be assured, my dear sir, that your attempts to alleviate the sufferings of your fel- 
low men, without regard to national proclivities, as a member of the association to which 
you allude, have our hearty sympathy, and with you we most fondly hope that you and 
your associates "have ministered to the comfort and relief of thousands from both 



armies." 



On May twenty-fourth Mr. Wortham wrote expressing his thanks 
**for the many kind acts and favors extended by the Company," including 
the balancing of his account, many of his papers having been lost or de- 
stroyed in consequence of the fire on April third. Among these papers 
was a scrip dividend.f Upon his affidavit that it had been lost, the Com- 
pany paid it in cash, together with other similar obligations in his hands, 
which had been ordered redeemed subsequent to 186 1. Eighty per cent, 
of the dividends declared from 1850 to i860, and the dividends of 1861 
and 1862, had thus become redeemable since 186 1, and these were now 
paid upon demand, without reference to the status of the policies upon 
which they had been declared. The delay in their redemption thus proved 
a great boon to Southern policy-holders, giving them money when needed 
as never before. 

*The two vessels referred to were the "Rebecca Clyde," which sailed Januar>' fourteenth, and 
the " Daniel Webster." which sailed January sixteenth. The first was in charge of Archibald Baxter, 
and was furnished with provisions by committees of the Chamber of Commerce and the Produce Ex- 
change. The "Daniel Webster" was in charge of Colonel Julian Allen, representing the people of 
Savannah, by authority of General Sherman. To this vessel's cargo Boston contributed largely, be- 
sides sending the steamer " Greyhound" on the fourteenth. The last public address of Edward Everett 
w^as made at a meeting held in Faneuil Hall, January ninth, in aid of the Savannah fund. Mr. 
Everett died January fifteenth following. Philadelphia subscriptions to the Savannah fund were an- 
nounced on the fifteenth as amounting to $21,000. — See New York Herald for January 13, 14, 1$ and 16, 
1865. 

t This piece of scrip was afterward sent to the Company by Mr. Wortham, it having been found 
and restored to him by a negro. 
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Among the documents from the Richmond office that came to the 
surface in 1865, was a receipt for Policy No. 9,890, on the life of James 
H. Morrison, which was surrendered to Mr. Wortham March 27. 1862, 
for its ** equitable value, as advertised and published by the said Com- 
pany." This paper recited that the agent had no power to purchase 
policies, but the Company acknowledged the claim and paid the surrender 
value through the Baltimore agency in July, 1865. 

Mr. Muldon wrote from Mobile on April nineteenth, saying he w-as 
** still in the land of the living," asking for Company news since 1862, and 
offering his services if business was to be resumed at Mobile. In a second 
letter, dated May fourteenth, he sent ** third" of bill of exchange for 
;f3i 1-2-5, referred to in his letter of January 22, 1862, "first" and **sec- 
ond " of which had been sent through the blockade via Havana, August 
I, 1862, and never received. This bill had a checkered history. When 
presented at the Union Bank of London, in June, 1865, it was refused ac- 
ceptance ; but the drawer (Southern Bank of Alabama) immediately wrote 
to its London correspondent, saying it was all right ; and so, nearly three 
years after its date, it was paid, and thus both commercial honor and 
banking methods were vindicated. Mr. Muldon had on hand redeemable 
scrip in sufficient amount to pay back premiums and interest on two poli- 
cies on his ow^n life, which wxre thus re-instated, and a considerable amount 
of scrip in the hands of other persons was redeemed through his office. 

Letters were also received during the next few months from Messrs. 
Martin and Taylor, of Charleston, Garland, of Petersburg, and Van Gilder, 
of Knoxville, all former agents of the Company. Two claims that had 
matured upon policies in force after communication was interrupted were 
paid through Mr. Garland. Mr. Van Gilder had been compelled to turn 
over to the Confederate Receivers at Knoxville and Jonesboro the cash 
and one note in his hands belonging to the Company, in lieu of w^hich he 
forwarded copies of the decree of the court and receipts of the Receivers. 
Mr. Garland had escaped a like dilemma by refusing premiums on the 
ground that he would be obliged to report and pay them to the Confed- 
erate Receiver. 
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At the June meeting of the Trustees the subject of paying losses in 
Southern States was discussed, and it was voted to obtain the opinion of 
counsel as to the authority and liability of the Company with respect to 
the payment of such claims. On July twelfth the opinion of counsel was 
submitted, and it was voted to pay losses occurring during the war where 
the premiums had been received by the Company and the deceased had 
not taken up arms against the Government. At the same meeting the 
subject of renewing Southern policies lapsed during the war was discussed 
and referred to the Supervisory Committee. The Committee reported 
August ninth, and a resolution was adopted authorizing the officers to 
renew such policies on the payment of back premiums and interest, upon 
receiving a satisfactory certificate of good health and that the insured had 
taken no active part in the war. The end of the period within which 
such re-instatements might be made was at first fixed at October first, but 
on November ninth this -limitation was removed, and on January 31, 1867, 
the limitation respecting those who had served in the Confederate Army 
or Navy was also removed. The war had continued so long that it was 
found to be more advantageous for most policy-holders, and to require 
much less ready money in all cases, to take out new policies. The South- 
ern business had been largely on the part note plan, under which nearly 
the whole reserve on policies was in the form of notes given by the 
insured. These having been canceled with the policies, the holders had 
received nearly their full surrender value at the time of lapse. In the 
Report of the Officers to the Trustees, in January, 1862, the reserve on 
Southern policies was estimated at $SOO,cxx); and when these policies 
were canceled, in 1863, there was charged to Profit and Loss about 
$400,000 on account of premiums and interest due on the same, balances 
due from Southern agents and premium notes canceled.* The re-instate- 
ments made after the war must have reduced the amount of forfeitures to 
a very inconsiderable sum.f Owing to the unsettled state of affairs in the 

•The total amount charged oflfwas $469,067.86. This included an unknown amount of premium 
notes canceled in 1863 on Northern policies, of which there were in the preceding year $42,963.17. 

f There was published in the "Morning News" (balance of name missing), in 1869, a list of 
5>outhcrn policies re-instated, amounting to $731,345. 
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South, the liability of agents to legal complications, and the unfavorable 
mortality previously experienced, no efforts were made in 1865 to extend 
the business in the Southern States. 

In May, 1 864, when the Governors of several Western States called out 
the militia to do garrison duty for one hundred days, the Company, in re- 
ply to inquiries on the subject, issued a circular stating that no extra would 
be required where the insured performed only garrison duty within their 
respective States, but when ordered beyond those limits, or engaged in 
actual hostilities, the regular war extra would be charged. One death-claim 
was paid in 1865 as a result of this circular. John Sandiland, of Mishawaka, 
Indiana, insured for $1,000 under Policy No. 22,335, dated July 3, 1863, 
went out under the call as a member of the 138th Indiana Volunteers, and 
died of typhoid fever at Tullahoma, Tenn., October 3, 1864. As he was 
doing duty beyond the limits of his State without a permit, he was not 
strictly covered by the terms of the circular, but the Company waived the 
technicality and paid the claim less one year's war extra, in February, 1865. 

During the same month the Company was notified of the death of 
William W. Kaye, of Philadelphia, insured for $1,000 under Policy No. 
13,822, taken out in i860. Mr. Kaye enlisted in the 183d Regiment 
Pennsylvania Volunteers, in January, 1864, and paid the war extra. Two 
of his comrades certified that he was wounded at the battle of Cold Har- 
bor, Va., June 3, 1864, and had been missing since that time, and that 
the dead were not buried until they were unrecognizable.* Upon being 
furnished with these facts, the Trustees directed the payment to his widow 
of one year's interest on the amount of the policy, the principal to remain 
in abeyance until further action of the Board. In 1866 Mrs. Kaye was 
granted a pension by the Government, on the ground of her husband's 
death, and upon this evidence the Company paid the claim in full. 

•The Federal dead lay unburied wliere they fell, from the third until the eighth of June, when 
they "were in a horrible state of ])utrefaction" (Walker's History of the Second Army Corps, page 
518). The regiment to which the writer belonged — the Eighth New York Heavy Artillery — took part 
in this bloody but fruitless assault, and the body of Colonel Peter A. Porter, who " was killed within 
a few yards of the enemy's works" (Gen. A. A. Humphreys) was brought off during the night of the 
fourth, under such difficulties and dangers that the men who rescued it were awarded medals by the 
Century Club, of New York, of which Colonel Porter was a member. 
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In May of this year the limit of insurance upon one life was increased 
from $10,000 to $20,000. 

In December the cholera made its appearance in New York, and the 
Trustees approved a subscription of five hundred dollars made by the 
officers to the funds of the Sanitary Association. Precautions were evi- 
dently taken none too soon, as the Company paid one loss by cholera in 
1865 and eighteen in 1866. 

The annual report for the year was presented to the Trustees January 
31, 1866, and showed a rapidly increasing business, the premiums being 
for the first year in the Company's history in excess of two millions of 
dollars. A dividend of fifty per cent, on participating life policies one 
year in force was declared, and the outstanding dividends declared in 1 863 
and 1864 were ordered paid in cash. 

A review of the Company's experience under war risks showed 
that 731 permits had been granted, on policies amounting to $1,151,- 
950; and that there had been 73 losses, amounting to $107,100. The 
total mortality above the probable was $91,897, and the total amount 
received as '*war extra" was $72,754.86. The war risks under policies 
issued prior to December 31, i860, amounted to $868,200, and the losses 
above the probable under these policies were $52,801.82 ; the new 
war risks were $283,750 in amount, under which the losses above the 
probable were $39,095.18. The insurance in force December 31, i860, 
was $16,388,109, and the war continued four years; an extra charge of 
eighty-one cents per $1,000 annually upon the whole amount would, 
therefore, have made up for the extra losses incurred under old policies. 

Although, as we have seen. Life Insurance felt severely the hard 
times incident to the beginning of the Civil War, yet it had prospered 
during its continuance beyond anything in its previous history, and 
almost beyond any other business. Life Insurance, like the Union, had 
stood the strain of war, and had emerged stronger than ever before. It 
had done something to mitigate war's sufferings, and to show to the 
adherents of each side how much they had in common, and how 
much they still loved and respected each other. It was yet to be in- 
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fluential in binding all sections of the country in closer bonds of brother- 
hood." 




From a Letter-head 



Quoted by Major Livingston Mims, of Adanta 
•■ Columbian Convemior," Chicago. July I3. 1893. 
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VIII. 

FROM PEACE TO THE PANIC. 

1866-1873. 

The period following the Civil War was necessarily one of adjustment in 
industrial and commercial conditions, as well as in civil and political rela- 
tions. The war had called from peaceful pursuits, for longer or shorter 
periods, upwards of three millions of men, and had caused the expenditure 
by the Government of over three thousand million dollars within the 
space of five years. The year 1865 saw more than a million men lay 
aside the implements of destruction and take up again those by which 
material and moral values are produced ; it saw expenditures of the Fed- 
eral Government reach the enormous total of twelve hundred and ninety- 
seven million dollars, from which they declined in a single year to five 
hundred and twenty millions, and in six years to less than three hundred 
millions. 

The increased production of the years immediately following the war 
was chiefly in manufacturing, in mining and in railroad construction. The 
grain raised in 1870 was but little more than in i860; the cotton and 
tobacco produced were less; but manufactures more than doubled; the 
output of mines and oil wells increased from fifty, to one thousand, per 
cent.; railroad construction, which was only 1,846 miles in i860, was 
6,070 miles in 1870. The hardy veterans turned to the tasks of peace 
with the same courage and energy they had shown in war ; they occupied 
all the old fields and sought out new ones in the undeveloped West. 
Between i860 and 1870 the increase in the total population of the United 
States was twenty-two per cent., and between 1870 and 1880 the increase 

was thirty per cent. ; the States and Territories lying west of the Missis- 
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sippi River — excluding the five States admitted to the Union prior to 
1850 — more than doubled their population in each decade. 

This period saw a wide extension of the general agency system of 
the New-York Life, and a large increase in its agency force. It 
brought into the service of the Company many of the best field men it 
ever had, some of whom continue with it to this day. It saw the Com- 
pany's business re-established in the South, while new fields were occupied 
in the West ; the Company again entered Canada ; and, crossing the 
Atlantic, this new-comer of the nineteenth century established itself in 
the foreign field in competition with companies that were old before it 
was born. It was a period of fierce rivalry at home and abroad ; com- 
petition was never before so severe, and never since so openly unscru- 
pulous. The new business of all the companies was largest in 1869, 
when it reached six hundred and fourteen million dollars, and this proved 
high-water mark for the next nineteen years. 

There was but little demand for life insurance in the South 
loDD- immediately after the war, and in 1865 the New-York Life 
transacted the business growing out of its former contracts either through 
its former agents, as correspondents, or directly with the insured. In 
1866, however, a beginning was made in the re-occupation of the South- 
ern field. Messrs. V. & F. A. Anderson, of Galveston, were appointed 
General Agents for Texas in January ; in August Mr. Henry Harney was 
appointed General Agent for Georgia and Florida, with head-quarters at 
Savannah ; in September the Trustees authorized the purchase of Virginia 
bonds to the amount of $50,000, for deposit with the Treasurer of the 
State, as required by the law of February 3, 1866. The purchase and 
deposit were made by Mr. J. C. Deming, who had succeeded Captain 
Ferguson in the agency at Norfolk. The same month (August) saw the 
re-appointment of Dr. Copes as General Agent for Louisiana, and the 
appointment of Mr. Thomas Frost as General Agent for South Carolina. 

The Messrs. Anderson were to accept applications from acclimated 
persons on the lo-payment life plan only, and to charge one per cent, 
extra. In Georgia and Florida no extra charge was made on the lO-year 
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table for acclimated persons ; those unacclimated were charged one per 
cent, extra for residence in Savannah and vicinity, but none for residence 
in the interior of the State. The tax on premiums in Georgia was one 
per cent., and the city license in Savannah was $100. In Louisiana the 
extra rates for acclimated persons were one-half of one per cent, on Or- 
dinary Life Policies, and one per cent, for ten years on 10-Payment Life 
Policies; unacclimated persons were insured only on the lo-year table at 
two per cent, extra for the ten years. The State license in Louisiana was 
$1,000, and the city license in New Orleans was $500. In South Caro- 
lina applications were received only on the lo-Payment Life table; one- 
half of one per cent, extra was charged acclimated persons in Charleston, 
but for those residing in other parts of the State there was no extra 
chaise. In Virginia no extra was charged; the State tax was one. per 
cent, on premiums and a license fee of $25 for each agency. Mr. Muldon 
continued to act for the Company at Mobile, where an extra of three per 
cent, was charged acclimated persons insured on the Ordinary Life tables. 
Mr. Muldon was succeeded in the following year by Mr, Thomas Carson, 
As an illustration of the commissions paid at this time, the following 
alternative rates offered to Dr. Copes are cited: (i) Fifteen per cent, on 
new premiums and seven and a-half per cent, on renewals; or (2) twenty 
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per cent, on new premiums and five per cent, on renewals ; or (3) twenty- 
five per cent, on new premiums and two and a-half per cent, on renewals. 
The rates given under the second option were selected. 

During the early part of 1866 Mr. Nelson Sayler, of Cincinnati, Ohio, 
worked in New Orleans in connection with Dr. Copes; he was unable, 
however, to endure the climate, and returned to Ohio in June. From a 
long report made by Mr. Sayler, on business conditions and prospects in 
New Orleans, the following extract is made, as bearing on the subject of 
compensation and extra rates : 

The Southern people, and especially the peculiar element represented in New 
Orleans, do not look upon life insurance as we Northern people do. • • • Their 
climate, so balmy and genial, produces almost the whole year round what they use. 
There is little or no storing in summer for a long, cold winter. They live on the day*s 
bringing forth, and from this they learn to think of to-day and almost ignore to-morrow. 

* * * This one feature will always render life insurance in New Orleans a business 
requiring much harder work, with less remuneration, than in any Northern city. An- 
other point : there are companies insuring in the South at the same table rates as in the 
North. Whether it is safe to do so or not, is another question. The Mutual Benefit 
withdrew its agency — as I understand — for this reason. The Mutual Life of New York 
will not insure there, and the Connecticut Mutual has never done business in the South- 
west. Though the experience of insurance companies may prove that longevity is not 
so great in the South as in the North, yet the almost universal belief there is that it is. 
Doubtless this is a mistaken notion, but it is firmly fixed and truly believed. Their 
daily papers laud their climate and affirm its healthfulness ; their leading citizens do the 
same, and the ignoble vulgus takes up the cry and sounds it on the street corners. 

* * * They admit that a Northern man must become acclimated, but scout the idea 
that a native-born Southerner, or one who has had the yellow fever, or one who has 
passed through several epidemics of it, is any greater risk than a New Yorker in New 
York; and to tell an Alabama or Mississippi planter that he is shorter-lived than an 
Ohio farmer, would be considered the height of absurdity. 

The letters of Southern agents of this period contain many references 
to other companies that were insuring Southern risks at Northern rates, 
and the records of the Insurance Departments and of the courts are now 
all that remain of most of these companies. They paid higher commis- 
sions and promised larger dividends than the old and well-established 
companies, and for a time enticed away from them both agents and cus- 
tomers ; but many of these returned in the course of time, after a dearly- 
bought experience. 
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Extension of the Company's business westward was made during this 
year by Mr. Reuben Partridge, who had his head-quarters at Leaven- 
worth, Kas. Mr. Partridge went as far west as Denver in search of 
business, and among the appointments made by him was that of Dr. W. 
B. Bancroft as Medical Examiner, a position which Dr. Bancroft held and 
honored for over twenty-five years. He is well-known throughout the 
western country as a giant in physical proportions, the Nestor of the 
medical profession, a skillful surgeon, and a man of unblemished character. 

In 1866 there were five agencies which received over $ioo,cxx) each 
in premiums — those of D. W. Russell, of Boston, $306,244.84; E. J. Rich- 
ardson & Sons, of Baltimore, $137,769.63; S. A. Mattison, Detroit, 
$127,423.00,; Curtis L. North, of New York, $116,513.10; and Lancaster 
& Gaskell, of Philadelphia, $105,120.77.* Mr. Russell took charge of the 
Boston agency in July, 1864, ^^^ ^^ once placed it in the front rank. 
For several years the premium receipts of the New-York Life in 
Massachusetts were larger than those of any other company; in 1869 
they were over six hundred and thirty thousand dollars. Mr. E. J. Rich- 
ardson had been the Company's representative in Baltimore since 1848, 
and his steady devotion to the interests of his clients bore fruit in a large 
and increasing business. He remained in the Company's service until 
his death in 1868. Mr. Mattison was General Agent of the Western 
Branch of the Company, and Superintendent of Agencies for the United 
States. Mr. Lancaster had been in the Company's service since the 
Company's entrance into Pennsylvania in 1849. If these achievements 
seem small to the most successful agents of to-day, they will probably be 
the first to acknowledge the changed conditions, and to say, ** other men 
labored, and we have entered into their labors." According to an article 

* The followinfj memorandum of commissions paid in 1866, attached to the report for that year, 
further indicates the distribution of the Company's business at that lime : 

Massachusetts Agency $55.39© 04 Missouri Agency $7,529.21 

New York City Agency 46,769.00 Illinois Agency 4,554.16 

Ohio Agency 12,555.04 California Agency 3,871.05 

Mar)'land Agency 11,890.43 Wisconsin Agency 3,016.61 

Michigan Agency 11,794.22 All other agencies 90.250.95 

Pennsylvania Agency 10,379.32 
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written by Mr. W. F. Morrill, General Eastern Agent of the Company, 
and published in the ** Kennebec Journal" of April 13, 1866, "the largest 
life insurance in the United States" was then carried **by a gentleman in 
Philadelphia," who was insured for $150,000. **A gentleman in Phila- 
delphia"* still holds the record for the largest insurance on his life, but 
the amount is ten times as much as that mentioned by Mr. Morrill, and 
this is a fair illustration of the increased popularity of Life Insurance, f 

Early in this year the Company began the custom of attaching to 
each policy a copy of the application upon which it was issued. It seems 
strange that so natural and proper a thing should not have been done 
before, and stranger still that it should not have become the universal 
custom. All companies make the application a part of the contract; 
from which it follows that, if a copy is not attached to the policy, the in- 
sured is not in possession of the whole contract and cannot know what his 
rights and privileges are under it. It is made obligatory to furnish such 
copy in some States, and it does not speak well for the State of New York 
that bills to this effect have been introduced in several Legislatures and 
have failed to pass. The best preventive of litigation, after a policy be- 
comes a claim, is a perfect understanding of its provisions during the time 
it is in force. 

At the meeting of the Trustees, held January 31, 1867, it was voted 
to pay the dividend of 1865 in cash, and to declare a new dividend of fifty 
per cent, on the premiums of Ordinary Life Policies one year in force. 

It was now nine years since the Company took possession of its 
lOU / - offices at 1 12 and 1 14 Broadway. Its business had increased be- 
yond all expectations. Its assets were more than four times as much, its 
annual income was over five times as much, and its new business was 
more than ten times as much, as they were nine years before. Its pres- 
ent quarters had become too strait for it. At the meeting of the Trustees, 
held on March 13, 1867. the Finance Committee reported that the prem- 

* Hon. John Wanamaker. 

t Since this was written it is reported that Mr. Wanamaker has increased his insurance to 
$2,000,000. 
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ises did not afford sufficient accommodation for the Company's employes, 
nor adequate security for its books, papers and assets. The Committee 
called attention to the plot of ground on the south-east corner of Broad- 
way and Leonard Street — occupied formerly by the Society Library, 
and latterly by the publishing house of Messrs. D. Appleton & Co. 
and the dry goods house of Messrs. S. B. Chittenden & Co. — as offer- 
ing unusual advantages for an office building. The building recently 
occupying the site had just been burned;* the plot had a frontage of 
sixty feet on Broadway and was about one hundred and seventy feet deep 
on Leonard Street and Catherine Lane, thus giving light and air on three 
sides. After a full discussion, the Committee was authorized to make the 
purchase at a price not exceeding five hundred thousand dollars. On 
April tenth the Committee presented the purchase contract, which was 
approved, and a Committee on Plans was appointed. The Company 
subsequently acquired the lot adjoining, in the rear, making a plot 196 
feet deep. Plans were invited from five prominent architects, each to re- 
ceive one thousand dollars, and the return of his plan if unsuccessful. 
The successful competitor was Mr. Griffith Thomas, who designed the 
Park Bank building. Pike's Opera House, and other noted structures of 
the day. The Building Committee, as finally appointed, consisted of the 
President and Actuary, and Messrs. William Barton, William H. Apple- 
ton, George Osgood and David Dows, Trustees of the Company. On 
December eleventh it was voted to build, in accordance with the plan 
adopted, a white marble structure, at a cost not to exceed one million 
dollars. The contract was awarded to Mr. Thomas Gardner, Jr., and the 
building was finished and ready for occupancy on May i, 1870. 

When the Company declared its first dividend in 1846, there was no 
established usage on the subject in this country. The only dividend 
declared to life policy-holders prior to that time was one by the Girard 
Life and Trust, in 1844, which was added to the policies in the form of 



•On the morning of the fire, and while it was still burning, Mr. Beers called on Mr. Appleton 
and made a proposition for the site, subject to the approval of the Trustees. This proposition became 
the basis of the Committee's report. 
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reversionary insurance. The New-York Life adopted the percentage 
plan, which, with various modifications to adapt it to the new forms of 
policies, had been continued during twenty-one years. While preserving 
a fair degree of equity between policy-holders insuring in the same year 
and on the same premium table, this plan failed to take account of the 
surplus factors which vary according to the kind of policy taken and the 
number of years it has been in force. As a result, policies recently issued 
were paid too much and policies of long standing too little. In order to 
remedy this inequality, the officers of the Company submitted to the 
Finance Committee in October, 1867. a proposition to adopt the Contri- 
bution Plan,* devised by Messrs. Sheppard Homans and David Parks 
Fackler, at that time Actuary and Assistant Actuary, respectively, of the 
Mutual Life Insurance Company. The proposition was reported to the 
Trustees with the approval of the Committee, October ninth, with exam- 
ples of its practical working. It was proposed to allow policy-holders 
thereafter the option to have the value of their dividends added to their 
policies in the form of reversionary insurance, payable with the policies, 
or to receive them in cash on the policy anniversaries. The report and 
recommendation were unanimously adopted. 

The State of Louisiana, in which the Company had just re-established 
its business, was sorely afflicted during this year. In April the Mississippi 

* With the report of January i, 1868. was printed the following explanation of the " Contribution 
Plan ": " Each policy is credited with the premium paid and its reserve from the preceding year, if any, 
and the interest earned thereon ; it is charged with the net cost of insurance for the year, and the re- 
serve (or amount requisite to be retained in the re-insurance fund). The difference between these con- 
stitutes the dividend, or sum which the assured has contributed during the year in excess of the amount 
actually required. The dividend (the conditions remaining unaltered) naturally increases each year, 
for the reason that the ' reserve ' grows rapidly with the age of the policy, and is estimated to yield an 
interest of only four per cent, per annum, while it actually realizes a much higher rate, and the differ- 
ence goes to increase the returnable sum on each particular policy. * * * Some of the older policies 
of the Company will the present year realize a cash dividend on the policy proper (without reference to 
profits on dividend additions) of over sixty-eight per cent, of the annual premiums." 

The Contribution Plan — which is now in almost universal use — was adopted by the older com- 
panies in the following order: Mutual Life 1863. Nlw-Vork Likk and New England Mutual 1867. 
State Mutual 1868. Connecticut Mutual 1869, Mutual Benefit 1870, IVnn Mutual 1871. (See article by 
D. P. Fackler, in Proceedings of Actuarial Society of America, October 3, 1889.) The percentage plan 
being more favorable to new insurants and more easily understood, companies which were paying 
large percentage dividends were loth to abandon it because it helped to secure new business. To the 
new companies the Contribution Plan offered an easy method of concealing their small dividends, and 
a fertile field for estimates of increasing returns to policy-holders. 



From Peace to the Panic. 129 

and its tributaries overflowed their banks to such an extent that vast areas 
were swept of nearly everything movable by water. A committee of 
forty was formed in New Orleans to solicit subscriptions for the sufferers, 
of which Dr. Copes was a member. Upon his application the Company 
made a donation of one hundred dollars to the relief fund. Pestilence 
followed the flood; in July the yellow fever appeared; on September 
eighth it was declared epidemic ; between July seventh and October 
twenty-fourth, out of 5,767 deaths occurring, 2,876 were from yellow fever. 
The Company paid five yellow fever losses, and contributed $250 to a 
relief fund raised for the sufferers. 

As regards competition in the South at this time, the following ex- 
tract from a letter written by Dr. Copes under date of April thirtieth 
gives an inside view : 

I think, in view of the number of new life agencies coining in here, it would be 
well, as you have paid the license fee, to expend a little more in advertising. You have 
many objections to contend with, and it requires all the resources I can command to 
meet them. Your tables are objected to as being higher than others; your restrictions 
in the matter of acclimation far more rigid, and your credit on premiums less; and you 
have an agent who is a poor hand at the work of deceiving his neighbors, or at telling a 
competitor he is a cheat and a swindler. • • ♦ i have several times brought to the 
notice of the tax collector here the Knickerbocker, the Globe, the Columbia (of Cin- 
cinnati), and other companies not licensed ; but he tells me he cannot find their offices, 
and if he does find them, they tell him they are doing no business. The St. Louis 
Mutual is doing business here without discrimination between Northern and Southern 
risks and on a very low table of premiums. 

A death-claim paid in 1867, under a Southern policy which lapsed 
during the war, deserves brief mention. Mr. Joseph George, Jr., of 
Savannah, Ga., insured in May, 1850, for $2,000 under Policy No. 
5,837. Mr. George paid his premiums regularly until May, 1861, when 
the Company's agent at Savannah refused to receive the premium then 
due — which was tendered in gold — not having the Company's renewal 
receipt. No further payment was made, and Mr. George died in January, 
1865. The Trustees ordered the policy to be paid in full. 

During these years of large dividends the most extravagant calcula- 
tions and predictions were made concerning future returns from life insur- 
ance policies. In order to meet these claims with a guarantee that should 
9 



130 From Peace to the Panic. 

have a solid mathematical basis, the New-York Life devised and 
introduced, in 1867, a Return-Premium Endowment Policy. This contract 
agreed to pay the face of the policy, together with all premiums received 
thereon, at age sixty-five or at prior death. This was a straightforward 
offer to give the insured the face of his policy for the use of his premiums 
while the policy was in force — the premiums themselves to be returned 
at the maturity of the contract. It was something new — even the standard 
works on the theory of Life Insurance contained no formulas for the re- 
turn of the gross premiums paid in case either of death or survival. But 
there was a young man in the Mathematical Department of the Company 
who thought such a formula could be made, and he made it. He is still 
in the Company's service, being none other than the present Actuary, 
Mr. Rufus W. Weeks. The large premium required for such a policy 
prevented it from becoming popular, but the results under maturing poli- 
cies were very satisfactory.* The form of Premium- Return now in use 
by the Company, which guarantees, in addition to the face of the policy, 
a return of the whole or half of the annual premiums paid (as may be de- 
sired) in case of death within a stipulated period, is more in accord with 

* Policy No. E-2.788. issued in 1868, on a life aged 31, for $5,cxx), annual premium $319.80, ma- 
tured by death in 1886, with the following result : 

Nineteen premiums. $319.80 each $6,076.20 

Less eighteen cash dividends 1,810.00 

Cash cost of policy 18 '/i years $4,266.20 

Face of policy $5,000.00 

Return-Premium additions 6,076.20 

Paid at maturity, . . . $11,076.20 

Profits over cost after 18 years' insurance $6,810.00 

Policy Xo. E-3.162, issued in 1868, on a life aged 43, for $5,000. annual premium $898, matured 
as an endowment in 1890, and was paid to the insured. The costs and results were as follows: 

Twenty-two premiums. $898 each $19,756.00 

Less twenty-one dividends 5.368.72 

Cash cost of policy 22 years, $14,387.28 

Face of policy $5,000.00 

Return-Premium additions, 19.756.00 

Dividend at maturity, 240.50 

Total paid at maturity, $24,996.50 

Profits over cost after 22 years' insurance $10,609.23 
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the genius and purpose of Life Insurance, and involves but slight addi- 
tional outlay. 

The annual report for the year 1867 was presented to the Trustees 
January 31, 1868. It gave, in addition to the usual items of receipts, 
disbursements, assets and liabilities, the following schedule of policies 
in force: 12,888 Ordinary Life Policies, insuring $39,330,099; '7,364 
10- Payment Life Policies, insuring $24,645,963 ; one 20- Payment Life 
Policy for $5,000; 1,483 Endowment Policies, insuring $4,469,032 ; 1,165 
Paid-up Policies, insuring $964,884; 91 Term Policies, insuring $213,900; 
and two Joint Life Policies, insuring $8,600. A dividend of $955,463.98 
was declared, to be credited on the policies, or paid in cash, at their next 
anniversaries, in accordance with the new plan ; and the scrip dividend 
of 1866 was ordered to be paid in cash. It was also voted that, in making 
the apportionment of dividends to each policy-holder under the new plan, 
the officers be authorized, at their discretion, to deduct therefrom the pro 
rata of taxes that were then, or might thereafter be, imposed by the 
States in which the respective premiums were collected. This measure 
was made necessary by reason of the varying rates of tax laid upon pre- 
miums by different States. By this means the policy-holders of each 
State were made to bear the taxes imposed by their own State, and one 
State was not permitted to tax the citizens of another. This was the 
course and the reasoning generally adopted by life companies at this 
time ; but the taxing States have since insisted that the tax is in the nat- 
ure of a license to do business, and the companies have acceded to this 
view. No deductions are now made from dividends on account of taxes 
paid by the Company. 

The increase in the Company's new business during the last six 
iOOO. years had been over seven-fold — the Company was not only 
outgrowing its office accommodations, but the capacity of its official staff 
to supervise it. A committee of three Trustees was therefore appointed 
January 31, 1868, to take into consideration the need of additional assist- 
ance to the officers of the Company. The committee reported on April 
eighth, recommending that the Vice-President be made an active officer, 
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and that William H. Beers be elected to that office. The report was ac- 
cepted, and at the annual election on May thirteenth following, Mr. Beers 
was elected Vice-President and Actuary. Meanwhile Mr. Henry A. 
Dyer, who had been in the employ of the Company for several years as 
a Special Field Agent, was transferred to the Home Office and made Su- 
perintendent of Agencies. In August of the same year Mr. P. S. Lincoln, 
an accomplished mathematician, was placed in charge of the mathematical 
work of the Actuary's Department, thus enabling Mr. Beers to devote his 
whole time and energies to executive duties. Mr. Franklin was at this 
time nearly sixty-seven years of age, and gave his special attention to the 
adjustment of policy claims, a duty for which his amiable disposition and 
legal training peculiarly fitted him. 

In March, 1868, was issued Volume I., Number i, of the "New- 
York News-Letter," which is described in a sub-title as **a Journal of 
Instructive and Entertaining Literature." The first number was in the 
eight-page form, in which it continued to be published until September, 
1878, when it took its present form. It was not illustrated, but contained 
the Annual Report for 1867; a full-page article entitled *'Two Hours at 
the Home of Dickens"; a story, showing how Mrs. Buffon surprised her 
husband with a sewing-machine purchased by saving a few cents a day, 
and how Mr. Bufibn surprised his wife with a life insurance policy pur- 
chased by saving the money he usually spent for cigars — which his wife 
detested ; shorter articles on Life Insurance and other topics ; and three 
pages of advertisements. One of the shorter articles noticed a policy 
taken in the New-York Life in April, 1863, by Horace Greeley, at the 
age of fifty-two. This policy was kept in force until maturity, and was 
paid at Mr. Greeley's death in 1872. No one was named as Editor; the 
publishers were Messrs. Francis Hart & Co., who (and their successors, 
Messrs. Theo. L. De Vinne & Co.) continued as such until August, 1886, 
from which time it has been printed on the Company's own presses. 

During this year the Company made arrangements for the extension 
of its work in the South in an energetic and systematic manner. In April 
Messrs. B. G. Humphreys & Co. were made General Agents for the State 
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of Mississippi, with head-quarters at Jackson ; and in December Messrs. 
J. E. Johnston & Co. were made General Agents for Georgia and Florida, 
with central offices at Savannah. The two firms were in reality one, and 
the partners were ex- Governor Humphreys, of Mississippi, General Jo- 
seph E. Johnston, and Major Livingston Mims. Although the *' cause " 
of the Confederacy was ** lost," the Southern people cherished their old 
leaders with a love all the more fervent, because they represented all that 
survived of the cause for which they had sacrificed so much. These three 
gentlemen were able, therefore, to command the best talent in the South 
in the work of soliciting life insurance, and under their hands the ** South- 
ern Department," into which the two firms were finally consolidated, be- 
came one of the Company's most prosperous agencies. In May the 
Trustees authorized the purchase of Tennessee bonds to the amount of 
twenty thousand dollars, for deposit with the Treasurer of that State, and 
Mr. Daniel O'Dell, who had been a General Field Agent since August, 
1866, was made General Agent at Memphis, from which point the busi- 
ness of the Company was extended into Arkansas and Texas. 

At the August meeting of the Trustees the Finance Committee re- 
ported that, at the suggestion of the Officers they had considered the 
policy of doing business in the Dominion of Canada, which would necessi- 
tate the deposit with the Canadian authorities of' seventy-five thousand 
dollars in United States stocks. The Committee approved the proposi- 
tion, and the Trustees authorized the deposit. At this time American 
currency was worth in gold about sixty-one cents on the dollar, while the 
Canadian currency was on a gold basis. The Trustees authorized the 
Officers of the Company to use their discretion with respect to the money 
in which Canadian policies should be payable. In order to meet all pref- 
erences, two kinds of policies were issued, one on a gold, and the other 
on a currency, basis. The gold-policy holder paid his premiums in gold 
or its equivalent, and was guaranteed payment in the same ; the currency- 
policy holder paid his premiums in American currency, and was guaran- 
teed payment in the same. The latter class got the better bargain ; they 
bought American currency for premiums at a discount during the next 
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ten years, and received payment in currency that constantly appreciated 
until it reached par with gold on the resumption of specie payments, 
January i, 1879. The deposit was made with the Dominion Government 
August twenty-eighth, and Mr. Walter Burke was made General Agent 
and Attorney for the Company. Mr. Burke managed the agency with 
marked ability and success until his death, in January, 1878. On ac- 
count of a law passed by the Dominion Government in 1877, the Com- 
pany withdrew from Canada March i, 1878; no successor was, therefore, 
appointed to Mr. Burke until 1883. 

Mr. Edward Jones Richardson, for twenty years the representative 
of the Company in Baltimore, died in that city August 29, 1868. Mr. 
Richardson succeeded Mr. J. Smith. Romans, under whom he had been a 
successful solicitor, and by whom he was highly commended. During the 
period of his agency Mr. Richardson took two of his sons, Edward A. 
and George I., into partnership with him. The style of the firm, E. J. 
Richardson & Sons, was continued by the sons after the father's death, 
until 1872, when Mr. George I. Richardson became the Company's repre- 
sentative in Baltimore, a position which he still holds after a longer period 
of service than that of his father before him. At the meeting of the 
Trustees in September, 1868, resolutions were adopted expressive of the 
loss sustained **in the death of one who had been a most faithful and 
efficient agent, who for more than twenty years had discharged all the 
duties devolving upon him to the entire satisfaction of the officers, and to 
the promotion of the best interests of the Company." 

The Company's scrap-books for this period contain many competitive 
circulars of other companies, but very few of its own. The subject that 
gave rise to more "claims" and "refutations" than any other was the sub- 
ject of dividends, involving as it did, both the plan of the company — 
whether organized on the purely mutual, stock, or mixed, basis — and the 
method of distributing surplus to policy-holders. Under the charters 
and by-laws of many of the younger companies on the mixed plan, stock- 
holders were not only given entire control of the company, but also a 
large share of the surplus earned. A company paying — or claiming that 
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it would pay — large dividends, might not begin paying any dividends 
whatever until the fifth or sixth year; while others which declared divi- 
dends annually, beginning with the second year, might be a long time in 
redeeming them. The only New-York Life circular of the year found 
on file contains such a plain statement of facts from official sources, that it 
is printed herewith. The original is dated, ** Branch Office New- York Life 
Insurance Company, Norwich, Conn., July i, 1868," and signed **J. E. 
Linnell, M. D." 

LIFE INSURANCE. 

Life Insurance Companies are multiplying so rapidly of late, and State Legislatures are granting 
charters without stint, and frequently to men who have not the practical knowledge of the fundamental 
principles of Life Insurance adequate to conduct the business for the interests of the insured, it has 
become a matter of serious import to the community that they have at command a list of companies 
doing business in a given locality, from which they can determine whether the interests of \\\^ policy- 
holders or those oi stockhoUers are best cared for. 

To this end the following exhibit of the several companies doing business in New York is pre- 
sented from official returns made to the Insurance Commissioner of that State for the year ending 
December 31. 1867: 



Name of Company. 



^tna 

American Popular 
Atlantic Mutual. . . 

Berkshire Life. . . . 
Brooklyn Life . . . . 
Charter Oak 



When divi- 
dends are 
paid to 
policy-holders 



Stockholders' Share of Profits Under 
Charters and By-Laws. 



Connecticut Mutual... 
Connecticut General.. 



3d year, 

None, 
3d year. 

3d year, 
3d year. 
2d year. 



5th year. 
None, 



Continental 4th year. 

Economical , 2d vear. 



E.\celsior 3d year. 

Equitable 2d year, 

Gcnnania 4th year, 

Globe 3d year. 



\Yt pt^r cent, on participating premiums; $78,654 paid to stock- 
holders in 1867, being 134 44-100 per cent, on cash capital. 

All profits to be paid to stockholders. 

20 per cent, of the profits credited to the stockholders, besides 
interest on capital. 

All profits now paid to policy-holders. 

20 per cent, of profits paid to stockholders and interest on capital. 

Stockholders are limited to 8 per cent, per annum of profits. 
$50,000 of stock notes paid up last year. Charter gives 
power to loan one-fourth of the capital, and other funds, 
upon endorsed promissory notes not having more than twelve 
months to run. 

All profits |)aid to policy-holders. 

All profits paid to stockholders. 

12 '/i per cent, of profits over legal interest. [$28,000 paid stock- 
holders, 1868, being 28 per cent, on paid-up capital.] 

20 per cent, of residue over an annual reserve toward a reser\e 
fund of $200,000 to be applied to payment of stockholder's 
notes ; 7 per cent, of profits to be paid vearly as dividend on 
capital stock, and when notes fully pafd 20 per cent, to be 
paid stockliolders as a surplus dividend over the 7 per cent. 

10 per cent, of net profits paid to stockholders. 

All profits paid to policy-holders annuallv on contribution plan, 
except 7 por cent, interest on capital of $100,000, paid in gold. 

Stockholders, after 1869. are limited to 5 per cent, on capital, 
ove-r legal interest. 

Cash paid-up capital of $100,000 may be increased out of the 
profits to $600,000. and the interest thereon paid to stock- 
liolders. 
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Name or Company. 



Great Western 

Guardian 

Home 

Hahnemann 

John Hancock 

Knickerbocker 

Manhattan 

Massachusetts Mutual, 

Mutual Life 

Mutual Benefit 

National, N. Y 

National Travelers . . . 
National Life, Vt 

N. Y. Life and Trust. . 
New-York Life 



N. J. Mutual 



When divi. 

dends are 

paid to 

policy-holders 



N. Y. State Life. 

N. E. Mutual.... 
North American . 

Phoenix Mutual . 



Standard . 
Security . . 
Travelers 

Universal. 



U. S. Life. 



Union Mutual 
World Mutual 



Widows and Orphans 
Washington 



5th year, 

4th year, 
3d year, 



3d year, 
4th year, 

6th year, 

5th year. 



2d year, 
2d year, 
5th year. 
4th year. 
4th year, 
6th year. 

None, 

2d YEAR, 



3d year, 

None, 
2d year, 
4th year. 



5th year, 

4th year. 
4th year, 
None, 

None, 



4th year, 

6th year, 

3d year, 

3d year, 
2(1 vear. 



Stockholoers' Share of Profits Under 
Charters and By-Laws. 



20 per cent, of profits paid to stockholders, besides interest on 
capital. 

All profits paid to policy-holders, e.xcept interest on capital. 

Stockholders now receive 5 per cent, on capital, over legal in- 
terest. A reserve fund of $200,000, to be made up out of the 
profits, at discretion of Directors. 

10 per cent, set apart for retirement of capital. 

All profits paid to policy-holders, except interest on capital ; 
dividends on cash premiums on 2d year; on cash ancfnote 
4th year. 

Stockholders are entitled to 13 per cent, annually on capital, 
over legal interest. Dividends declared to policy-holders 
the 6th vear, and annually thereafter. 

I2>^ per cent, of profits paid to stockholders. Up to January, 

1867. $140,786.82 had been paid, which included $31,285.^1 
apportioned January i, 1867, being over 31 per cent, per 
annum, besicfes interest on capital stock. 

All profits paid to policy-holders, except interest on capital. 

All profits paid to policy-holders, annually, on contribution plan. 

All profits paid to policy-holders. 

10 per cent, of profits paid to stockholders, and interest on capital. 

10 per cent, of profits paid to stockholders, and interest on capital. 

All profits paid to policy-holders. Dividends declared once in 
five years only. 

All profits i)ai(l to stockholders. 

All profits paid to policy-holders, annually, on 
co.ntribl'tion plan. divisible surplus january i, 

1868. $1,642,425.59. 

10 per cent, of profits paid to stockholders, besides interest on 
capital. 

All profits paid to stockholders. 

All profits paid to policy-holders, annually, on contribution plan. 

I2>4 per cent, of profits paid to stockholders. $30,000 paid 
stockholders in 1867. over legal interest, being 30 per cent, 
per annum on the capital. 

Stockholders received 31 "^ per cent, on paid-up cash capital of 
$16,000, over legal interest thereon. 

All profits paid to policy-holders, except interest on capital. 

20 per cent, of profits p.aid to stockholders, and interest on capital. 

All profits paid to .stockholders. This company is preparing a 
table for mutual rates. 

All profits to be first applied to create a permanent reserve cap- 
ital fund of $1,800,000. and then the interest and profits to 
go to stockholders. 

20 per cent, of profits paid to stockholders, besides annual in- 
terest on capital. At last triennial dividend of profits the 
stockholders received $39,932 over legal interest, being 
39 93-100 per cent, on capital. 

All profits p.iid to policy-holders, except 3 per cent, on note 
capital of $50,000. 

12 «/^ per cent, of profits paid to stockholders, besides interest on 
capital. 

All profits paid to policy-holders, except interest on capital. 

All profits paid to policy-holders, annually, on contribution plan, 
except interest on capital. 



From this table it will be obser\'cd how few of the different companies are doing business on the 
mutual plan. It will, moreover, be apparent to any one using ordinary business sagacity, that, other 
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things being equal, those four companies which have been in existence about a quarter of a century, 
have in their favor, besides mutuality of interests, the sure test of prosperous experience and the accumula- 
tion of a large surplus capital, never divisible to speculators in the misfortunes of widows and orphans^ in 
opposition to the interests of stockholders, always having the precedence over those of the insured ; the 
uncertainty of continued solvency even for a score of years, and the necessary greater cost of conducting 
a new business. 

In November of this year the New-York Life re-insured the risks 
of the General Life and Accident Company of Newark, N. J. The bus- 
iness thus acquired consisted of 41 policies, insuring $77,500, with annual 
premiums amounting to $3,614.68. 

The annual report for 1 868 was submitted to the Trustees, January 
29, 1869. The Policy Schedule showed a decided tendency toward En- 
dowments, the increase being 1,958 policies, as compared with an increase 
of 1,579 Ordinary Life, and of 1,134 10- Payment Life, Policies. The year 
had been one of great prosperity, the new business larger than ever be- 
fore, and the securities showed a market value of nearly four hundred 
thousand dollars over cost, in view of which a vote of thanks was tendered 
the Finance Committee.* The annual dividend declared on the "Contri- 
bution Plan" was $1,109,009.1 1, and it was voted to pay in cash the scrip 
dividend of 1867. This completed the redemption of all outstanding 



*Of this excess $177,59938 was on United States bonds. People are so accustomed in these 
days to consider Government bonds as the best of securities, that they have forgotten that they were 
ever questioned. Vet in June, 1867, Dr. Copes wrote the Company that its large investments in these 
bonds stood in the way of business among wealthy foreigners who wished large insurances. He called 
attention to the talk of repudiation, even in Northern newspapers, and said the whole negro vote would 
be used, if occasion offered, for repudiation. Repudiation in various forms became so much of an issue 
that Secretary McCulloch referred to it at length in his report of December, 1867. Mr. Blaine says : 
"The Secretary argued bravely and wisely in his report, in favor of paying the principal and interest 
of the Government bonds in coin. His argument was designed to meet heresies which had found favor 
in unexpected quarters. The plea was urged by the new and short-lived school of finance that the 
notes of the national banks should be withdrawn and greenbacks substituted for them, that all pay- 
ments by the Government on the principal of the bonds should be in its own paper. It was admitted 
by these novel theorists that the bonds on their face promised coin for interest ; but they maintained 
that the bonds had been issued in large part when gold was at a heavy premium for paper, and could 
be rightfully liquidated for paper at its advanced value. Propositions were frequently presented to stop 
the issue of bonds and to pay out notes for any obligations of the Government offered at the Treasury 
or becoming due in any form." — ("Twenty Years in Congress." Vol. ii., page 330.) The Nationad 
Democratic Platform of 1868 urged "that all the obligations of the Government, not payable by their 
express terms in coin, ought to be paid in lawful money." President Johnson, in his annual message 
for 1868, said : " The holders of our securities have already received upon their bonds a larger amount 
than their original investments, measured by the gold standard. Upon this statement of facts it 
would seem but just and equitable that the six per cent, interest now paid by the Government should 
be applied to the reduction of the principal, in semi-annual instalments, which in sixteen years and 
eight months would liquidate the entire national debt." 
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1869. 



dividends.* In each of the years 1868 and 1869 old policy-holders re- 
ceived two dividends, that for the current year and the scrip dividend of 
two years before, the total value of which exceeded in many cases the 
annual premium due. 

The large amount of money put in circulation by the expendi- 
tures of the Civil War gave an impetus to business which, in the 
nature of things, could only be of transient duration. The prosperity 
which marked the years immediately following was based upon a de- 
preciated currency, and was fictitious in many lines where the supply 
created was greater than the demand, and where important enter- 
prises were intrusted to unskillful hands. About 1869 the tide began 
to ebb; the time was at hand that would try every man's work. In 1865 
there were thirty life companies doing business in New York State ; the 
number increased year by year until 1870, when there were seventy-one; 
from this point the number fell off gradually until, in 1880, there was the 
same number as in 1865. The first failures were in 1869, when two 
British companies re-insured their American risks in American companies 
which subsequently failed. Yet, so slow were men to discern the signs 
of the times that, on April i, 1870, there were on file in the Insurance 



*The following table shows the dividends declared under the percentage system, and when they 
were redeemed : 



YEAR. DIVIDEND RATE 

1846 50 per cent 

X847 50 

1848 50 

1849 40 

1850 (S monlhs) 40 *' 

1851 50 

1852 40 

1853 00 

1854 30 " 

X855 30 " 

1856 30 

«857 30 

1858 30 

1859 30 

x86o 30 

1861 30 " 

1862 30 " 

X863 35 •' 

X864 35 " 

1865 50 

1866 50 

1867 ro 



WHEN REDBEAIED. 



• In x86x. 



Twenty per cent in 1861, ao per cent in i86a, 
30 per cent in 1863, 30 per cent in 1864, and 
ao per cent in 1865. 



In Z865. 

In 1866. 

In 1867. 
In 1868. 
In 1869. 
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Department at Albany, the charters of twelve projected companies, two 
of which were afterward organized and had a brief existence. Of sixteen 
New York companies that re-insured their risks, fourteen re-insured in 
companies that subsequently failed ; and of six other-State companies 
that re-insured, three did so in companies that subsequently failed. 

In the light of the foregoing record, the Trustees of the Southern 
Life Assurance and Trust Company of Mobile, Ala., must be accounted 
wise, and their policy-holders fortunate. This company was organized in 
1866, and on. February 11, 1869, published the following ** Notice to 
Policy-holders": 

Notice is hereby given to the policy-holders of this Company that, in accordance 
with the Resolution of the Board of Trustees, passed on the twenty-second day of Janu- 
ary last, to discontinue the issue of new policies, and to re-insure those already issued, 
the Trustees have effected the re-insurance with the old-established and dividend-paying 
New-York Life Insurance Company, of which Gen. Joseph E. Johnston is the 
General Agent for Alabama and Mississippi. The Cash Assets of this Company on the 
first of January, 1869, were $11,000,822.60. During the year 1868 it issued 9,105 new 
policies. Dividends not used in settlement of premiums will be added to the policy. A 
Circular, containing full information, will be sent to every policy-holder at an early day. 

Robert S. Bunker, President. 

The number of policies taken over was 279, insuring $1,376,700, 
upon which the annual premiums were $62,869.63. These policy-holders 
were placed on the same footing as others, except that their dividends were 
subject to the actual mortality experienced — a wise provision, as it proved, 
for the mortality experienced was considerably above the expected. 

In March of this year the Trustees authorized the purchase of bonds 
of the States of Alabama, Georgia and Louisiana to the amount of two 
hundred and fifty thousand dollars, for deposit in these States in accord- 
ance with their laws. 

The extension of the Company's business westward, begun by Mr. 
Partridge in 1866, had been continued. Early in 1867 Colonel Alexander 
Hawes became a sub-agent of Mr. Partridge ; before the year closed, the 
partnership of Partridge & Hawes was formed ; and in 1868 the work was 
pushed along the line of the Union Pacific Railroad, the terminus of which 
was then at Julesburg. On May 10, 1869, the "golden spike" was 
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driven,* to commemorate the completion of the roadway which united 
the Alantic with the Pacific, and during this year agencies were established 
in Utah, Montana and Nevada. Colonel Hawes personally wrote the first 
life applications taken in Salt Lake City, and found the field so ready for 
the harvest that he received fifteen thousand dollars in advance premiums 
before the first policy was ready for delivery. Mr. William B. Crane, 
who worked under Messrs. Partridge & Hawes, took fifty thousand dollars 
in premiums during this year in a single mining town in Nevada. 

The Company took advantage of the general prosperity and the 
increasing popularity of Life Insurance in 1869, ^^ place its business more 
exclusively on a cash basis. It always maintained that loans upon policies, 
if kept within proper limits, were absolutely safe for a life insurance com- 
pany, and of advantage to the policy-holder who was compelled to do 
business on credit. Of the advantage to the insured of all-cash payments, 
if he had the money, there was never any more question than there is 
that it is better to own the whole of a valuable property than it is to own 
a part. The arguments of the all-cash companies were based upon the 
tacit assumption that every man could pay his whole premium in cash if 
he would. The Company had, since the war, urged the all-cash plan 
more and more, and in May, 1869, it limited future credits to twenty-five 
per cent, of the premiums on Ordinary Life Policies, and to twenty per 
cent, on 10- Payment Life Policies. No premium loans were to be al- 
lowed unless the premium exceeded fifty dollars per annum, and none 
where the premiums were payable quarterly. 

September 27, 1869, is known in the annals of the New York Stock 
Exchange as *' Black Friday." Customs duties and interest on Government 
securities wefe payable in gold, while for other purposes greenbacks were 
a legal tender. Gold was an article of commerce and of speculation — being 
necessary chiefly to the importer and the Treasury. A clique of specu- 
lators stealthily bought up most of the private stock east of the Rocky 

•There were really two golden spikes, and two of silver used on this occasion. They were pre- 
sented by the four States — Montana. Idaho, California and Nevada. The junction was made at 
Promontory, just north of Great Salt Lake. Telegraph wires throughout the country were connected 
with this point so that every stroke of the hammer was noted wherever there was a telegraph office. 
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Mountains and thus obtained control of the market. Importers with 
duties to pay in gold and speculators who had sold gold for future delivery, 
were at the mercy of the clique. The highest price in August had been 
136^; on September twenty- fourth, after several days of excitement, it 
rose to 164. Upon the announcement that the Treasury would sell gold, 
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the price dropped to 135. The New-York Life owned at this time 
gold bearing bonds to the amount of over two million dollars, and as 
some of its policies were payable in gold, a gold account was necessarily 
kept. Its profits on gold sold during the year were over forty thousand 
dollars, the highest sale being made in September, at 155. 

During this year two cases occurred where the insured became sick 
and delirious just before a premium fell due, and died leaving it unpaid. 
In both cases the Trustees ordered payment of the policy in full. The 
necessity of some such provision as has since been incorporated in the 
Company's policies — namely, a month's grace in the payment of premiums, 
and automatic non -forfeiture conditions which assume that the insured 
intends to keep his policy in force — was probably then seen, but the time 
to supply it had not fully come. 

Another case of hardship came to light during this year against which 
it would be difficult for any Company to provide. In August, 1862, the 
Company issued a policy for $i,ocx) upon the life of Mr. Alden Josselyn, 
of Lawrence, Mass., the beneficiary being the mother of the insured. In 
April, 1863, Mr. Josselyn died of consumption, and when the attending 
physician filled out proofs of death he certified that he had treated the 
deceased before he insured, for hemorrhage of the lungs. As it was ex- 
pressly stated in the application that the insured had never had any dis- 
ease of the lungs, and as the Company would not have accepted the risk 
had the hemorrhage been acknowledged, payment of the claim was re- 
fused. It was placed in the hands of a lawyer, who wrote the President 
that he had a good case against the Company. The President replied 
that if he would make out a good case for the Trustees, they would be 
just as willing to pay the claim as a jury would be to compel payment. 
Thereupon affidavits were submitted from both parents, two sisters and an 
intimate friend of the deceased, to the effect that they had never known 
him to have any hemorrhage or disease of the lungs. Being convinced 
that a jury would accept this evidence rather than that of the attending 
physician, the Trustees ordered the payment of the claim. In 1869 the 
lawyer was arrested for not having turned the money over to his client. 
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For many years the Company has printed with its " Instructions " for pre- 
paring proofs of death the statement that, "the intervention of any third 
person is not necessary for the collection of any approved claim, and the 
payment of a commission to any person for services in regard to such 
claim is unnecessary." 

The annual report for 1869 was submitted to the Trustees January 
31, 1870, and showed a larger amount of new business than ever before; 
it proved to be the largest business of any year prior to 1 882. The insur- 
ance in force, for the first time in the Company's history, exceeded one 
hundred million dollars. 




OCTOBES. 1869. TO January, 1895. 



1870. 



The year 1870 saw the agencies of the NEW- York LIFE ex- 



tended westward to the Pacific Coast. Colonel Hawes was made 
Superintendent of Agencies west of the Mississippi River. Mr. W. B. 
Crane, who had been for a .short time General Agent for Nevada, Idaho, 
Oregon, Washington and British Columbia, became associated with Col. 
Hawes under the style of Crane & Hawes, Managers for the Pacific Coast, 
with head-quarters at San Francisco. On March twenty-sixth, of the 
same year. Mr. Harry S. Homans was appointed "General Agent for the 
Kingdom of Great Britain and the continent of Europe." The Company 
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thus entered upon a course that has since made its agencies as widely ex- 
tended as the British miUtary posts, whose morning drum-beat, Webster 
said, "following the sun and keeping company with the hours, circled the 
earth every day with the unbroken strains of the martial music of Eng- 
land," Mr, Homans established his head-quarters at Numbers 76 and "jj 
Cheapside, London, and soon afterward associated with himself Mr. 
Cornelius Walford, who was probably the best known writer on insurance. 




Hume OmcB ra 1870. 

topics in the United Kingdom. During the same year Mr. Homans 
established a General Agency in Paris, the offices being at No. i Rue 
Scribe, with Mr. Albert Lee Ward in charge, as General Agent. 

On May eleventh the Trustees held their first meeting in the new 
building, at 346 and 348 Broadway. It was an occasion for general con- 
gratulation, and to Mr. William Harton, Chairman of the Huilding Com- 
mittee, a vote of thanks was tendered for his untiring industry and zeal in 
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bringing to completion the plans of the Board. The structure was at that 
time one of the handsomest in the city. It was modeled after the Erec- 
theum at Athens; the exterior was of pure, white marble; and it was 
finished and furnished in a style at once massive and elegant. The in- 
signia of the Company — an eagle feeding her young — was sculptured in 
the marble architrave crowning the front entrance, and the arms of the 
State of New York appropriately crowned the center of the balustrade 
surrounding the roof The building seemed complete and large enough 
for the needs of the Company for all time, but the march of Invention and 
of Progress have since compelled many changes. The Company had 
scarcely occupied it three months when it was found necessary, in order 
to rent the upper floors, to put in an elevator — a means of conveyance 
which had come into fashion since the building was begun. Other 
changes and enlargements, made necessary by the increasing business 
of the Company and the increasing value of land in lower New York, 
will be noted in their order. 

With the growth of the Company's business in the Southern States 
came various demands under old policies, and all sorts of attempts to dis- 
credit the Company in the eyes of the Southern people. The latter was 
chiefly the work of companies which had little or no business in the South 
before the war. Such as had here and there a policy made a great show 
of liberality;* while others traded upon the grievances of a few dissatisfied 
policy-holders in the New-York Life, and upon their own disregard 
of sound principles of underwriting. The names and character of the 
Company's agents in the South proved, however, a tower of strength ; 
and they challenged all comers to gainsay the record, that "the New- 
YORK Life received more Confederate money for premiums during the 



* The Knickerbocker Life Insurance Company, which had only 760 policies in force in the whole 
country on December 31, i860, published a letter, dated Mobile, Oct. 5, 1869, and signed Ellen B. 
Nicholson, saying her husband was insured before the war; allowed his policy to lapse; was offered 
the option of reviving it or accepting its surrender value; accepted the latter and died about a month 
afterward ; whereupon the Company very generously paid her one thousand dollars additional ! This 
statement was said to show that "no insurance company, North or South can, or 7i'/7/, deal more liber- 
ally with all its assured than that good and reliable old company, the Knickerbocker Mutual ! " For 
further particulars, see records of Receiver of the company, appointed June 25, 1888. 
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war, and paid more money for lapsed policies after the war, than all other 
companies combined." The dissatisfaction of a few policy-holders at the 
amount received as a surrender value for lapsed policies, it was said, grew 
out of "the wrong impression that they ought to have received back very 
nearly the entire amount of premiums paid, and for which they have re- 
ceived insurance" — an impression, it should be noted, which has always 
prevailed to a considerable extent* A typical case of this kind was 
widely published in 1870, to w^hich Mr. Franklin replied in a letter to 
Dr. Copes, dated March 26th, as follows: 

My attention has been called to a letter in the ** New Orleans Times " of the thir- 
teenth Inst., the evident intention of which is to give notoriety to certain alleged facts 
which could not be attained by a correspondence in regular course. 

I do not propose by a lengthy newspaper controversy to aid General Gaines by 
giving advertising value to the letter for competing companies, who are envious of the 
New- York Life, and whose interests he may or may not be desirous to advance. 

In justice to ourselves, and for the information of the numerous policy-holders of 
the New- York Life, wc feel compelled to deny the statements made by General 
Gaines, through the same channel in which they were made. The documents and 
vouchers for our statement will be deposited with you, our esteemed agent, and may be 
investigated by any parties interested. The facts are as follows: 

1. The Company did not forfeit this policy in 1862. Gen. Gaines had ample op- 
portunity to pay his premium in New Orleans, for, by an express, special arrangement, 
made by you as our agent, with the Confederate States authorities, such moneys were to 
be held in trust by you, and were not to be confiscated. Other parties paid their pre- 
miums, and Gen. Gaines could have done the same on the nth March, 1862, when it 
was due, or at any time thereafter till May of that year, in the currency which you were 
then receiving. By his failure so to do, he voluntarily abandoned the policy and for- 
feited all claims under it. 

2. The Company have, since the war, offered to re-instate this policy upon the 
payment of the back premiums, and to deduct from such amount all the dividends 
which the policy would have earned had it been in full force all the time, the effect of 
which would be that Gen. Gaines, had he accepted the proposition, would have been in 
exactly the same condition as if no lapse had occurred. 

3. It being understood that some of the parties wishing to revive their policies 
could not conveniently pay the amount required for back premiums in cash, the Com- 
pany offered to charge the whole amount of them against the policy as a loan, to be 

* It is not an unheard of thing, even to this day, for a policy-holder to present his policy and say, 
seeing he has not died he has cost the Company nothing, and if his premiums are returned lie will give 
the Company the interest on them and call it quits. The guarantee of the amount of one's policy in 
case of death appears very intangible to those who live, but it must be made substantial with tlie money 
of the living lo those who die. 
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paid by future dividends or otherwise, at the convenience of the pohcy-holder, and re- 
quired only the future premiums to be paid in cash. This offer was made to Gen. 
Gaines, and he was at liberty to accept either mode of settlement. 

4. The Company offered to make this adjustment, and to revive his policy without 
any oath or affidavit, the Medical Board having accepted the risk. 

5. The surrender value of this policy at the time of its lapse was $1,068. We pro- 
posed to settle this (notwithstanding it had lapsed early in March, 1862,) by the cancel- 
lation of a debt which Gen. Gaines owed the Company, and for which we hold his note 
for $927.12, and by the payment to him of cash for the balance, $140.88. In addition 
to this, we authorized a further payment of $300 cash, if, in your estimation, under all 
the circumstances, it would be equitable and proper to do so. This, we are aware, you 
promptly offered him. 

6. In reply to all these earnest endeavors of the Company to do what was fair, and 
even liberal, to the utmost verge of equity in regard to other policy-holders, we received 
a demand for the payment of $2,500 in cash, under penalty of being ** published in the 
newspapers." As we are willing to go before any tribunal. North or South, on the 
record alone, without any argument, and could not, in justice to other policy-holders, 
concede this demand, the infliction of the threat was consequently risked. 

7. The total cash paid to the Company by Gen. Gaines is $1,738.50, for which 
sum, divided into annual installments, it carried the amount of $5,000 insurance on his 
life for fifteen years, during all of which time it [the Company] was liable to pay his 
family, at any moment, had he died, this $5,000. He now demands that, for the 
privilege of carr>'ing this risk for fifteen years, we should return to him all the cash 
part of the premiums paid by him, and $761.50 additional, to say nothing of his in- 
debtedness for loans as above mentioned, or he will ** publish a full history of the case 
in the nevvsi)apers." 

We think further comment than this brief exhibit of the facts unnecessary, and are 
content to submit it to the public to decide whether faithfulness to the trust committed 
to us by the whole body of our policy-holders would permit any greater degree of liber- 
ality in the case of Gen. Gaines. 

One of the charges of General Gaines was that the Company refused 
any redress in the case of Colonel T. D. Merrick, of Little Rock, Ark. 
Colonel Merrick's policy lapsed during the war, for non-payment of pre- 
miums, and no attempt was made to revive it. After his death, in 1866, 
its payment as a death-claim was of course refused, but upon a representa- 
tion of all the circumstances by General James F. Fagan, the Company's 
agent for Arkansas, a liberal allowance was paid as a surrender value of 
the policy. Upon having his attention called to this fact. General Gaines 
promptly retracted so much of his letter as referred to this case, saying, 
** General Fagan's well-known gallantry is a sufficient guaranty that Mrs. 
Merrick has been justly settled with." 



From Peace to the Panic. 149 

Among the death-claims paid in 1870 was one for $15,530.99, upon 
the life of General George H. Thomas. General Thomas was insured 
under Policy No. 49,112, dated June 18, 1868 — a fifteen-year endow- 
ment* He was at that time fifty-one years of age, and was the embodi- 
ment of physical strength, courage and will power, which, a few years 
before, had made him the **Rock of Chickamauga." He died in San 
Francisco, March twenty-eighth, after an illness of a few hours. The cer- 
tificate of death said: *'Died of apoplexy; probably rupture of blood-vessel 
in the brain from atheromatous degeneration of the vessel. No symptoms 
previous to day of his death to indicate this condition." Probably Gen- 
eral Thomas could have passed a medical examination for insurance the 
day before his death. So near men may be to death from internal causes, 
and yet not know it! 

The annual report for the year 1870 was presented to the Trustees 
January 31, 187 1. It showed a slight falling off in new business. The 
influences which culminated in the financial crisis of 1873 were already 
making themselves felt. The Company's standard of valuation of its pol- 
icy liabilities was the Carlisle Table of Mortality, with interest at four per 
cent, for participating policies, and at five per cent, for non-participating 
policies. By this standard its surplus January i. 1 871, was $1,152,408.04. 
The New York State standard by the law of 1868 was the American Ta- 
ble of Mortality, with interest at four and one-half per cent, and by this 
standard the surplus was $1,946,612.76. The Massachusetts standard 
was the Actuaries' Table of Mortality, with interest at four per cent, and 
by this standard the surplus was $587,795.89. An attempt, made in 1868, 
to secure the adoption of a common standard in these two States having 
failed, the New-York Life Trustees now took the initial step toward 
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•From General Thomas* application. 
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increasing its reserve fund to correspond with the more rigid standard, by- 
voting to open a special reserve fund account, to be credited annually with 
$50,000 and its accumulations during the next ten years. 

When the New-York Life began business in England, it 
' encountered the opposition that usually besets the foreign com- 
petitor. But when its first policy matured by death, in January, 187 1, 
it received considerable kindly notice by reason of the promptness with 
which the claim was paid. It arose under Policy No. 73,754, issued 
August 17, 1870, upon the life of Mr. George W. Watts, of Brompton, 
the amount being ;^300. Mr. Watts died December sixth following, 
under circumstances that might have delayed payment of the claim had 
the Company's policies contained the usual clause making them void in 
case of death by the insured's own hand. Mr. Watts died in Salisbury, 
at the house of a friend, whither he had gone to make arrangements for 
a business partnership. A coroner's inquest was held and the following 
verdict rendered: '*That George Watkins Watts, suffering from extensive 
disease of the brain, and being in the habit of taking a medicine con- 
taining prussic acid, did, on the date first mentioned, and at the time 
and place named, accidentally, by misadventure and misfortune, take an 
overdose of the medicine, by means of which he, the aforesaid George 
Watkins Watts, then and there instantly died." Proofs of death were 
made to the Company's office in London, late in December — the certified 
copy of the coroner's verdict bearing date December twenty-third — and 
the claim was paid in London, January 19, 1871. Such expedition was 
something new in life insurance in England, and the newspapers published 
full accounts of it under the head of ** Yankee Enterprise." 

In January of this year the Company began the issue of Ten-Year 
Dividend Policies, upon what afterward became known as the Tontine 
plan, which will be more fully described in connection with the introduc- 
tion of the Company's "Tontine Investment Policy" in 1872. The Ten- 
Year Dividend Policy had nearly the same features as the Tontine Invest- 
ment Policy with lo-year Tontine period, except that only one option 
was offered at the end of the period, namely, to continue the policy and 
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apply the surplus to purchase an annuity to be used in reduction of future 
annual premiums, the excess, if any, to be paid in cash.* When these 
policies matured, however, they were allowed the regular Tontine options. 
The New-York Life, as a purely mutual Company, holds to the prin- 
ciple that no privileges should be extended to any policy-holder not ac- 
corded to every other policy-holder holding a policy in the same class or 
of a similar character. In pursuance of this principle, it considered its old 
policies non- forfeiting when it adopted non-forfeiting policies on the same 
premium tables; and the new privileges of the Accumulation Policy — 
first issued in 1892 — were at once extended to all other policies paying 
the same premium for the same risk. 

In May, 1871, a Convention of Commissioners and Superintendents 
of Insurance, of the various States having Insurance Departments, was 
held in New York City, and the life insurance companies were invited to 
lay before the Convention such matters as they might regard important to 
be considered. Representatives of the companies met at the office of the 
Mutual Life Insurance Company, on May twentieth, by invitation of 
President Winston. Mr. Winston was made Chairman of the meeting, 
and Mr. John E. De Witt, of the United States Life Insurance Company, 
was made Secretary. After discussion, it was voted that ** the following 
are regarded by this meeting as of primary importance : 

** I. Uniformity in the forms of annual reports and other requirements made by the 
different State Departments of Insurance. 

**2. The adoption of the same basis, principles and system in the valuation of 
policies and computation of reserves by the different State Departments, where such 
valuations and computations are to be made. 

** 3. The acceptance by each State Department of the valuations made by any 
other State Department (in which the companies were incorporated) when properly per- 
formed on sound and recognized principles, and a uniform basis. 

*'4. The lists of policies and securities in detail required in the annual statements 
to be made to one State Department only, and the certificate of the total amount of such 
policies, and amount and value of such assets from said Department where made, to be 
deemed sufficient in all other State Departments. 

* Instead of one month's grace in the payment of premiums and the privilege of re-instatcment 
during a second montli, the grnce under these policies was for as many months, not exceeding six, as 
there had been full years' premiums paid at the time of lapse. 
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** 5. The deposit of securities by the companies to be made in the State only in 
which the company was incorporated, if there required, and the certificate of such 
deposit from the Insurance Department of the State where made, to be accepted by all 
other State Departments. 

**6. The appointment of one agent or attorney only in each State to be required 
by it to accept legal service in behalf of a company, thereby avoiding great possible 
dangers. 

" 7. Taxation. If not practicable to have it entirely removed from Life Insurance, 
to be made uniform and reasonable in the different States, and not complicated and 
oppressive, as at present in many portions of the country." 

The following- named officers were appointed a Committee to present 
these views to the Convention : Messrs. F. S. Winston, of the Mutual, 
William H. Beers, of the New-York Life, Henry Stokes, of the Man- 
hattan, Henry M. Alexander, of the Equitable, Hugo W^esendonck, of the 
Germania, and Jacob L. Green, of the Connecticut Mutual. 

This statement of what, in the opinion of the companies, should be. 
indicates by the rule of contraries what was not, and what obstacles beset 
the path of all life companies — the New-York Life included — at this 
time. The State insurance officials have held annual meetings since 1871, 
and in 1874-5 adopted a uniform blank for the statements of the com- 
panies, and the conditions set forth as desirable under the first, second, 
third and sixth heads above have been practically realized. The taxation 
of Life Insurance, however, continues very unequal in the different States. 

Mr. Henry A. Dyer, who had been for nearly three years Superin- 
tendent of Agencies for the Company, and who brought to the discharge 
of his duties marked executive ability and great fidelity and earnestness 
of purpose, died July 2, 1871. He was succeeded by Mr. Daniel O'Dell, 
who had been in the service of the Company since 1865, and who at this 
time was General Agent at Memphis. 

In October of this year occurred the great Chicago fire, which de- 
stroyed property to the amount of $190,000,000. The insurance thereon 
was about $100,000,000, of which nearly^ $50,000,000 was paid. The 
losses were distributed among over two hundred companies, of which 
sixty-four were made bankrupt. The necessity which the fire companies 
would be under to realize upon their securities, and the consequent dis- 
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turbance of the money market, were foreseen and, indeed, exaggerated at 
other money centers ; the nominal shrinkage of values at the New York 
Stock Exchange during the week following the fire was greater than the 
insurance held by all the companies. A greater Chicago has since risen, 
as if by magic, upon the site of the blackened ruins of October, 1871, but 
had it not been for the fifty million dollars received from the insurance 
companies, Chicago's upbuilding must have been much more slowly ac- 
complished and with much greater losses to her commerce and wealth. 
Although no such sweeping losses could occur in Life Insurance — except 
as the result of a calamity greater than has ever befallen the human race 
since the Flood — the Chicago fire, in its illustration of the value of the 
insurance principle, could not fail to be helpful in the long run to the 
progress of Life Insurance. 

In addition to the money paid by the fire companies, the whole 
country resolved itself into a vast insurance society whose contributions 
in money, provisions and clothing were estimated at over seven millions 
of dollars.* Toward this relief fund the Trustees of the New-York Life, 
on October eleventh, voted a donation of five thousand dollars. At the 
same meeting five hundred dollars were voted to the Committee of Sev- 
enty who were endeavoring to put a stop to the misappropriation of the 
funds of the city by the Tweed ring. 

The annual report for the year 1871 was presented to the Trustees 
on February 3, 1872. It showed an increase in everything except new 
business, dividends and expenses. The increase in policies in force — 
over seventeen hundred — was nearly half in endowments. Over one- 



* For down from the West came the bidding, " O Queen, lift in courage thy head ! 
Thy friends and thy neighbors awaken, and hasten with raiment and bread! " 
And up from the South came the bidding, " Cheer up, fairest Qufcen of the Lakes ! 
For comfort and aid shall be coming from out our savannas and brakes ! " 
And down from the North came the bidding, " O City, be hopeful of cheer! 
We've somewhat to spare for thy sufferers, for all of our suffering here ! " 
And up from the East came the bidding, " O City, be dauntless and bold ! 
Look hither for food and for raiment — look hither for credit and gold! " 
And all through the world went the bidding, " Bring hither your choicest and best, 
For weary and hungry Chicago, sad Queen of the North and the West." 

— Will Carlton. 
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(It may be proper to explain that the above letter was addressed to D. W Russbll, Ageot of the 
New York Life Ins. Co., 13 Merchants' Exchange, Boston, and was entirely unsolicited, as was the insurance 
referred to therein, hen^e we regard it as more compUmcntary to the Company than it would Otherwise have 
been.) 

CiRcri.Ak Used in 1871. anh Latkk. 



From Peace to the Panic. ISS 

fifth of the Company's business was under endowment policies — a 
proportion which continues to this day. It was voted to set aside 
$50,000 as a real estate sinking fund; and a recommendation of the Of- 
ficers to establish Local Boards in the larger cities of the State, and to 
loan money upon desirable property therein, was approved. 
-^«^ The marked favor with which the New-York Life's **Ten- 

1872 

^ ' Year Dividend Policy" was received induced its Officers to develop 
more fully the principles embodied therein, and to add other attractive 
features. The new form was called the ** Tontine Investment Policy." It 
provided for dividend periods of either ten, fifteen or twenty years, selec- 
tion to be made upon applying for the policy. In case of death, the 
beneficiaries received the amount insured only, all claims to surplus being 
waived in favor of survivors. In case of lapse, no paid-up or cash value 
was given, all claims to such values being waived in favor of those who 
survived and kept their policies in force. To guard against loss by for- 
feiture, so far as possible, a month's grace was allowed in payment of pre- 
miums, and a re-instatement was allowed during the month following 
lapse, provided the health of the insured continued good, as shown by 
satisfactory medical examination. In case the grace was availed of, or 
re-instatement was had, a fine at the rate of ten per cent, per annum was 
collected for the time the premium remained due and unpaid. 

At the termination of the dividend, or Tontine, periods the following 
options in settlement were allowed : 

1. To continue the policy, and with the surplus apportioned to pur- 
chase an annuity to be applied to the payment of future premiums on the 
policy, or to be received in cash. 

2. To continue the policy by the payment of premiums, if not already 
paid-up, and to receive the surplus apportioned in cash. 

3. To withdraw the entire cash value of the policy, consisting of the 
reserve thereon and the surplus apportioned. 

4. To convert the entire cash value into a paid-up policy, provided 
that in case such paid-up policy exceeded the amount of the original pol- 
icy, a satisfactory medical examination be passed. 
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5. To convert the entire cash value into an annuity for life. 

The new and most valuable feature which these options introduced 
into Life Insurance was the cash surrender value of the entire reserve 
upon the policy before its natural termination. It is a fundamental prin- 
ciple in Life Insurance that a certain amount — fixed by the rates of mor- 
tality and interest assumed, the age of the insured and the year of the 
policy — must be in the company's hands. The State had already de- 
clared what rates of mortality and interest should be assumed, and 
remorselessly wound up every company that failed to comply with this 
condition. If a policy was in force, its reserve, or re-insurance fund, was 
the company's contingent liability therefor ; if the policy ceased to be in 
force by sale and cancellation, the conrpany's liabilities were correspond- 
ingly reduced. Yet it was not customary for companies to pay this 
amount in full, upon the surrender of a policy, nor to guarantee any 
surrender value in cash.* Some companies refused to pay any cash value 
whatever, contending that the money had been paid for insurance, and 
that nothing but insurance should be given for it. Others made a 
surrender charge, upon the ground that, as a class, discontinuing policy- 
holders were the best risks, and, seeing the company could be held to its 
contract, the party wishing to retire should leave behind him enough to 
secure another member in his place. This surrender charge was fixed by 
law in Massachusetts, but companies of other States were each a law 
unto themselves, and the insured who wished to surrender his policy for 
cash could demand nothing, and must accept whatever was offered. 
This privilege of receiving a cash surrender value of the entire reserve 
fund before the natural termination of the policy, was all the more valua- 
ble because it was not obligatory. A man might wish to continue his 
policy; if so, the way was open under several options. In short, the 



*The single exception to this rule, in 1872. was the Brooklyn Life Insurance Company, which, 
in 1869. inserted in its policies a table of cash values showing how much would be paid in cash on the 
anniversary of the policy, or within thirty days thereafter, for its surrender to the company provided 
three annual premiums had been paid. According to a circular issued by Mr. D. P. Fackler, in 1879, 
the Brooklyn was still the only company which guaranteed a cash surrender value <z/ aw/ //m^ after a 
certain period. This value was not, however, the full reserve on the policy. 
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policy-holder was allowed to re-adjust his insurance to his changed cir- 
cumstances — if change there should be. Instead of a policy that gave 
insurance only, or cash only, at the end of a selected period, the **Tontine 
Investment Policy" gave either insurance or cash. 

The prospectus of the new policy announced that it divided the 
profits of insurance between those who died soon after insuring and those 
who lived long, that policies maturing by death during the Tontine 
periods would give large returns without sharing in the surplus ; and 
that the surplus being accumulated at compound interest and divided 
among a diminished number, would give a large share to each survivor, 
and so an incentive would be created which would tend to keep policies 
in force. Nevertheless, these advantages were purchased at some risk, 
and the policy w^as recommended only to those who had a reasonable 
prospect of being able to keep it in force. The clause making the policies 
null and void in case of non-payment of premium appeared less harsh at 
that time than it does now, after an experience of thirty-five years of 
non-forfeiture. It was then less than twelve years since the New-York 
Life had originated and introduced its Ten- Payment Life Non-forfeiting 
Policy, and considerably less since policies on the Ordinary Life tables 
had been made non-forfeiting. Moreover, the Tontine Policy was for- 
feitable during a limited period only; the policy-holder had unusual 
privileges in the month's grace and the privilege of re-instatement, and 
unusual advantages at the end of the period. Tontine Policies proved 
popular, notwithstanding their forfeitability — as the records of the Tontine 
companies conclusively show — ; but it was found in actual practice that 
this feature added very little to their profitableness and entailed sacrifice 
where it w*as hardest to bear; the Company, therefore, began in 1884 
the issue of a Non-forfeiting Tontine Policy. Meanwhile it continued to 
issue annual dividend policies with non- forfeiture provisions to all who 
preferred that form of contract.* 



* The word "Tontine" is derived from the name (jf a Neapolitan, Ix)renzo Tonti, who in the 
seventeenth century introchiced into France a system of Tontine Annuities. Under this system a num- 
ber of persons joined in forming a fund, tlie income of which was divided among the living at stated 
periods. At the death of a member, liis share of the principal passed to the survivors. The principal 
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The prospectus explaining the Company's Tontine plan was accom- 
panied by estimates of results at the termination of the several periods. 
Much criticism has since been indulged in, by opponents of the Company 
and the system, because these estimates were not fully realized ; but the 
same thing is true of all estimates of life insurance dividends made at 
that time, and all companies made estimates. ICvcry company then pay- 
ing dividends assumed that it would continue to do so at the same, or at 
higher rates, and such dividends were always taken account of in esti- 
mating the future cost and benefits of a policy. The Tontine estimates 
of 1872 were based upon the dividends of the time and previous experi- 
ence as to lapses, and were certified by competent and disinterested act- 
uaries to be conservative.* The New-Yokk Life took pains to print 



was divided when the membership reached a point agreed upon at the fonnation of the fund. The 
system has been used quite extensively in France. Germany and South .America, and occasionally in 
Great Britain anil the United States. A Tontine Association was formed in New York City in 1791, 
consi^ting of 203 persons who p.iid in $200 each, the contributors having the privilege of nominating 
the persons to enjoy the benefits. It was agreed that the original fund should be divided when the 
shareholders sliould be reduced by tkrath to seven. The fund was invested in a building at the corner 
of Wall and Water Streets, which was known as the " Tontine Coffee House." The appointees were 
all children, and the number was reduced to seven in 1871 by the death of Mr. John I*, de Wint. of 
Fishkill, N. Y. The property, which had meantime become very valuable, then passed to the seven 
survivors. 

It will be seen from the foregoing that the word "Tontine " as applied to Life Insurance is, to a 
certain extent, a misnomer. The holder of a Tontine Policy who dies does not forfeit his premium pay- 
ments, but receives a large return for his money. The only real forfeit was of the reserve — under the 
early Tontines — of policies which lapsed after two or three premiums had been paid. The long-term 
dividend system can hardly be called a system of forfeitures. The premiums of all ^participating policies 
are made somewhat higher than it is expected \\'\\\ be necessary to meet all claims ; but as the whole system 
rests upon assumptions as to mortality and interest nmning through the life-time of the longest livers, 
it is an ojk'u question how soon surplus should be divided. The Tontine principle was first applied to 
life insurance in this country by the Equitable Life Assurance Society, in 1868. These Tontines were 
forfeitable for non-payment of premium, and the dividend period was fixed by the length of time re- 
quired for the premiums, with compound interest at ten i>er cent. |)er annum, to equal the face of the 
policy. Policies maturing by death under this plan could, therefore, never return less than this rate. 
The dividend, when apportioned, was payable in cash or in reduction of future premiums. There was 
no cash surrender option. In 1870 the Mutual Life began the issue of Tontine Policies with 10, 15- and 
20-year dividend periods, and in 1872 the lujuitable iiitrodticed its "Tontine Savings Fund Policies," 
with substantially the saitie features as the New-York Lifks Tontine Investment Policies. The .Mut- 
ual Life discontinued the issue of Tontine Policies in 1872. 

WiLUA.M H. Beers. Esq . * New York. January 19. 187a. 

Vice-I'resident New- York Life Ins. Co. 

Dear Sir: .As requested by you. I have made a careful examination of your circular and esti- 
mates in relation to the " Tontine Investment Policy " isstied by your Company. 

The assumefl rates of interest, mortality and exfv-n>e. upon which the estimates of probable 
results are based, are, in my opinion, less favorable than the experience of yours and other com pa- 
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in all its pamphlets on the subject, this caution — which is certainly more 

than was done by other companies with respect to estimates of annual 

dividends : 

While much larger results than these have been approved and endorsed by some 
of the most competent and experienced life insurance experts, and by men of great 
financial and business experience, it is expressly stated that the foregoing examples are 
presented as estimates only, and are not to be considered as promises or guarantees. 
The elements involved — viz., mortality, interest and miscellaneous profits — being vari- 
able in their nature, exact results cannot be foretold. 

In December of this year the officers of the Company were called 
upon to face a peculiar question. There appeared in the ** Herald" of 
November thirtieth a communication from President Winston, of the 
Mutual Life Insurance Company, proposing to reduce premium rates by 
making the loading on all net premiums ten per cent. This reduction 
was recommended by the Actuary of the Mutual Life, Professor Bartlett, 
and the experience of the company was said to justify it. The expenses 
of the Mutual Life during the preceding year had been 7.87 per cent, of 
its gross premium receipts, and during the three years preceding they had 

nics would have justified, and therefore the estimates may be considered such as are Hkely to be 
reahzed. 

The benefits you propose to extend to those selecting this class of policy arc more varied in their 
character and advantages than are afforded by any plan of insurance now in use by any company within my 
knowledge, and are such as cannot fail to render the Tontine Investment Policy a popular, safe, and 
highly remunerative form of insurance. Very truly yours, 

Sheim'ARD Homans, Consulting Actuary. 

William H. Beers. Esq., New York, January 19, 1872. 

Vice-President New-Vork Life Ins. Co. 

Dear Sir: In accordance with your request, I have carefully examined the scheme of the Tontine 
Investment Policy, issued by your Company. 

The estimates of the benefits likely to accrue to the holders of this class of policies (after the ex- 
piration of the term during which distributions of surplus are forborne) arc based upon what I regard 
as very moderate assumptions of profit from the elements of mortality, interest, margins and gains from 
policies discontinued. I have no hesitation in saying that I think it more probable that the actual results 
will exceed, than fall short of your estimates. 

The various udvantatres of this form of policy are well presented in the circular explaining it, and 
I notice among them several methods of applying the surplus which do not appear to have ever been 
offered by any other company. 

I see no reason why the Tontine Investment Policy should not at once become as popular as any 
other plan of insurance now known. Yours truly, 

Edwin \V. Hkyant, Consulting .\ctunry. 

Substantially the same opinions as to the estimated results under these policies were expressed 
by Hon. Elirur Wright and Mr. David Parks Fackler. 
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averaged 9.22 per cent. In seven of the preceding ten years the rate had 
exceeded ten per cent. The expenses of other companies doing business 
in Massachusetts had averaged 30.51 per cent, during the three years 
preceding. It was evident, therefore, that the Mutual was proposing to 
do business on a perilously narrow margin, and that many of the weaker 
companies must inevitably go to the wall in the competition that would 
follow. The three companies having the next higher expense ratios in 
1 87 1 were the NEW- York Like (10.90), the Mutual Benefit of N. J. 
(10.06), and the Equitable (15.52). The New-York Life and the 
Mutual Benefit could evidently have met this reduction, if necessary ; but 
it would have been a crushing blow to the business as a whole, and they 
resolved to make common cause with the weaker companies. In doing 
this they did not prevent policy-holders from securing their insurance at 
the lowest possible rates, since the higher premium need only be paid the 
first year; after that, whatever reduction was possible, by economy of 
management, was made by dividends. 

Mr. Beers headed a Committee of eighteen life insurance officers 
who, on December fourth, addressed a letter to Messrs. Elizur Wright, 
Sheppard Romans and David Parks Fackler, asking their views on the 
subject. Mr. Wright had won great and deserved fame as Insurance 
Commissioner of Massachusetts, and Messrs. Ilomans and Fackler were 
familiar with the business of the Mutual Life by reason of their previous 
official connection therewith. These gentlemen, under date of December 
sixth, gave it as their opinion that the proposed reduction was *'a virtual 
abandonment of those cardinal principles of security and equity upon 
which the claims of the Mutual Life Insurance Company to the confidence 
of its policy-holders and of the community have rested"; and that "it 
cannot be carried into effect without injustice to existing policy-holders 
and a decrease in their security." On December twelfth an Executive 
Committee representing eighteen companies, and composed of Messrs. 
Henry B. Hyde, of the Equitable, William H. Beers, of the New-York 
Life, X. D. Morgan, of the North American Life, and John E. De Witt, 
of the United States Life, addressed a letter to President Winston, dis- 
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claiming any wish to advise him as to the management of the Mutual 
Life, but expressing their belief that great injury to Life Insurance gen- 
erally would result if the proposed change were carried into effect. Upon 
this ground they requested the Mutual Life to reconsider its action. To 
this Mr. Winston responded, on the same day, that he would lay their 
communication before the Board of Trustees and recommend their favor- 
able action thereon. This was done, and the Board directed "that the 
proposed reduction of rates be not carried into effect until the further 
action of the Board." Subsequent events have confirmed, beyond all 
question, the wisdom of the associated companies. In 1879* the Mutual 
Life made a reduction in rates much less radical than that proposed in 
1872, and after an experience of six years under the reduced scale it 
abandoned the project and adopted premium tables higher than those in 
use in 1872. In only six, of the twenty-three, years that have elapsed 
since 1871, have the Mutual's expen.ses been as low as ten per cent, of its 
entire income. 

In November of this year the Company paid the Colvocoresses 
claim,t the details of which form one of the most remarkable cases in 



• In September, 1877, the Mutual Life announced that it had accumulated a vitality fund from 
the reserves of policies surrendered (the difference between reserve and surrender value paid in 1876 
was stated at $569,390 before the Assembly Committee in 1877). which it proposed to use in securing 
new members by allowing them a rebate of thirty per cent, on the first two annual premiums. Early in 
1879. however, this plan was abandoned for a uniform reduction of fifteen per cent, on Ordinary Life 
Policies. 

fAt a late hour on the night of June third. Captain George M. Colvocoresses, a retired naval 
officer, was found in the streets of Bridgeport, Conn., in a dying condition, and he soon after expired 
without recovering consciousness. He was a resident of Litchfield, and had left home during the after- 
noon intending to take the eleven o'clock boat from Bridgeport to New York, where he had an engage- 
ment the next day with an agent who had recently placed a large amount of insurance on his life. He 
carried with him a leather valise, a small morocco traveling-bag, a sword-cane and an umbrella. He 
purchased a ticket for the boat, put his valise in the state-room, and went to a restaurant for his supper. 
During supper he kept his traveling bag in his lap. He was last seen by a druggist, from whom he 
purchased two sheets of writing paper and two envelopes, and who at half-past ten o'clock pointed out 
the nearest route to the boat, which left at eleven. Just as the boat was putting off a pistol-shot was 
heard, and a police officer ran to the spot whence the sound proceeded and found the Captain in a 
dying condition. 

His clothing was unbuttoned, and his shirt where the bullet entered his body was on fire; his 
sword-cane covering was broken and the sword was bent, but bore no stain ; the cane and umbrella 
were found near him ; the traveling bag was gone, but was subsequently found on the Naugatuck 
wharf, having been cut open with a dull knife, and rifled of its contents, Accept a blank check-book. 

II 
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Life Insurance history. At the June meeting of the Trustees, it was voted 
to contribute $250 to the fund raised for the Committee of the New York 
Bar for the prosecution of corrupt judges. 

The year 1873 was comparatively uneventful in the history of the 
10/0. Company, but was big with events in the world at large. It was 
a year of disaster and distress upon sea and land. Of all the lives lost on 
transatlantic vessels between 1841 and 1873, nearly one-third were lost in 
the year 1873 alone. No less than twenty-one vessels hailing from New 
York or sailing thence were wrecked, burned or never heard from more. 
Among the most noted of these were the **Atlantic," the '* Britannia," the 
** City of Washington," the '* Erie," the '* Ismailia," and the " Ville du 
Havre." The propeller ** George S. Wright" was stranded in February, 
1873, while en route from Sitka to Portland, Oregon. All on board were 



Diagonally across the street from the body was found a large, old-fashioned, percussion-lock horse- 
pistol. The stock had been broken and glued together, and further secured by tarred twine; it was 
broken again at the old fracture. The bullet had entered his body about six inches below the left 
breast, taken a somewhat downward course, passed out of his back, struck the fence and lodged in the 
earth, where it was found. On the following day there was found, about sixty feet distant from where 
the body lay. a pill-box containing percussion caps, and a bullet about the size of the one which had 
passed through the body. Near this box was also found an old powder-horn, containing powder. 
Both the pill-box and the powder-horn were tied up in pieces of soiled cotton cloth. 

Query : Was he murdered or did he commit suicide ? The first supposition seemed the more 
probable at the coroner's inquest, and a verdict was rendered that he came to his death from a pistol or 
gunshot wound at the hands of some person or persons unknown. Subsequent developments seemed 
to favor the theory that he committed suicide. The facts in support of the latter supposition are as 
follows : 

The deceased was, so far as known, and according to his oath before the assessors in the preced- 
ing October, a man of small means, yet he had insured his life during the preceding year for nearly 
two hundred thousand dollars. He had endeavored to give the impression that he had made consider- 
able sums on Erie Railroad stock, through a certain broker in New York, and that he had a large claim 
for prize money pending at W^ashington — neither of which could be verified. Just before his death he 
told his executor that he was going to deposit some bonds in a safe deposit company in New York when 
he next visited that city, and that he would leave a memorandum of them in his tin box in the Litch- 
field bank. This memorandum included twelve lx)nds of the Connecticut River Valley R. R. Company, 
and it was claimed that all the bonds of this company had been traced to other owners and possessors. 
(This, however, was ascertained by the representative of the New-York Life to be not true.) It was 
also claimed that a few grains of powder were found in the Captain's empty bag, and that it showed an 
indentation into which the hammer of the pistol fitted when placed in the bag. 

The weak points in the suicide theory were — if the expression may be allowed — very strong 
ones. First, there was the physical impossibility — as claimed by physicians — of a man shooting him- 
self in such a manner and then throwing the pistol across the street with force enough to break the 
stock. Second, no sufficient motive for the deed could be shown : the Captain's pay as a retired naval 
officer enabled him to live in comfort ; he was suffering from no painful disease ; and his domestic rela- 
tions were unusually happy. 
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lost. One of her passengers, Major John S. Walker, Paymaster in the 
United States Army, who had been to Alaska to pay oflf the troops sta- 
tioned there, was insured in the Company for $10,000 under Policy No. 
58,582, taken in Washington February 13, 1869. The loss was paid 
August 13, 1873, as soon as the fate of the vessel was established and the 
claim made. 

Both yellow fever and cholera were epidemic at various points in the 
South and along the Mississippi River, cholera cases being reported as far 
north as Chicago. The yellow fever caused over three thousand deaths, 
and the Company paid nineteen losses from this cause, thirteen of which 
occurred in October. At the meeting of the Trustees held October 
eighth, it was voted to contribute five hundred dollars to the fund in 
aid of sufferers from yellow fever at Shreveport and Memphis, where it 



The deceased held four policies in the New- York Life, amounting in all to ten thousand 
dollars. The first was taken in 1847, and contained the usual clause making it void in case of suicide ; 
the other three were taken after the clause had been expunged, the last one being for $3,500. and dated 
March 8, 1872. The Company paid these policies in full on November 25, 1872. Policies were held in 
nineteen other companies, to the amount of $185,500. These companies made the agent who had ne- 
gotiated the insurance chairman of a committee to investigate the case, and submitted the facts, as 
ascertained, to Judge Charles J. McCurdy, who gave his opinion that it was a case of suicide with 
intent to defraud the companies, and advised resistance of the claims. Upon this recommendation the 
companies refused to pay, and suit was brought by the executor, Mr. George M. Woodruff, in the Su- 
perior Court of Litchfield County, to recover. The case never came to trial, but, after repeated 
adjournments, the companies compromised the claims against them by paying fifty per cent, of the face 
of the policies. 

The writer hereof had a pleasant interview with Mr. Woodruff during the preparation of this 
narrative. He said no new light had been thrown on the case since the payment of the policies. The 
story published in a New York paper, in 1885. to the effect that a dying sailor had confessed to the 
murder, was acknowledged by the reporter to be a pure fabrication. Mr. Woodruff confessed to being 
a good deal puzzled in his own mind by the strong array of facts tending to confirm the suicide theory, 
coupled with the contrary evidence — especially the absence of any sufficient motive. The latter phase 
was evidently the d«'termining factor in the decision of counsel for the companies to compromise. Gov- 
ernor Hubbard, who was retained by the companies, said to Mr. W^oodruff — "How a man with the 
blue sky above him and the green earth beneath his feet, could ever voluntarily plunge into such a hole, 
is more than I can see. Only the Almighty himself." he continued, " knows whether that man com- 
mitted suicide or was murdered." Mr. W'ood ruff said the money received from the New- York Life 
was his main-stay in prosecuting the claims against other companies ; and he related this incident in 
confirmation of the danger to the insured of the suicide cfause in his policy : A physician went into the 
office of a life company, said he contemplated taking a policy, and asked if the company paid suicide 
claims. He was told it did not. and was asked if he expected to die in that way. He said no. but that 
he had been a physician in an insane asylum long enough to know that men .sometimes became sud- 
denly insane without having previously exhibited any signs of insanity. The representative of the 
New-York Life, however, was convinced that it was a case of murder, and in this opinion he was 
upheld by Mr. Robert Pinkerton, the famous detective. 
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was most virulent.* There were over seven thousand cases of cholera 
and about thirty-eight hundred deaths, and the Company paid eight 
cholera losses. 

The last policy written in 1872 was numbered 94,700, and it was 
evident that Policy No. 100,000 would be issued during 1873. The 
privilege of placing this policy was given to Mr. Winfield M. Clarke, 
Manager for Indiana, who in return offered the privilege to the agent who 
should receive and pay over the largest amount in new premiums one 
week prior to the issuing of the One Hundred Thousandth policy. The 
prize was won by Mr. D. B. Sheidler, of Muncie, who began work for the 
Company on February first. The policy was issued August first, on the 
life of Mr. Marcus Claypool, of Muncie, and was a "Tontine Investment 
Policy" for ten thousand dollars. 

From the organization of the Company until 1866 the Company's 
Medical Department had been under the exclusive control of Drs. Wilkes 
and Bogert. With the beginning of 1866 the Department received a 
new accession in the person of Dr. Charles Wright. Dr. Wright had 
been employed by the Company, during the previous three years, to 
make examinations in New York and Brooklyn, and had developed a 
remarkable aptitude for the work. Upon being made a member of the 
Medical Board, he at once put into practice a system by which lives were 
classified according to their assumed insurable value, and all examinations 
were made to conform to the new system. The mortality experience of 
the Company, as afterward tabulated, showed a considerably lower death- 
rate in the years following this change. 

In December, 1873, the Company, after reviewing the mortality 
among its policy-holders in certain parts of the South, adopted, in con- 
junction with several other prominent companies, new premium rates for 
persons residing south and east of a line beginning at the point of inter- 
section of the northerly boundary of North Carolina with the Atlantic 



* 'I'hc number of deaths from yellow fever at various points were as follows: Pensacola 61, 
Mobile 27, Montgomery 102, New Orleans 225, Shrevcport 759, Memphis 2,000, Calvert (Tex.) 125, 
Marshall (Tex.) 36. 
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coast, thence running westerly along the said northerly boundary to a 
point one hundred miles from the coast, thence in a south-westerly direc- 
tion, continuing one hundred miles from said coast to the thirty-fourth 
parallel of latitude, thence westerly along said parallel to the westerly 
border of Alabama (excepting the city of Atlanta and an area within a 
radius of fifty miles around it), thence northerly along the westerly bor- 
der of Alabama and along the Tennessee River to the northerly boundary 
of Tennessee, thence westerly along the northerly boundary of Tennessee 
and Arkansas extended to the ninety-seventh degree of west longitude, 
thence southerly to the thirty-second parallel of north latitude, thence 
westerly along the said parallel to the Pacific Ocean. The climate extra 
included in these rates was $10 per $1,000 on Ordinary Life Policies, 
Twenty- Payment Life Policies and Twenty-Year Endowment Policies ; 
$12.50 per $1,000 on Fifteen- Payment Life Policies; and $15 per 
$1,000 on Ten-Payment Life Policies. 

This year saw an important change in the law governing the pur- 
chase of life policies. The law of April i, 1840, authorized a married 
woman to insure the life of her husband for her sole use, free from the 
claims of the representatives of her husband, or any of his creditors, ex- 
cept that such exemption should not apply where the amount of premiums 
annually paid should exceed three hundred dollars. In case of the prior 
death of the wife, the insurance might be made payable to her children. 
This Act was so amended by subsequent Acts that the insurance in the 
latter case might be payable to his, her, or their children, and the amount 
of premiums which might be paid for insurance for the sole use of the 
wife and children was made five hundred dollars. Such policies, the 
courts ruled, were not assignable, and could not even be purchased by the 
issuing company. This sometimes involved hardship to an aged couple, 
to whom the cash value of the policy was more valuable than the insur- 
ance. On June 23, 1873, it was enacted that such policies might be 
surrendered to, and purchased by, the company issuing the same. On 
May 5, 1879, the law was further amended so that such policies may now, 
with the written consent of the husband, be assigned to any person 
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whomsoever. These amendments, however, are regarded as applying 
only to policies issued since the date of the amendments. 

In September occurred the great financial crisis, from which the 
country did not recover for many years. The immense destruction of 
wealth by the Chicago fire in 1871, and by the Boston fire in 1872, and 
the large indebtedness contracted by individuals, by municipalities, and 
by the unprecedented extension of railroads which followed the war, had 
laid upon the country greater burdens in the way of interest than could 
be borne. The gradual tendency of prices to a gold basis wiped out the 
margin upon which many traders were doing business, and left them no 
alternative but bankruptcy. The suspension of Jay Cooke & Co. on Sep- 
tember eighteenth precipitated the crisis, and the credit of thousands was 
soon involved in a common ruin. With 1873 the era of prosperity which 
followed the war came to an end. The stimulus to business which had 
been imparted by unnatural conditions had spent its force, and there was 
now to follow a long period of reaction and convalescence. 



Table showing the condition of the Life Companies doing business in New York 
December 31, 1873. their business for the year, the same items for the New- 
York Life, and the New-York Lifes share of all: 



Items. 



Fifty-six 
Companies. 



Assets $360, 140,684 

Premium Notes and Loans in Assets 57,628,863 

Surplus 48,589,757 

Liabilities 311,550,928 



15.6 
2,086,027,178 



Surplus to Liabilities, Per cent 

Insurance in Force 

New Insurance Written | 465,614,001 

Total Income , 1 18,396,502 



Premium Notes and Loans in Income 

Death-Claims Paid 

Death-Claims per $1,000 Insured 

Total Paid Policy-holders , 

Expenses and Taxes 

Per cent, to Income 



10,764,581 
27,124,575 
$12.83 
66,840,264 
17,661,182 

Ho 



New-York 
Life. 



$24,342,452 

962,113 

1,623,288 

22,719,164 

7.1 
123,672,386 

26,621,460 

7,456,424 

236,327 
1,446,123 

$11.70 

3,828,384 
820,522 

II. o 



N. Y. Ls 

Share 

of all. 



6.7 
1-7 
3-3 
7.3 

• • • 

5.9 
5-7 

6.3 
2.2 

5-3 

■ • • 

5-7 
4.6 
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The following table shows the Premium Receipts in 1870 and 1873 of all Agencies 

OF the New-York Life returning over $100,000: 



Boston 



Chicago 



(< 



<< 



Louisville 



Baltimore . . . 
Savannah . . . 
New Orleans 



• • • • 



Memphis . . . 
Philadelphia 



(( 



Leavenworth 

San Francisco .... 
St. Louis 



New York 



Montreal 

Cleveland 

London, Eng 

Lawrence, Mass. . . 



D. W. Russell 

Stocking & Austin 

S. McElroy 

O. P. Curran 

Curran & Perkins 

Howe & Burdge 

R. C. Howe 

E. J. Richardson & Sons 
J. E. Johnston & Co ... . 

J. S. Copes 

Copes and Ogdcn 

O'DeU & Spicer 

L. A. Spicer 

T. J. Lancaster 

R. C. Hill & Co 

Partridge & Hawes 

Crane & Hawes X 

W. G. Bentley 

W. L. Hill 

J. A. Rhodes 

McConnell & Moore . . . . 

Walter Burke 

O. C. Kendrick 

H. S. Homans 

C. E. Kimball 



1870. 
$506,299.13 

• • • • 

170,175.51 
109,414.25 

• • • • 

184,579.17 

.... 

183,990-57 
195,716.19* 

140,300.32 

• • • • 

t 

• • ■ • 

121,713.27 

f 
144,552.81 

207,436.02 

• • • • 

179*039.99 

• • « • 

f 

• • • • 

f 
158,163.62 



1873- 

• • • • 

$332,994.02 
248,547.28 

• • • • 

165,616.80 

• • • • 

149,628.37 
153,980.90 
148,807.66 

• • • ■ 

175,907.96 



* About 30 per cent, of tliis amount was returned by B. G. Humphreys & Co. 
t Returned less than $100,000. 
I This firm was formed in 1870. 



■ • • • 



128,396.87 

f 
126,541.21 

• • • • 

134,004.86 

• • • • 

126^461.87 

• • • • 

201,893.09 
223,573.82 
180,910.75 
159,708.51 

t 



IX. 

EFFECT OF THE PANIC ON LIFE INSURANCE. 

1 874-1 879. 

This is the dismal period of American Life Insurance. It was a period 
of great industrial depression and of wide-spread commercial disaster. 
During the five years immediately preceding, railroad obligations — many 
of them bonds at high rates of interest — had been incurred to the amount 
of nearly seventeen hundred million dollars. The increase in State, 
county and municipal indebtedness between 1870 and 1880 was over two 
hundred and fifty million dollars. Manufacturing and mining corpora- 
tions had floated large amounts of securities while the currency was de- 
preciated and prices were high. The day of reckoning had now fully 
come. During these six years one hundred and seventy-three railroads, 
with obligations outstanding to the amount of over nine hundred and 
seventy-seven million dollars, were sold under foreclosure or went into the 
hands of receivers. The commercial failures aggregated over one thou- 
sand million dollars. Nearly fifty national banks went into liquidation, 
with liabilities of over sixteen millions. Even savings banks were drawn 
int6 the financial maelstrom created by the general depreciation in prices. 
Of the one hundred and sixty-six such banks in New York, twelve went 
into voluntary liquidation, and twenty-six, having liabilities of nearly 
thirteen million dollars, failed. In Massachusetts there were eighteen fail- 
ures — one-tenth of the whole number — with liabilities of nearly ten million 
dollars and an ultimate loss of nearly two millions. Over nine million 
dollars worth of real estate was acquired under foreclosure proceedings. 
The average earnings of all savings banks in the commonwealth declined 

from over six, to less than four, per cent. The Superintendent of the 
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Banking Department of the State of New York, in commenting on the 
savings bank failures between 1871 and 1877, by which he estimated that 
depositors would lose $4,5CX),ooo, said, if the funds of all savings banks had 
been invested in United States bonds in 1871, the shrinkage would have 
been $7,000,000; if in the best bank stocks, it would have been $35,- 
000,000 ; if in the best railroad securities, over $30,000,000 ; and if in 
real estate, from $40,000,000 to $50,000,000. 

In such a general financial upheaval. Life Insurance did not escape 
heavy losses. Nine New York companies went into the hands of receiv- 
ers, and two others re-insured their risks in companies that became in- 
solvent during the period. Eleven other- State companies retired from 
the State ; two of them re-insured in a company that has continued sol- 
vent ; six finally went into receivers' hands ; and the remaining three 
voluntarily wound up their affairs.* The liabilities of the New York 
companies, when they were found insolvent, were nearly twenty-seven 
million dollars, and the deficiency was nearly seven millions. Other- 
State companies, by their last reports to the New York Insurance Depart- 
ment, had liabilities of nearly twenty-five million dollars and a surplus of 
nearly three millions. Somewhat over three millions in assets were held 
by the companies that re-insured or went into voluntary liquidation, and 
the premium notes and loans of both classes of companies — which were 
never paid, and therefore were not lost — aggregated over twelve millions 
more. During this period there were also nineteen other small companies 
in the South and West that went out of existence with more or less loss 
and scandal. The total assets of the solvent companies doing business in 
New York in 1879 was somewhat over four hundred million dollars. 
Although careful estimates made at the time showed that the deficiency 
of failed companies was not much in excess of one per cent, of the total 
receipts of all companies since organization, and was a mere bagatelle as 

*The situation, in 1876. as regards the re-insured and the re-insuring companies, is graphically 
set forth in the "Life Insurance Tree," reproduced on another page from the "Herald" (a Chicago 
insurance journal, predecessor of the present "Argus," of Chicago.) Of the eighteen companies 
which there appear as independent branches, ten have since failed, and one (the National Life U. S. A.) 
has ceased to be an active company. 
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compared with the losses in other lines of investment, yet the fact re- 
mained that companies holding about nine per cent, of the entire life 
insurance accumulations of the country either failed or ceased to do new 
business during this brief period of six years. 

The shock to public confidence by these cumulative failures in differ- 
ent fields of investment, was something almost unparalleled in financial 
history.* The actual losses sustained were aggravated by disclosures of 
flagrant mismanagement — of false returns to cover up deficiencies; of the 
enrichment of managers and their favorites ; and of hard and unscrupulous 
dealings with patrons. A single life company had forty law-suits pend- 
ing when it went into the hands of a receiver. The people were angry 
and vindictive. A crusade against corporations began, which has con- 
tinued with varying degrees of intensity and rancor until the present time. 
Life Insurance was specially singled out as the object of attack.f In 
nearly every large city there were prominent journals which sought by 
one-sided and exaggerated statements to cast discredit upon the system — 
upon all companies, both bad and good. Politicians, who are ever ready 
to u.se public opinion for selfish purposes, found in hostile legislation a 
means of public preferment and a source of private gain. The number 
of bills introduced in the various legislatures for the regulation of Life In- 
surance was unprecedented. Many of these were the work of " strikers " 
and of men who wished to pose as the champions of the people against 
corporations; many failed of passage, and some were vetoed after pas- 



•One of the worst features of the financial situation in America is the all but universal distrust 
of corporate management, whether as applied to railroads or to financial institutions. — N. Y. Cor. Lon- 
don Telegraph, March S, 1S77. 

t For more than two years the press of the whole country has rung with the story of life insurance 
failures. A war more relentless and cruel in its effects has seldom been waged against any commercial 
interest ; nor seemingly with greater cause. Public confidence in the business has everj'where been 
shaken to its depths. Courts, officials and legislatures have been driven by the prevailing sentiment 
into an organized legal cnisade against it, and this ill-starred movement has entailed a greater loss than 
all the previous company failures, resulting from ordinar\' business causes, that have ever taken place 
in the entire history- of Life Insurance in this country*. The persecution is still actively maintained, and 
gives little sign of abatement. * • * The greatest danger to life insurance just now is not depre- 
ciated securities, nor excessive expenditures, nor fraudulent management; it is in blind legislation, 
official interference, and the loss of public confidence. The policy-holders' worst enemies are his pro- 
fessed friends, who lend their aid in denouncing without knowledge or discrimination the assumed 
maladministration of the business. — Insurance Mottitor, February, rSyS. 
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sage, yet no less than forty- two laws relating to life companies were placed 
upon the statute books of the various States during this period. The 
temper of legislators is indicated by the Iowa law of March 8, 1876, which 
was entitled **An Act relating to Life Insurance, and to prevent injustice 
to the assured.'' A compilation of the receipts and expenditures of the 
principal life companies of the country, from organization to the close of 
1878, showed that nearly eleven per cent, of their total expenses had 
been for taxes, licenses and fees to government officials.* 

As a measure of self-defense, the life companies formed the ** Chamber 
of Life Insurance," through which they proposed to act together in 
securing the favorable attention of the community and in securing just 
legislation in the interests of Life Insurance.! The reference to legislation 
aroused the antagonism of some portions of the press, and threw suspi- 
cion upon the motives of the Chamber. The New-York Life, although 
a member of the organization, does not appear to have been very zealous 
in its support; it did not furnish its vital statistics for the compilation 
made by the Chamber, nor did it adopt the application and policy forms 
devised with a view to prevent fraud. These forms included a stringent 
suicide clause ; warranted all statements full, complete and true, and made 
all statements warranties, whether material or not; and voided the insur- 
ance absolutely in case of impairment of health by stimulants or narcotics, 
residence or travel beyond certain limits, or in case of engaging in forbid- 
den employments. The light in which the proposed new contract was 
represented to the public may be judged by the cartoon f, reproduced 



•By A. F. Harvey. Actuary of Missouri Ins. Dept.. in " Insurance Times," August, 1879. 

f The objects of the organization were thus stated by itself : "i. To attract the favorable atten- 
tion of the community to Life Insurance and its advantages. 2. To promote by all proper means), in 
any of the United States, such just and equitable legislation as may be in the interest of policy-holders, 
and by like means to oppose such proposed legislation as may be |>rejudicial to such interests. 3. To 
obtain by all proper means the repeal of obnoxious legislation now in force in any of the United States 
respecting Life Insurance, and particularly all statutes for unfair taxation of Life Insurance. 4. To 
diminish the expense of Life Insurance in such manner as may be accomplished by means of co-opera- 
tion, as compared with independent action. 5. Generally to promote and protect the interests of the 
holders of life policies, and the interests of the associated companies respectively." 

I For a full understanding of the cartoon, it is necessary to know that the initials *'F. S. W." 
refer to I*resident Winston, of the Mutual Life; "C. T. L." to Prof. Charleton T. Lewis, Secretary 
of the Chamber: " H. B. H." to President Hyde, of the Equitable; "W. H. B." to Vice-President 
Beers, of the New-Vork Life: and "J. G. B." to President Batterson, of the Travelers. 
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upon another page from the Baltimore " Enquirer," in which also ap- 
peared an adverse opinion by Hon. Reverdy Johnson. The forms criti- 
cised were somewhat modified before final adoption. 

Between January i, 1875, and January i, 1880, the New York In- 
surance Department examined all the life comp.anies chartered by the 
State, twenty-one in number. While the results of these examinations 
were re-assuring in the case of the eleven sound companies, the fact that 
nearly half of all were found insolvent, and the scandalous disclosures 
made with respect to several, kept public opinion in constant excitement 
and suspense. The Department itself did not escape criticism and charges 
of malfeasance. Under the law of 1873, bills for services rendered by 
persons employed by the Department in making examinations were to be 
audited by the Superintendent and the Comptroller of the State, and paid 
out of the State Treasury, which, in turn, was to be re-imbursed by the 
company examined. This law had been passed for the express purpose 
of preventing extortion by the Insurance Department, and a bill repealing 
it was vetoed by the Governor during the legislative session of 1877. 
The Superintendent, Hon. John F. Smyth, disobeyed this law in several 
cases in 1877, and the Governor recommended his removal therefor in 
February, 1878. The case was tried before the Senate, and resulted in a 
failure to remove by a vote of nineteen to twelve. The Superintendent's 
excuse was that there was no money available in the State Treasury for 
the payments required, and that there was no way of continuing the ex- 
aminations except to require payment direct from the companies. In his 
annual message in 1879 the Governor recommended the abolition of the 
Insurance Department, and the return of its few necessary powers to the 
Comptroller's office, whence they had been taken. Nothing came of this 
recommendation ; but the fact that it was made shows the spirit of unrest 
and suspicion which characterized the time. 

The imperfection of the laws relating to the winding up of insolvent 
life companies contributed much to the loss and demoralization resulting 
from Life Insurance failures. Those who invoked the law against dis- 
honest managers found they had only exchanged one oppressor for 
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another.* The Continental Life went into a receiver's hands October 25, 
1876; its first dividend was declared October i, 1879; meanwhile three 
receivers and one referee had been appointed by the courts, after tedious 
and expensive litigation. The fourth and last receiver was discharged 
August II, 1886, to which time $1,396,328.40 had been paid policy- 
holders, $455,814.29 for receivership expenses, and the balance of assets, 
which the first receiver reported at $3,949,727.20, in addition to premium 
notes and deferred and uncollected premiums, had disappeared as depre- 
ciation, or been paid out for care of property. The waste and scandal of 
receiverships became so great that, in January, 1878, Governor Robinson 
called the attention of the Legislature to the subject, and the annual 
Conventions of State insurance officials, of 1877 and 1878, passed resolu- 
tions deploring the evils which had grown out of receiverships, and 
pledged themselves to make every effort to preserve the existence of 
corporations before consigning them to receivers' hands. There are now 
in the hands of receivers the remains of eighteen life companies which 
failed during, or prior to, this period.f 

Although all of the failing companies but three had come into ex- 
istence after 1 860, and the practices of many of them had been vigorously 
protested against by the older companies, the public did not make nice 
discriminations. So long as the new companies issued policies at lower 
rates, or promised larger dividends than others, people were content to 
patronize them, and to treat the protests of the better- managed companies 
as the empty clamor of business competitors; when the crash finally came, 
the uprightness of the sound companies availed but little to stem the tide 
of popular indignation and distrust. The aggregate new business of all 
the companies reporting to the New York Department fell off nearly fifty 
per cent, between 1874 and 1879; the insurance in force decreased nearly 
thirty per cent.; and the premium income declined about forty per cent. 

* Some receivers insist that premiums in all cases shall be paid to them, or the policy must lapse, 
and very many have so lapsed. becau«^e the holders had no confidence that they would receive their 
money back again. Other receivers refused to accept premiums, believing it to be their duty to wind 
up, not to run. the company. — Nm^ York Insurance Report, iSj6. 

t " Insurance Year Book," 1894, p. 122. 
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The New-York Life succeeded somewhat better in the amount of new 
business, and very much better in retaining its old business and income, 
as the following tables show : 



Amount of New Insurance Issued Annually, and op Insurance in Force December 
31, of the New-York Life and other Life Companies doing business in New 
York. 1874-1879: 



Business 


Number of 
Companies 
Reporting. 


New Insurance Issued. 


Insurance 


: IN Force. 


Year. 


New-York 
Life. 


All other 
Companies. 


New- York 
Life. 


All other Com- 
panies. 


1874 


50 


$21,809,389 


$329,994,281 


$122,835,123 


$1,874,401,107 


1875 


45 


21,964,190 


277,312,147 


126,132,119 


i,795,9H,o27 


1876 


38 


20,062, 1 1 1 


212,603,378 


127,748,473 


1,608,246,717 


1877 


34 


20,156,639 


158,126,978 


127,901,887 


1,428,203,436 


1878 


34 


I5»949»986 


140,551,143 


125,232,145 


1,355,689,078 


1879 


31 


17,098,173 


150,767,217 


127,417,762 


1,312,543,403 



Annual Income Received and Amounts Paid Policy-holders by the New-York Life 

AND BY other LiFE COMPANIES DOING BUSINESS IN NEW YORK, 1874-1879: 



Business 


Number 

OF 


Annual 


Income. 


Total Paid Policy-holders. 


Year. 


New- York 


All other 


New- York 


All other Com- 




Companies. 


Life. 


Companies. 


Life. 


panies. 


1874 


50 


$8,182,564 


$107,550,150 


$4,559,421 


$60,250,618 


1875 


45 


7,944,363 


100,700,721 


4,131,137 


61,352,803 


1876 


33 


7,729,559 


88,629,024 


4,242,868 


59,082,532 


1877 


34 


7,574,385 


78,587,759 


4,367,770 


56,285,200 


1878 


34 


7,647,887 


72,815,112 


4,807,593 


56,084,654 


1879 


31 


7,887,126 


69,813,277 


4,821,490 


46,825,475 



The table showing amounts of insurance written and remaining in 
force indicates how great must have been the volume of insurance termi- 
nated. Times were hard and taxes were high, and there was the ever 
present spectre of life insurance failures. Although the columns of new 
insurance include all policies issued, about two hundred millions of which 
were not taken, yet the lapses in all the companies were nearly seven 
hundred millions and the policies surrendered were nearly five hundred 
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millions. Upon not taken policies nothing was paid to the companies ; 
upon policies lapsed nothing was paid by the companies; for surrendered 
policies either paid-up insurance or a cash value was given. The follow- 
ing table shows the Paid-up Policies in the New-York Life, at Decem- 
ber thirty-first of each year, the total amounts allowed for surrendered 
policies, and the amounts actually paid in cash or in cancelation of notes 
and interest each year upon policies surrendered : * 





Paid-up 


Life Policies. 


Paid-up 


Endowments. 


Total Allowance 


Paid in Cash, 


Year. 










FOR SiTRRRNDRRKD 




NUMBER. 


AMOUNT. 


NUMBER 


AMOUNT. 


Policies. 


Notes and Int. 


1874 


7.917 


$13,410,746 


2,930 


$2,414,157 


$1,539,974-96 


$240,172.30 


1875 


9,205 


i6,399»395 


3,274 


2,826,475 


1,111,742.01 


181,927.81 


1876 


10,172 


18,711,584 


3,568 


3,324,488 


1,107,372.12 


2i9>573-i5 


1877 


10,989 


20,200,179 


3,846 


3,701,462 


980,911.61 


317,187.40 


1878 


ii»793 


21,995.348 


3,834 


3,805,099 


732,999.60 


197,382.80 


1879 


12,319 


23,062,489 


3,652 


3,672,976 


516,280.61 


167,168.60 



The severest test of a life company during this period was the finan- 
cial test — the manner in which its securities retained their value. The 
following table shows the New-York Life's assets and surplus, as ad- 
mitted by the Insurance Department, at December thirty-first of each 
year; also the amounts marked ofT for depreciation, and the market 
values in excess of book values after such deductions : 



Year. 


Assets. 


Surplus. 


Marked Off for 
Depreciation. 


Excess of Market 
Values. 


1874 

1875 
1876 

1877 
1878 

1879 


$27,179095 
30,505,122 

33,'63,7I5 
34,787,610 

36,643,924 

38,858,831 


$4,520,402 
5,690,507 
6,180,973 
6,274,841 

6,799,569 
7,688,547 


• • • • 

• • • • 

$205,539.51 

473,142.72 

97,203.98 

135,966.93 


$331,316.50 
479,052.95 
580,515.76 
504,345.64 
623,837.62 
' 811,520.98 



The total amount marked off for depreciation was $911, 85 3. 14 ; there 
was an increase in the excess of market values over book values of 



*The present custom of the Company is to report in disbursements only the amounts paid in cash 
or in liquidation of notes and interest. The reasons for the change will be found in full in Chapter XI. 
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$480,204.48, and the profit realized on bonds, stocks and gold sold in 
1875 was $84,645.60, making a total offset of $564,850.08; the net loss 
on assets, averaging over thirty-two million dollars, was, therefore, only 
$347,003.06 — or a trifle over one per cent. This included all the reduc- 
tions recommended by the Insurance Department, as a result of its exam- 
ination of the Company in 1877. 

Having made this general review, it now remains to sketch 
10 iH. briefly, in their order, the events particularly affecting the NeW- 
YoRK Life. 

In March, 1874, the Legislature of California passed a law requiring 
every other- State insurance company doing business there to appoint an 
agent in California who should, in effect, have all the powers of the exec- 
utive officers of the company — "any act, statement, representation or 
agreement " made by him was to have the same force and effect as if done 
by the company. All policies upon the lives of citizens of that State 
were to be issued in the State, and be subject to the laws thereof and 
no other; the companies being required to agree that the State courts 
were to have exclusive jurisdiction in all cases of litigation. Every com- 
pany must pay, upon surrender of a policy, three- fourths of the reserve 
value thereof in cash, within sixty days. The law went into effect July 
first, and upon that date twenty-nine companies, including the New- 
YoRK Life, withdrew from the State. 

During this year the Company brought to light certain fraudulent 

practices which had been carried on in Ireland — against English and 

Scotch companies for several years, and against itself for a short time. 

Two local agents and two medical examiners had united in a scheme to 

secure policies upon the lives of invalids, pay the premiums themselves, 

and appropriate the proceeds of the policies at death. The persons were 

real, but the papers, including declaration of interest in the life insured, 

were all false. The matter was brought to light by certain documents 

which the NEW- York Life sent direct to the insured, who immediately 

wrote that they held no policies in the Company. Investigation and 

legal proceedings followed, which resulted in the conviction of all the 
12 
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conspirators, who were sentenced to from twelve to eighteen months* 
imprisonment. 
Q_« In 1875 the Department of Cuba and the Antilles was established, 
'^" with head-quarters at Havana. Colonel A. G. Dickinson was 
placed in charge, and the Department was gradually enlarged to include 
Mexico, Central America and South America. As the Spanish language 
is spoken in most of these countries, the name was changed to Spanish- 
American Department, and it continues as such until the present time. 
Col. Dickinson retired in 1886 and was succeeded by Messrs. J. Sanchez 
and J. Merzbacker, both of whom had been long in the employ of the 
Department. The latter became a defaulter to his firm in 1890, since 
which time Mr. Sanchez has been in sole charge. 

Among the thousands who every year witness "Buffalo Bill's" 
mimic representation of ** General Custer's Last Battle," probably 
few recall the excitement and sorrow caused by the report, in July, 1876, 
that five companies of the Seventh United States Cavalry, with their 
gallant commander, had been utterly destroyed by the Sioux Indians. In 
all the annals of savage warfare in the West, there is no parallel to the 
battle which took place June 25, 1876, on the banks of the Little Big 
Horn River,* in Southern Montana. It was a case in which the danger 
of converging columns and of divided forces, in the presence of an enemy, 
found a terrible illustration. General Terry arrived at the point of junc- 
tion at the time appointed, only to find that Custer had fought the enemy 
two days before, with a divided command, one part of which had been 
exterminated and the other besieged until the approach of General 
Terry's force saved them from the fate of their companions. Two 
hundred and sixty-five killed, including fifteen officers, and fifty-two 
wounded, were the dread sacrifices of this bloody field. 

This engagement cost the Nkw-York Life more than any battle 
of the Civil War. It had policies upon the lives of General Custer and 
four of his brother officers, amounting in all to forty thousand dollars. 



• Now called Custer River. 
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The names and amounts were as follows: George A. Custer", $5,000; 
Captain George W. Yates, $5,000; Captain Myles W. Keogh, $10,000; 
Lieutenant James Calhoun, $5,000; Lieutenant John J. Crittenden, 
$10,000; Lieutenant James E. Porter, $5,000. These officers paid the 
regular premium and had permission to travel and reside in any part of 




The Custbr Monument on the Battlb-Fiblo, showibo Coster's Cbow Scout ■■ Cuklei-.' 
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the United States, when acting in the discharge of their duties, in time 
of peace, with the proviso that if they died from any disease contracted 
outside the ordinary traveling limits named in the policy, the Company 
might deduct Jn paying the loss such extra premium as would have been 
charged had the extra traveling privileges been applied for in the usual 
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course. They all appear to have supposed that the same coui"se would 
be taken in case of engaging in hostilities, as none of them applied for a 
war permit. One year's war premium was therefore deducted from each 
policy in payment. The proofs of death, signed by comrades of the dead, 
who buried them upon the field where they fell, are affecting memen- 
toes of this tragic episode in the history of the great West. The claims 
were all paid in November, and were published in the list for that month, 
in the ** News- Letter" for January, 1877. The following comment in the 
same issue is .so pertinent to the loss of valuable lives at any time, that it 
may well find a place here : 

The recent payment of $40,000 by the Nkw-York Life to the families of General 
Custer and his brave companions, brings up anew the subject of their woeful fate. The 
country was aglow with indignation for a few weeks thereafter, and thousands clamored 
for an opportunity to avenge their deaths. And now we have so far forgotten them that 
it may seem out of place to refer to their cases as illustrations of the value of Life Insur- 
ance. But the more wc reflect on it the more it will be seen that nothing could be more 
appropriate. All the enthusiasm and indignation awakened by their heroic conduct and 
their tragic fate brought them not back from the dead, and these emotions have long 
since given place to others awakened by more recent events. Rut now, when come the 
silence and the calm, when the world returns to its own and forgets to be sympathetic 
or helpful, and men are intent each upon providing for his own household, then the life 
company comes and in the name of the dead provides that substantial aid and comfort 
which would have been a part of their duty and joy had they lived. 

Two of the worst life insurance failures of this period, and several 
amalgamations no less scandalous, occurred during this year. While the 
excitement incident thereto was at its height, the following advertisement 
appeared in a New York paper: "Policy-holders in the New-York Life 
Insurance Company can learn some interesting and confidential infor- 
mation, important to them, concerning that Company, by sending their 
names, address and number of policies and amounts of insurance to ' In- 
vestigator,' P. O. Box , New York." 

The Company immediately i.ssued the circular, a yir^-^/w/7(? of which 
will be found on the following page. The ** Spectator " of December, 
answering a correspondent who had asked what it meant, said: "This 
matter was alluded to in the November number of the ' Spectator ' and 
explained as the probable work of strikers, and we have no additional 
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information or different opinion now. The person who advertises gives 
no sort of information in response to repeated inquiries both by mail and 
personally." No reputation was so high in those days but that sharks and 
wolves in human form sought to snap at it, and wreckers and strikers were 
continually on the hunt for prey. Policy-holders in failed companies were 
beset by circulars from persons who wished to represent them and collect 
their claims ; and these communications were sometimes so worded as to 
give the impression that they were sent by order of the court. How the 
senders became possessed of the names and addresses of policy-holders, 
was a question often asked but never satisfactorily answered. It would 
seem that, either papers in the custody of receivers were not carefully 
guarded, or else receivers were greatly maligned. 

During this year the yellow fever was epidemic at Savannah, although 
New Orleans, Mobile, Charleston and Pensacola escaped. The New- 
YoRK Life paid one loss caused by yellow fever, and gave $250 to the 
fund raised for yellow fever sufferers in Savannah. 

Early in January, 1877, the Cashier of the New-York Life, 
while comparing checks paid by the Union Trust Company with 
the stubs in the check-book, discovered a check for $64,225 for which 
there was no corresponding stub. The check number corresponded to 
the number used on the same day, but there was another check bearing 
the same number and corresponding to the stub. Upon careful exami- 
nation the check for $64,225 was declared to be a forgery. It was, 
however, such a skillful imitation, both as to the body of the check and 
the signatures, that a discovery of the guilty parties seemed quite as im- 
portant to the New-York Life as to the Trust Company which had 
paid the check. Much time was spent in unraveling the mystery, when 
the facts were found to be as follows : A clerk in the employ of the 
Company had taken from a file of vouchers to which he had access a 
genuine check that had been paid. From this a noted forger named 
Becker had produced by lithography di facsimile of the blank check, and 
the signatures had then been skillfully traced. To get it paid, a letter 
purporting to be written by an officer of the Company to a Wall Street 
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broker, asking him to purchase sixty thousand dollars worth of gold cer- 
tificates, was also forged. The letter was sent by a man named Elliott, 
who represented himself to be from the Company. The broker bought 
the gold, and in due time received from Elliott the forged check in pay- 
ment, and delivered the gold certificates to him. The first clue to the 
guilty parties was discovered in this way : A Mrs. Chapman was mur- 
dered in London, and among her papers was found a letter from the 
Company's clerk referring to other rascalities in which her husband had 
been engaged, and who, at the time the letter was written, was in Smyrna 
prison with Becker and Elliott, charged with forging Turkish bonds. 
Becker and Elliott escaped from prison and returned to this country, and 
were arrested and indicted with the Company's clerk. Becker turned 
State's evidence, and produced in court the lithographic stone from which 
the body of the forged check was printed, and developed the drawing in 
the presence of the jury; Elliott was sent to Sing Sing for four years ; the 
Company's clerk was already in the last stages of consumption, and the 
jury, evidently by reason of sympathy for his unfortunate condition and 
family, disagreed, and he died before a new trial could be had. The 
Trust Company lost the money paid on the check — less about ten thou- 
sand dollars recovered from the conspirators; the New-York Life 
probably spent more than the total amount of the check in bringing the 
guilty parties to justice, and in demonstrating its own blamelessness in 
the matter. 

During the session of the Legislature of 1877 life insurance matters 
were hotly discussed, and so many remedies were proposed that nearly all 
legislation on the subject failed. There was for a time something like a 
panic among policy-holders, lest all companies should be found as badly 
managed as those which had failed. Legislators were beset on the one 
hand by insured persons who wished an honest inquiry, and on the other 
by wreckers and strikers who were endeavoring to use the occasion to 
extort money from the companies. The Legislature called for a state- 
ment of various items of loans and expenses, and summoned to Albany 
the officers of several of the larger companies which had failed to answer 
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certain questions asked by the Superintendent of Insurance, with respect 
to their own salaries, etc. The information elicited did not bear out the 
secret charges and open denunciations which had been so freely made, 
and the general result was to re-assure the public mind as to the general 
management of the business.* 

In pursuance of the plan of the Insurance Department to examine all 
life companies chartered by the State, an examination of the NEW- YORK 
Life was begun in May, 1877. It was continued during the summer, 
and the report of the same was made public October twenty -fourth. On 
September sixth an article appeared in the New York ** Herald " to the 
effect that a shortage had been discovered in the " Builders' Loan Ac- 
count " of the Company. (As a matter of fact, the Company had no such 



•Under the pressure of charges that the failure of some three or four life insurance companies 
was brought about by the payment of enormous salaries to their officials, and other extravagant expend- 
itures, the Insurance Committee of the House was directed to sunmion before it the officials alluded to 
(and others), and make them declare under oath what salaries, commissions and other compensation 
they received. The officials were summoned ; they came promptly, took the stand, and were subjected 
each one to hours', some of them to five hours', examination. Of course, it did not take them all this 
time to tell what salaries they received. They were subjected to every imaginable question, and it 
seemed to make no difference whether it was pertinent or impertinent. But the officials answered fully 
and frankly. There was testimony enough taken to fill several volumes, and these, of course, must be 
printed, and counsel and stenographers paid. We are glad that such worthy people as the printer, 
Counselor Moak, and Stenographer Edwards have had the opportunity to earn the money these bills 
will amount to, and we are very sorry the over-burdened tax-payers of the State are made to suffer. 
The worst part of the business is that the people, frightened as much at this movement on the part of 
the Legislature of the State as at the failure of a few weak and poorly-managed companies, have ceased 
investing their sur])lus funds in the policies of life insurance companies to a considerable extent. Thus 
we see an honorable and worthy business interfered with by a Legislature directly, simply because one 
or two of its members, protected from suits-at-law through their membership, rise in their i)laces and 
make serious charges against them. There should be discrimination -used in judging of charges made 
on the floor of a Legislature. Members, being human, are as apt to be imposed upon by evil-disposed 
persons as any one else ; and it has been shown in this investigation that the source of the charges 
which instigated this investigation was one of disappointment and revenge. If what is now known 
could have been made public at the time the investigation was moved, there never would have been any 
investigation. — Albany Press. 

If the Assenibly Committee on Life Insurance imagined that they would unearth some startling 
facts in their examination of the Officers of the New-York Life Insuran'CE Company, they have 
been greatly disappointed. That Company is one of perhaps half-a-dozen that stand in the forefront 
of Life Insurance in this country, and conducts its business excellently and on business principles. The 
questions asked by the Committee frequently imply, however, a different opinion. To read the ques- 
tions by themselves would lead one to imagine that the Committee regarded life insurance companies 
as in some measure the foes of their policy-holders. It cannot be too carefully considered, during this 
investigation, that, in a well-managed mutual company, whatever benefits the company, benefits its 
policy-holders. Wild attacks upon the management of such a company may, of course, do it harm ; 
whatever hann is done will be done to policy-holders, and nobody will benefit thereby. — Nciv York 
Tribune. 
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account.) The information was said to come from the Deputy Superin- 
tendent, John A. McCall (now the President of the Company), and the 
possibility of a receiver was hinted at. During the day Mr. McCall, who 
was in Albany, and had not yet examined a single book of the Company, 
sent for an Associated Press reporter and authorized him to deny the 
article in toto; he also sent the following telegram to President Franklin: 

" Herald " article absolutely untrue regarding your Company and myself. Never 
exchanged a word with reporter or any one else except Superintendent, since investiga- 
tion commenced, about your affairs. 

Truth got her boots on so quickly in this case that the lie was soon 
overtaken ; but the incident illustrates the malignant spirit that was 
abroad, and the readiness with which reputable newspapers opened their 
columns to the most damaging reports, without investigation and regard- 
less of the injury that might be inflicted upon the innocent. Mr. McCall 
had made for himself a reputation as an expert and incorruptible exam- 
iner — one who neither received favor nor showed it to any one in connec- 
tion with his duties — and there were not wanting those who would have 
been glad to discredit his word and to smirch his fair fame. 

The text of the Superintendent's Report was as follows: 

Insurance Department, Albany, October 24, 1877. 

The Superintendent having personally, and through the services of the Deputy 
Superintendent, aided by the force of the Department, commenced and completed a 
searching examination into the affairs of the New- York Life Insurance Company of 
the City of New York, it affords him unqualified pleasure at being able to announce 
and make public the gratifying fact that the result of this examination is most satisfac- 
tory, and that, from the data in possession of the Department, the solvency of this, or 
other companies undergoing a similar test, can be readily ascertained, at little expense, 
for many years to come. 

This Company was organized in 1845, and no investigation having been made, 
either by the Department or other properly constituted public authority, prior to the 
date when the Department was formed, much time has necessarily been expended to 
bring the matter to a conclusion. 

The services of forty-one gentlemen of character, standing and experience, have 
been procured, who have valued and appraised the property situated in forty counties 
in this State and in the State of New Jersey, covered by 2,629 mortgages amounting to 
the sum of $17,354,847.84, and forty-nine pieces of property owned by the Company 
amounting in value to the sum of $2,541,576.46; which services have been intelligently 
and efficiently performed. The abstracts of title to each and every piece of these large 
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amounts of property have been closely examined and reported on to the satisfaction of 
the Superintendent. All other investments, amounting to $10,311,045.67, have been 
carefully looked into, and evidence of payment by the Company, either by check or 
otherwise, for such investments, demanded and given, although many of these payments 
were made twenty years ago. The cash securities of the Company, the cost of which on 
the books amounts to $9,730,529.91, are of the most unexceptionable character, and are 
worth $580,515.76 more than cost. 

The Superintendent personally examined these securities, taking the letter, num- 
ber, and denomination of each security, and preserving the record of the same in the 
Department. In every instance where securities had depreciated in value, such depre- 
ciation had been promptly charged to profit and loss account, and all items of doubtful 
character had been stricken off by the Company from its assets, and omitted from its 
reports. Complete seriatim lists of policies, premium loans, and uncollected and de- 
ferred premiums have been made, and are on file in the Department 

Every item of liability, real and actual, or contingent, as sworn to by the officers 
in the last annual report made to the Department, a copy of which is herein embraced, 
has been closely scrutinized, and the statements in said, report found to be true to the 
letter, and no other liabilities were found to exist. 

The different Departments — Medical, Actuarial and Agency — have been re- 
viewed, with the most satisfactory results — gentlemen entirely competent and assiduous 
having been found in charge of each branch, to whose conduct and performance of their 
duties much is due. 

Agents collecting funds of the Company at different points are held to a rigid ac- 
countability, remittances being required at the larger points tri-weekly, while at the 
smallest points settlements are not allowed to be delayed longer than one week. Bonds 
are required where the sums handled arc sufficient to justify the same. 

The system of book-keeping adopted by the Company, after many years of expe- 
rience, seems to be perfect, — the checks by one division on another being so complete, 
that no wrong can be done to policy-holders by false entries of any kind short of wide- 
spread collusion among many employ6s, all of whom were found to be exceedingly 
courteous, and, acting under instructions from the principal officers of the Company, 
were prompt in furnishing full information as to every detail. 

Judged by the hardest test that could be applied under the law, and with every 
doubtful item eliminated from their resources, the net surplus, as shown by the detailed 
statement of this Company, which follows, amounts to $5,962,878.79. 

This exhibit clearly establishes the fact that where a life insurance company is 
honestly, ably and prudently managed, there is no occasion to force a showing of sol- 
vency by including in its assets prospective value of real estate, and excesses of premium 
payments to be received. 

For the reasons above given, the Superintendent has no hesitation in stating that 
this great corporation is entitled to public confidence, and its officers to his warmest 
commendation. 

During this year — in June — the Company's limit on a single life 
was increased from $20,000 to $30,000. 
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At a meeting of the Trustees held October 10, 1877, it was voted, in 
view of the valuable services to the State and city, of the Seventh Regi- 
ment National Guard, State of New York, to contribute one thousand 
dollars toward the erection of a new armory for its use. 

In November of this year Dr. C. R. Bogert, Medical Examiner of the 
Company from June, 1845, ^i^^ ^^ ^^e age of seventy-nine. He was 
succeeded by Dr. Henry Tuck, who had been for ten years Medical Ex- 
aminer and Referee for the Mutual Life, the New-York Life, and the 
United States Life, at Boston, where he had gained a high reputation in 
his profession. 
.^^^ The life insurance failures in the United States naturally caused 

1878 

10/0. distrust of American companies in Canada, and in 1877 a law 
was enacted there requiring all foreign companies to deposit with the 
Canadian Government an amount equal to the reserve upon Canadian 
policies. This Act took effect March i, 1878, at which time the New- 
YORK Life and several other American companies withdrew from the 
Dominion. This requirement was subsequently modified so as to allow 
the funds to be deposited in the hands of Trustees in Canada under a 
trust-deed approved by the Finance Minister. The Company resumed 
business in Canada in 1883. Mr. David Burke, a brother of the former 
representative of the Company, was appointed Superintendent, with head- 
quarters at Montreal. Mr. Burke was subsequently given the title of 
General Manager for Canada, and still later was made one of the Trus- 
tees under the Insurance Act mentioned. 

The Legislature of California during its session of 1878 so modified 
the conditions of its insurance law of 1 874, as to give to agents only their 
proper powers ; the surrender value clause was so amended as to conform 
to the law of Massachusetts, except that the American Table of Mortality 
with four and one- half per cent, interest was to be used in computing the 
same. The New-York Life, therefore, re-established its agency there 
in August. Colonel Hawes again became the Company's representative, 
and has remained such until the present time.* 



•Colonel Hawes was appointed General Manager for Great Britain and Ireland in June, 1895. 
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_ _ During the last days of the session of 1878 the New York Leer- 

1879 : . . 

1UIC7. isiature passed a bill forbidding the removal of suits brought 
against insurance companies from State to Federal Courts, but it failed to 
receive the Governor's approval. This was a favorite enactment with the 
average legislator of the period, as the companies were by this means 
brought under whatever laws a State chose to enact. The Supreme 
Court of the United States, however, decided that an agreement by a 
company to abstain in all cases from such removal was void, being against 
public policy, but that a State law revoking the license of a company that 
made such removals contrary to State law was constitutional. So many 
requirements were made by the different States that in December, 1879, 
the Trustees authorized the Officers to change the Company's policies at 
their discretion to conform to the laws of any State in which agencies 
were established. 

During this year the Company paid several claims that were notable 
either by reason of the prominence of the insured or of peculiar circum- 
stances connected with their death. Robert Dunlap, a reputable citizen 
of Lockport, N. Y., who was insured in the Company for $10,000, mys- 
teriously disappeared in November, 1876. The premium due in April, 
1877, was paid by his heirs. In August of the same year, evidence having 
been submitted to the Surrogate of the county showing that Mr. Dunlap 
had probably been drowned in Niagara River, letters of administration 
were granted on his estate. Under these, application was made for the 
payment of his insurance. A bond being given to indemnify the Com- 
pany in case of his re-appearance, the policy was paid and the last pre- 
mium refunded. William M. Tweed died during this year, holding the 
Company's policy for $10,581. When Mr. Tweed made his last journey 
abroad* he neglected to inform the Company or to obtain a permit — 
which action, by the terms of the policy, rendered it void. As the per- 
mit would have been granted without charge had Mr. Tweed been free to 
ask for it, the New-York Life paid the claim to his daughters, without 
question. The Knickerbocker Life resisted payment under a policy on 

• He escaped from jail and went to Spain, but was returned by that country as an act of good will. 
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Mr. Tweed's life, on the ground of a violation of the conditions of the 
policy in making this journey, and was upheld by the courts. 

The Policy of John Kreig, paid in December of this year, did not 
present any unusual features, so far as the New-York Life was con- 
cerned ; but the circumstances attending its payment, which are related 
in the following reproduced extract from the Chicago "Tribune," set forth 
in a striking manner the Company's uniform action : 
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THE NEW Yt)Rk' Uf E AND SUICID^ 

Sittan^i. HifPatch. to YhM Chicago Tribune. 
JiT. fvLksmtililj Dec. i^.— Mr. John Rreig, ^ 
dry goo4# merohant of this village,^ was /ouod 
aead at bU residence -yesterda/.'fhornlDgJ Tll» 
;CoroQer/:oQyeDeda'jury, and beld an inquflft; 
the verdict beinST tbat the cause of death was un« 
known. As deceased was known to liav« bad 
tioancial troybW, some people susp«c(ad.4bti 

Mr. Krei^' tLadxommStted suicide, and > had. a 
post-onortesa held and the stomach removed, 
-with a view of sendine it to Ohicairo for tfacm^ 
cal anaivsls. Mr. Kreig held Policy No. ll&JSlf 
in the New York Life-Izuurance Company, Mofi 
ris FcankUnT President, for the suaocj|of|S,000. 
Wbei^'it WM. decided to aend the J|Cpmach>to 
Gbicago,aal8(tktcb was Wired td 03iT..C'urran; 
Manlier of tbe^ New^York Ltfc'hiid tnat^en- 
^eman promptly responded as follows: 
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New HavBN, Ct., Dec. 2aT-Tl?e 
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It was a general complaint of the period that the life companies were 
inclined to a rigorous enforcement of the conditions of the policy. There 
was some ground for the complaint — and some reason for the practice. 
During the last years of the companies that became insolvent they natu- 
rally resisted every claim that afforded opportunity for legal defense. It 
was, moreover, an era of attempted fraud, and several men were hanged for 
murders committed in connection with attempts to defraud the companies. 
Suspicion was in the air, and a wise discrimination was needed to distin- 
guish between cases that could be resisted and cases that should be resisted. 
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This year witnessed the last but one, and the most extended, out- 
break of yellow fever in the history of the country. Deaths occurred in 
one hundred and thirty-two towns of eight different States. The total 
number of cases exceeded seventy-four thousand, and the deaths were 
'5»934- Memphis led the list with S,ooo fatal cases; New Orleans re- 
ported 4,900; and 1,172 occurred in Vicksburg and vicinity. The New- 
YORK Life paid twenty-six losses caused by yellow fever — the largest 
number of any year in its history. 

In October, 1879, the Finance Committee submitted to the Trus- 
tees plans and estimates for the addition of two stories to the Home Office 
building. Desirable tenants were ready to occupy the additional stories 
as soon as they were completed, at a rental that would make a fair return 
on the cost. The plans were approved November nineteenth, and a com- 
mittee appointed to supervise the work. The new floors were ready for 
occupancy about a year later, and returned over ten per cent, upon their 
cost until they were required for the Company's use. 

The year 1879 clo.sed the period of disaster in Life Insurance — 
three more New York companies being added to the list of failures — and 
it is rather suggestive of the old saw, that ** the door is locked after the 
horse is stolen," to find that, in the State where life insurance interests 
were largest, laws regulating the proceedings to be taken in the event of 
an impairment of the funds of life companies, and preventing the forfeit- 
ure of policies after three years' premiums have been paid, were enacted 
during this year. During this whole period the sound and well-managed 
companies had been kept in a state of constant suspense by the hostile 
legislation that was threatened, and the volume of talk finally ended with 
a non-forfeiture law less favorable to the insured than the custom of the 
companies under a large class of contracts, and in a statute for winding 
up insolvent companies that does nothing but expedite their dissolution. 
Under its provisions, one or two companies that might have been saved 
by careful handling have been '* judicially but not judiciously strangled."* 



•Hon. John A. McCall. in the "Chronicle.*' December 24, 1891. 
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The Act of 1877 preventing the re-insurance of risks without the 
pohcy- holders' consent, but authorizing receivers to re-insure the whole 
or any part of the policies of an insolvent company, has never been availed 




The Home Office 



i8?9. 



of by receivers. It is not attributing overmuch wisdom to the actuarial 
profession to say that, there is not a reputable actuary in the country who, 
if left to himself, could not wind up an insolvent company with greater 
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advantage and less loss to policy-holders than it has ever been done, or is 
likely to be done, under the law. 



Table showing the condition of the Life Companies doing business in New York. 
December 31, 1879. their business for the year, the same items for the New- 
York Life, and the New-York Life's share of all: 



Items. 



Assets 

Premium Notes and Loans in Assets. 

Surplus 

Liabilities 

Surplus to Liabilities, Per cent 

Insurance in Force 

New Insurance Written 

Total Income 

Premium Notes and Loans in Income 

Death-Claims Paid 

Death-Claims per $1,000 Insured. . . 

Total Paid Policv-holders 

Expenses and Taxes 

Per cent, to Income 



TlIlRTY-ONE 

Companies. 



$401,515,793 

24,632,710 

65,277,722 

336,238,071 

19.4 

i.439»96i,i65 

167,865,390 

76,174,954 

2,265,825 

16,892,573 

$11.60 
56,007,146 
10,893,197 

14.3 



New-York 
Life. 



$38,858,831 

621,403 

7,688,547 

31,170,283 

24.7 
127,417,762 
17,098,173 
7,887,126 
66,589 
1,569,854 
$12.40 
4,821,490 
1,158,365 
13.0 



N.-Y. Ls 
Share. 



9-7 
25.2 

II. 8 

9-3 
. • • . 

8.8 
10.2 
10.3 

3.0 
9-3 

• • • • 

8.6 
10.6 



X. 

TEN YEARS OF RAPID GROWTH. 

1 880- 1 889. 

The decade ending December 31, 1889 — which closed the first century 
of the Government under the Constitution, — was one of the most peace- 
able and prosperous in the history of the Republic. The political and 
financial questions entailed by the Civil War had at last been settled, and 
the debris of the conflict had been cleared away. The Act of Congress 
providing for the resumption of specie payments, which was passed Janu- 
ary 14, 1874, had gone into effect January i, 1879, without causing any 
monetary disturbance ; and this demonstration of the nation's wealth and 
sincerity straightway made its credit the best in the world, and gave to 
business transactions a definiteness and stability which they had lacked 
for seventeen years. In the South, slavery was dead and had no 
mourners ; the unfortunate regime which followed had also passed away. 
Freed from these impediments, the Southern States were producing 
larger crops of cotton and tobacco than ever before ; new and diversified 
industries were springing up on every hand ; and, under the leadership 
of such men as Lamar and Gordon and Grady, the New South became in 
sympathy, as well as in fact, an integral part of the Republic, and a po- 
tent and salutary factor in the councils of the nation. There was a New 
West, also — as there has been in every decade for the last half century — ; 
the population of the newly settled States and Territories west of the 
Mississippi River increased over one hundred per cent. ; their accumulated 
wealth increased nearly two hundred per cent. ; and their annual output 
of gold and silver was greater than when placer mining was at its best in 
California, or when the Bonanza mines of Nevada were dazzling the world 
by their richness. 
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In the whole country the Census reports show an increase in 1889 
over 1 879 of eleven per cent, in the value of farm products, of sixty-nine 
per cent, in the value of manufactures, of forty-four per cent, in railroad 
earnings, and of forty-nine per cent, in accumulated wealth. The average 
wealth per capita in 1879 was $870, in 1889 it was $1,039. Deposits in 
savings banks nearly doubled during the period, and in 1889 exceeded 
fifteen hundred million dollars. Our foreign commerce showed an in- 
crease of almost exactly two hundred million dollars per year, or nearly 
thirty-five per cent, over the figures of the previous decade, and our ex- 
ports of merchandise exceeded our imports by nearly fifty millions per 
annum. There was, during the same period, a decrease in the national 
debt, from $40.86 per capita to $15.92 per capita; a decrease in the 
annual interest charge, from $1.71 per capita to $0.53 per capita; a de- 
crease in the total expenses of the national Government, from $5.33 per 
capita to $4.78 per capita ; and a decrease in State, city, county and school 
debts, from $22.40 per capita to $18.13 per capita. With an increase in 
the total population of twenty-five per cent., the enrollment of children 
in the public schools increased thirty-four per cent., the expenditures for 
public schools seventy-nine per cent., and the endowments for institutions 
of higher education fifty-two per cent. The average yearly immigration 
from 1869 to 1879 was 247.212 ; from 1879 to 1889 it was 524.857. 

Yet this general increase in so many of the elements and indications 
of pro.sperity was attended with trying conditions in commercial circles 
at times, and it was only the solid basis of the currency and the general 
hopefulness of the people that prevented another panic in 1884. The 
mercantile failures during the ten years, 1 870-1 879, had averaged about 
one hundred and sixty million dollars in liabilities per year, reaching 
two hundred and .seventy-eight millions in 1873. and two hundred and 
thirty-four millions in 1878; during the ten years, 1 880-1 889, they 
averaged — on larger transactions — over one hundred and thirty-two 
millions per year, and in 1884 reached two hundred and twenty-six 
millions. There was enough danger to induce prudence, and to suggest 
the wi.sdom of being prepared for adversity. 
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Life Insurance shared in the improved conditions and general pros- 
perity. The failures of the previous period had cleared the field of much 
rubbish and pretence, and the thorough examinations of the Insurance 
Department had shown that the companies doing about nine-tenths of all 
the business were well-managed and sound to the core.* There came a 
time when the people ceased to be frightened by rumors of weakness, or 
deceived by allegations of fraud. The scandal of receiverships gave the 
Legislature something new to wrangle over, and attacks upon, and in- 
vestigations of, the Tontine system of insurance only strengthened that 
system in popular favor. The old animus against life companies was 
still strong enough in 1880 to secure the passage of a law taxing certain 
items of income, but the general belief that the law was unconstitutional 
made it a dead letter until 1887, when it was repealed. In 1884 was 
enacted the law requiring the life companies to base their reserve fund 
upon the Actuaries' Table of Mortality with interest at four per cent., in- 
stead of upon the American Table with interest at four and one-half per 
cent. The law went into effect December 31, i887,t and although the 
new method of valuation required the addition of about thirty million 
dollars to the reserve funds of companies doing business in the State, not 
a single company withdrew, or was embarrassed by the change. Mean- 
while the business grew as never before, save in the five years immedi- 
ately following the Civil War. The new insurance issued in 1879 had 
been less than one hundred and seventy million dollars; in 1885 it was 
over three hundred and seventy-five millions, and in 1889 i^ ^vas over seven 
hundred and eighty-five millions. This time the increase came to well- 
established and tried companies, it was based upon healthy financial condi- 

* Of the companies operating in New York, all of them have submitted to rigid investigations, 
and with possibly a single exception, no one of them can be said to be an experiment. All are believed 
to be honorably conducted and free from the speculative and litigious management that has done so 
much in the past to bring Life Insurance into disrepute. To the writer, who has been, by reason of his 
connection with the Department during the past fourteen years, a participant in the investigations of 
all the companies incorporated under the laws of this State, and who has had frequent occasion to criti- 
cise them, it is a positive i)leasure to state that at no time has there been so little necessity for criticism 
as now. — Nnu York Insurance Department Report, 1SS4, John A. McCall, Superintendent. 

fThe law was drawn by Hon. John A. McCall. then Superintendent of Insurance, and now 
President of the New-Vokk Life Insurance Company. 
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tions, and it came to stay. As the New-York Life had felt the stress 
of the hard times following the panic less than other companies, so it now 
responded more fully to the improved conditions of business. The gen- 
eral tendencies of the period with respect to insurance written and 
remaining in force, income, disbursements and accumulations, are shown 
in the following tables : 





New Insurance. 


Insurance in Force. 


Total Income. 


Vf AP 












N.-Y. Life. 


All other Go's. 


N.-Y. Life. 


All other Go's. 


N.-Y. Life. 


All other Go's. 


1880 


$22,229,979 


$165,274,277 


$135,726,916 


$1,340,268,256 


$8,824,172 


$68,579,273 


1881 


32,374,281 


190.208,202 


151,760,824 


1,388,087.757 


10,332.945 


69,487.568 


1882 


41,325,520 


216,191,696 


171,415,097 


1,466,233,775 


11,494,144 


73.575.990 


1883 


52,735.564 


255,329.329 


198,746,043 


1,664,983,972 


13,207.532 


79,355.231 


1884 


61,484,550 


259.825,620 


229,382,586 


1,641,362,935 


13.832,752 


83.141,624 


1885 


68,521,452 


309,693.071 


259.674,500 


•1,763,842.988 


15,905.141 


89,622,723 


1886 


85,178,294 


363.335.948 


304,373.540 


1,918,039,510 


18,831,758 


98,029.557 


1887 


106,749,295 


424,421,488 


358.935.536 


2.115.571,584 


21,590,845 


109,066,681 


1888 


125,019,731 


506,711,976 


419,886,505 


2,341,690,623 


24,871,174 


122,153,257 


1889 


151,119,088 


634,977,653 


495,601,970 


2,649,075.341 


28,830,123 


139,354.576 





Paid Policy-holders. 


Assets. 


Surplus. 


Year. 














N.-Y. Life. 


All other Go's. 


N.-Y. Life. 


All other Go's. 


N.-Y. Life.* 


All other Go's.f 


1880 


$4,499,891 


$48,053,184 


$43,031,142 


$374,919,867 


$6,703,968 


$62,309,102 


1881 


5,091,820 


47.391,048 


47,044,269 


382.233.190 


7,218,561 


62,628,245 


1882 


6,210,310 


46.426,746 


50,550.982 


399.051.365 


7,072,012 


66,739.923 


1883 


6,699,390 


49.468,237 


55,202.314 


.::6,6o3.6o6 


7.156,322 


70,005,122 


1884 


6,734.955 


51. 412.651 


58.941.739 


432,545.980 


6,618,157 


71,914,618 


1885 


7,681,874 


53.256.503 


66.515,406 


457.149.272 


9.799.176 


79.534,440 


1886 


7,627,230 


53,300.824 


74.921,927 


485,203,432 


11.764.377 


85,713,107 


1887 


9. 535.211 


58,558,346 


82,506.354 


513.173.123- 


11,846,793 


60,580.873 


1888 


10,973.070 


63.156,290 


92,685.062 


549,062,808 


13.549.099 


65,807,929 


1889 


12,121,122 


67.152,545 


104,415,322 


592,528,405 


15,654,263 


71,090,763 



•Actuaries' Table with four per cent, interest ail years. 

t American Tabic with four and a half p>er cent, interest to and including 1886, Actuaries' Table 



with four per cent, thereafter. 

The year 1880 was an uneventful one for the NEW- YORK LiFE in 
one sense — there is nothing of striking interest to be recorded — 
but it was a year of diligent work, and of increased business and resources. 



1880. 
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The new insurance, insurance in force, income, assets and surplus showed 

gains of from six to thirty per cent. The total increase of new business 

by all companies was a little less than twenty million dollars, of which the 

New- York Lifers share was over five millions; the total increase in 

surplus was a little less than three million dollars, of which the New- 

YoRK Life's share was over one and a-half millions. The Company 

was now in its thirty-sixth year, and some results of old and new policies 

were thus noted in the "Record" for that year: 

Two men may appear to have equally good prospects of long life, and yet one die 
within a month, and the other live many years. For example : Policy No. 7, issued 
May 19, 1845, is still in force,* while Policy No. 142,835, issued June 24, 1880, matured 
by the death of the insured just five days afterward. Policy No. 15, issued May 24, 1845, 
upon a life aged twenty-nine, is still in force, t while Policy No. 17, issued three days 
afterward, upon a life five years younger, matured by the death of the insured January 
13, 1880. The latter policy was for $1,000, and its total cash cost, less dividends, was 
$406.24, an average of $11.61 per year. If this $11.61 per year had been put at com- 
pound interest at \%, per cent, per annum, it would have brought at the end of thirty-five 
years only $988.75. 

Among the bills affecting life companies that were introduced in the 
Legislature in 1 880, and failed of passage, there were two of special in- 
terest in connection with the history of the New-York Life. One of 
these bills authorized life companies organized under the laws of the State 
to lend money on bonds secured by pledge of their own policies, such 
loans not to exceed the reserve value of the policies pledged ; and if such 
loans were refused by the issuing company, any other life company was 
authorized to make them to the amount of one-half of the reserve value 
of the policies pledged. Another bill required life companies to attach to 
each policy issued by them within this State a copy of the application 
upon which the policy was based. The first of these bills was only per- 
missory — it compelled nothing — and it would have been of great value 
to the companies and to the insured ; the second required what the New- 
York Life had been doing of its own accord for fourteen years, and had 

• Surrendered for cash value May 27, 1891. 

t This policy was in force on the fiftieth anniversary of the organization of the Company, and was 
then the oldest policy on the Company's books. Since the above reference to it was made in 1880. the 
Company has paid over sixty-six million dollars in death-claims. 
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not found burdensome, but helpful in bringing to light errors during the 
life-time of the insured, and so preventing disputes after his death. Not 
until the enactment of the Insurance Law of 1892 was a life company of 
this State authorized to make loans on the security of its own policies ; 
and there is not to this day any statute in New York State which requires 
a life company to place in the hands of the insured a complete copy of 
the contract for which he pays his money and upon which the future 
welfare of his family depends.* As the New-York Life was a pioneer 
in the matter of furnishing a copy of the application, so it was the first 
Company to place the benefits of the law of 1892 with respect to loans at 
the service of the insured by incorporating a loan feature in its policies. 

The year 1881 repeated the triumphs of 1880, and with respect to 
1001. j^g^ business it surpassed the previous year's work, the increase 
being over forty-five per cent. The time had now come in the history of 
the Company to make much of what it had accomplished, and during this 
year was published a complete list of the matured endowments paid by 
the Company to December 31, 1880. The total number paid was twelve 
hundred and ninety-four, and the total amount was over two million six 
hundred thousand dollars ($2,622,824.83). The Ten- Year Dividend 
Policies, issued in 187 1, also matured this year, and with such excellent 
results that their publication proved the best advertisement of the value 
of the Company's Tontine Investment Policies, with which they were 
practically identical. The Tontine options allowed under these policies 
emphasized the value of a contract that allowed a re-adjustment of one's 
insurance to the new and changed circumstances in which he may find him- 
self after a considerable period of time. Those who no longer needed insur- 
ance were able to withdraw from the Company, receiving as a surrender 
value the entire legal reserve, and, in addition, their share of the surplus 
accumulated. Those who still needed insurance could continue their 



• A bill embodying this requirement was introduced for several years in succession ; in 1881 sep- 
arate bills were passed, one by the Assembly and one by the Senate, but neither of them became a law. 
A similar bill introduced in the Assembly in 1882 failed to pass both houses. It looked as if legislators 
were not so much interested in real measures of reform as they were in those which harassed the com- 
■pacnws. 
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policies and take their dividends either in cash or in reduction of future 
premiums. The annuity option called attention to this form of invest- 
ment as nothing else could, and where a policy had been on the Ten- 
Payment Life plan the insured found himself with a paid-up policy 
participating in the future earnings of the Company, and a dividend 
which, by conversion into annuity, yielded him an annual income during 
the remainder of life. A Wall Street broker, whose name is withheld at 
his request, wrote to the Company as follows, respecting such a policy for 
ten thousand dollars upon his own life : 

Ten years ago I took a Ten-Payment Life Policy on the Tontine principle. I paid 
to your Company a little over seven hundred dollars a year premium for ten years. I 
now have a paid-up policy for $io,o(x> and an annuity of $280 per annum, payable as 
long as I live. I had the choice of commuting this annuity for $2,660, but prefer the 
annuity and such additional profits as the policy may secure. The advantage to me 
has been the risk of my life borne by the Company, to the extent of $10,000, for ten 
years. The policy has been, and will be in future, relied upon as one of my choice 
assets for my family in the event of my death. I had other insurance on my life ten 
years ago, and was unwilling to assume the payment of additional premium for life. Now 
the payments are ended, and I have a reasonable prospect of receiving enough from this 
policy to pay the premiums on my other policies and keep them accumulating while I 
live. The results so far are such as I carefully arranged for, and desired to realize, and 
I am well pleased with them. 

In proof of the value of such policies as investments, a policy-holder, 
who accepted the cash value of his policy, wrote : ** Since the date of the 
issue of this policy I, with others, have learned the sad lesson that the 
most promising investments may turn out badly. In the case of this 
policy, however, it is a pleasure to state that the returns are equal to my 
expectations." Another wrote, under date of November 9, 1881 : "From 
the options now offered me I have selected paid-up insurance and the 
return of the surplus in cash, and I must say, in justice to your Company, 
that the results far surpass anything I have ever seen in Life Insurance, 
and I have for years carried insurance in the largest companies of this 
country." 

During this year ten policies matured which were issued prior to 
1852 ; upon the oldest of them thirty-five premiums had been paid, upon 
the youngest, thirty. The total amount of premiums less dividends paid 
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on these policies was $20,656.05, and the total amount paid by the Com- 
pany at their maturity was $36,895.62. For each $100 paid by policy- 
holders the Company returned — after over thirty years' insurance — 
$178.61. Such results on policies long in force, coupled with the results 
on Ten- Year Dividend Policies during shorter periods, demonstrated the 
value of the Company's contracts for any period through which they 
should be carried to maturity as contemplated. 

Among the claims paid during 1881 were quite a number upon the 
lives of well-known persons. Among these were Rev. Stuart Robinson, 
D.D., of Louisville, Ky., who was insured in the Company over thirty- 
two years; Professor Quackenbos, the author of many school-books; 
William G. Fargo, founder of Fargo's Express Company ; ex- Governor 
A. B. Gardner, of Vermont ; Professor O. A. S. Hursh, of Heidelberg 
College, Tiffin, O. ; Benjamin F. Hedges, Principal of the Pope School, 
St. Louis, Mo.; Isaac Lohman, an argonaut of '49, of San Francisco, Cal. ; 
Philetus W. Vail, of Newark, N. J.; David Carroll, of Mount Vernon, 
Md. ; and, most notable of all — whose death awakened the keenest sor- 
row wherever manhood is prized and statesmanship honored, — James A. 
Garfield. Principal Hedges held four policies amounting in all to $7,879. 
The first was taken to secure a friend from whom he had borrowed 
money ; shortly after he took a policy in favor of his family, and later two 
more, of which they did not know the existence until after his death. 
When he was examined the last time, the examining physician pronounced 
him the best risk he had ever examined, and said he ought to live one 
hundred years. He died within four months, oi cerebrospinal meningitis, 
Mr. Vail held a life policy for $10,000, and a return-premium endowment 
for the same amount which would have matured by its terms in 1886. 
Upon the latter he had paid the Company $40,661.60; dividends in re- 
version had added $4,421.98 to the policy; and the Company paid the 
beneficiaries under this policy $55,083.58. 

The pathetic circumstances of President Garfield's death do not need 
to be repeated here. That there was such a man as James A. Garfield, 
that he was President of the United States in 1881, that on July second 
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of that year he was shot by an assassin in the city of Washington, and 
that after seventy-nine days of suffering patiently and heroically borne, 
he died on the nineteenth day of September, — these things are all written 
so large in his country's history that the New-York Life waived the 
usual proofs of death, and paid twenty-five thousand dollars upon Presi- 
dent Garfield's life as soon as letters of administration were granted on 
his estate. The President's policy was taken in May preceding his death, 
and was on the Ten- Payment Life table, with Tontine period of fifteen 
years, and only one premium of $1,887.25 was paid thereon. As it was 
in favor of his estate, it could not be paid until an administrator was ap- 
pointed, but on October twenty-seventh* President Franklin wrote Mrs. 
Garfield that it would be paid immediately after such proceedings had 
been taken. Payment was eventually made on November 4, i88i.t 

Mrs. James A. Garfield. * October 27, 1881. 

Dear Madam : Your late husband was the holder of a life policy in this Company for $25,000, 
payable to his legal representatives. We are not at present advised as to the appointment of an admin- 
istrator, but when so informed, together with certificate of such appointment, we will, without delay, 
forward a check for the amount due, without awaiting the expiration of the 60 days when the same 
becomes due and payable according to the terms of the policy. With great respect, I am, 

Very truly yours, Morris Franklin. 

Mrs. James A. Garfield. f November 4, 1881. 

Dear Madam: We notice in the "Times" of this morning that you have qualified as adminis- 
tratrix of the estate of your late husband. We, therefore, without delay, waiving discount and the 
usual formality of proofs, enclose herewith a cheque to your order, as administratrix, for $25,000, 
proceeds of PoHcy 149.056, upon the life of our late President. Please sign and return to us the en- 
closed receipts, together with policy and certificate of appointment. I remain, with great respect, 

Yours very truly, Morris Franklin. 

In the "Tribune Life of Garfield," written by Whitelaw Reid in 1867, and pubhshed in "Ohio 
in the War," it is told how Garfield, when a young man, availed himself of the advantages of a 
life policy to secure a loan made by a friend to enable him to finish his course in college. Mr. Reid 
says : " He was now (1854) nearly twenty-three years old. The struggHng, hard-working boy had de- 
veloped into a self-reliant man. He was the neighborhood wonder for scholarship, and a general 
favorite for the hearty, genial ways that have never deserted him. He had saved from his school- 
teaching and carpenter- work about half enough money to carry him through the two years in which he 




From President Garfield's Application. 
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1882. 



During the year 1881 (June eighth) the limit of risk upon a single 
life was increased from thirty, to fifty, thousand dollars. 

On September fourteenth, the Trustees voted to contribute five hun- 
dred dollars to the relief fund raised for the benefit of the sufferers from 
the forest fires which ravaged several counties in Michigan. 

In 1882 the Company's first regular Tontine policies upon the 
ten-year dividend period began to mature. The benefits under 
these policies have already been explained, both in connection with the 
adoption of the Tontine plan (see page 155), and in commenting on the 
results of Ten- Year Dividend Policies, which were allowed the same op- 
tions in settlement. It will be of interest, however, to examine at this 
time the results as respects the proportion of lapses under the ordinary, 
and the Tontine, plans. The tables printed in the margin were furnished 
by the Company to the Committee appointed in 1885 t)y the Ohio 
Senate, to investigate Tontine insurance. 



thought he could finish the ordinary college course. He was growing old, and he determined that he 
must go that fall. How to procure the rest of the needed money was a mystery; but, at last, his good 
character, and the good will this brought him, solved the question. He was in vigorous, lusty health, 
and a life insurance policy was easily obtained. This he assigned to a gentleman, who thereupon 
loaned him what money was needed, knowing that if he lived he would pay it, and if he died the policy 
would secure it." 

Ten Years' Tontine E.xperience upon the Issues ok 1872 and 1873. 



Tontines. 



Policy \ car. 


Total of Insurances 

for which Premiums 

were paid. 

$17,889,000 
13,842,000 
12.741,000 
ii,03.ooo 
11,198.000 
10.063,000 
10.393,000 
10.187,000 
9.986,000 
9,865.000 


Deaths. 


Total Remaining 

in ('orcc at end of 

Policy Year. 


Lapsed— next Pre- 
mium unpaid. 


Percentage 
of Lapses. 


1st 


$114,000 

70.000 

76.000 

69,000 

68.000 

70.000 

122,000 

170.000 

121.000 

66.000 


$17,775,000 
13.772,000 
12,665.000 
11,894.000 
11,130,000 
10.593.000 
jo.271,000 
10.017,000 
9.865.000 
9.799.000 


$3,933,000 

1,031.000 

702.000 

696.000 

467,000 

200.000 

84.000 

31,000 


22 I 


2d 

3^' 

4tlj 

Ctlj 


7 

5 

5 

4 
I 

• • 


4 

5 
8 

I 


6th 


9 
8 


7tli 


8th 


3 


Qlh 


^ 

lolh 










$118,727,000 


$946,000 


$117,781,000 


$7,144,000 


6.1 A v. 



The amount remaining in force at the end of ten years, $9,865,000, is fifty-five per cent, of the 
amount originally in force. 
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It will be noted that the first table shows the actual course, year 
by year, of the Ten- Year Tontine policies issued in 1872 and 1873; the 
second table shows the actual course, year by year, of non-Tontine policies 
issued in 1872 and 1873; while the third table shows the course, as to 



Ten Years' non-Tontine Experience upon the Issues of 1872 and 1873. 



Non-Tontines. 



PoUcy Year. 


Total of Insurances 

for which Premiums 

weie paid. 


Deaths. 


Total Remaining 

in Force at end of 

Policy Year. 


lapsed— next Pre- 
mium unpaid. 


Percentage 
of Lapses. 


ist 


$19,748,000 

14,785,000 

12.442,000 

10,093.000 

8.767.000 

7,691.000 

7,029.000 

6.562,000 

6.263.000 

6,064.000 


$229,000 

III.OOO 

141,000 
174.000 
93.000 
77.000 
82.000 
89,000 
75.000 

106.000 


$19,519,000 
14.674,000 
i2.301.coo 
9,919,000 
8,674,000 
7,614.000 
6.947,000 
6.473.000 
6.188.000 
5,958.000 


$4,734,000 

2,232,000 

2,208.000 

I.152.0UO 

983.000 

585.000 

385.000 

210,000 

I2d 000 


24.2 

15.2 

17.9 
II 6 


2d 


3d 


J • • 

4th 


5th 

6th 


11.3 
7.6 

5-5 
3-2 

•9 n 


7th 


8th 


Qth 


loth 








.... 




$99,444,000 


$1,177,000 


$98,267,000 


$12,613,000 


12.8 Av. 



The amount remaining in force at the end of ten years, $6,064,000, is thirty-one per cent, of the 
amount originally in force. 

Hypothetical Experience upon Tontines assuming non-Tontine Rate of Lapse. 



Policy Year. 


Total of Insurances 

for which Premiums 

were paid. 


Deaths. 


Total Remaining 

in Force at end of 

Policy Year. 


Lapsed — next Pre- Percentage 
mium unpaid. of Lapses. 

1 


ist 

2d 


$17,889,000 
13.473.000 
11.367.000 
9,277.000 
8.154.000 
7,189.000 
6.599,000 
6,163.000 
5,876.000 
5,689,000 


$114,000 
68.000 
68.000 
53.000 
49,000 
47,000 
77.000 
103.000 
71,000 
38,000 


$17,775,000 

13.405.000 

11,299.000 

9,224.000 

8.105,000 

1 \A1 000 


1 

$4,302,000 ' 24.2 

2 O'^S 000 1 TC 2 


3ci 

4th 


2,022.000 

1,070.000 

916,000 


-J • 
17.9 

II. 6 


cth 


11-3 
7.6 

5-5 
3.2 
2.0 


6th 


7th 

8th 

9th 

loth 


6,522.000 , 359.000 

6.060,000 ! 184,000 
5,805.000 116,000 
5,651,000 

1 








$91,676,000 


$688,000 


$90,988,000 


$11,550,000 


12.8 Av. 



Actual totals for first, second and fourth columns (see above). $118,727,000; $946,000; $7,144,000. 
Excess of insurance carried in consequence of the Tontine feature, $27,051,000. Excess of losses paid 
in consequence of the Tontine feature, $258,000. Amount of lapses prevented by the Tontine feature, 
$4,406,000. 
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lapses and deaths, which the Tontines would presumably have taken had 
they been upon the non-Tontine plan. The first notable difference is seen 
in the much lower rate of lapse among Tontine policies, or in other words, 
the greater persistency of the assured on this plan. It is to be noted, also, 
that the Tontine lapses are chiefly in the first years of the insurance, when 
no surrender value is allowed under any form of policy ; hence the losses, 
from forfeiture were not so much as is generally assumed by opponents 
of the Tontine plan.* The third table, taken in connection with the first, 
shows the larger benefits to the community of a certain amount of insur- 
ance on the Tontine plan, as compared with the same amount on the 
non-Tontine plan. At the end of a ten-year period the Tontine plan 
showed an excess of 29.5 per cent, of insurance carried one year, and an 
excess of 37.4 per cent, in the amount of death-claims paid. As the chief 
reason for the existence of Life Insurance is the payment of death-claims, 
and as the same amount of insurance on the Tontine plan results in the 
payment of a larger amount of death-claims, the plan, by this token, vindi- 
cates its right to be considered a valuable adjunct in providing for the 



* If the insurance were all taken at age 35 on the Ordinary Life table the forfeiture of reserves 
would be $182,062.89 on the Tontine plan, and $191,944.68 on the non-Tontine plan. On other forms 
of policy the forfeitures would be less on the non-Tontine plan in most companies. 



Policy 
Year. 


Tontines. 




NON-TONTINES. 
















Insurance Lapsed 


Reserve Value. 


Insurance Lapsed. 


Reserve Value. 


Forfeited 
under N. V. Law 












of 1879. 


1st 


$3.933.«X) 


$45,150.84 


$4,302,000 


$49,386.96 


$49,386.96 


2d 


1,031.000 


24,063.54 


2.038,000 


47.546.92 


47.546.92 


3d 


702.000 


24.984.18 


2,022,000 


71.962.98 


23.987.66 


4th 


696.000 


33.582.00 


1.070.000 


51,627.50 


17.209.17 


5th 


467.000 


28.645.78 


916.000 


56.187.44 


18.72915 


6lh 


200.000 


14.972.00 


543.000 


40.648.98 


13.549.66 


7th 


84.000 


7.462.56 


359.000 


31.893.56 


10.631. 19 


8th 


31.000 


3.201.99 


184.000 


19.005.36 


6.335.12 


9th 


• • • • 


.... 


116.000 


13.706.56 


4.568.8s 


loth 


.... 


.... 


$11.1^50.000 





• • • ■ 


Totals . . 


$7,144,000 


$182,062.89 


$381,966.26 


$191,944.68 



t The law allows a forfeiture of the reserve value of the discontinued policy, during the first two years, and 
of one-third of such value after three years' premiums have been paid, as a surrender charge. 
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future of families bereft by death of their ordinary means of support. 
Nor do the benefits of the Tontine plan end here, as it will be seen from 
the tables that the actual amount of insurance in force at the end of the 
tenth year on the lo-year Tontine issues of 1872 and 1873 was $9,799,- 
000, while had the same rate of lapse prevailed as in the non-Tontine 
class the amount in force would have been only $5,651,000. This, shows 
a difference of over seventy-three per cent, in favor of the Tonttne plan, 
in the amount of insurance then held by these policy-holders; and as this 
insurance had now a cash surrender value of the entire legal reserve, the 
Tontine plan is seen to have accomplished much more in saving the 
money of surviving and persistent policy-holders.* 

At the meeting of the Trustees held on May 10, 1882, the Officers 
of the Company were authorized thereafter to pay death-claims imme- 
diately upon the receipt of satisfactory proofs of death. 

At the December meeting of the Board, the Finance Committee pre- 
sented a special report recommending the purchase of an office building 
in the city of Paris. The advantages of such a purchase in giving con- 
fidence to intending insurers were forcibly set forth and illustrated by 
references to the experience of other companies, and the estimated cost 
and income of the present property of the Company, at 16 Boulevard des 
Italiens, were stated. The Committee having had the matter under con- 
sideration during a period of about eighteen months, and the property 
having been personally examined by one of the members, and the opinions 
of experts taken, it was voted after full discussion, that the matter be 
referred back to the Committee with full power to act. In due course of 
time the purchase was made, and the Company entered into possession in 
March, 1884. This property now stands upon the Company's books at 
$750,000. Other property has since been acquired in Europe for office 
purposes, as follows : Ground was purchased in Amsterdam in August 
and September, 1890, and a building erected thereon in 1891-2; the 



*The non-Tontine insurance lapsing after the second or third years would have had a small sur- 
render value, but on the other hand that in force at the end of the tenth year could not in 1882 and 1883 
have been surrendered for its full reserve value. 
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property stands upon the Company's books at a valuation of $200,CXX). 
Lots were purchased in Berlin in April, 1884, and the erection of a build- 
ing thereon was begun during the following year; this property stands 
on the Company's books at $425,000. In April, 1885, land was purchased 
in Vienna, and the building erected thereon was completed in July, 1887 5 
the property stands on the Company's books at $375,000. The purchase 
of land for a building in Budapest was authorized January 7, 1891, and 
the building was completed October 25, 1894; the property stands on 
the Company's books at $565,000. 

The Committee submitted, as a part of its report, the following 
statement of premiums and annuity considerations received through the 
European Branch Office during the years 1876 to 1882, both inclusive. 
This statement does not include the business done in Great Britain and 
Ireland, that having been made a separate department under charge of 
Mr. J. Fisher Smith, reporting directly to the Home Office : 

Statement of Business of European Branch Office, H. S. Homans. 

Director for Europe. 



Year. 


Premiums. 


Annuity Considera- 
tions. 


Total. 


1876 


$162,390.04 


$211,909.74 


$374,299.78 


\^11 


201,864.04 


163,347.89 


365,211.93 


1878 


263,778.51 


350,146.23 


613,924.74 


1879 


35o,3'3.35 


516,803.84 


867,117.19 


1880 


424,670.05 


882,605.97 


1,307,276.02 


1881 


498,360.98 


1,216,187.65 


1,714,548.63 


1882 


533^553.74 


850,636.93 


1,384,190.67 


Total . . . 


$2,434,930.71 


$4,191,638.25 


$6,626,568.96 



Early in 1882 the Superintendent of Insurance called upon the 
stockholders of the Western New York Life Insurance Company, of 
Batavia, N. Y., to make good an impairment of the capital stock of the 
company, which had been doing no new business since August 21, 1879. 
As policy-holders were fully protected the stockholders declined to put 
any more money into the company, which was notified in November that 
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application would be made for the appointment of a receiver. In noting 
this action, the Associated Press reporter shortened the name of the com- 
pany at both ends, making it the "New York Life Insurance Company." 




The New-York Life Building, Paris. France. 

This report coming to the notice of Hon. Charles G. Fairman, Superin- 
tendent of Insurance, he at once addressed the following letter to the 
Vice-President of the Company : 
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Albany, Nov. i6, 1882. 

The assets of the New- York Life Insurance Company, as shown by its last 
report to this Department, arc $47,044,269.28, and its liabilities are $37,259,351.37, 
leaving a surplus of $9,784,917.91. 

I do not hesitate to say that, in my judgment, it is one of the soundest and most 
reliable life companies in the world. The report prejudicial to its reputation arose en- 
tirely from a thoughtless and ignorant confounding of names on the part of some person 
sending a telegraph dispatch to the Associated Press. The dispatch referred to the 
Western New York Life, located at Batavia, N. Y. It seems just and fair under the 
circumstances, that this statement should be voluntarily and promptly made by this 
Department. Charles G. Fairman, SuperinUndent. 

Attorney- General Russell added the following comment: "I concur 
entirely in the foregoing, and no proceedings against the New-York 
Life Insurance Company have been commenced by me or even con- 
templated or suggested to me." 

The Company's annual report for December 31, 1882, showed another 
remarkable increase in new business — the business for 1882 being nearly 
double that of 1 880. It also showed $36,000 in contested claims, a ratio 
of one and eight-tenths per cent, of the total death-claims of the pre- 
ceding year; the resisted claims of all companies doing business in the 
State were $577,854, a ratio of two and one-half per cent, of the total. 
As two of these claims against the New-York Life have become famous 
in insurance annals, a statement of the facts is here given as published in 
1883, in reply to attacks upon the Company: 

To the Agents of the New-York Life Insurance Company. 

Gentkmen: The report of the Company for the year ending 31st December, 1882, 
covers four claims, amounting to $36,000, which technically ^ under the form of returns 
made to the Insurance Department, arc classed as ** contested." As invidious com- 
parisons have been made against the Company, and as these comparisons will doubtless 
be continued, the facts as to these four cases are given you herein, that you may be 
ready to meet any attacks on account of them. 

r. Wisncr Murray, of Goshen, Orange County, N. Y., was insured by this Com- 
pany on 13th June, 1872, in the amount of $5,000, and on 23d June, 1874, in the 
amount of $1,000 additional — both policies being in favor of his wife. Both policies 
provided that in case of Murray's death in or in consequence of the violation of law, the 
insurance should not be binding on the Company, that being a risk against which the 
Company does not insure. On 13th July, 1876, Murray, then a man thirty-three years 
of age, went with his younger brother, Spencer Murray, to the Erie Railway Station at 
Goshen, armed with a revolver and with a rawhide tucked inside his coat, to await the 
arrival of the train from New York upon which Mr. R. H. Berdell, with whom he was 
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s in the habit of coming every afternoon. It was Mr. Berdell's custom, 
when arriving, to pass through the station house to his carriage at the rear platform. 
On the afternoon in question, Berdel!, who was a gray-haired man of sixty to seventy 
years of age, alighted from the train, and started, as usual, to go through the station 
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Holland. 



house. About the middle of the room he found the two young Murrays standing in 
such position that he had to pass between them. As he attempted to do so, Spencer 
Murray, the younger brother, grasped both his arms from behind, put his knee in his 
back forcing him backward, and Wisner Murray, the insured, drawing his rawhide, 
rained a shower of blows on the upturned face of (he old man, filling his eyes and cover- 
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ing his clothing with blood and dangerously wounding him. Berdell had a pistol in his 
pocket, and as his arms were pulled toward it he drew it, and pointing it in the direction 
of Wisner Murray, fired, killing him. As soon as the smoke cleared away, Berdell was 
apprehended and held to await the coroner's inquest, and his numerous enemies in 
Orange County, with a very capable and powerful backing of legal talent, endeavored 
to have it so conducted that Berdell should be declared responsible for the death. They 
failed, and Berdell was at once set at liberty ; and in spite of the efforts of these enemies, 
no Grand Jury has ever ventured to find any indictment against him. Under these cir- 
cumstances, when claim was made for the insurance, the Company declined to recog- 
nize it, but offered, as a courtesy, to return an amount exceeding the total premiums 
paid, with interest, upon surrender of the policies. This was refused, and upon the trial 
the evidence showed that the time that elapsed between the first blow struck and the 
shot was not thirty seconds, and that at the time Berdell fired he was still being held, 
could not stand erect, and could not take any aim. On this evidence the jury found 
that the killing was the natural and immediate consequence of the malicious, wanton, 
cowardly, unlawful and murderous attack by Murray, a young man in the prime of life, 
upon an old man, and that by his own act he had voided the policies. 

2. Walton Dwight, of Binghampton, N. Y., was insured by the Company on 
26th Aug., 1878, in the amount of $10,000, premiums payable quarterly. Fourteen 
days after the policy was issued, and before the first quarterly premium had been re- 
ceived by the Company, it was learned that Dwight had misrepresented his physical 
history in his application. As no risk would have been taken on his life if the facts had 
been stated in his application, the return of the policy for cancellation was accordingly 
demanded. Dwight refused to surrender it and the Company's counsel was instructed 
to institute proceedings in Equity for its recovery, but the Court was not in session, and 
before it met Dwight was reported dead. Suit has been brought under the policy, but 
has not yet come to trial. At the outset, the Company offered to submit the case to any 
competent judge mutually agreed upon, and abide by his decision, but the offer was not 
accepted. This case is somewhat widely known from the facts that Dwight, at the time 
the Company's policy was issued, took out insurance amounting to some $250,000 in 
some twenty-one companies; that the premiums were all payable quarterly; that he 
was without means to pay the second quarterly premiums ; that he was reported dead 
on the 15th November, 1878, a few days before these second quarterly premiums became 
due ; that the circumstances attending his reported death were such that it is charged 
that he either committed suicide or is still living, and that in either case the entire 
transaction was a deliberate conspiracy to defraud the insurance companies ; that with 
few exceptions the companies interested refused to pay the insurance ; that suits have 
been instituted against all of them, and that none have come to trial, although it is over 
four years since Dwight was reported dead. It is hardly necessary to say that the ques- 
tion of suicide does not concern the Nkw-York. Life, and that if there had been no 
other question the Company would have promptly paid the claim. The claim is resisted 
upon the ground that the policy was never properly in force, having been issued upon 
misrepresentations, and no premium having ever been received by the Company, 

3. John W. Hillmon, of Lawrence, Kansas, was insured by the New- YORK LiFE 
under two policies, on 30th November and loth December, 1878, each in the amount 
of $5,000, premiums payable semi-annually. About the same time he took out $5,000 
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in the Connecticut Mutual Life, and $10,000 in the Mutual Life of New York. On 27th 
March, 1879, he was reported as having been accidentally shot dead, in Southern 
Kansas, by his partner, one J. H. Brown, while on their way to locate a cattle ranche. 
Simultaneously with the report of his death came a report that he was not dead, that 
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another body had been substituted for his, and that the affair was a conspiracy to de- 
fraud thi; insurance companies. An inquest had been held at Medicine Lodge, Kansas, 
near the place of reported death, a verdict given, upon ihc evidence of his partner, of 
accidental death by shouting, and the supposed remains buried, but they were disinterred 
and brought to Lawrence, Kansas, where a second inquest was held. From the evi- 
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dcnce presented at this inquest, and from other information, including a confession made 
by the man Brown but subsequently retracted, the companies interested were satisfied 
that Hillmon and others conspired to defraud the three companies ; that the man whose 
remains were claimed to be Hillmon's was one F. A. Walters, of Fort Madison, Iowa, 
who had been murdered for that purpose, and that Hillmon was still living. A trial of 
the crjie, with all the evidence that could be brought by the claimant, failed to establish 
any claim, the jury disagreeing, and the presiding judge so plainly evincing his belief, 
upon the evidence, that Hillmon was not dead, that the claimant declines another trial 
before him upon the ground that he has prejudged the case. It therefore remains upon 
the docket awaiting further action on the part of the plaintiff. 

4. C. S. Alford, of St Louis, Mo., was insured by the Company on 22d Decem- 
ber, 1877, in the amount of $10,000. He died on 2$th September, 1880. The proofs 
of death show that he died from diabetes, and that he had been treated for that disease 
before his application to the Company. That application stated he had never had 
kidney or any other serious disease ; that he had never been sick, and had no family 
physician. Enquiry as to this disagreement elicited the facts that on the sanu day he 
applied to the New- York Life, he also made application to the Penn Mutual Life In- 
surance Company for insurance ; that in his application to that company he acknowl- 
edged having had diabetes and having been treated for that disease. As this Company 
would not have insured Mr. Alford if his application had stated the facts, it offered to 
return the premiums paid, with interest, upon surrender of the policy for cancellation, 
and this offer not having been accepted, and suit having been brought, the Company 
declines to pay the claim until its liability has been judicially determined. 

Attention is called to the fact that when a claim is once disallowed it appears as 
resisted in every report thereafter until settled, and, consequently, as the same claims 
appear over and over again, the Company is unjustly credited with these claims as 
newly-contested every year they appear. Thus the Murray claim has been in every re- 
port for six years, the Dwight claim for four years, the Hillmon claim for three years, 
leaving the Alford claim of $10,000 as the only new claim resisted in 1882, while the 
Company's report shows $36,000 in claims resisted. As a matter of fact, during the 
five years cndinj^^ 31st December, 1882, it has disallowed claims amounting to $72,500, 
and so fair have been the reasons assigned therefor that not one of them has been de- 
cided against the Company, while during that time it has paid nearly nine millions of 
dollars ($8,957,746.52) in death-claims, without question. 

The Dwight case was in the courts, under a test suit brought against 
the Germania Life Insurance Company, until 1887, when the New York 
Court of Appeals decided in favor of the company.* The Hillmon 
case has been tried four times. On the first two trials the jury disagreed. 
On the third, a death in the Walters' family prevented the introduction of 
testimony respecting F. A. Walters; a letter of his, offered in evidence by 
the Company, was ruled out, and the verdict was for the plaintiff. The 



* Col. Walton Dwight has been seen in Chicago recently, according to the statement of Thomas 
Grannin. a commercial traveler. Grannin says that he knew Dwight well before his alleged death 
November 15, 1878, and cannot be mistaken.— T^^ Weckiv Underv^riter, August fo, iSgs- 
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Supreme Court of the State overruled this decision and ordered a fourth 
trial — in which the jury disagreed again. This case was examined by the 
Insurance Officials of seven States, in 1894, and six of them pronounced 
it a fraud ; the seventh declined to approve it. 




The New-Yokk Life Building, v^i^m 



The marked success of the Tontine plan, as shown by the set- 

tiement of matured Tontines in 1882, made the plan and the 

Company objects of attack both in the Legislature and in the courts. 
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Resolutions calling for an investigation of the companies doing a Tontine 
business were introduced in both houses at Albany early in 1883, ^^d the 
information asked for was significant. The companies were to report all 
the details of their Tontine business, including a list of all Tontine policies 
issued, with the names of the insured, etc. It was openly charged that 
the resolution was drawn by a New York lawyer, who was thus fishing 
for clients among holders of lapsed policies. The resolutions never got 
further than the committee stage, because the Insurance Committee of the 
Assembly demanded that some one should give a reason why they should 
be adopted. They invited the advocates of the resolution and represent- 
atives of the companies to appear before them, but none of the former 
responded. The Committee therefore reported that no grievance had 
been shown calling for action on the part of the Legislature. 

The attacks in the courts were made to compel the return of pre- 
miums and for damages where policies had been allowed to lapse, on the 
ground that the Company had not carried out in good faith the plan as 
set forth in the prospectus. Two suits were brought under different poli- 
cies by the same attorney — one in the Supreme Court of Brooklyn, and 
one in the Court of Common Pleas of New York. In the Brooklyn case* 
the court overruled the demurrer of the Company that the plaintiff, not 
having completed his part of the contract, had no cause of action, and this 
judgment was affirmed by the General Term in February, 1883, and the 
case sent to trial. Upon the trial, in January, 1885, the Company's 
books were produced, and Mr. Rufus W. Weeks, then mathematician of 
the Company, testified as to the method in which the Tontine accounts 
were kept. The judge thereupon dismissed the complaint with costs, 
stating that it was clear from the evidence and the books that the Com- 
pany had complied with its contract in every particular. In the New 
York casef the demurrer of the Company was sustained, and the decision 
of the General Term affirmed the judgment of the lower court. The case 
was taken to the Court of Appeals, where the judgment was affirmed in 



* Simons z/j. New-York Life Ins. Co. 
t Bogardus z'j. New-York Life Ins. Co. 
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January, 1886. When the decision of the General Term of the Supreme 
Court was made, in February, 1883, sending the case to trial, the oppo- 
nents of the Tontine plan seem to have carefully laid their plans in ad- 
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The New-York Life Building. Budapest. HuNCARy. 
vance to have the report of the case appear in the newspapers as if it had 
already been tried on its merits and the averments of the complaint proved 
true. These reports, with flaming head-lines and misleading comments, 
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were reprinted in circular form and scattered far and wide. In order to 
give them the odor of respectability, some of them concluded by com- 
mending the policies of the Mutual Life Insurance Company, but that 
company promptly and indignantly disavowed their authorship. From the 
manner in which the attacks in court were coupled with the resolutions 
introduced in the Legislature, the public were justified in believing that 
they had a common origin.* A third casef was brought in the Court of 
Common Pleas of New York by a policy-holder who had completed his 
payment of premiums and was dissatisfied with the result of his policy ; 
an accounting was demanded showing how the amount apportioned to 
his policy had been arrived at. Although the Company makes no secret 
of the method by which surplus is apportioned to Tontine policies, and 
has published a full account of it, yet to do this in detail, with every 
policy-holder who demanded it, would involve a va.st amount of labor to 
no purpose. This case was first tried before a judge, without a jury, and 
decided in favor of the plaintiff. The General Term reversed this de- 
cision, and the Court of Appeals affirmed the decision of the General 
Term. It was held that, in the absence of any evidence of a want of 
equity, the plaintiff was not entitled to an accounting. It is difficult to 
see how great corporations could do business at all if any other theory 
prevailed. A railroad, or a bank, or a telegraph or telephone company, 
could not permit its records to be ransacked and its apportionments of 
surplus to be questioned by every dissatisfied stockholder, without annoy- 
ance that would speedily prove intolerable. The Trustees of a purely 
mutual life company have ever}^ inducement to be fair and to make as 
large dividends as possible, and at the same time provide for the un- 
doubted solvency of the company. 

At the meeting of the Trustees held on May 9, 1883, the Officers 
represented that by reason of the decline in interest rates capitalists were 



•The inevitable trouble in regard to Tontine life insurance has arrived, and the victims are ap- 
pealing to the Legislature to investigate the system, and the Supreme Court has been called upon to 
see that justice be done to the victims. — Anonymous Circular. 

tUhlmantJ. New-York Life. 
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becoming interested in Life Insurance as an investment, and that a 
sufficient number of large risks could probably be obtained to give a 
satisfactory average ; also that a careful review of the total re-insurance 
effected by the Company from organization showed that it would have 
been perfectly safe in carrying its own risks ; it was thereupon voted to 
increase the limit of risk upon a single life from fifty, to seventy-five, 
thousand dollars. 

In August, 1883, Dr. Charles Wright, the senior Medical Director of 
the Company, who had been in failing health for some months, was given 
a leave of absence for six months. . He at once sailed for Europe, but the 
voyage only aggravated his condition, and he died of Bright's Disease on 
September second, a day or two after landing in London. Dr. Wright 
had been connected with the Company for over twenty years; since 
January i, 1866, he had been a member of the Medical Board; and 
since the death of Dr. Bogert, in 1877, he had been the Chief Medical 
Director. He was also elected a Trustee during the same year. He was 
a man of good professional ability, of great energy and industry, and had 
a natural aptitude for the duties connected with his office. At the meet- 
ing of the Trustees held on September eleventh, resolutions were adopted 
expressive of the loss sustained by the Board and the Company. 

The great age of President Franklin and the rapidly- increasing bus- 
iness of the Company made necessary during this year an increase in 
the executive staff, and the Finance Committee, to whom the subject was 
referred in November, reported on December twelfth, recommending that 
the office of Second Vice-President be created, and nominating Dr. Henry 
Tuck for the position. The recommendation was adopted, and Dr. Tuck 
was elected. 

The death-claims paid in 1883, for the second year in the Company's 
history, exceeded two million dollars within twelve months. Among the 
six hundred and odd claims there were many that illustrated in a striking 
manner the value of Life Insurance to the family and to the estate of 
the insured ; two cases will suffice as examples ; the account of the first 
is taken from the ** News- Letter*' for August, 1883: 
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During the month of April an acquaintance entered the office of the Editor of the 
"News- Letter" bearing a letter from a lady whose husband's name appears in the list 
of death-claims paid in April. The letter said that she was greatly in need of the in- 
surance on her husband's life, as, among other heavy expenses, she would be obliged to 
pay two hundred dollars for a lot to bury him in — for the want of which he was then 
lying in the cemetery vault. Would her correspondent kindly see if anything could 
be done to expedite the payment of the policy? Upon investigation, it was found that 
the delay was caused by the failure of the family physician to complete and return to 
the Company proofs of death. Fortunately, these proofs arrived on the following day, 
and on the day after the check went to the widow. 

The other claim was that under the policies of Colonel Verling K. 
Hart, of Wyoming, the full significance of which did not transpire until 
several years later, when a member of the family wrote Mr. C. W. Moore, 
the Company's Manager at Detroit, through whom the insurance was 
originally effected, that the money paid on the New-York Life's policies 
saved an estate which afterward proved to be worth over a million dollars. 
The Company had now been settling matured Tontine policies 
for two years, with larger cash results than those attained by any 
other company on policies running through the same period of time, and 
with such other options in settlement as made its Tontines — to a large 
class of people — the most desirable policies issued. Although, as has 
been shown, the aggregate forfeitures under this plan were but little more 
than under the ordinary plan, owing to the greater persistency of holders 
of Tontine policies, yet there was opportunity for cases of individual 
hardship such as the general spirit and scope of Life Insurance seeks to 
mitigate or prevent. As the Tontine method of deferring dividends and 
compounding surplus and the options in settlement at the end of Tontine 
periods included the substance of the plan, it was now determined to issue 
a Limited-Tontine Policy with the same non-forfeiture conditions as 
policies on the non-Tontine plan. This policy was announced with the 
beginning of the year 1884.* 



* What people /'i/rwdr/ happen, rather than what actually will happen, often properly determines 
their action, and the number of persons who have been deterred from taking Tontine policies from 
fear of forfeiture has probably been far greater than the number who have forfeited their policies from 
inability to pay the premiums. This caution is so entirely praiseworthy that, to meet the wishes of the 
large class who desire Tontine Benefits without the risk of forfeiting their policies, the Nkw-York Life 
announces that it will begin, with 1884, the issue of a Non-forfeiting Limited-Tontine Policy. This 
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The correspondent of the ** Spectator," writing from Albany under 
date of January 14, 1884, said: **The Insurance Committees of both 
houses are more favorable to the important interest of insurance than 
usual. • • • They will be more likely to treat insurance, both life 
and fire, as one of the legitimate lines of business, rather than an interest 
to be preyed upon." Under date of February eleventh the same writer 
reported the introduction in the Senate of resolutions requiring the New- 
YoRK Life to report to the Committee on Insurance the investments 
made by the Company since January i, 1874, the amount of real estate 
owned, and the amount of judgments held for deficiencies, together with 
all details of persons, places, fees, etc., in connection therewith, and au- 
thorizing the Committee, if deemed proper, to examine the Company.* 
Under date of February twenty-fifth he wrote : ** Senator Coggeshall on 
Thursday last introduced the annual resolution calling upon the Equitable 
and New-York Life companies for a particular detailed statement 
about Tontine policies, covering the entire period during which each com- 
pany has issued such policies. As the resolution was being read, one of 
the senators turned to his colleague, and said: *Do you hear the bell 
tinkle ?*t The Senate, by a decisive vote, referred the resolution to the 
Insurance Committee as the best mode summarily to dispose of it." No 
action was taken on either of these subjects ; reference is made to them 
here to show the hostility to which the Company and the Tontine plan 
were subjected. 

The death of Mr. William Barton, a member of the Board of Trus- 
tees, on September i, 1884, calls for something more than formal notice. 
Mr. Barton had been a Trustee since 1849, was chairman of the commit- 
tee which superintended the erection of the Company's present building, 
and for over twenty-one years was chairman of the Finance Committee. 

policy has the ordinary Tontine Options and Benefits, and is non-forfeiting according to the terms and 
conditions specified in the policy, which are the same as those of policies not Tontine. — Extract from 
Circular, January /, 1884, 

* It will be remembered the Company was examined by the Insurance Department in 1877. 

t One of the fads of the day was a small bell in the shape of a chestnut worn on the watch chain, 
to be rung when a threadbare story was told. 
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To him was due much of the skill and success with which the Company's 
funds were handled during the Civil War and the trying times subse- 
quent thereto. He was a gentleman of the old school, who felt the im- 
portance of his trusteeship, and labored unremittingly to discharge the 
duties growing out of so sacred a trust. On one occasion, a would-be 
borrower made to him a proposition which to Mr. Barton's mind seemed 
like an attempt to bribe him ; although nearly eighty years of age, he 
was with difficulty restrained from committing a personal assault upon 
the offender. 

In December of this year the Officers represented to the Trustees 
that the experience of the New-York Life and of other companies fully 
demonstrated that insurances upon individual lives to the amount of one 
hundred thousand dollars were not only desirable as average risks, but 
that as a class such policies were more likely to be continued to the end 
of their respective terms than policies for smaller amounts. It was there- 
fore voted to increase the limit of risk upon a single life to one hundred 
thousand dollars. 

Among the death-claims paid in 1884 were thirty-one policies that 
had been in force over thirty years, and sixty-seven policies that had been 
in force less than one year. The premiums, less dividends, on the older 
policies were $64,176, and the amount paid under them was $91,157. 
A case, illustrating several points, was thus described in the Company's 
publications of the time: 

In 1866 a gentleman, then forty-nine years of age, insured in the Company for 
$20,000 on the Ten-payment Life plan — a plan, observe, upon which a man can soon 
pay up his policy. Two years later he took $15,000 additional with the Company, on 
the same plan. In 1871 he took paid-up policies for both, his paid-up insurance being 
about $15,000, upon which he has since received annual dividends. During the past 
year he died. One week after his death the Company received notice thereof, and with 
the notice came an order from the widow, duly executed, empowering and directing the 
Company to pay over to the Tax Collector of the city wherein she lived over six thousand 
dollars^ his receipt therefor to be a full discharge in that amount of the Company's 
obligations to her under her husband's policies. Tax bills were inclosed, showing that 
the amount was due upon four pieces of real estate, the assessed value of which was 
nearly four hundred thousand dollars, and that the property was to be sold for taxes 
within four days. The Company was asked to give to the Tax Collector such assurance 
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of the validity of the claim as would secure the withdrawal of the property from sale. 
This the Company was able to do, and a few days later formal proofs of death were 
presented, the taxes were paid, and the balance paid to the widow. 

The year 1885 ^^^ destined to see the controversy between the 
iOOu. Tontine, and non-Tontine, plans revived in another form, and to 
draw into the discussion the managers of the leading companies and 
the Legislatures of two great States. The President of the Connecticut 
Mutual Life Insurance Company, in his annual report for 1884, published 
in the New York "Tribune" of March 22, 1885, assailed the plan with 
great bitterness, denouncing Tontine policies as *' gambling" contracts. 
Life Insurance was declared to have but **a single function — the distribu- 
tion among the heads of families of the loss incurred by each family in the 
death of its head." These strictures were replied to by the officers of the 
New-York Life, of the Equitable and of the Mutual, the latter com- 
pany having begun in 1884 the issue of a five-year distribution policy, 
with essentially the same features as the non- forfeiting Tontines. As the 
Vicar of Wakefield said of his discussion with his neighbor : " It was man- 
aged with proper spirit on both sides. He asserted that I was heterodox; 
I retorted the charge; he replied; and I rejoined." In neither case could 
the personal element be eliminated. Tontine insurance in its various 
forms had been before the public for fifteen years ; the companies practic- 
ing it w^ere the growing companies ; the results of maturing classes, while 
not showing as large results as had been predicted, were yet better than 
on any other plan; and — most important of all — people would take Ton- 
tine policies when they would not insure at all on the ordinary plan, and 
would keep Tontine policies in force when other policies would be 
dropped.* For the president of a company that had not only fallen hope- 
lessly short of the results attained by its competitors, but also of its own 



•It was charged that large amounts of Tontine insurance were written chiefly in order that it 
might lapse ; but if this were true, the plan miscarried. The new insurance paid for in the Xew-York 
Life from 1872 to 1883. both inclusive, was $274,706,944 (not all of which was Tontine), and the lapses 
from 1873 to 1884, both inclusive, were $86,367,524. a ratio of 31.4 per cent. During the same period 
the paid-for issues of the Connecticut Mutual were $142,001,775, and the lapses were $54,877,295, a ratio 
of 38.6 per cent. 

15 
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previous record, — to bring a railing accusation against Tontine policies at 
this late day, seemed too much like an afterthought to solace failure. 

The specific charge that the old form of Tontine policy was a gam- 
bling contract, had been expressly dissented from by the Supreme Court, 
in the Simons case already noted;* while the larger proportion of lapses 
under the ordinary plan and the larger aniount of death-claims paid under 
the Tontine plan, showed the greater public benefits under the latter. 
The ** single function" theory of Life Insurance was only an assumption, 
made to preclude the legitimacy of the benefits which the Tontine plan 
provided for policy-holders who survived certain periods. This theory 
would exclude all endowment policies — which the Connecticut Mutual 
had issued for many years — and was inconsistent with any cash surrender 
values on life policies, although a guarantee of such values had been in- 
troduced into the Connecticut Mutual's policies for the first time in the 
year the New- York Life's Tontines began to mature (1882). Although 
President Green has renewed the assault upon all forms of long dividend- 
period policies in several of his annual reports since 1885, ^^^ impression 
made upon the public mind and upon the progress of this plan of insur- 
ance seems to have been practically ;///. Nearly all the life companies, 
except those organized under the laws of Massachusetts, now issue policies 
on this plan, and the companies adopting it do about eighty per cent, of 
the total business. 

The philippic of the Connecticut Mutual's President in 1885 had, 
however, one result which he probably did not anticipate or desire, and 
for which he should not be held responsible. The New York Legislature 
being then in session, resolutions were introduced in the Assembly, March 
twenty-fifth, citing the statements made by President Green in the ** Tri- 
bune," and providing for a Special Committee to ascertain the nature of 
the Tontine plan and to report what legislation, if any, was necessary in 
relation thereto. The Committee on Insurance was entirely ignored, and 



•It was clainu'd by the counsel for the appellant, on the argument, that tliis insurance contract 
was a gambling contract. * * * We cannot assent to this view. — Judge J. O. Dykman, re Simons 
vs. Neu^-York Life. 
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a proposition to refer the matter to Superintendent McCall, of the Insur- 
ance Department, was voted down. The resolutions were passed and the 
Committee was ordered to report within ten days. They came to New 
York, called a few witnesses, and at the expiration of ten days asked the 
Assembly for an extension of time. The appointment of the Committee 
had been characterized from the first, by correspondents of the leading 
newspapers of the State who were on the spot, as '*a strike of the lobby," 
**a raid of the black horse cavalry," and **an alliance of the thieves and 
the noodles." It was found that one of its members and the "expert 
actuary" employed by it were agents of the Connecticut Mutual. The 
Tontine companies showed no fear of the investigation and no disposition 
to purchase immunity from it. The Assembly, which had been deaf to 
appeals to reason and propriety, was apparently susceptible to the keener 
shafts of ridicule, and the Committee's request for an extension of time 
was refused. Their report was published in full — evidently as paid mat- 
ter — in the New York "Tribune" of May twenty-sixth. It was chiefly 
an effort to justify the Committee's appointment, and closed with a recom- 
mendation that the law of 1879, providing for a surrender value for life 
insurance policies, after the payment of three annual premiums, should be 
so amended as to prohibit all companies from issuing policies that did not 
provide for a surrender value. No action was taken on the recommenda- 
tion. The non-forfeiting Tontines, already adopted by the companies, 
made such legislation unnecessary, and this form soon after came to be 
issued exclusively. 

An Investigating Committee was appointed by the Ohio Senate, 
on April 15, 1885, instigated, according to the preamble to the resolu- 
tions adopted, by complaints in Ohio against ** the unjust plans and 
methods of the Tontine insurance business as conducted by such compa- 
nies foreign to Ohio," and by the "startling exposures recently made by 
the leading journals of this and other States of such plans and methods." 
The Insurance Commissioner of the State was made a member of the 
Committee, and Mr. Sheppard Homans, of New York, was appointed 
special assistant. This Committee made a thorough investigation of the 
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plans and methods of all life companies doing business in Ohio on the 
Tontine plan, and were given every facility by the companies for forming 
an intelligent opinion as to its actual working and results. Their report 
— embracing the testimony taken and the Committee's conclusions — was 
made in August, 1885. "Every person in favor of, or opposed to, the 
Tontine plan, of whom knowledge was furnished the Committee, was ex- 
amined, and whatever information was obtained in this direction will be 
found in the record." Comments upon the evidence by the three sena- 
tors, and a resume of the same by Superintendent Reinmund and Actuary 
Homans, follow the testimony. The senators refused to condemn Tontine 
or semi-Tontine insurance, saying that insurance officials equally consci- 
entious and competent differed on this point, and that it was a question 
for individuals, rather than the public, to determine. They expressed the 
opinion that the alleged misapplication of surplus Tontine funds had 
caused much of the controversy,* but declared that " no evidence was 
furnished the Committee of corrupt diversion of funds, or intentional 
covering up of anything of interest either to the policy-holder or the 

public." t 

The following extracts from the conclusions of Messrs. Reinmund and 

Homans, cover the essential points in dispute : 

(i) As regards the charge that Tontine insurance is a gambling scheme. — Gam- 
bling, as usually understood, is a scheme by which one gets something for nothing — 
where no valuable consideration is given by the winner to the loser — where the gain to 
one is precisely oflfset by the loss to the other — and where the gain or loss depends, not 
on the will or power of either party, but rather upon mere chance or skill. It is usually 
condemned as a vice, as subversive of public morals, as wicked and unlawful. Nothing 
in the evidence obtained by the Committee shows, or even tends to show, that such 
grave charges can justly be brought against Tontine life insurance. On the contrar)', 
the evidence clearly proves that Tontine companies derive solid advantages from Tontine 
contracts, and can safely promise, and in fact do give, great and solid benefits to Tontine 

•These allegations were made chiefly by anonymous circulars, and l)y sensational newspapers at 
the instigation of others than policy-holders. The Nf.w-York Liff:, in reply to a question on this point, 
made tlie following answer in writing: " We liave, with gn;at expenditure of labor, examined the 
papers in connection with tlie List thonsjmi TovW'wiO. settlements, and find, \w fificen cases, expressions 
of disappointment with thtr results. In ov\y four oi those cases is any charge made of bad faith. In 
none of them have legal proceedings been brought against the Company." — Report, page 65. 

t Report, page 202. 
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policy-holders. Statistics abundantly prove, for instance, that when applicants for in- 
surance deliberately elect to pay larger premiums than are absolutely necessary, as 
Tontine policy-holders do when they elect to forbear the usual yearly dividends, they 
thereby give evidence, unconsciously perhaps, or by instinct, that they expect to live to 
enjoy the benefits promised in case of long life — in other words, they give evidence of 
superior vitality, which is more reliable in determining the value of the risk than the 
most skillful medical examination. It is clearly proven that the rates of mortality, and 
also the rates of lapses, or discontinuances, are far less among Tontine than among 
non-Tontine policy-holders. These constitute the solid advantages of Tontine contracts, 
and the companies can give, and in fact do give, in return ample and compensating 
advantages in the way of larger dividends, or surplus, and larger surrender values than 
can be safely promised or given under ordinary policies. 

(2) As regards the charge that Tontine contracts tend to deprive families of the 
protection which they would otherwise have obtaified under ordinary policies, — The 
whole testimony obtained by the committee disproves this charge. The rates of discon- 
tinuances, except in the first two or three years when the conditions of the two contracts 
are similar, are far less among Tontine than among non-Tontine policies, and this is 
easily accounted for. The penalty in case of lapse, and the reward in case of persistence, 
are both greater. The definite promise to pay a large sum in cash at the end of the 
Tontine period, as surplus and guaranteed surrender value, furnishes a substantial 
collateral, available, if necessary', to borrow money to pay premiums, and would thus 
enable a Tontine policy-holder to keep up his insurance when an ordinary policy-holder 
would be compelled to lapse, or to accept (as a semi-Tontine policy-holder might also 
do) a small paid-up insurance. Human nature is so weak that it often neglects duties 
which are for our own interest or benefit, unless there is a penalty for the non-perform- 
ance, or a reward for the performance of the same. 

(3) As regards the charge that expenses are greater in Tontine companies, — Here, 
again, the evidence and statistical information disproves the charge. The heaviest ex- 
penses are generally those incurred at the time the policy is issued, and the greater the 
volume of new business the greater the apparent expenses. The Tontine companies 
issued seventy-four per cent, of the new insurances in 1884, but their expenses are 
actually smaller than those of the non-Tontine companies when compared to new busi- 
ness, or to insurances in force when properly classified. 

(4) As regards the methods of keeping accounts, and the proper application of the 
funds. — No evidence of wrong-doing has been oflfcrcd to the Committee, or that the 
funds properly belonging to Tontine policy-holders are not managed \\\\\\ fidelity and 
integrity, and are not held intact for the benefit of the proper beneficiaries. In fact, no 
charge or complaints of this nature have been made, or are known to the Committee as 
having been made against any company. In conclusion, the evidence obtained by the 
Committee demonstrates that the Tontine system of life insurance is lawful ; that while 
the penalties enacted in case of discontinuance are greater than upon ordinary policies, 
the advantages in case of continuance are also greater. These penalties differ in degree, 
not in kind, and hence the term ** gambling" is no more applicable to Tontine than to 
non-Tontine insurance, and in fact is applicable to neither. The fulfillment of the Ton- 
tine contract is encouraged rather than discouraged by these penalties, and the greater 
benefits given on these contracts. 
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Ten Years of Rapid Growth, 231 

In October, 1885, the Company began the issue of a Five- Year Divi- 
dend Policy. This was practically a non-forfeiting Tontine policy with 
successive Tontine periods of five years each. It contained, however, new 
privileges. After two years there were no restrictions as to residence and 
travel, and none with respect to occupation except military and naval ser- 
vice in time of war, the manufacture of explosives, dueling and violation 
of law. In case of death after two years while engaged in the occupa- 
tions prohibited, the reserve value of the policies was to be paid. A mort- 
uary-dividend, or premium-return of one-half of all premiums paid dur- 
ing the five-year period in which death should occur, was paid with the 
policy. At the end of each five years the regular Tontine options were 
allowed in settlement or continuance of the policy. The cash surrender 
value consisted of the full reserve and surplus, except at the end of the 
first period, when it was the surplus and eighty per cent, of the reserve. 
The guarantee of immediate payment of death-claims was first inserted in 
this policy, although that had been the custom of the Company under other 
policies for several years. The Premium-Return feature of the Five-Year 
Dividend Policy proved very attractive, and has since been added to the 
Company's policies issued for longer dividend periods, and the amount of 
the return made either one-half or all of the premiums paid, taken at the 
tabular annual rates. Under the larger guarantee the policy-holder dying 
within a dividend period of ten, fifteen, or twenty years, receives his in- 
surance for the use of his money, the face amount of the policy, plus 
the annual premiums paid, being paid at his death. 

There came a day in October, 1885, when the "good, gray head 
which all men knew," was seen no more at the office of the New-York 
Life Insurance Company; — Morris Franklin, President of the Com- 
pany for over thirty-seven years, was dead. The announcement was 
made to the Trustees by Mr. Beers, at a special meeting held October 
twenty-seventh, in substantially the following words: 

With a feeling of sadness it becomes my duty as Vice-President and Actuary of 
the Company to make official announcement of what is already known to each member 
of the Board; — Morris Franklin, our venerable and honored President, died at his home 
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in Flushing on the twenty-second instant. This event suggests a review of Mr. Frank- 
lin's connection with the Company, which has been so long, so pleasant to his associates, 
so full of honor to himself, and of growth and prosperity to the New- York Life. 

In all his life previous to his acceptance of the Presidency of this Company, in 
1848, Mr. Franklin belonged to a past generation. He was born not far from this spot, 
when the business portion of the city was below Wall Street. He grew up as a con- 
temporary of the founders of the older business houses of the metropolis. His early 
teacher, Goold Brown, and his kinsman, Lindley Murray, were authors of school-books 
which have been authorities for two generations of youth. Admitted to the bar soon 
after attaining his majority, he was a member, and for two years President, of the Board 
of Aldermen of this city, when such positions were sought by leading citizens, and when 
only such were considered competent to fill them. He was a member of the old Volun- 
teer Fire Department, was for many years foreman of a company, and as such served 
with distinction at the great fire of 1835. He was four terms a member of the State 
Legislature, serving in both houses, before the anti-slavery agitation began. 

Having thus given his early life largely to the service of his native city and State, 
and having thereby gained valuable experience and the confidence of his fellow men, he 
became, in 1848, the President of this Company. It had already had two Presidents 
within less than four years, but only a limited business. It had issued in all less than 
four thousand policies, and had less than $165,000 in assets. Yet, considering the state 
of the business, this was a fairly creditable record. The theory of Life Insurance was 
new and crude ; its methods were for the most part yet to be wrought out ; prejudice 
was to be overcome and confidence inspired. It is not to be wondered at that progress 
was slow ; it is honor enough that the Company survived this experimental period, and 
slowly grew in elements of strength and permanence. In spite of all hindrances, in 
1855 it passed the one million dollar mark in accumulated assets — of which about 
$400,000 was in premium notes. 

My own connection with the Company began in 185 1, first as accountant and 
then as mathematician and cashier. While occupying these positions, I always found 
Mr. Franklin a most appreciative and considerate chief executive. I was made Act- 
uary in 1864, and Vice-President and Actuary in 1868; and, with Mr. Franklin's 
hearty concurrence, the active management of the Company was from the latter date 
largely committed to my hands, while he, already past his three-score years, devoted 
himself more particularly to office and supervisory work. But with this partial retire- 
ment from the more active duties of the Presidency, Mr. Franklin did not abate any- 
thing of his interest in the work and prosperity of the Company, and for seventeen 
years we have been harmonious co-laborers in making the New-York Life Insurance 
Company what it is to-day. This relation was maintained until the last; and, as many 
of you can bear witness, it was never disturbed or marred by the infirmities of disposition 
which age so often brings. To the last Mr. Franklin was the same genial, kindly man, 
interested in the success of the Company, appreciative of the work, and considerate of 
the feelings and happiness, of his associates. He lived beyond the time allotted to most 
men, and, with nothing wanting to his happiness, either in official or private life, he at 
last laid down life's burdens as cheerfully as he had borne them. After a life full of 
labors and full of honor, at the ripe age of eighty-four years, he has entered into rest. 

Resolutions expressive of the high esteem in which Mr. Franklin was 
held by his associates were adopted. 
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There was no doubt as to who should succeed Mr. Franklin. Mr. 
Beers had long been recognized as the inspiring force in the Company's 
management, and his election to the Presidency was by the unanimous 
vote of the Trustees present. The subject of the election of a Vice- 
President and Actuary was referred to a special Committee consisting of 
Messrs. Welch, Appleton and Booth, who were to report at the next 
meeting. Dr. Tuck was made Actuary, pro tern. On November elev- 
enth the Committee reported, recommending that the office of Vice- 
President and that of Actuary be made distinct, and nominating Dr. 
Henry Tuck as Vice-President, and he was so elected. Mr. Rufus W. 
Weeks, the mathematician of the Company, was recommended by the 
Committee for Actuary, and was duly elected. In the matter of Second 
Vice-President the Committee, through its Chairman, Mr. Welch, asked 
for more time, whereupon Mr. Booth said that without the knowledge 
or consent of the Chairman of the Committee, he presented the name of 
Mr. Welch. The ballot was taken, and Mr. Welch was declared elected. 
I\ January, 1886, the Company began the issue of a Nonforfeit- 
ing-Tontine Limited- Endowment Policy which presented several 
new features. It was payable as an endowment in either ten, fifteen or 
twenty years, the amount of the endowment for each thousand dollars' 
insurance being three hundred dollars on a ten-year endowment, four 
hundred dollars on a fifteen-year endowment, and five hundred dollars 
on a twenty-year endowment. It served the purposes of an endow- 
ment policy, in providing a definite sum to those who survived certain 
periods, at much lower premium rates than the full endowment policy. 
It also gave more insurance for the same premium paid than the regular 
endowment, and thus obviated the objection sometimes made to the 
latter — that during the last years of such a policy there is very little 
insurance under it, the funds for its payment having been nearly all 
contributed by the policy-holder. The dividend periods of this policy 
corresponded with its endowment periods. The Premium- Return feature, 
first introduced in connection with the Five-Year Dividend Policy, in 
1885, was incorporated in the new contract in two forms, and provided 
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for the return either of half or all the premiums paid, in case of death 
while the policy was in force. The non- forfeiture provisions were new, 
and provided that, in case of lapse after three years* premiums had been 
paid, the legal reserve on the policy would, on request within six months, 
be applied to extend the insurance for its full amount for as long a time 
(within the endowment period) as such value would carry it, according to 
the Company's single premium rates for temporary insurance; and if 
such value were more than sufficient to continue the insurance to the end 
of the endowment period, such excess would be applied to the purchase 
of a pure endowment, payable at the end of the period if the insured were 
then living. This was the first introduction of the feature of extended 
insurance into the Company's policies. ^ fac- simile of the first Non for- 
feiting- Tontine Limited-Endowment Policy is given following this page. 

While the Tontine discussion was going on, in 1885, Superintendent 
McCall, of the New York Insurance Department, without making any ado 
about it, directed the Actuary of the Department, Mr. John S. Patterson, 
to make an examination of the Tontine accounts of the New-York Life 
and Equitable. This was done, and Mr. Patterson's report was made 
early in 1886. Regarding the methods of the companies in keeping their 
accounts, Mr. Patterson said : 

Practical accuracy is undoubtedly secured by these methods, and absolute accuracy 
is as nearly secured as is feasible in the calculation of large accounts of a complicated 
kind, and as is considered practicable in the apportionment of surplus on either ordinary 
or Tontine policies. 

On other points raised in the discussion, Mr. Patterson said : 

I am at a loss to see how any extraordinary or improper expenditures could be 
charged against the Tontine funds, with any greater safety to the officer so wrongly 
charging them, than if charged to the general fund of the company. 

The introduction of the semi, or non-forfeiting, Tontine does away with that which, 
in the minds of some, is another (if not chief) ground of complaint: though the actual 
cases of hardship chargeable to the absolute forfeiture of the old style, full Tontine pol- 
icies, are surprisingly small. 

As to the charge that these policy contracts are gambling ones, it is, I think, 
hardly worth serious consideration. See decision of the General Term New York Su- 
preme Court, second department, lately handed down.* 



* Quoted on page 226. 
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On April 16, 1886, President Beers reached his sixtieth birthday. 
In order to celebrate it in the manner that would please him best, the 
general agents passed the word around, about ten days before, that as 
many applications for insurance as possible should be procured for pre- 
sentation at the Home Office on that day. The day came, and with it 
applications for insurance to the amount of over three million dollars. It 
was specially significant of the growth of the Company's business that a 
similar effort on the part of the agency staff three years before had pro- 
duced applications to the amount of but little over one and one-half mill- 
ions. But the time was coming when even the larger achievement would 
be similarly surpassed by the Company's agency force under the inspira- 
tion of new methods and a better policy contract. 

With the increasing age and business of the Company, its list of pol- 
icies maturing by death presented remarkable illustrations of the value 
of insurance either for a short time or a long time. In 1886, for example, 
policies were paid upon the lives of sixty-one persons who died within 
less than one year after insuring, and twenty-four policies were paid that 
had been in force over thirty years. The distribution through the year 
of the deaths under the first class, no less than the fact that so many died 
so soon after passing a careful medical examination, illustrates how deeply 
seated is the law of mortality. Eleven of the sixty-one lived less than 
three months, thirty-two less than six months, and forty-nine less than 
nine months, after their policies were issued. Compared with the number 
of new policies in force, the mortality rate was about five per thousand, 
showing no lack of care in selection. The largest insurance on a single 
life was fifty thousand dollars, and the insured, Mr. Robert F. Hurlburt, of 
Minneapolis, Minn., with two friends, was drowned in Lake Minnetonka, 
during a severe storm. The twenty-four policies in force over thirty 
years were upon the lives of twenty- two persons. The total premiums, 
less dividends, were $37,010.28, and the total return was $55,927.22. The 
total cash dividends used in reduction of premiums were $20,895.24. 

Among other notable claims paid in 1886 were those upon the lives 
of ex-President Arthur, John B. Gough, Senator John F. Miller, of Cali- 
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fornia, ex-Senator George W. Morrill, of Vermont, Dr. John P. Gray, 
Medical Superintendent of the Utica Insane Asylum, Hon. Edwin G. 
Halbert, the Company's General Manager for Minnesota and Dakota, 
and George W. Perkins, General Manager for Ohio. President Arthur's 
insurance was taken in April, 1863, on the Ten-Payment Life plan, and the 
policy then issued was exchanged for a paid-up policy in favor of his wife, 
in February, 1875.* His wife's death occurred prior to his own, and the 
policy was paid to his two children, one of whom was still a minor. Mr. 
Gough's policy was taken in December, 1865, in favor of his wife, and was 
on the Ten-Payment Life plan.f At that time Mr. Gough was lecturing 
five nights in a week from October to May, at from fifty, to two hundred 
and fifty, dollars per night — a valuable life, surely, and one that ought to 
have been insured. Mr. Gough's place of birth is given in his application 
as Sandgate, England, and his occupation as "lecturer"; then follow the 
statements that he was forty-nine years of age, married, and "temperate 
for the last twenty years." Every one who has heard Mr. Gough's affect- 
ing description of his early struggles with the appetite for drink will 
appreciate in some degree how much those six words meant to him, and 
will feel more fully the force of the closing words of his last lecture, de- 
livered the night before his death: — "Young men, keep your record 
clean ! " 

In the deaths of Messrs. Halbert and Perkins the Company suffered 
not only an ordinary money loss, but the loss of two valuable general 
managers. Mr. Halbert was a member of the New York Legislature in 
1 88 1, from the Hinghamton district, and entered the service of the New- 
YORK Life in 1885. On April 14, 1886, Benton County, Minnesota, 
was swept by a cyclone that completely destroyed the village of Sauk 




From President Arthur's Application. 



From Mr. Gough's Application, 
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Rapids, and did great damage at St. Cloud and Rice's Station. About 
sixty persons were killed, over one hundred wounded, and several hun- 
dred thousand dollars' worth of property was destroyed. Mr. Halbert 
had gone to Sauk Rapids on business with Mr. Edgar Hull, President 
of the German- American National Bank of St. Cloud, and they were 
walking along the street together when the cyclone reached the town. 
Both were killed. Mr. Hull had made application for a policy that day 
and was to have been examined on the day following. Mr. Perkins first 
entered the service of the Company in 1872, having previously been 
Superintendent of the first Reform School in Chicago. He was asso- 
ciated for several years with Mr. O. P. Curran, under the firm name 
Curran & Perkins, Managers of the Northwestern Branch of the Com- 
pany, with head-quarters at Chicago. Mr. Perkins was afterward made 
Assistant-Superintendent of Agencies, and spent most of his time in the 
field ; later still, he was made Manager of the Ohio Agency, with head- 
quarters at Cleveland, and he held this position at the time of his death. 
He was succeeded as Manager for Ohio by his son, George W. Perkins, 
now Third Vice-President of the Company. Upon the latter's election to 
his present position Hon. John A. Finch, formerly Chairman of Insur- 
ance Commission of the State of Indiana, sent a message of congratula- 
tion, saying he knew not which to congratulate most — the son of such a 
father or the father of such a son. 

Early in 1887 the Company made preparations to erect office 
100/. buildings in Kansas City, Omaha, St. Paul, and Montreal. The 
ground for the first three was purchased in December, 1886, and for the 
latter in February, 1887. All the buildings were begun in 1887 and 
completed in 1889. The Kansas City Building is situated at the corner 
of Ninth and Wall Streets and covers a lot 120 x 160 feet; the property, 
together with four other lots and buildings adjoining, since acquired, stands 
on the Company's books at a valuation of $1,535,000. The Omaha Build- 
ing is situated at the corner of Farnam and Seventeenth Streets and covers 
a lot 132 feet square ; it stands on the Company's books at a valuation of 
$950,000. The St. Paul Building is situated at the corner of Sixth and 
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Minnesota Streets and is loo feet square, with additional lots considerably 
larger; the whole property stands on the Company's books at a valua- 
tion of $725,000. The Montreal Building is situated at the comer of 




Place d"Armes and St. James Street and covers a lot 72 x 116 feet; it 
stands on the Company's books at a valuation of $475,000. The latter 
is eight stories in height : all the others are ten stories ; all are solidly 
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built of the very best material, and are fire-proof. Lots were purchased 
in Minneapolis in July, 1888, and a similar building erected there in 
1888-1890; this property comprises a ten-story office building 99 x 150 
and an additional lot 99 x 180 feet, and stands on the Company's books 




at a valuation of $925,000. These valuations were placed upon 
properties by a committee of the Insurance Officers of seven States di 
the examination made of the Company's condition and securities, ii 
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Reference has already been made to Chapter 534, Laws of 1880, im- 
posing a tax of " one per cent, upon the gross amount of premiums, 
interest and other income received by life companies during the year 




from persons residinjj in this State, or frum investments represented by or 
based upon property situated in this State." In February, 1887, Comp- 
troller Chapin sent a communication to the Legislature stating that reports 
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were received under the law in 1 880 from fifteen companies ; that several 
of tlie reports were made under formal protest, accompanied by a refusal 
to pay the tax, on the ground of the unconstitutionaUty of the law. Less 
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than six thousand dollars had been received, and a part of this had been 
returned by previous Comptrollers who, being convinced that the law was 
not valid because it did not state the object to which the tax should be 
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applied, had made no attempt to enforce it. The clause in the Constitu- 
tion to which reference was had certainly seemed plain and positive ; but 
a decision of the Court of Appeals, affirming the constitutionality of the 
collateral inheritance law. where the same question was raised and the 




THt NEW-YOBK LJFE BUlLDlNt 

same clause relied upon, left no doubt as to the construction that would 
be placed upon the insurance tax law. The clause in the Constitution 
Und the decision of the Court, were as follows : 
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Every law which imposes, continues, or revives a tax shall distinctly state the tax 
and the object to which it is to be applied, and it shall not be sufficient to refer to any 
other law to fix such tax or object. — ConstituHofty Act 3, Section 20. 

We do not think that the policy embodied in the section had any reference to 
special taxes, and which may be collected in a variety of ways under general laws, such 
as auction duties, excise duties, taxes on business or particular trades, avocations or 
special classes of property. — Court of Appeals ^ State vs. Mary McPherson. 

The Comptroller recommended that a special Act be passed remitting 
the taxes for the years 1880 to 1883 upon the payment of those for the 
years 1884 to 1886; taxes thereafter to be paid annually as imposed by 
the law. Three bills were introduced — one to carry out the suggestions 
of the Comptroller, one to collect the taxes as recommended and to repeal 
the law, and one to remit the taxes and repeal the law. The latter was 
passed June 25, 1887. While the subject was in Committee, Hon. John 
A. McCall, ex-Superintendent of the Insurance Department, who had 
become Comptroller of the Equitable Life Assurance Society, addressed 
the Committee in favor of the law as passed. Referring to the authority 
exercised over the companies by the State with respect to investments, 
and to the requirements imposed as to the earning power of investments 
in order to secure solvency, Mr. McCall said : 

Wisely or not, the State has curtailed the kind of securities that the companies 
of this State could invest in, in a way that has interfered with their operations when com- 
pared with the liberal actions of other States. Until lately, without regard to where the 
premium receipts came from, this State has required the money to be invested within its 
borders or in the States adjoining. When you consider that the policies issued to residents 
of New York arc not one-fifth of the total policies in force, it will be conceded that in 
competition with companies of other States they have been placed at a disadvantage. 
The Chinese wall that was erected around them has been quoted time and time again 
by the agents of foreign companies as an example of the selfish use by Eastern people 
of Western money, and by authority and direction of New York*s Legislature. It has 
resulted generally in the taxation of the receipts in each State, and then when we get 
them here and convert them into securities, as compelled by law, you tax them again. 

Not only that, but to-day you tax the capital and interest and dividends of the cor- 
porations and institutions that issue the securities in which we find rest for our money, 
and by this Act you tax us for receiving said earnings, which the moment they were de- 
cLared were taxed to the respective corporations by another enactment. So it is true 
of the premiums. You say, in order to pay your claims you must set aside a sum from 
your premiums and add to it every year from the same source, so that when the time 
arrives for the payment of the claim — and nothing is surer than death except New York 
taxes — you will have in hand the sum due. But in order to keep this amount safe and 
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unimpaired in your hands, we will enact — paradoxical reasoning — to take away one per 
cent, of the sum each year until the claim matures, and then if you do not hold, which, 
of course, you cannot, the full one hundred per cent, at maturity, we will take away^^?//r 
life for the consequence of our act. 

During this year the first of the Company's Fifteen-Year Tontines 
matured. The results were proportionally larger than under policies run- 
ning through shorter periods, and gave a correspondingly greater impetus 
to the business of the Company. From the time the Company's Tontines 
began to mature, agents found in the results and options under them the 
most convincing arguments for level premium insurance, as opposed to 
insurance on the co-operative, or assessment, plan. The latter plan had 
done this, at least, for the average man — it had taught him that protection, 
the promise of money in case of death, was worth something and cost 
something to the man who lived. That point being conceded, it was easy 
to show that, deducting a fair price for this protection from the annual 
premium charged by the New-York Life, the cash value of its maturing 
Tontines was equal to the balance of the premiums paid, increased at a 
high rate of interest. The Tontine plan was seen, therefore, to do two 
things, and to do them well, namely, it kept men insured, and so pro- 
tected the families of those who died; and it saved and returned, with 
large interest, the investment portion of the premiums. 

The value of the Premium-Return feature, first introduced in 1885. 
was illustrated during this year in the payment of thirty-four policies 
which became death-claims. Eighteen of these were written with guar- 
antee of a return of one-half, and sixteen with guarantee of all, premiums 
paid in addition to the face of the policy in case of death during a speci- 
fied period. The total amount of premiums paid on these policies was 
$14,517.57, the total amount of the policies was $204,737, and the total 
premium-return was $11,472.33, making a total to beneficiaries there- 
under of $216,209.33. 

Among the policies paid as death-claims during 1887, were four upon 
the life of Mr. J. B. Cornell, of New York, aggregating $46,144.61 ; two 
on the life of Mr. Seymour L. Husted, of Brooklyn, aggregating $15,- 
435-37 *• ^rid one, for $5,000, upon the life of Professor Spencer F. Baird, 
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Secretary of the Smithsonian Institution at Washington. Mr. Husted's 
policies were for $5,000 each and were taken, one at age fifty-seven and 
the other at age sixty. Additions to these policies by dividends in re- 
version were over fifty per cent, of the original insurance, and they 
returned $15,435.37 at a cash cost of $7,788.35. Another claim, upon 
the life of a man unknown to fame was thus described in the " Burlington 
(Vt.) Free Press" of April 20, 1887: 

The **Frce Press" contains a card from the attorneys of Mrs. Jane Allen, of Bur- 
lington, widow of Noah Allen, acknowledging the prompt payment of a $10,000 policy, 
on the life of Mr. Allen, by the New-York Life. Mr. Allen was at one time a leading 
merchant of Burlington, and reputed to be worth $50,000 or $75,000. In the days of 
his prosperity, some twenty years or more ago, he effected an insurance upon his life, 
as already indicated. Misfortunes came upon him in a body, and his estate was swept 
away, all except this. His creditors pressed him hard, and squeezed him most unmerci- 
fully for the amount laid away in the policy, but it was not surrendered. The policy 
alone has survived the wreck, and it is the staff upon which the widow now leans. 

The attorneys of Mrs. Allen, in acknowledging payment of the policy, 
said: "We are requested by Mrs. Allen, the beneficiary of the policy, to 
express to you her sincere appreciation of the prompt adjustment of her 
claim, and we are happy to add the assurance of our own admiration of 
the generous treatment which Mrs. Allen has received from your Com- 
pany in its waiver of certain apparent errors in the application which 
would have materially reduced the amount coming to her if the Company 
had insisted upon its legal rights.'* 

At the meeting of the Board of Trustees held on October 12, 1887, 
the President called attention to a letter, copies of which had been 
placed in their hands by the cashier of the Company, which contained 
serious charges against the management of the Company and against 
the President personally. He asked that an investigation be made. 
After a full discussion, on motion of Mr. Strong, a committee of five 
Trustees, of which Mr. Potts was Chairman, was appointed to nominate 
a special Investigating Committee. The Committee, as reported later, 
consisted of Messrs. Wm. L. Strong, Benj. H. Bristow,* John Clafiin, 



* Mr. Bristow was unable to serve on the Committee, owing to important engagements, but ap- 
proved its findings, and upon his motion all papers connected therewith were placed in tiie personal 
custody of the President. 
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Richard Muser, John N. Stearns, and C. C. Baldwin. This Committee 
reported in February, 1888; and, while virtually admitting ** slight short- 
comings,'* they exonerated the Officers from any bad faith or fraudulent 
dealing, and commended their ability, zeal and disinterestedness.* The 
conclusions of the Committee were submitted to the cashier, who there- 
upon addressed a letter to the Chairman, saying that he should leave the 



•Your Committee, after careful investigation of the affairs of this Company by every means in 
their power, have satisfied themselves that the Officers of the Company have honestly endeavored to 
administer the affairs of the Company with a single eye to the good of the Company. No instance has 
been brought to our attention where any pecuniary advantage of a i>ersonal kind has been brought 
home to the Officers in any act on their part. 

Your Committee, therefore, without hesitation, report that there is no evidence whatever of bad 
faith or fraudulent dealing on the part of the Officers, but, on the contrary, there is evidence of the 
utmost good faith and zeal on their part for the welfare of the interests committed to their charge. The 
success or failure of a company must be judged not by isolated transactions, but by the whole course 
of the business of the company, and when we remember that under the present management the increase 
of the business is almost without parallel, while its assets have steadily increased and its surplus has 
been maintained and increased, and when we remember that the Company has passed through very 
severe financial crises without serious loss, we feel that it would be most ungracious in the Tnistees of 
this Company to set over against these merits any slight shortcomings which, in the judgment of 
your Committee or of individual members of the Committee, may have from time to time been com- 
mitted. 

We consider ourselves exceedingly fortunate in the character, ability, zeal, and disinterestedness 
of the present Officers, and we think that no company can point to a better record than ours in its 
business management. It is the opinion of this Committee that this Company has been managed with 
marked ability and integrity, and throughout the close investigation which we have made, every detail, 
so far as we are able to judge from the examination of every record and paper which we saw 
fit to call for, and with which the Officers willingly furnished us, has tended in every instance firmly to 
establish our former belief and confidence in the Company as to its stability, character, and respon- 
sibility. 

Having so thoroughly satisfied ourselves regarding the able management of the Company and 
the excellence and value of its assets, we regret that we cannot go further and ourselves estimate the 
amount of reserve for insurance obligations which ought to be counted as a liability. This, it is 
evident, can be done only by an expert in actuarial calculations. 

We have not the .slightest reason to doubt the accuracy of the calculations of the Actuary of this 
Company. On the contrary, we are fully convinced that his figures are correct, but it seems to us the 
present time is especially opportune for an examination of the insurance accounts by an expert not con- 
nected with the Company, to the end that the investigation of your Committee may be so supplemented 
and completed that a full t-xliibit of this Company's affairs will have been made by persons in no wise 
obligated to the Officers of this Company. 

We suggested to Mr. Banta that we thought it desirable that the Insurance Department of this 
State should be asked to make a careful and exhaustive computation of the liabilities of this Company. 
Mr. Banta replied to the effect that the Insurance Department of this State might not make a fair 
examination, and that the Insurance Department of Massachusetts could alone be relied upon for 
accuracy. 

It is evidently impracticable for this Company, a corporation of the State of New York, to call 
upon the State of Massachusetts for assistance in determining its liabilities, but (Mr. Banta not adduc- 
ing any sufficient reason for his doubts as to the reliability of the Albany officials) we would suggest the 
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issue in the hands of the Trustees, and should abide by their action in 
good faith.* 

In January, 1888, the Company announced an "Insurance Bond 
1000. ^j^j^ Guaranteed Interest," which contained desirable invest- 
ment features. These bonds were paid up by either fifteen or twenty 
annual instalments, and after all payments were completed bore interest 
on their cash cost (taken at the tabular annual rate) at the rate of four per 
cent, per annum during the life-time of the bondholder, the face value 
being payable at his death. In case of death during the instalment-pay- 
ing period, the face of the bond was paid immediately ; and in case the 
instalments paid at death, together with compound interest at four per 
cent, per annum, exceeded the face of the bond, such excess was to be 
paid with the claim, as a mortuary-dividend. A non- forfeiture clause 
provided that in case of discontinuance after three annual instalments 
had been paid, a paid-up bond would be given for as many fifteenths or 
twentieths of the original bond as there had been annual instalments paid. 



advisability of the Insurance Department of this State making a complete and exhaustive estimate on a 
four per cent, basis of all reserves which ought to be counted as liabilities by this Company. 

Finally, your Committee express their gratification that these charges have brought about this 
investigation, the result of which has strengthened in the minds of your Committee the confidence which 
we have heretofore felt in the management and in the good faith and ability of the Officers. 

W. L. Strong. Richard MCser. 

John Claflin. C. C. Baldwin. 

John N. Stearns, 

The Committee's report was accepted and unanimously adopted by the Board of Trustees. 
The President stated that a valuation of all policy liabilities was being made by the Albany officials, 
and that he hoped to be able to present it to the Board when submitting the annual report. This 
was afterward duly submitted to the Board of Trustees. 

*i44 St. Jame.s Place, Brooklyn, N. Y., Jan. 31, 1888. 
William L. Strong, Esq. 

Dear Sir : I have consulted with my counsel, the Hon. D. H. Chamberlain, in reference to my 
interview with you and Mr. Welch on Saturday last, and have received from him a letter, copy of which 
I enclose. You will see that he admits the force of the considerations you presented to me that a public 
scrutiny of these affairs, no matter in what conclusion it might terminate, would be fraught with peril to 
the Company, to individual policy-holders, and possibly to other interests which might be involved, and 
that he advises me that I am absolved from any duty to further prosecute this investigation. 

I beg to say, therefore, that I shall leave the issue of this matter to the Board of Trustees, and 
shall abide in good faith by such action as they may deem their responsibility calls upon them to take. 

Yours respectfully, 

Theo. M. Banta. 
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Surplus was accumulated during the instalment-paying period, and cash 
and annuity options were provided at the end of the period, in lieu of the 
interest-bearing bond, if preferred. During the instalment-paying period, 
the restrictions were the same as under the Free Tontine Policy noticed 
below ; after the bond was paid for, there were no restrictions whatever. 

In March, 1888, the Company began the issue of a ** Non-forfeiting 
Free Tontine Policy " which was distinguished from the Non-forfeiting 
Limited Tontine by a slightly higher premium rate, and by greater free- 
dom of action on the part of the insured with respect to occupation, 
residence and travel. After two years no restrictions were placed upon 
policy-holders except as to dueling, violations of law and service in war, 
in which cases, if death occurred, the reserve value of the policy was to 
be paid. 

During the year the Company paid two claims for over one hundred 
thousand dollars each — one on the life of Royal M. Pulsifer, of Boston, 
for $102,794, and one on the life of David Hostetter, of Pittsburg, Pa., 
the well-known manufacturer of patent medicines. Mr. Pulsifer was for 
many years the publisher of the Boston "Herald," and at the time of his 
death was insured in fourteen companies, for an aggregate of over two 
hundred thousand dollars. He held four policies of twenty-five thousand 
dollars each in the New-York Life, to which additions had been made 
by dividends. In acknowledging receipt of payment the executors of 
Mr. Pulsifer wrote the Company's Boston Manager : ** You were the 
first representative of the numerous companies in which he was interested 
to call on us as to the settlement of the claim, and everything that could 
have been done by the Company or yourself to facilitate matters, has been 
done." Dr. Hostetter's policies were among the first written by the Com- 
pany with premium-return, and he had paid the Company $52,648 in 
premiums on two policies of $50,000 each. The policies and return- 
premiums amounted to $126,324. Dr. Hostetter, besides being one of 
the earliest and mo.st successful manufacturers of patent medicines, was 
largely interested in railroads and in natural gas companies. He died 
from the effect of an operation for calculus. 
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Other claims paid to which unusual interest attaches were those of 
Hon. Daniel Manning, ex-Secretary of the Treasury, Mr. John Ogilvie, of 
Montreal, and Mr. Edward B. Paul, of Boston. Mr. Manning is on record 
as commending life insurance as an investment, and his practice was con- 
sistent therewith. He held three policies in the Company at the time 
of his death, the first having been taken in 1863, the second in 1868, and 
the third in 1877. Mr. Ogilvie was one of the best-known millers and 
grain dealers in Canada and was a brother of Senator Ogilvie. Mr. 
Ogilvie held four policies in the Company at the time of his death, 
amounting to $52,418.80, two of which, being taken when American cur- 
rency was at a discount, both premiums and policies were made payable 
in gold. This was a case in which the Company profited by the extreme 
caution of the policy-holder. The policy of Mr. Paul was taken eighteen 
years before, in favor of a then infant daughter, and would have matured 
as a Tontine in two years more. Evidently it was intended as an invest- 
ment for the child, to mature when she reached womanhood. Living or 
dying, it was sure to provide for her. It was paid to her guardian in De- 
cember, 1888. 

Among the matured Tontine policies settled in 1888 was one on the 
life of Hon. William F. Parrett, Circuit Judge of the First Judicial Dis- 
trict of Indiana. Judge Parrett not only expressed his entire sati.sfaction 
with the results of his policy, but added the following commendation of 
the Company's Tontine plan and policy contracts generally: **From past 
experience as a Judge and a member of the legal profession, I prefer your 
Company's policy contract and its valuable Tontine policy to any other." 
The annual report for 1888 was presented to the Trustees on 
100v7- February 14, 1889, and called forth many expressions of com- 
mendation for the ability with which the Company was managed. In 
replying to these expressions the President .spoke of the fierce and in- 
creasing competition in the life insurance business, referring to the great 
advance in commi.ssions, and to the excessive rebates given the insured 
by agents, and advising that he be authorized to make the Company's 
policies incontestable. The Tru.stees thereupon adopted a resolution au- 
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thorizing the President to make all policies — issued and to be issued — 
incontestable, and to take such further measures as he should consider 
best from time to time to protect and advance the business of the Com- 
pany. An incontestable clause was inserted in the principal policies of 
the Company in June, and was in the following form : 

If this policy shall become a claim by death after having been in force two full 
years, the Company will not contest its payment on account of any incorrect statement 
in the application or in the accompanying declarations to the Medical Examiner (except 
in case of fraud), provided, however, that if the age of the insured is understated the 
amount of insurance payable shall be such proportion of the amount of the policy as the 
premium paid bears to the required premium at the true age. 

The practice of rebating a part of the first premium to the insured, 
already noticed by Mr. Beers in his annual report to the Trustees, had for 
some time been recognized by agents and managers alike as a great evil. 
Its effect was to increase the cost of business and to introduce inequality 
among the insured. The Life Underwriters Association of New York, at 
its annual meeting held in May, 1888, adopted a memorial to the com- 
panies, with a view to securing concerted action for the suppression of the 
practice. In pursuance thereof, a meeting was called of representatives of 
the various companies in July of that year, and a plan was formulated 
by which each company was to forbid the giving of rebates by its agents. 
Some of the companies, however, refused to sign the agreement, and the 
whole plan fell through. Meanwhile, efforts were made to secure the 
passage of a law forbidding the giving of rebates. Several bills were in- 
troduced, and one drafted by ex-Superintendent John A. McCall became 
a law on May 14, 1889. It provides that no life company doing business 
in the State shall make any discrimination between persons of the same 
class or expectation of life, either in the premium charged or in dividends 
or other advantages ; and that no life company or agent thereof shall pay 
or allow, or offer to pay or allow, as an inducement to any person to 
insure, any rebate of premium, or other special favor or advantage, not 
specified in the policy. Every agent is required to procure from the In- 
surance Department a certificate of authority to do business ; violation of 
the law is a misdemeanor ; and it is made the duty of the Superintendent 
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to revoke the certificate of any person convicted of its violation, and no 
certificate may be issued to the offender within the three years following 
his conviction. 

The month of June, 1889, was marked by one of the most appalling 
disasters that ever happened in this country. A dam on the North Fork 
of the Connemaugh River in western Pennsylvania overflowed and was 
washed away, and the flood of waters thus let loose swept down the nar- 
row valley carrying death and destruction in their path. Seven or eight 
villages were destroyed, involving a loss of millions of dollars' worth of 
property and of several thousand lives. The life insurance companies 
paid in all about three hundred thousand dollars, and subscribed liberally 
to the relief fund raised for the sufferers. The New-York Life had 
about seventy-five policy-holders in Johnstown and vicinity, fifteen of 
which, insuring $43,600.49, became claims by death. 

The local agent of the Company, Mr. John McDermott, had a narrow 
escape, saving his immediate family but losing fifteen relatives. Owing 
to the peculiar circumstances — whole families lost, papers lost, etc., — the 
Company sent a special agent* to the scene of the disaster, in order to 
facilitate the proving of claims under its policies. Six policies, amounting 
to $17,573, were paid on June twenty-sixth, and these were the first pol- 
icies paid in Johnstown. Other payments followed as soon as the loss 
papers could be completed. A policy for $1,000, upon the life of Mr. 
Charles A. Kies, was found three miles below Mr. Kies' residence in a 
heap of debris, covered with sand and badly water-stained. Both Mr. 
Kies and his wife were drowned, and the Company gave notice of its 
readiness to pay the policy to his legal representatives upon proof of right 
to inherit. Mr. Kies had been married but a short time and left no 
family ; the parents of both himself and wife were living, however, and 
the question arose whether he or his wife was drowned first — as the 
parents of the last to die would inherit under the policy. The Company 
paid the policy to the administrator, and it was understood that the 



* Mr. Charles Langmuir, now Agency Director for Europe. 
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parents of the couple agreed to share the proceeds. A representation of 
Mr. Kies' policy is given on page 252. Another of the Company's policy- 
holders, Mr. John Fenn, insured for $5,000, floated down stream on a 
house-top until another building struck him and knocked him into the 
water, from which he never rose. His wife, seven children and a servant 
girl, were imprisoned in their own house by the water and carried away. 
As the house rose and fell and swayed to and fro upon the current, one 
after another the inmates were all drowned, except Mrs. Fenn. Finally, 
the house was crushed and an opening made through which she escaped. 
Her husband's policy was all that remained of former prosperity. 

In June, 1889, the Company began the issue of a "Distribution 
Policy." This policy provided for the accumulation of surplus during 
periods of fifteen or twenty years, as elected by the applicant, as under 
the Tontine plan, and provided the usual Tontine options in settlement 
for policy-holders who survived and kept their policies in force. It 
differed from other policies of the Company in the following respects : 
(i) The premiums for the first two years were paid in one sum, when the 
policy was issued, and were considerably less than two annual premiums 
on the ordinary policy ; subsequent premiums were slightly higher than 
the annual premiums on the ordinary policy.* (2) Paid-up insurance was 
given after the payment of premiums for four years' insurance (three 
premiums) instead of after the payment of premiums for three years. 
(3) After the payment of premiums for a specified number of years,t the 
Company agreed to loan the policy-holder the amount of any subsequent 
premium during the distribution period, such loan to be used to keep the 
policy in force. (4) If death occurred during the period in which the 
premium-loan was available, a premium-return feature provided for the 
return of all premiums paid during that period ; thus, if the loan were 



* At age 40 the insured paid $49.70 per $1,000 in one sum for the first two years' insurance, and 
$35.60 per year thereafter. Under the Free Tontine Policy lie paid $32.20 each year, or $64.40 for the 
first two years. 

t Ten years on a 15-year policy, unless the insured was over age 60 at time of insuring; ten years 
on a 20-ypar policy, unless the insured was over age 45 ; at ages above 45 the number gradually in- 
creased to 15 at age 59. 
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availed of and death occurred, the return-premium would cancel the loan 
and leave the face amount of the policy intact for the insured's family or 
estate. • 

As this policy became the subject of fierce debate early in the fol- 
lowing year, particular attention is called to its advantages. The great 
bane of Life Insurance then was the rebating practice of agents, which 
resulted in immense amounts of insurance being allowed to lapse after 
being in force one year. This policy allowed and required payment for 
two years' insurance when issued, at a rate somewhat more than the 
term rate for two years and considerably less than the full annual rate.* 
The man who paid a single premium got two years' insurance at least, 
and having paid more than the first premium on an ordinary policy, was 
more likely to continue. The premium-loan feature enabled the insured 
to keep his policy in force when it might otherwise be impossible, and the 
premium-return feature paid the loan in case of death. This loan feature 
was entirely different from the old premium- note plan, which created a 
debt against the policy from its inception and made no provision for pay- 
ment of the debt except such as was afforded by annual dividends. The 
new feature was designed to be available in case of emergency after the 
insured had paid sufficient premiums to acquire a valuable equity in the 
policy. In such case, the policy-holder would not be at the trouble of 
assigning his policy to a creditor, nor be at the mercy of money-lenders. 
The loan was to be made by the Company at six per cent, interest, and 
to be a lien against the policy until paid. 

Early in the year the Company prepared and forwarded to the Paris 
Exposition certain exhibits showing the Company's business for the pre- 
ceding year, the total receipts and expenditures from organization, and 
the benefits under its Free Tontine Policy with Premium- Return. These 
were entered, together with pictures of the Company's buildings in the 
United States and Europe, in the Department of Social Economy, and 



*The annual premium for $1,000 on a Twenty- Year Term Policy, at age 40, is $21.08; the first 
premium, covering two years' insurance, on a Twenty- Year Distribution Policy for $1,000, taken at 
same age, is $49.70. See also note on page 253. 
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attracted much attention. Upon these exhibits the Company was awarded, 

on September 29, 1889, a Diploma and a Silver Medal. The correspondent 

of the ** Insurance Post," of London, said concerning the award: 

A Silver Medal has been awarded the Nkw-York Life, which it maybe proud of, 
considering that no company has won a Gold Medal in connection with insurances and 
annuities for the public, and that the committee of the four French Hie companies, 
which had the management of the section, and the Caza NazionaU di Associaswne^ of 
Milan, which is a semi-State accident insurance association, alone secured each a grand 
prize. Gold Medals, however, were awarded to certain native insurance companies in 
respect of pension and annuity schemes for their clerks, and to four of the officers of 
French companies who acted as **colIaborateurs," etc. 

Reduced facsimiles of the principal exhibits and the Diploma, and 
full size representations of the Medal, are given on the following pages. 

The Company paid in 1889 two losses for one hundred thousand 
dollars and upwards, one upon the life of Mr. E. P. Allis, of Milwaukee, 
and one upon the life of Mr. John H. Maginnis, of New Orleans. Mr. 
Allis was proprietor of the Reliance Iron Works, an establishment em- 
ploying about twelve hundred men and having an annual output valued 
at about three million dollars. He was a representative of the best type 
of American manufacturers, a man who had made his way in the world 
by virtue of talent and industry, whose shops were models of their kind, 
and who found his chief happiness in his home and family and in efforts 
to improve the condition of his workmen. An entire floor in one of the 
buildings was set apart for their use, as a dining-room, reading-room, and 
hall for social and literary meetings. Mr. Allis failed in business at one 
time, and ever after had a wholesome skepticism concerning the certainty 
of business ventures. He left an estate estimated at about two million 
dollars, with an indebtedness of about two hundred thousand. He carried 
in all $361,000 in life insurance, making his claim the largest ever paid in 
this country. He came of a long-lived family, but died at the age of 65 
from a gall-stone. Mr. Maginnis was President of the Maginnis Cotton 
Mill and of the Maginnis Oil and Soap Works, and was prominent in 
various social and commercial organizations. His first policy was taken 
in 1869 at the age of 24, and was for $10,000. He gradually added to 
this amount, until at his death he was insured for $127,464.10 — all but 
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$20,000 of which was in the New-Yukk Life. His death was due to a 
cause that no family record, good habits, or healthful surroundings could 
insure against; — during a violent storm, he was struck by lightning and 
instantly killed. 

Several losses for smaller amounts invite comment. Professor C. H. 
McCay, of Baltimore, was a writer upon actuarial subjects before the 
New-York Life was organized. He was insured in the Company in 
1853, at which time he was Professor of Mathematics and Astronomy in 




the University of Georgia. He was at one time Actuary of the Southern 
Mutual Life Insurance Company. He was a contributor to insurance, 
and scientific, journals until the close of his life. His policy in the New- 
VoKK Life was for $10,000, and was in force over thirty-five years. The 
cash dividends paid were equal to over one-third of the whole premiums, 
and $384 was added to the policy in reversion, John F. Hartranft, of 
Pennsylvania, who was insured in the Company for $10,000, had been 
Colonel, Brigadier- General, Major-General. Auditor and Governor, hold- 
ing each of the last two offices during two terms. He distinguished 
himself on many battle fields during the Civil War, and received a medal 
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from Congress for distinguished bravery ; but. after passing through 
so many dangers unscathed, he died, at the age of 58, of Bright*s 
Disease. Another man, unknown to fame, deserves mention here be- 
cause of the peculiar circumstances under which his policy w-as paid. 
Under date of April 17, 1889, Mr. J. J. Pierce, Administrator of the estate 
of Mr. John T. Gardner, wrote from Wilmington, Del., to Mr. C. A. Wray, 
State Agent, as follows : ** I desire to thank you and the Company for 
your kindness and unusual haste in the payment of this claim, the proofs 
of death being in the New York office of the Company but twenty-eight 
hours before I received the check. I stated to you that, if I did not re- 
ceive the money within two days it would cause a loss to the estate, as 
there were payments to be made within that time. You and the Com- 
pany have complied with my request, and, in addition to the benefits of 
the life insurance, the estate is saved this loss by your promptness, which 
certainly has my heartiest commendation." 

Early in the year the Company suffered the loss by death of its Eu- 
ropean Manager, Mr. H. S. Homans, who died in Paris, January 12, 1889, 
of cerebral congestion, after an illness of only a few hours. Mr. Homans 
came of a distinguished family, his grandfather, Benjamin Homans, having 
acted as Assistant Secretary of the Navy under Presidents Madison,* 
Monroe, and Adams, and his father was a distinguished naval officer. 
The following extract from "Galigani's Messenger" of January 15, 1889, 
indicates the esteem in which Mr. Homans was held in Europe : 

H. .S. Homans was specially gifted with the faculty of organization, and when, in 
1870, the Xkw-York Life decided upon the extension of its business to Europe, he was 
intrusted with the execution of this project. No better choice could have been made. 
We cannot now recall the manifold difficulties which confronted the enterprise in its 
earlier stages ; suffice it to say they were formidable enough to dismay any ordinary 
pioneer, and that, on more than one occasion, even the staunchest believers in Mr. 
Homans advised him to desist. His energy, however, was indomitable, and now, after 
a lapse of twenty years — a short space of time for so arduous an undertaking — the 
New-York Life is recognized by every government of Europe as the foremost repre- 
sentative of American assurance, and. what is still better, has by its competition and its 



** Washington was ca|)tur(*d and tlu* public buiklings burned by the British, AujG:ust 24. 1814, and 
early in that day Mr. Hon\ans sent two wagon loads of public documents up the Potomac on a canal 
boat and hid them in the woods. See Philadelphia " Ledger," August 5, 1895. 
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better methods contributed greatly to the general progress of life assurance on the con- 
tinent. Mr. Homans was the main factor in this good work, and the high distinctions 
conferred upon him by four European governments, attest that his merits were not 
allowed to remain unrecognized.* 

The annual report for 1889 was presented to the Board of Trustees 
on February 18, 1890. Mr. William H. Appleton, Chairman, presented 
the report of the Finance Committee, calling attention to the fact that 
the last year had been marked by greater advances than those of any 
previous year in the Company's history, and that the assets exceeded 
one hundred million dollars. The report was, in part, as follows : 

It is with feelings of no ordinary satisfaction that the Finance Committee reports 
to the Board to-day at its Forty-fifth Annual Meeting, that the assets of the New-York 
LiFK Insurance Company now exceed $104,000,000. In announcing this gratifying 
fact, we desire to lay particular emphasis upon the further fact that the Company has 
already paid to policy-holders over $129,000,000. We emphasize this second fact be- 
cause it is easy to accumulate money if you do not pay it out. But in the history of the 
New-York Life Insurance Company its benefits to policy-holders have gone hand- 
in-hand, nay, have kept in advance of its accumulations for their security and future 
benefit. It is interesting to look over the history of the accumulation of this vast fund. 
By reference to the figures of the Company it is found that there has been an increase 
in every year of its history, the smallest increase being in the first year, $17,496, while 
the largest increase was in the last year, $11,573,414. In the second year the total 
amount paid policy-holders was less than $7,000; during the last year over $12,000,000 
were paid to policy-holders. It required eleven years to accumulate the first million 
dollars; during the last year the accumulations were over eleven million dollars, showing 
an increase one hundred and twenty-one times the average of the first eleven years. 

We beg leave also to refer briefly to the investment record of the Company, be- 
cause, when a company has one hundred million dollars in its keeping, it ought to be 
able to show that it is worthy of the trust. A reference to the books of the Company- 
shows that the net amount of gains already realized in the profit and loss account is over 
$700,000; while the present market value of securities over cost value on the Company's 
books is $4,000,000. Certainly this is a remarkable record, running over a period 
during which the country has passed through several commercial crises — through two 
wars — and in which Life Insurance has grown from practically nothing to be one of the 
greatest financial institutions of the country. 

The total receipts of the Company from interest, rents, and profits on investments 
have been over $52,000,000, exceeding death losses by over $2,000,000, and exceeding 
total expenses of all kinds, including taxes, by over $8,000,000. 



^Mr. Homans was Ofiicer of the Legion of Honor of France, Chevalier of the Crown of Italy, 
Commander of the Order of Isabella the Catholic, and Chevalier of the Order of Christ of Portugal,— 
which distinctions were conferred upon him for services in the cause of Life Insurance. 
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The total dividends paid by the Company have been over $37,000,000; and the 
total surphis accumulated for dividends is now over $15,000,000, making a total of over 
$$2,000,000 saved to policy-holders from the table rates. This is an average of about 
twenty-five per cent, on all premiums received for insurance; and twenty-five per cent, 
is about the present average of surplus gained each year in proportion to the insurance 
premiums received. 

It seemed fitting that this report, which shows the assets of the Company to have 
passed the one hundred million dollar mark, should be introduced by this resutue of the 
Company's history. It is a history of which every one now connected with the Com- 
pany and its management may well be proud, and it reflects the greatest credit upon all 
who have been instrumental in bringing about so grand a consummation. 

Turning to the report which is presented to the Board to-day, and comparing it with 
that of last year, which we thought at the time was the greatest report ever presented, 
we find that the figures for 1889 show the following remarkable increases over 1888. 
Increase in interest, $303,653; increase in payments to policy-holders, $1,148,051; 
increase in surplus, $1,716,849; increase in premiums, $3,458,330; increase in total 
income, $3,761,983; increase in total assets, $11,573,414; increase in new insurance, 
$26,099,357; increase in insurance in force, $75,715,465. 

The ratio of death-claims paid to average insurance in force shows a decrease dur- 
ing 1889 as compared with 1888, the ratios being 1.09 per cent, in 1889 against 1.13 
per cent, in 1888. 

It is gratifying to note that the interest receipts of the Company were 4.8 per 
cent, on the average net assets for the year, and 4.9 per cent, on the average invested 
assets. It is proper to make this distinction, because a part of the net assets consists of 
quarterly and semi-annual premiums due subsequent to January i, 1890, and of accrued 
interest on investments, neither of which items the Company has yet had opportunity to 
invest, although it makes itself whole as regards the deferred premiums by a larger pre- 
mium charged for the same amount of insurance. 

To sum up the strong points of the report, we have only to note the immense 
revenue of the Company, now nearly thirty million dollars per year; the character of its 
securities, as shown by the market value over cost: the magnificent sum of its total 
assets; its strong financial position, as shown by its large surplus; and the immense 
volume of its current business, amounting during 1889 to over $151,000,000 of new in- 
surance. The amount at risk is now nearly $500,000,000, and the growth of the Com- 
pany during the last five years has been so rapid that 1 think we hazard nothing in 
saying that the day is not far distant when the Company will have one thousand millions 
of insurance on its books. 

Mr. Loomis L. White, of the Finance Committee, following Mr. Ap- 
pleton, said that this was an era in the history of the Xew-York Life 
Insl'RANce Company. ** The Finance Committee," he said, "best 
appreciates, perhaps, the vast work which has been accomplished during 
the past year, and for the last ten days we have been wading ankle-deep 
in figures that are so immense and colossal in their proportions as to- 
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excite the admiration of all interested in great financial interests. These 
results have been attained only by the constant and untiring vigilance and 
energy of the Officers of the Company/' Mr. John Claflin, of the Finance 
Committee, followed Mr. White, endorsing fully all that had been said by 
the Chairman of the Committee and by Mr. White, and adding that in 
commercial circles the wonderful ability that marked the management of 
this institution would be recognized in a more emphatic manner than it 
was by the Board of Trustees. 

A review of the ten years fully justifies the encomiums of the Com- 
mittee. Comparing the figures of 1889 with those of 1879, the new 
business is seen to be nearly nine times as much, the income and in- 
surance in force are more than three times as much, the amount paid 
policy-holders is two and one-half times as much, and assets and surplus 
are each nearly three times as much. The substance of two companies, 
each greater in some respects than the New- York Life in 1879, had 
been added in the brief space of ten years. 
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Table showing the condition of the Life Companies doing business in New York, 
December 31, 1889, their business for the year, the same items for the New- 
York Life, and the New-York Life's share of all: 
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A PERIOD OF CHANGE. 
1890-1895. 

This period, though brief in time, was destined to be big with events. 
It was to be a time of trial and of triumph — a time in which all the forces 
of official criticism, of anonymous spite, and of the open hostility of 
former friends were to be directed against the Company, by which its 
history and its records were to be held up to '* the fierce light that beats 
upon the throne." It was to see the Company come forth from the 
struggle with but few blemishes, strong in the devotion of its friends^ 
strong in resources and strong in recuperative power. Under the in- 
spiration of a new management it was destined, in a brief space, to regain 
all it had lost ; and, by enlarging the scope of its contracts and making 
their benefits more definite and certain, it was to spring forward in a new 
career of popularity and usefulness to which the annals of Life Insurance 
furnish no parallel. By openness of method and truthfulness of statement 
it compelled the attention and approval of those to whom the people have 
committed the oversight of insurance matters, in such manner that the 
whole business of Life Insurance is now presented to the public in a truer 
light than ever before — a light which must eventually compel retrench- 
ment and reform. Under the influence of these salutary changes the 
name of the Company has become a .synonym for fair-dealing, for mutu- 
ality, and for helpfulness to the insured ; and, under the conditions thus 
created, the security furnished by its policies has become the nearest 
perfection ever attained in a life insurance contract. No other five years 
of the Company's history have been so crowded with stirring events in 

its management, and in no other period has so much been done to 
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make it ** a Company of the policy-holders, by the policy-holders, and 
for the policy-holders." 

The beginning of the year 1890 brought with it a controversy 
between the Company and the Massachusetts Insurance Commis- 
sioner, that disrupted for a time the cordial relations so long maintained 
with the people and the authorities of that Commonwealth. The contro- 
versy arose over the Company's ** Ordinary Life Distribution Policy," 
which, the Commissioner claimed, violated the anti-rebate law of Massa- 
chusetts, and was a combination of assessmentism and regular life insur- 
ance. The Commissioner communicated to the Company, under date of 
December 28, 1889, his objections to the policy, and notified the President 
to discontinue its issue while the Company was authorized to transact 
business in Massachusetts. A note was added, saying : **As it is not im- 
possible that other companies may have been impelled to consider similar 
questionable expedients in order to meet the competition of this policy, 
this letter is made open for their information and guidance." The letter 
appeared in the Boston papers on the day of its receipt by the Company. 
In most controversies of this kind there is a point where misunder- 
standing begins, to which may be attributed much of the divergence of 
view which follows. This misunderstanding is often never discovered, or 
if it is, matters have gone so far, and so much bitterness has been awak- 
ened, that pride prevents a rectification of the error and an amicable 
settlement. Happily, there was to be no such lamentable outcome to this 
controversy, which, though stoutly maintained on both sides for some 
time, yet, when all the facts were disclosed, was seen to be rather a mis- 
understanding of motives and terms, than a real difference of opinion 
upon essential points. The Commissioner, in his annual report of 1890, 
which contains his account of the controversy after a settlement had been 
reached, refers to a correspondence had by the Company with his prede- 
cessor concerning the anti- rebate law, to the defiance of that law by some 
of the Company's agents from other States, and to the statement of one 
of its managers that a policy would be devised to evade the law. All 
these things seemed to the Commissioner parts of a deliberate purpose on 
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the part of the Company. When the Distribution Policy was first issued, 
in June, 1889, no copy was sent to the Massachusetts Commissioner be- 
cause, owing to the ill-feeling which had been engendered by the conduct 
of some of its agents as above noted, the Company did not intend to issue 
the policy in Massachusetts. When the descriptive lists for the first half 
of the year were sent to the Commissioner, a copy of the policy and 
formulas for premiums and reserves were requested and furnished. The 
Commissioner says : ** The policy thus obtained occasioned no surprise, 
and was recognized as the issue that had been foreshadowed and threat- 
ened." After an examination of the policy and its reference to the 
Attorney- General of the State, he notified the Company to discontinue 
its issue, as before stated. 

The Company replied to the Commissioner, under date of December 
31, 1889, recounting its compliance with his requests for information, 
and claiming that it should have had an opportunity to remove objections 
before an arbitrary judgment was pronounced and scattered broadcast 
throughout the country. It also claimed that the letter misrepresented 
both the policy and the Company. On January 5, 1890, the policy was 
published in full in both the New York and Boston papers. Shortly 
afterward the question of its legality under the Massachusetts statute 
was referred to Hon. John D. Long, ex-Governor of Massachusetts, and 
Hon. A. E. Pillsbury, of Boston. The actuarial questions involved were 
submitted to Mr. David Parks Fackler, Consulting Actuary, of New York. 
These authorities sustained the Company on all points ; it also appeared 
that another New York company, doing business in Massachusetts, had 
for years issued a policy which was open to the same criticism as the 
policy in question. The Company then withdrew from the State and 
petitioned the Legislature for a law authorizing the Supreme Court to pass 
upon the question. While the matter was before the Insurance Commit- 
tee a compromise was agreed to between the Commissioner and counsel 
for the Company, and the latter withdrew its request for legislation.* 



•Such a law as was asked for by the Company was, however, enacted, and was signed by the 
Governor on May 20, 1890. 
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The compromise consisted in a change in the name of the policy to 
** Combination Term and Life Distribution Policy," and in the addition 
of twenty-six explanatory words. The premium rates were left un- 
changed. In the copy of the policy given on the following page, the 
additional words are in italic, and the words which were stricken out are 
placed in brackets. 

While there was thus "peace with honor," between the Company 
and the Massachusetts Commissioner, there was another phase of the con- 
troversy that deserves notice — and that is the use sought to be made of 
the discussion by the agents of other companies. This will perhaps be 
best understood by reference to the following extracts from a memoran- 
dum statement of the case, which appeared in the Boston '* Daily Trav- 
eller," of May 20, 1890: 

January 10, 1890. — An anonymous letter in the New York ** World," attacking 
the New- York Life, was the subject of a despatch sent out by General Manager Smith 
of the Associated Press, who asked all papers to take the matter up editorially. 

January 25, 1890. — Hon. Charles A. Dana [President of the Association] repu- 
diates the action of Smith, and promises that it shall not occur again. 

March i, 1890. — A two-column paid advertisement appeared in the Boston papers, 
attacking the New- York Life and its policy, intended for a memorial to the Legisla- 
ture. The memorial was signed by fifty odd agents of other companies. Between this 
date and the next several companies withdrew from the remonstrance, claiming to have 
been deceived by the man who originated it. 

Agents of other companies seem to have been deeply interested in 
the controversy, and, as the Commissioner's objections to the original pol- 
icy form continued to be circulated long after the revised form had received 
his approval, it is fair to presume that they were not pleased with the 
outcome. 

At the November meeting of the Trustees a letter was read from Mr. 
Edward N. Gibbs, one of their number, and now Treasurer of the Com- 
pany, giving an account of a recent trip to Europe. Regarding the 
business and agencies of the Company there, Mr. Gibbs said: **I cannot 
close my letter without allusion to the gentlemen connected with the 
Company whom I met on the other side ; every one of them is evidence 
of the discriminating care with which they have been chosen for their 
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So. 000,000. (specimen copy.) $20,000. 

THE NEW-YORK LIFE INSURANCE COMPANY, 

BY THIS POLICY OF INSURANCE, 

AGE, In Consideration of the agreements, statements, representations and warranties sub- 
mitted to its Officers at the Home Office, in the C'iiy of New York, in the written Appli- 
4^' cation for this Policy, which are hereby referred to and made a part of this Contract, 
and in further consideration of the sum of Nine hundred and ninety-four Dollars and 

Cents, to them in hand paid, at the Office of the Company, in the City of New 

York (being the [first] premium for two yt'ars'' term insurance), and of the annual 

PREMIUM [premium] payment of Seven hundred and twelve Dollars and Cents {i*eing the 

/i/e premium) y to be paid at said Office on or before the Thirteenth day of December, in 

$712.00. ^^'cry year during the continuance of this Policy, commencing on the Thirteenth day of 
December, 1891, 

Doth Insure the life of John Doe, of , in the County of , State of , 

(hereinafter called the insured), in the amount of Twenty thousand Dollars, commenc- 
'" ^ § ing on the Thirteenth day of December, 1889, at noon. 

I cj^.^,* And the said Company doth hereby Promise and Agree to pay the amount of 
•| g .^ the said Insurance, at its Office in the City of New ^'ork, to Mary, wife of the insured ; 

S"!? § ,6 or, in the event of her prior death, to the insured's E-xecutors, Administrators or As- 

H ^ ^ *^ 

^ I < j^ signs, upon receipt and approval of proofs, as hereinafter required, of the death, during 



^ V ^-5 the continuance of this Policy, of the said insured, deducting therefrom all indebtedness 



_ 5 1;; to the Company, together with any balance of the year's premium remaining unpaid. 
•c ^ w R* This Policy is issued and accepted upon the following express Conditions and Agreements: 



:^ ^ "^^ First : If this Policy shall become a claim by death after having been in force 

5 5 ^ :g^ two full years, the Company will not contest its payment on account of the incorrectness 

'^ "^ >. t of any statement in the application, or in the accompanying declarations to the Medical 

"T ^ H ^ Examiner (except in case of fraud), provided, however, that if the age of the insured is 

I ^ ^ y 

'^i ^ J ^ understated the amount of insurance payable shall be such proportion of the amount of 

'^ "^-^ I ^^ Policy as the premium paid l)ears to the required premium at the true age. 

g ^ o R Second : That if the premiums are not paid, as hereinafter provided, on or before 

^ ^J I the days when due, then this Policy shall become void, and all payments previously 

"* made shall remain the property of the Company, except that if this Policy shall lapse 

or become forfeited for the non-payment of any premium, after there have been paid 

thereon three full premiums as above specified (////// is to say, the premiums for four 
EXAMINED, y^.^^y^ of insurance), a paid-up Policy will be issued, on demand made within six months 

after such lapse with surrender of this Policy, under the same conditions as this Policy, 
except as to payment of premiums, but without participation in profits — and without 

Mortuary Dividend — for such an amount as the net Reserxe on this Policy at the time 

^ , . . of lai)se, computed by the American Table of Mortality and interest at four and one- 
Combtnation . . 

Tfrm half per cent., after deducting all indebtedness to the Company, will purchase as a 

and Life, single premium at the present published rates of the Company, at the age of the insured 
rOrdinarv ^^ ^^^ \\vc\^ of lapse ; and all right to any other paid-up Policy or surrender value, pro- 
Life.] vided for by the statute of any State or country, is hereby waived. 

. ~ . Third : That the provisions, requirements and benefits, printed or written by the 

Policy. Company, upon the next page of this Policy, are a part of this Contract, as fully as if 
— they were recited at length over the signatures hereto affixed. 

Di°?*7 In Witness Whereof, the said New-York Life Insurance Company ha.s, by its 
_ President and Yice- President or Actuary, signed and delivered this Contract, this 

Thirteenth day of December, one thousand eight hundred and eighty-nine. 
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positions, and each of them is fitted to stand for the Company with credit 
in their respective localities. Without doubt the Nevv-York Life leads 
aJl American companies in the confidence of the European public, as it 
should, for reasons we need not look far to discover. The loyalty of all 
its men whom I saw, to the Company and its executive officers, was a mat- 
ter of personal pleasure." 

At the request of the officers of the Company Mr. Gibbs visited 
Budapest, in order that he might advise the Board, after a personal exam- 
ination of the city and the business of the Company in Hungary, upon 
the subject of erecting an office building there. He recommended that 
the matter have ** favorable consideration." The subject was accordingly 
referred to the Finance Committee with full power. Land was acquired 
in 1 891 and w-ork upon the building was finished in October, 1894. When 
the building was opened, in 1894, Mr. Gibbs was present, and made an 
address upon Life Insurance in the United States, and the condition and 
methods of the New- York Life. 

In no year of the Company's history has it paid so many death-claims 
illustrating the benefits of Life Insurance in a variety of circumstances 
and the value of the special features of its own policies, as in 1890. There 
were forty-two claims paid for $20,000 or upwards, the aggregate amount 
thereunder being $1,271,641. Among the well-known names in this list 
were Viscount Cantelupe, of England, John H. Draper, the famous auc- 
tioneer, of New York, James Montieth, the geographer, Adam Forepaugh, 
the showman, Joseph G. Ditman and F. B. Gowan, of Philadelphia. 
Others who were insured for smaller amounts, whose names are familiar 
to many, are Amzi S. Dodd, founder of Dodd's Express, Thomas 
Cornell, owner of the Cornell Steamboat Co., William H. Wells, editor 
of •* Insurance News," Professor R. H. Mather, of Amherst College, Gen- 
eral Clinton B. Fisk, General W. W. Belknap, Captain Ebenezer Morgan, 
and Rev. Dr. Reuben Jeffery. Mr. Gowan was a well-known railroad 
man, and shot himself through the head with a pistol. There seems to 
have been no doubt that it was intentional — but, whether he was "sane 

or insane," who shall say ? Happily the New-York Life's policies do 
18 
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not raise the question. Mr. Gowan insured five years before; he had 
violated no condition of his policy; he was dead; that was enough; the 
Company paid %y/^,26y on his life within four weeks of his death. Mr. 
Ditman was a well-known Philadelphia banker, and mysteriously disap- 
peared. His horse and buggy were found in Fairmount Park, and several 
days later his body was recovered from the Schuylkill River. The ques- 
tion was widely mooted whether or not he was in his right mind or 
whether or not the drowning was accidental. Again the Company's pol- 
icies did not raise the question ; he was dead ; and the Company paid his 
executors $57,415.85 under three policies. The executors wrote : **We 
cannot too highly commend the prompt and satisfactory manner in which 
this payment has been made, your Company being the first to make set- 
tlement of the insurance on the life of the deceased. The proofs reached 
your New York Office on Saturday, February eighth, and check was 
drawn on Monday, February tenth."* 

Experience is the best teacher, and results under the Company's 
policies are the best answers to objections to Life Insurance. ** Suppose 
I live long," says the objector: the Company answers with twenty-nine 
policies paid in 1 890, each of which had been in force over thirty-five 
years, and the average return after protection for a whole active life-time, 
was $125 for each $100 paid out. "There is no hurry, I am in good 
health," says the laggard : the Company shows one hundred and fifty- 
three policies which became death-claims within less than twelve months 
after the insured were examined and found **in good health." The reg- 
ularity with which these men died was something startling to the unin- 
sured, and something re-assuring to those who put faith in the law of 
mortality; thirty-seven died in the first quarter-year, thirty-six in the 
second, thirty-nine in the third, and forty-one in the fourth. ** My wife 
does not believe in insurance," says the man who is willing to hide behind 
his wife's skirts: the Company shows a letter from a widow in California, 



* This should not be interpreted to mean that the Company does not make careful examination 
of death-claims; but it is easier to do this at once, when a death is reported, than after the claim is 
made and a considerable time has elapsed. 
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which says, **My husband was insured, much against my wish, on April 
19, 1890, and received his poHcy only five days before his death." There 
is nothing about ** blood-money," it is "love-money" now, and the letter 
overflows with thankfulness. **The insured gets no dividend under a 
Tontine policy unless he lives a long time," says the anti-Tontine agent : 
the Company shows a list of two hundred and sixteen policies which be- 
came claims by death during 1890, and which returned either half or all 
the premiums paid during the dividend period in which they matured, in 
addition to the face of the policies. 

One feature of the Company's Tontines already noted is, the month's 
grace in the payment of premiums (now granted under all its policies) ; 
this feature saved the $10,000 policy of Mr. Isaac M. Jordan, of Cincin- 
nati, from forfeiture when there was no opportunity for re-instatement. 
Mr. Jordan's premium fell due November fourth, and remained unpaid; 
December third he fell down an elevator shaft and was instantly killed. 
General and Senator John M. Palmer, of Illinois, settled a matured Ton- 
tine in August of this year, and wrote to the Company's managers at 
Springfield concerning it: "No other Ordinary Life Policy is so advan- 
tageous or profitable as this, and the results are such as prove the judicious 
and efficient management of the great Company you represent." Mr. 
James R. Nairn, of Burlington, Iowa, being then 66 years of age, wrote 
concerning his maturing Tontine: **This is the second policy I have 
carried to maturity in the New-York Life, and I can heartily recom- 
mend the Company and its plans to any one wishing reliable indemnity 
and a good investment of funds." The significance of a few seconds of 
time was illustrated in the death-claim of Mr. Edward P. Johnson, who, 
with his wife and infant son, were killed in the railroad accident on the 
Old Colony Railroad at Quincy, Mass., August 19, 1890. It was neces- 
sary to decide who died last, in order to know whose estate the claim was 
payable to. Dr. J. H. Gilbert, of Quincy, who had charge, as medical 
examiner, of the examination into the disaster, gave his opinion under 
oath, that the parents were crushed by the accident and killed instantly, 
while the child, being killed by steam, "survived his parents for several 
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seconds, at least." The policy was therefore paid to the administrator of 
the child. One more claim, which does such honor to human nature and 
so shames the man who wishes to put off insuring his life as long as pos- 
sible, must find record and remembrance here. On November 29, 1889, 
a gentleman, aged 33, made application to the Company for a policy 
payable, in case of his death, to a lady whose relation to him was put 
down in the application as ''fiancee^ He died in the spring of 1890, 
being yet unmarried, and his policy was paid in April. 
, ^_ On June 12, i8qi, there was published in the New York "Times" 
lOv7l. ^j^ account of the defalcation of Mr. Julio Merzbacher, one of the 
firm of Sanchez & Merzbacher, Managers of the Company's Spanish- 
American Department, which defalcation had occurred in the latter part 
of 1890. It was announced, on the authority of the officers of the Com- 
pany, that Mr. Sanchez had assumed the amount of the indebtedness and 
that the Company would lose nothing, being amply secured by the inter- 
est of the firm in the business of the department. The next day the 
amount of the defalcation was announced by the same authority to be 
$372,000. President Beers was at this time in Europe, and Mr. Sanchez 
was on his way to Barcelona, Spain, where the new head-quarters of the 
department were about to be established. These things were made 
matters of suspicion by the daily press, and soon many wild stories 
were afloat. Other defalcations were alleged, which, it was stated, 
would, with that of Mr. Merzbacher, exceed a million dollars. Reference 
was also made to the charges made by the cashier in 1887. The 
newspapers were soon in full cry after the Company, and every one 
who had a grudge or a grievance was allowed opportunity to tell his 
story, to the Company's disparagement.* In view of the public excite- 
ment thus created, the Finance Committee met on June sixteenth and 



* Since the first publication last week of the Merzbacher defalcation, every daily paper in the city 
has had reporters detailed to work up in sensational form every item of either news or gossip they could 
obtain. There have not been lacking men in the life insurance business who were glad to furnish 
vague rumors and stale gossip regarding the Managers of the New- York Life Insurance Com- 
pany, and who chuckled with delight when they saw the importance g^ven to such gossip by the daily 
papers. — The Spectator, June iS, iSgr. 
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voted that, they were satisfied there would be no loss to the Company 
by reason of the defalcation, and in order that the public might be equally 
satisfied, that the Superintendent of the Insurance Department be invited 
to make a thorough examination of the Company. This request was 
communicated to the Superintendent on the same day, who promptly an- 
nounced his compliance, and the examination was begun on June twenty- 
second. On June eighteenth the Committee published a statement to 
the effect that the net deficiency in the accounts of the Spanish- American 
Department had been charged as a disbursement prior to December 3 1 , 
1890, and that the Company's report of that date was correct. 

On June nineteenth a full statement was laid before the Trustees, 
which, in substance, was as follows: The business of the Spanish- American 
Department had grown very rapidly under the management of Messrs. 
Sanchez & Merzbacher, and in 1891 the total amount of premiums passing 
through their hands was about $2,750,000. In view of the large extent 
of territory covered by the department, and the lack of means of rapid 
communication, half a million dollars in premiums in transit and in course 
of collection was considered to be within reasonable limits. It appeared, 
however, that during the absence of Mr. Sanchez from the head-quarters 
of the department in New York, Mr. Merzbacher had used the funds of 
the Company in speculation. This was discovered by Mr. Sanchez on 
his return, to whom Mr. Merzbacher made a full confession, and turned 
over such property as he had. amounting to about $47,000.* The renewal 
interest of the firm in the business was more than sufficient to cover the 
deficit to the Company, and Mr. Sanchez — a man of ample fortune — 
at once assumed the indebtedness (as he was bound to do under his 
contract) and took entire charge of the business. The amount was im- 
mediately charged in the accounts of the Company to the expense 
account and to agency balances, and did not appear as assets or surplus 
in the annual report of the Company for the year 1890. Upon these 
representations the Trustees approved the action of the Committee, and 



The actual amount as ascertained by the Superintendent's investigation, was $52.4x2.35. 
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passed resolutions declarinj^ their undiminished confidence in the Officers 
of the Company and in its financial condition, and welcoming the ftillest 
and most searching investigation by the authorities of the State. Presi- 
dent I^eers cabled from Kurope his cordial approval of the action of the 
Company in inviting investigation. 

The action of the Officers and Trustees had thus been prompt and 
decisive, and the whole matter was now in the hands of the authorities 
for investigation. The public press, with a few exceptions, recognized the 
fact that all had been done that could be done by the Company, and 
suspended judgment until the facts should be officially ascertained. To 
re-a.ssure policy-holders, and to show the public that, judged by the 
severest test — results, — the Company had enjoyed more than an average 
degree of prosperity during Mr. Beers' Presidency, a circular was issued 
in December reviewing the bu.siness of the New-York Life in com- 
parison with the two other largest companies, and with all the remaining 
companies combined.* 



^\ FIVE VE.ARS' REVIEV\^ 

COMPILED FROM TIIK RKI'OKTS OF THE NEW YORK INSURANCE DEPARTMENT. 

How shall ^mv ascertain whetlier a life insurance company is well-managed or not? Manifestly, 
by the results obtained. Hut what shall be our standard of comparison ? We consider a man tall or 
sfiort, hravy or li^bt, according as he compares with other men. Results, there/ore, considered in them- 
selves, (I nd considered in comparison ivith (he results attained by other companies, must be our guide in de- 
termining whether a life company has been well, or ill, managed. As in judging of the character of a 
man. or of a mountain, we need to see them from several points of view ; so in judging a life company, 
results sfiould fxr lrx>k<rd at from several different standpoints in order to get a true estimate of them. 

We propose to apply these tests to the Nkw-Vork I.IFE INSURANCE COMPANY, during a period 
of five years ending I>ecembcr 31. 1890. In order to make our comparisons as fair, and as significant, 
as possible, we propose to mak<" them (i) between the New-Vork Life and the two other companies 
which are ne.irest to it in size aixl in the kind and amount of business done; and (2) between the New- 
VoRK LiFK and all oth<:r com|>anies doing business in New York State, except the two already in- 
dicated. 

The two companies with which comparisons will be made singly are the Equitable and the 
Mutual Life, These twf) companies, with tfi<r New-York Life, have more assets, and more insurance 
on tfieir l>o<»ks, and \\:\\r. done njore business during the last five years, — than all the other companies 
combined. Their inethofls of business are also more nearly alike. All issue policies, for the most part, 
upon deferred dividend plans, and hav«.' done .so during the whole period in question. They have also 
made greater e.fforts for new bu.siness tlian other companies — efforts which, as we shall see, have been 
amply rewarded. 

We have (livifl<'fl tlie compari.sons to be made into groups according to subject matter. The 
first relates f(j 
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Meanwhile, in order to enable the agency force to meet wild rumors 
and unfounded criticism, a system of weekly bulletins, giving the encour- 
aging features of the situation, and urging the agents to renewed activity, 
was inaugurated by Mr. George W. Perkins, Inspector of Agencies at 
Chicago. These bulletins did more than to defend the Company, they 
gave valuable helps and hints to the solicitor and awakened his en- 
thusiasm in his work. The publicity given to the Company's affairs made 
an opportunity which was used to press home the substantial results of 
forty-five years' work, and the duty of every man to insure his life. 

The year which was thus closed had been one of the most remark- 
able and trying in the Company's history. Yet, notwithstanding these 
adverse conditions, the new insurance issued, less the amount** not taken " 
during the year was $113,529,918, as compared with $126,681,901 dur- 
ing the previous year. It was a splendid tribute, not only to the loyalty 
and energy of the agency force, but to the confidence of the public in the 
strength of the Company and in the integrity of its management. 



Insurance. 



Items of Business Compared. 



I.- 

2.- 



3- 
4- 



S-— 



Insurance in Force Dec. 31, 1885 

New Insurance Paid for. 1886-1890* 

Ratio of New Insurance to Amount in ) 
Force December 31, 1885 ^ 

Total of Old and New Insurance 

Insurance in Force Dec. 31, 1890 

Ratio of Insurance in Force Dec. 31, / 
1890, to above Total ^ 

Gain in Insurance in Force, in Five ) 
Years, 1886-1890 \ 

Ratio of Amount (jained to Amount } 
of New Insurance Paid for ^ 



New- York 
Life. 



Equitable. 



Mutual 
Life. 



$259,674,500 

503.900.650 

S 194. 1 
I Per Cent. 

$763,575,150 
569,338.726 

S 7456 
I Percent. 

^$309,664,226 
) 1 19.3 Per Cl. 

^ 61.45 
I Per Cent. 



$357,338,246 
634.782.458 

177.6 
Per Cent. 

$992,120,704 

720,662.473 

72.64 
Per Cent. 

$363,324,227 
101.7 Per Ct. 

57.24 
Per Cent. 



$368,952,337 

452,686.792 

122.7 
Per Cent. 

$821,639,129 

638.041.180 

77.65 
Per Cent. 

$269,088,843 
72.9 Per Ct. 

59.44 
Per Cent. 



All Other Go's 
Combined. 



$1,037,552,405 

1. 1-17.545. 179 
110.6 } 
Per Cent. \ 

$2,185,097,584 

1.614,913.372 

73-91 I 
Per Cent. S 

$577-3^.9^ 
55.6 Per Ct. 

50.31 
Per Cent. 



* Does not include policies " not taken." 

The significance of these comparisons is obvious. The companies had certain amounts of insur- 
ance on their books at the beginning of the period ; they secured other amounts; the natural inquiry is — 

1. What relation does the new business bear to the old? Business helps to make business, and 
a company with $100,000,000 of insurance on its books can write new business much more easily than a 
company with only $10,000,000. 

2. Having had certain amounts of insurance and having obtained certain other amounts, — what 
has become of it ? How much of it has been retained ? — what proportion of both old and new business 
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With the beginning of the new year the Company announced 



that its first twenty-year Tontines were maturing with the fol- 
lowing results : Ordinary Life Policies, if surrendered for their cash value, 
were returning from thirteen to forty-eight per cent, in excess of their 
cash cost; Twenty-year Endowment Policies were returning from fifty- 
two to fifty-nine per cent, in excess of their cash cost; and Limited- 
Payment Life Policies were returning from thirty-five to one hundred and 
thirty-four per cent, of their cash cost. The dividends on Limited- 
Payment Life Policies, if continued, were from sixty-one, to one hundred 
and fifty-nine, per cent, of all premiums that had been paid. 

The report of the Superintendent, embodying the results of his ex- 
amination which had occupied six months, was furnished to the news- 



is now on the books? If a company's business has been poor in quality — if it has been put on the 
books simply to make a show — the ratio of present business to both old and new business will show it. 

3. Having had certain amounts of insurance and gained other amounts, — what relation exists 
betweeen the .^mounts gained and the amounts formerly held? — in short, how rapidly are the compa- 
nies growing? 

4. A certain amount of new business having been put on the books and a certain gain made 
of the insurance in force, — what relation does the gain bear to the new business? What proportion 
of the new business has been retained after all losses have been made good? 

These ratios are not specious ; they are founded on the logical relations of the various items, and 
they establish beyond question the superior character and relative volume of the new business of the 
New- York Life. 

Assets. 



Items of Business Compared. 



I. — Admitted Assets December 31, 1885. . . 
2. — Income in Five Years, 1886-1890 



3. — Total to be accounted for 

4. — Admitted Assets December 31, 1890. . 

Ratio of Assets December 31, 1890, to 
above Total 

5. — (iain in Admitted Assets, in Five 
Years, 1886-1890 

I*er Cent, of Income Added to Assets, 
in Five Years, 1886-1890 

6. — Paid Policy-holdors, including Death- 
Claims, in Five Years, 1886-1890 .... 

Per Cent, of Income I^aid Policy-hold- 
ers, including Death-Claims. 1886-1890 

IVr Cent, of Income Paid Policy-hold- 
ers and .Xdded to .Assets 



New-Vork 
Life. 



$66,515,406 
125,607.602 



$192,123,008 
115,093.966 

S 5991 

I Per Cent. 

S $48,578,560 
'( 73.0 Per Ct. 

S 38.68 
I Per Cent. 

$53,536,177 

I S 42 62 
I Per Cent. 

S 81.30 
I ( Per Cent. 



Equitable. 



$65,547,594 
135.503.531 



$201,051,125 

116,887,786 

58.14 
I'er Cent. 

$51,340,192 
78.3 Per Cent 

3789 
Per Cent. 

$55,383,105 

40.87 
Per Cent. 

78.76 
Per Cent. 



Mutual 
Life. 



$108,431,779 
136,570,831 



$245,002,610 
146,494,180 

59-79 
Per Cent. 

$38,062,401 
35.1 PerCt. 

27.87 
Per Cent. 

$74,158,886 

54i30 
Per Cent. 

82.17 
Per Cent. 



All Other Go's 
Combined. 



$283,169,899 
352.570,966 



$635,740,865 

374.752,827 

58.9s 
Per Cent. 

$91,582,928 I 
32.3 Per Ct. S 

} 
S 



«^5;S8 
Per Cent. 



$186,053,811 

Per Cent. S 

78.7s I 
Per Cent. S 
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papers on January 22, 1892, and to the Company about noon of the next 
day. It criticised the agency management ; the publication of two books 
for advertising purposes ; the purchase and sale of securities through the 
firm of Loomis L. White & Co. — Mr. White being a Trustee of the Com- 
pany ; the payment of money to suppress the publication of articles attack- 
ing the Company; and the Company's real-estate investments.* Reductions 
were made in the book values of the Company*s property as given in its 
annual report last preceding, as follows : 

On real estate owned, $1,612,060.61 

On other securities, 243,636.99 

Total reductions, $1,855,697.60 



Here substantially the same method is followed. The companies are made to account for what 
they had five years ago and what they have since received. What per cent, of both have they now on 
hand ? and what per cent, of their five years' income did they pay to policy-holders or accumulate for 
their benefit ? These are fair questions, and the fact that the ratios are so nearly equal in many cases 
precludes the supposition that they are accidental. Their significance for the New-York Life lies in 
the fact that it accounts for its income, as either paid to policy-holders or accumulated for them, at such 
a high ratio, while at the same time having the highest ratios as regards insurance. 

Death-Claims. 



Items of Business Compared. 



I.— Death-Claims Paid, 1886-1890 

2. — Total Amount at Risk, One Year 

Annual Death-Claims per $1,000 of^ 
Insurance at Risk ^ 

3. — Total Premiums Received for Insur- 
ance, 1886-1890 

Ratio of Death-Claims Paid to Insur- \ 
ance Premiums S 

4.-— Total Income, 1886-1890 

Ratio of Death-Claims Paid to Total } 
Income, 1886-1890 ^ 



New-York 
Life. 



$22,217,857 
1.993.304. 164 

\ Per $1,000. 
$96,893,277 

\ « ^^-93 
? Per Cent. 

$125,607,602 

S 1769 
> Per Cent. 



Equitable. 



$31,210,487 

2,614.041,811 

$11.94 
Per $1,000. 

$109,752,256 

28.44 
Per Cent. 

$135,503,531 

23.03 

Per Cent. 



Mutual 
Life. 



$36,012,767 

2,372,746,257 

$15.18 
Per $1,000. 

$101,295,717 

3556 
Per Cent. 

$136,570,831 

26^7 
Per Cent. 



All Other Co's 
Combi.ned. 



$105,902,566 
6,406,318,995 

$16.53 
Per $1,000. 

$266,249,393 

3978 
Per Cent. 

$352,570,966 

30.<M 
Per Cent. 



It is a credit to a life company to pay all the death-claims it has, provided, of course, that they 
are not fraudulent, but /'/ may have too many to be a credit to its management. It is no small commen- 
dation of the New- York Life that, although doing business in countries where the death-rate is 
higher than in the United States, and where an extra premium is charged, nevertheless its ratios of 
death-claims to the three most closely related items are so low. To make the comparison fair, as 
between the New-York Life and companies doing no tropical business, the extra premiums received 
on this business should be deducted from death-claims paid. 



•As these criticisms are referred to more fully in Mr. Beers' reply, they are not dwelt upon at 
length here. 
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Increased valuations were allowed as follows: 

On real estate, $344,722.18 

On other securities sold, 84,843.22 

Total increase, $429,565.40 

Total net reductions, $1,426,132.20 

The assets of the Company were given as of June 30, 1890, after 
these re-adjustments, at $120,710,690.64, and the surplus at $14708,- 
675.83. 



Expenses. 



Items of Business Compared. 


New- York 
Life. 


Equitable. 


Mutual 
Like. 


All Other Go's 
Combined. 


I. — Actual E-xpenses und Taxes, 1886-1890. . 

Ratio of Actual E.xpenses and Taxes } 
to Total Income, 1886-1890 ^ 

2. — Actual Expenses and Death-Claims } 
combined, 1886-1890 \ 

Ratio of Actual Expenses and Death- > 
Claims combined, to Total Income . . \ 


$24,326,978 

{ Percent. 
^ $46,544,835 

: 37.06 

I Percent. 


$26,093,442 

1925 
Per Cent. 

$57,303,929 

12.28 
Per Cent. 


$25,359,548 

18.57 
Per Cent. 

$61,372,315 

44-94 
Per Cent. 


$75,380,471 

21.38 > 
Per Cent. 

$181,283,037 

5142 \ 
Per Cent. ; 



Having seen that the New-York Life's ratios of new insurance are higher, and its ratios of 
death-claims lower, than others', we might fairly expect it to " give odds" on expense ratios, but here 
too, upon the whole, the Company stands at the head. A large proportion of new business naturally 
causes (i) a high expense ratio, and (2) a low death-loss ratio. By combining the two, we get an 
average that shows how much one offsets the other. The New-York Life has a larger proportion 
of its income left after making these necessary payments, than its competitors, as above. 

Surplus and Dividends. 



Ite-ms of Business Compared. 



I. — Dividends to Policy-holders, in Five ) 
Years, 1886-1890 S 

2. — Increase in 4% Surplus 

3. — Total Profits Earned 

4. — Insurance Premiums Received 

Ratio of Dividends Paid to Insurance ) 
Premiums Received \ 

Ratio of Total Profits Earned to In- ^ 
surance Premiums Received \ 

Average Annual Dividend to $1,000^ 
Insurance in force over one year ^ 

Average Annual Surplus Earned to } 
$1,000 Ins. in force over one vear \ 



New- York 
Life. 

$11,323,726 

•5,269,871 

16.593.597 
96.893,277 

^ II. 6q 
/ Per Cent. 

S I/- 13 

/ Per Cent. 

S $6.16 
/ Per $1,000. 

S $9-03 

I Per $1,000. 



Equitable. 



$9,705,029 

* 8.659. 1 13 

18.364,142 

109.752.256 

8.84 
Per Cent. 

16.74 
Per Cent. 

$.^99 
Per $1,000. 

$7-55 
Per $1,000. 



Mutual 
Life. 



$12,557,737 

•2,926.858 

15.484.595 
101.295,717 

12.40 
Per Cent. 

1529 
Per Cent. 

$5.61 
Per $1,000. 

$6.92 
Per $1,000. 



All Other Go's 
Combined. 



$37,032,437 

n 

(*) 
266,249,393 

Per Cent. ^ 

(*) 

$6.05 \ 
Per $1,000. \ 



* Massachusetts valuation, Actuaries' Table of Mortality with four per cent interest in 1885, and New York 
valuation, same standard, for 1890. As not all companies doing business in New York did business in Massachu- 
setts in 1885, the increase in four per cent surplus for all cannot be ascertained. 
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On the day following the publication of the report, the Company 
published a card in the daily papers, saying, ''The severe language 
of the criticisms is not justified by the facts as found," and announcing 
that the report would be submitted to the Trustees the next day. 
It was so submitted, and a Committee of five members of the Board 
was appointed to consider what action should be taken. Messrs. Will- 
iam L. Strong (now Mayor of New York City), C. C. Baldwin, John 
Claflin, Walter H. Lewis and Edward N. Gibbs, were the Committee. 
The Board adjourned until February first, at which time the Com- 
mittee asked for further time, and it was voted that they be requested 
to report on February fourth ; on the fourth a second adjournment 
was had to February eighth. At the meeting of February first the 
President spoke of the bitterness and personal character of the attack 
upon himself, as well as upon the Trustees, that had been carried on for 
so many months, and said he felt the Trustees should be no longer 
subjected to such attacks on his account. He felt no doubt as to the final 
result, either on his own account or that of the Company, and of his com- 
plete vindication, and that the grand results of a life-time of hard and 
earnest and honest work upon his part would be fully approved by the 



The sources of surplus arc (i) a death-rate lower than the table-rate, (2) an interest- rate higher 
than that established by law as necessary to solvency (now .^ per cent.), (3) an expense-rate lower than 
the allowance made in the premium for expenses, and (4) miscellaneous profits, such as lapses, and 
gains on securities. 

Dividends arc paid from surplus, but the amount of dividends paid during any given period will 
be significant only when considered in connection with the amount of surplus gained (or lost) during 
the same period. The amount of surplus paid out in dividends, plus the amount gained, will show 
the actual amount earned by the Company. 

The higher dividend ratio of the companies which do, for the most part, an annual dividend 
business, is accounted for by the fact that they have paid out larger proportions of their surplus earned, 
but as no insurance reports show the surplus of all these companies in 1885 and in 1890 on the same 
basis, their actual surplus earnings, with corresponding ratios, cannot be shown. 

A Crucial Test. 

The ratios of surplus earned sum up .and show the significance of all the others. The death-rate, 
the expense-rate, the interest-rate, the lapse-rate, and every other rate that grows out of the character 
and amount of business done and affects its profitableness, enter into the rate of surplus earned. This 
rate combines all the others and shows the final net result of all. 

The favorable ratios of the New-Vork Life in so many of the previous comparisons justified 
the expectation that the final result would show the superior character of the New- York Life's bus- 
iness and management, as a whole. That expectation is not disappointed, and this comparative study 
of the business of all the life companies is commended to our members and to intending insurers. 
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calm and final judgment of all interested. He offered for the attention 
of the Board numerous letters and telegrams from agents and leading 
policy-holders in all parts of the country, urging him to stand fast and 
maintain the warfare to the end, and assuring him of their earnest sup- 
port. He said the report of the Superintendent had fully vindicated his 
own personal integrity, and he proposed to issue a statement reviewing 
its conclusions on certain other points. 

On February second Mr. Beers issued an address to the policy- 
holders of the Company, replying to some of the severer criticisms 
contained in the Superintendent's report.* This was published in the 



* The following extracts from Mr. Beers' letter of February second cover the points upon which 
exceptions were taken to the Superintendent's report: 

The Department's criticisms cover several phases of management, especially investments in real 
estate and agency work. The criticisms of real estate matters call attention to losses which maybe 
divided into losses actual, which I admit, and losses theoretical, which arise from difference of opinion. 
I admit certain losses, which I will point out specifically, with the attendant circumstances, and I raise 
the question of difference of opinion as to the remainder. 

Plaza Hotel. 

The report alleges a loss on this property of $283,994. The Superintendent of Insurance uses 
this language in connection : " In property of this character and of such great value, the opinions of 
real estate experts of equal ability and integrity often differ, and other able and conscientious appraisers 
might value this property at higher figures, and even beyond its cost." The gentleman who, by direc- 
tion of the Superintendent of Insurance, valued this property at $2,500,000, is a man eminently qualified 
to give an opinion on such a question. But it is also a fact that another gentleman of equal ability and 
character, within a few weeks, testified before the Supreme Court of the State of New York that, in his 
judgment, the property at the present time is worth $3,000,000. From your point of view, then, is it 
not fair to conclude that the alleged loss may after all exist only as a matter of opinion ? But the case 
will bear one more comment. This property is as finely located as any on Manhattan Island for hotel 
purposes, and perhaps as finely as any hotel property in the United States. It is in the line of increas- 
ing values and, in my judgment, will ultimately yield the Company a large return on the original 
investment. 

[Note. — These estimates of the value of this property have been confirmed by offers since re- 
ceived by the Company. — J. M. H.] 

Home Office Building. 

The report alleges a loss on this property of $364,295. Its book value is $1,914,295, and it enters 
the Superintendent's report at $1,550,000. To illustrate again how opinions vary as to the value of real 
estate, let us make a parallel between this and property of a similar character in New York, and draw a 
conclusion. Take the value placed upon our home office building for the purposes of taxation, and 
place it beside the same value of the Equitable Life Assurance Society's home office building. The 
official valuation for purposes of taxation of our home office building is $1,050,000; of the Equitable 
home office building. $3,800,000. A statement of the figures at which each property was entered in the 
assets of its respective company December 31, 1890. is as follows : The home office building of the 
New- York Life. $1,914,000; home office of the Equitable. $15,140,000. The Department's estimate 
of the value of our property is approximately eighty per cent., while the assessor's figures for the pur- 
pose of taxation are a little more than fifty per cent, of its book value. As the gentleman who appraised 
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principal journals of the country on February third. When the Trustees 
assembled on February eighth Mr. Beers presented his resignation.* It 
was laid on the table until the reading of the report of the Committee. 
This report was in substance as follows: There was nothing in the 
report of the Superintendent which showed corrupt or dishonest use 
of the Company's funds for the private gain of any officer of the 
Company. Its financial condition, its enormous increase in assets and 
business showed that, to produce such results the management must 
have been, upon the whole, intelligent and honest. The business of the 
Company had, however, outgrown the methods and checks then in use ; 



our home office building has never made an appraisal of the value of the Equitable's home office build- 
ing, we can hardly draw a conclusion from that basis, but figuring from the value placed upon it by the 
assessor, its total value would be approximately $7,600,000, if the book value of our home office were 
accepted at par. 

I cite these figures as strongly bringing out the truth of my suggestion concerning opinions as to 
real estate values. Every one is familiar with the eminent success of the Equitable Life Assurance 
Society, and no one would be so absurdly unjust to that company as to allege a loss on this one parcel 
of real estate of $7,500,000. or indeed any loss at all, from the policy-holder's view. Therefore is it not 
worthy of your consideration that in this case, as in the matter of the Plaza Hotel, the loss alleged is, 
after all, perhaps a matter of opinion? In fact. I could cite you good authority on real estate values in 
New York who will place our home office building to-day at a valuation in excess of its cost. There are 
many reasons why this estimate would be conservative. In the first place, the real estate was purchased 
in 1869 and is exceptionally well located. Any one who knows anything about the history of real estate 
values in New York for twenty years will agree that there has been during that period a heavy advance 
in this and all property similarly situated. The building has not been allowed to deteriorate in any 
particular, and it would seem that our statement of actual cost, $1,914,000, was a very consen'ative 

figure. 

HOLBROOK HAI.L, NOW CALLED THE YOSEMITE. 

On this item a loss has been made. Briefly, the facts are these: In 1882 we made a loan on this 
property when in course of construction, and after the man to whom the loan had been made had spent 
not only his own means (a considerable sum), but the money loaned him as well, he failed, and we were 
obliged to foreclose. The cost of this property to us after foreclosing was very little more than the 
amount of the loan. The work of completing the structure was then placed in the hands of an eminent 
constructing engineer. He supplemented his own knowledge by employing an architect, and the build- 

*New York, Feb. 8, 1892. 

To the Board of Trustees of the New-York Life Insurance Company. 

Gentlemen : As you all know, I have nothing at heart but the continued welfare and prosperity 

of this Company, to which I have devoted the best years of my life. I have no personal ends to serve, 

but at my advanced age and in my present state of health. I require relief from the very onerous labors 

of the Presidency, and but for the long-continued and persistent assaults upon the Company, which 

have been chiefly directed against me person.illy, I should long ago have asked you to lighten my 

labors. I also recognize the fact that such assaults, however unjust, may in the end prove detrimental 

to the Company's interest. I therefore hereby tender my resignation of the office of President, to take 

effect Wednesday, February 10. 1893. Yours truly, 

William H. Beers, President, 
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and the Committee recommended (i) a division of duties of the executive 
officers, by the appointment of an Auditor who should report direct to 
the Trustees; (2) the adoption of a By-Law that no salaried employe of 
the Company, other than the President and Vice-President, should be 
eligible as a member of the Board of Trustees; (3) that a committee of 
five be appointed to make nominations to fill vacancies in the Board ; 
(4) that the committees be reorganized and the work of the Board dis- 
tributed among them; (5) that a committee be appointed to revise the 
By-Laws so as to carry out these recommendations, and to add to the 
efficiency of the Board. The Committee further stated that, as the Presi- 



ing was finished. It was filled with a desirable class of tenants, and would have paid a fair return on its 
cost but for two errors, which could not have been foreseen and which do not justly subject the Finance 
Committee to the charge of making a bad investment of money. In carrying out a theory of fire-proof 
construction the architect made the same error precisely that the architect of V^ice-I*resident Morton's 
hotel, "The Shoreham." at Washington, made, and both buildings had to be reconstructed for sub- 
stantially the same reason. The mistake of the architect in each case was in creating such a condition 
that dry-rot speedily destroyed the timbers, and the buildings had to be vacated at once. It was then 
discovered that, in addition, the foundations of Holbrook Hall, put in by the man who first obtained 
the loan, were insecure, and as a final result the whole structure had to come down. It was then rebuilt 
under the supervision of McKim, Mead & White, on the most approved lines, and there is not a finer 
structure of its class in this country to-day. The absolute loss to us, therefore, was approximately the 
cost of the first building. This we charged off, and we entered the property in our annual statement at 
the cost of the present building and ground. The figures, $729,066, the appraiser of the Insurance 
Department refused to accept; $480,000 was named instead, and entered in the Insurance Department's 
findings. It is proper to add that on our present basis of rental this property will yield, when fully 
rented, a net income of six and a half per cent, on the value placed upon it by the Insurance Depart- 
ment, and would yield a little more than four per cent, on our valuation, $729,066. 

The Paris Property. 

This property was purchased some years ago under the supervision of the Chairman of our 
Finance Committee, who was on the ground at the time. His investigations as to the value of the 
property were most searching, and the purchase was made with all due care. That the rental value of 
the property has since depreciated is true, and that there is an apparent loss is true ; but if the Super- 
intendent had not only secured an appraisal of the value of the property as it now stands, but also had 
investigated the value of the property when it was purchased, he could have fully satisfied his duty as 
an examiner, and at the same time could have given you a satisfactory reason for the original price paid. 
But no such investigation was made. And as his findings seem to do us an injustice, not only as above 
cited, but also in the value placed upon the property now, the matter will bear a word more in ex- 
planation. 

It was brought to my notice during the Superintendent's investigation that the figures supplied 
by the Department of Taxation of the French Government, on his request, represented values fixed 
solely for its particular purposes. Our manager at Paris with great difficulty succeeded in getting the 
Cridit Fonder, the largest institution of its kind in France, and a society the reputation of which is well- 
known throughout Europe, to have a valuation made of our property. This valuation was made with 
the greatest care by two of its most competent and experienced Inspectors, and their findings, properly 
attested, were submitted to the Superintendent of Insurance. He preferred, however, inasmuch as we 
could not procure in the limited time at our disposal an admission from the French Grovemment that its 
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dent had notified them of his intention to retire from the active direction 
of the Company at this meeting, they recommended that he be employed 
thereafter, in an advisory capacity, at an annual salary of $25,000, during 
the remainder of his life. Mr. Appleton presented resolutions accepting 
Mr. Beers' resignation, commending his services to the Company and au- 
thorizing his employment as recommended by the special Committee, but 
at an annual salary of $37,500. The resolutions were adopted unani- 
mously, except as to the increase of Mr. Beers' compensation; on this 
point the Committee adhered to their former views. The special Com- 
mittee was continued until February tenth, and a motion was adopted 
that on that date the Board proceed to vote for President. 

figures represented taxable value only, to reject the figures offered in this way. The estimate of the 
Inspectors exceeds the figures of the French Government by $163,000, and their estimate of its pros- 
pective value, based on improvements certain to be made by the city of Paris, exceeds the figures 
adopted by the Superintendent by $393,600. 

Our Western Buildings. 

The report of the Superintendent of Insurance values the office buildings recently erected by us 
in Minneapolis, St. Paul, Kansas City and Omaha at their cost to the Company, but as his opinion of 
the wisdom of the investment seems to be uncertain, as this language indicates: *' There is no imme- 
diate prospect that they (the buildings) will prove as profitable as the investments of life insurance 
companies should." I desire to offer a word in that connection. There are two reasons why the imme- 
diate income from these properties is smaller than we may fairly expect to receive in the future. First, 
the buildings were begun under normal conditions, but were completed in the midst of a period of 
business depression in the four cities mentioned, and, accordingly, we have had fewer tenants and lower 
rents than we may reasonably expect hereafter. Second, the buildings were located with a view to 
future development of their respective cities. Any one who has observed the rapid growth of the West 
will appreciate the necessity of considering the future, even more than the present, in the location of an 
office building. Present revenue was. therefore, not so much of a consideration as that the building 
should be so located that the future may tend constantly to increase, and not to decrease, the rent-pro- 
ducing power and value of the properties. You will understand, of course, that investments of this 
character are valuable, because the element of risk in re-investment is practically eliminated. The 
money expended in this way is a fixed item for a very long period of years. The full wisdom or folly 
of such a transaction is developed only by time. You will be interested to know, however, that one of 
these buildings is already yielding us a fair return on the money invested, and I jim further advised by 
competent authority that since the date of our purchase of the real estate on which these buildings are 
situated there has been a net appreciation in its selling value of $500,000, as shown by appraisals made 
at the close of 1890, and by purchase of adjoining property since made by other people. In entering 
these properties on our books, and in submitting our estimate of their value to the Superintendent, 
which he accepted, we did not take this evident increase into account. As evidence that the erection 
of this chain of Western buildings was well considered, 1 point you to the fact that the investment was 
entered upon after discussion and approval by the Board of Trustees. It is my theory that it is only 
fair to the members of a company like this, the nature of whose business makes large accumulations 
of money necessary, that the money to be invested should go, as far as is practicable, to those sections 
of the country whence it emanates. In this case, a part of the money received was invested amongst 
the people who paid it. 
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The Board met on February tenth, adopted the report of the special 
Committee upon the re-organization of the Company, and heard a further 
report from the same Committee upon a nomination for President. The 
Committee had determined to recommend some one who was thoroughly 
conversant with the business of life insurance, and after considering 
several names, had sought a conference with Hon. John A. McCall, in 
whom they found certain requisites that would make him more useful as 
President of the Company than any other man in the world could possi- 
bly be. His whole business life had been devoted to Life Insurance, first 
in the Insurance Department and afterward as an officer of the Equitable 



The only theory on which these buildings can be rated as bad, or even doubtful, investments, is 
one which discredits the future growth of the Western States. The report notices that "As advertise- 
ments of the Company, they (the buildings) no doubt have a considerable value." This is eminently 
true. The territory in which these buildings serve especially to advertise the Company includes the 
States of Minnesota, North and South Dakota, Montana, Iowa, Nebraska, Kansas. Missouri, Texas, 
and Indian Territory. The people of these States have constant business and social intercourse with 
one or more of the cities in which the buildings have been placed. The buildings have therefore be- 
come widely known, for, as the Superintendent's report says, "each of them forms one of the attractions 
of the city in which it is located." 

The influence of these buildings upon the Company's business is extremely important. In 1886, 
the year before the buildings were begun, the aggregate new insurance written by the Company in the 
territory in question was $8,047,200. This aggregate h.is steadily increased until, for the year 1891, it 
amounted to $28,869,950, which is the largest business that was secured in that field during that year 
by any life insurance company. And not only was the quantity of the business remarkable, but its 
quality was such as to make it most desirable in every way. Without the buildings, it is safe to say that 
such results could not have been obtained. 

Age.ncy Management. 

Under the head of Agency Management, the Superintendent of Insurance says that " Funds of 
the Company to the extent of hundreds of thousands of dollars have been advanced to these agents, 
without interest and upon insufficient security." To persons unfamiliar with the life insurance business, 
this statement would seem to indicate the worst possible management of our Agency Department ; the 
facts ought, therefore, to be fully explained. The general .system upon which advances have been 
made to agents by this Company and by other life companies, may be illustrated as follows (the figures 
used being merely illustrations and not the terms of any actual existing contract) : The Company, we 
will say. enters into a contract with Brown, who is the general agent or manager for a State, that he 
shall receive a commission of twenty-five per cent, of the first year's premium on all policies placed by 
him, and a renewal commission of five per cent, on each renewal premium paid on such policies. 
Brown, of course, finds it necessary to employ Jones and others as sub-agents, and he ordinarily pays 
them the twenty-five per cent, commission allowed him by the Company on first year's premitmis. 
Brr^wn relics upon his renewal commissions for his own compensation, but while he continues in active 
service he is frequently allowed to draw a fixed amount against commissions for his living expenses, 
such amount being regulated by the circumstances of the case. 

As competition increases. Brown finds that in order to retain sub-agent Jones he will be obliged 
to pay more than twenty-five per cent, commission. To do this, Brown is obliged to make a new 
arrangement with the Company. Instead of increasing Brown's first year's commission, the Company 
agrees to advance to him a sum equal to two renewals (or ten per cent.) on business secured by Jones, 
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Life Assurance Society; he had made two or three examinations of 
the Company ; he understood its methods and accounts ; and his views 
were conservative. His relations to the two other great companies were 
friendly, and he would be able to harmonize animosities resulting from 
competition, and so effect a saving of expenses in the conduct of the busi- 
ness. They had asked Mr. McCall for authority to present his name, and 
he had consented, provided he was not made a competitor with any other 
candidate. The Board then adjourned until February twelfth. 

The Board met on the twelfth and immediately proceeded to ballot 
for President, and Mr. McCall was unanimously elected. A committee 

and to hold all of Brown's future renewal commissions under the contract as security for the advance. 
Brown is now able to pay Jones thirty-five per cent, commission, and so retain his services. But at the 
end of the year, Brown is apparently in debt to the Company in an amount equal to ten per cent, of all 
first year premiums secured by Jones, and the larger the business the larger the apparent debt. This 
will continue until such time as the old business kept on the books greatly exceeds the .imount of new 
business annually done. In a rapidly increasing business, this result will not be reached for several 
years, but, if the total amount paid to Brown has not exceeded what the business was actually worth, 
the time will come when the commissions accruing under his contract will exceed the total cost of the 
year's business. Brown's business from this time forth will require a less expenditure on the part of the 
Company in proportion to its volume than heretofore, and his so-called indebtedness as it appears 
under his contract will disapr>ear more rapidly than it accumulated, at which time Brown will realize 
the profit for which he has worked. 

You will notice that this so-called debt does not represent money which Brown has squandered, 
or retained for his own uses. He has simply used the money to carry on the Company's business. If 
it should ever happen that Brown's renewal commissions fail to cancel the debt, the business has simply 
cost the Company what it cost Brown, and the Company has taken good care that the total amount 
of commissions and advance received by Brown should never be a sum greater than the new business 
secured by him was worth. The Company having already paid for this business in large part, will 
have a lower expense ratio to this extent in the future, and its surplus will be correspondingly increased. 

L. C. Vanuxem &. Co. 

The Superintendent criticises the agency of Messrs. L. C. Vanuxem & Co., at Philadelphia, Pa., 
and alleges a debt to the Company on account of what he terms "extravagant allowances," of several 
hundred thousand dollars. Referring to the illustration above of the method on which a general 
agent's business is conducted, and the manner in which an apparent debt might be contracted, when I 
state that from 1887 to 1891, inclusive, this firm wrote business aggregating one hundred and thirty-two 
million dollars, a clear explanation is afforded you of how, under the above practice, a large debt might 
appear to exist. In this particular agency, the advance contemplated in our illustration took on various 
forms under various contracts (which, however, were always subject to our approval) ; against the com- 
missions earned and to be earned the members of this firm drew advances for living expenses, as before 
referred to, and advances on account were made to some sub-agents, but at no time has the amount of 
money advanced to L. C. Vanuxem & Co. exceeded the value of their entire business. Under this 
system of organization it has been possible for a single firm to handle a large territory, and by creating 
a renewal interest (in this case of very large proportions) we have avoided frequent changes in general 
agents. «ind have largely escaped the danger of having our business carried to other companies by an 
agent whose interest in any given policy ceased with the first year of its existence. In this way Messrs. 
L. C. Vanuxem & Co. have done for years a larger business than the entire new business of several 

19 
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was appointed to wait on the new President and escort him to the room. 
He was welcomed by the Vice-President and by the counsel of the Com- 
pany. Mr. McCall said, in accepting the office of President, he meant to 
be a New-Yokk Life man with all which that implied. His personal 
relations with those he had left were, however, very dear, and there could 
be no change in his respect for them. Mr. Beers had always been his 
personal friend and he thought none the less of him now ; the New-York 
Life w^as indebted to him for its great progress. Some changes would 
be inevitable, and he had a proposition to make for which he asked the 
support of the Trustees. **The agents of this Company," he continued. 



of the smaller life insurance CDmpanies, and the largest business of any single agency in the United 
States. It has been done at a not unreasonable ex|)ense, and the cost of its procurement has been in- 
cluded each year in the disbursements t)f the Company. The whole theory of this organization, and 
the puri)ose of the advance, is first, to produce a large business, and second, to create an incentive for 
the general agent or manager to procure business at the lowest possible cost, in order that, after a 
period of years, lie may begin to realize a return commensurate with the work done. As the cost of the 
business is charged off each year, it becomes necessary to keep with the manager a blotter, or sub- 
ledger, and the items are all brought forward from time to lime. Of course, this, under the illustration, 
would show for an office doing twenty millions of new business in a year, and for a scries of years, a 
large apparent debt, and the Superintendent of Insurance, instead of viewing the business as we have 
done, as simply business paid for, decided to go into this sub-ledger and spread before you the ap- 
parent debt. 

It is of first importance that you understand clearly that this money is not due from L. C. Van- 
uxem & Co. in the ordinary acceptance of the word "debt." It is due under the terms of their contract 
at such times as the commissions earned on the business done will liquidate the money advanced from 
time to time for the conduct of the business. It has not been squandered by them, nor retained by 
them. It has not benefited them personally, and never can, until, as stated, the earnings of their 
business have liquidated all moneys drawn for every purpose under the contract, including advances 
and agency expenses of every kind. And here let me call your attention to an extremely important 
fact, which applies to all discussion of agency matters by the Superintendent, and which he forgot to 
mention, namely, that these advances, in every case, were charged to expenses in the Company's books 
when the advances were made, and that the Company has never counted them as a part of its assets or 
surplus. The Superintendent, therefore, instead of unearthing, with great difficulty, something the 
Comj^any desired to conceal, as he states, practically sets up an arbitrary standard of what he thought 
our business ought to cost in any given year, and charged up as a debt the difference between his 
opinion and ours. It would be scarcely less unjust to the Company had he alleged, in any given year, 
that the aggregate amount paid for the procurement of the business of that year was one or two millions 
too large, and in his report had set this up as a sum due from the men to whom it was paid. Right 
here I desire to stale, and I state it with all due respect for the opinion of the official with whose con- 
clusions I differ, that in matters of this character the conclusions of men who have had thirty years' 
experience in this business, as to the propriety of paying a given .sum for a given volume of business 
(they alone being conversant with all the surrounding circumstances and contingencies), are as likely to 
be correct, and in the interests of policy-holders, a*^ the o])inion of a gentleman who, while eminently 
qualified for the rluties of his office, cannot be credited with special knowledge in the particular interests 
now under discussion. 

[Note. — At the present date. October 10, 1895, such progress has been made in the liquidation 
of the advances made to this firm that there is no longer any doubt but that the accruing commissions 
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**are the most marvelous set of men I ever saw. Throughout this strug- 
gle these men have stood by you in the most wonderful way. They 
come here now impressed with the fact that I am from a rival company. 
I wish to take some action that will remove the feeling on this account 
from their minds. The attachment of the agents to Mr. Beers has been 
the success of this Company, and for the future success of the Company 
I wish to bring the agents to feel the same attachment for me. There is 
one of these men of pre-eminent ability and worth, whom I wish to bring 
to this office and make one of the officers of the Company. This is Mr. 
George W. Perkins, and I want to make him my right-hand man in the 



on ilieir business will cancel all advances and leave a handsome surplus, in addition to the amounts 
drawn for " living expenses." — J. M. H.] 

Spanish-American Department. 

The Superintendent naturally treats ai some length the affairs of the Spanish-American Depart- 
ment. The invitation extended to him by our Board of Trustees to examine the condition of this 
Company was called out chiefly by an incorrect and misleading statement relative to an alleged de- 
falcation by one of its managers, for which the Company, it was stated, alone must suffer. I shall refer 
principally in the matters discussed l)y the Superintendent under this head, to this central, and to you 
most important, question. It is a fact that Mr. J. Merzbacher, one of the managers, at that time, of the 
Spanish-.American Department, became a defaulter for a large amount. The statement as originally 
published, that Mr. Merzbacher defaulted direct to the Company, was an error. Under the contract 
which we had with the two managers of the Spanish-American Department, each became responsible 
for the actions of both, and Mr. Sanchez, the other general manager at that time, and the manager of 
the Spanish-American Department at the present time, accepted under the terms of his contract full 
responsibility for the Merzbacher shortage. This shortage consisted of two parts; a direct theft by Mr. 
Merzbacher from Mr. Sanchez of $419,822.92, and $119,059.10. which was an over-payment by Mr. 
Merzbacher to the former general manager of the Spanish-American Department. Since the date on 
which the accounts were made up and the shortage definitely determined, the item of $119,059.10 has 
been considerably reduced on the books of the Company by accrued renewal commissions, retained by 
Mr. Sanchez and by him turned over to the Company in cash. The larger item, representing the money 
appropriated for his personal use by Mr. Merzbacher, has been reduced since December 31, 1890, by 
$166,671.89, leaving a balance due January i, 1892, of $253,151.03. The actual net profits for the year 
1891 to this Department have not yet been fully determined, but its balance sheet shows that they will 
not fall short of $100,000. This leaves the balance due the Company on this account on this date a sum 
but little in excess of $150,000, for which the Company also holds abundant security. 

The Superintendent closes his review of the Spanish-American Department with tliese words: 
"From the foregoing facts, we must conclude that Sanchez and Merzb.icher were treated with a degree 
of liberality inconsistent with the best interests of the Company." That conclusion is not correct. The 
Department has always been eminently successful, and its business has been obtained at a normal cost. 

[Note. — Mr. Sanchez agreed to make good the deficiency caused by Mr. Merzbacher's defalca- 
tion, on or before December 31, 1892 : he paid over the last dollar of it on May 30, 1892, anticipating 
the final date by seven months. — J. M. H.] 

Mr. Loomis L. White. 

The Superintendent of Insurance discusses at some length the relations which have existed for 
about sixteen years between the New-York Life Insurance Company and Mr. Loomis L. White, 
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agency business. I would like the assurance of the Trustees that they 
will support me in this action." 

The Trustees gave their informal approval of the President's pro- 
posal, and upon the adjournment of the Board he asked them to meet, 
with him, the principal agents and managers of the Company who were 
assembled in another room of the building. To this assemblage he spoke 
as follows : 

Members of the Board of Trustees, Agents, and Managers: 

We are on the threshold of a new administration. That fact does not necessarily 
imply great and radical changes in the workings of this magnificent Company, but 
whenever it shall appear to me, intrusted with the management and responsible for its 
results, that it is wise to depart from the road over which we have been travelling, I 
shall not be slow to ask your co-operation in making a new path. This is neither the 
time nor place for references to the causes that make me your presiding officer. I 
would speak of the future. 

We are called together as the representatives of a purely mutual Company, and in 
that capacity we cannot be personal except as a directing force. We are bound in 



a member of the Board of Trustees and of its Finance Committee ; and two questions are raised. 
First, as to whether or not a firm, a member of which was a menjber of the Company's Board of 
Trustees and of its F'inance Committee, could act for it as brokers, without having the opinions of such 
Trustee as to the value of securities colored by the probable commission which the firm would receive 
on such transactions; second, whether or not the Company had the right to purchase securities through 
such a firm of brokers. 

The first question may be briefly disposed of without discussion by a simple statement of the 
results. 

In the years covered by Mr. White's connection with the New-York Life Insurance Com- 
pany, about $65,000,000 of securities liave been purchased by the Company's Finance Committee, a 
considerable proportion of them through the firm of which Mr. White is a member, Messrs. Ix)omis L. 
White & Co., and on the thirtieth of June last the Superintendent, after valuing these securities at a time 
of depression, found them worth to the Company something more than $3,000,000 above the cost value 
at which they are carried on the Company's books. Such a result is the best answer to all questions 
as to the wisdom of the Finance Committee's action, and, in so far as Mr. White's action influenced it, 
is an evidence of the value to the Company of this connection. The second question is one on which 
opinions of counsel differ. 

I have now reviewed with you the graver criticisms contained in the Superintendent's report. I 
shall stop here. I realize that there are other criticisms which I have not referred to, and I do not deem 
it necessary to do so. I have tried to present to you fairly the facts concerning those of most impor- 
tance, and I believe I have shown you that, while there have been errors in the management of this 
Company, there has been no betrayal of trust. A full criticism of errors, with an equally full statement 
of management deserving commendation, would have been only fair to you and perfectly satisfactory to 
me, however severe those criticisms might have been ; but the Superintendent of Insurance, who was 
invited to examine the condition of this Company, while properly criticising whatever he deemed criti- 
cisable, omitted to state the other side of the case, and in addition, unfortunately, so stated his criticisms 
as to make it probable that you may have misunderstood them and overrated their importance. I 
desire to reiterate my disclaimer of infallibility, and repeat the message sent from Europe last summer, 
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honor to exert ourselves solely and absolutely in the interests of the policy-holders. Let 
there be no mistake about that conception of our duty. So far as in me lies, that shall 
be the controlling motive of my administration. I am conscious of the need of your 
support. It may be that in the recommendations that I shall from time to time present 
for your consideration, a discussion of them will show that some are crude or unwise to 
adopt. In such cases — few, I trust, in number — you will never find me so set in my 
opinion that I cannot be convinced that my judgment is not always the best. On the 
other hand, if there is any of our number that believes that there is no opportunity for 
changes and improvements, he owes it to the others that he shall not remain to hamper 
and retard our work. I am sincerely of the opinion that I will have the support and 
assistance of each and every Trustee. If not, I shall not hesitate to make the issue. I 
stand here unpledged to any man or set of men in the slightest particular. No person, 
high or low, has exacted, nor would he receive it if asked, any pledge of place, power, 
or emolument under my administration. 

So much for my platform. We are members of a vast organization, the power 
for good in which is not solely in its great amount of resources or its surplus of fifteen 
millions of dollars. Since its organization, in 1845, it has dispensed to policy-holders 
about $160,000,000. No mind, however gigantic, can conceive or fancy the good that 
has been accomplished by the payment of that amount. We have a membership of 
175,000 scattered all over the world. To them this Company is as important in the 
consideration of protection to their families as is their own ability to shield them in time 
of need. Is it to be wondered at, then, that there are watchful eyes on our guardian- 



that "in business of our magnitude mistakes are inevitable, and we compare favorably with others, but 
my integrity of purpose cannot be shaken. General net results are the touch-stones in every business." 

We need not go far to find confirmation of this. Errors have been made, perhaps, in the man- 
agement of every company doing business, but as there are some of common notoriety, I may refer to 
them without seeming to attack the companies themselves. In addition, I will say that to the best of 
my knowledge and belief, all of these cases are natural experiences incident to the fact that no one is 
infallible. The Connecticut Mutual Life Insurance Co. lost outright $440,000 through the defalcation 
of its financizil correspondent at Indianapolis in 1888. The Mutual Benefit Life Insurance Co., a 
company eminently conservative in all things, lost about the same amount on Klizabeth. N. J., bonds. 
It is a well-known fact that the Equitable Life Assurance Society marked off in 18S9 and 1890 almost 
$1,000,000 on real estate, and that it carries nearly $2,000,000 in its published statement of assets and 
surplus as "agency balances," "commuted commissions." etc., which is practically another form of 
expressing what the Superintendent calls "debt" in the case of L. C. Vanuxem & Co. In the report 
of the Department examination of the Mutual Life Insurance Company, made in 1880, it w«is stated 
that $989,701.43 had been charged off to profit and loss on account of its office buildings. .After naming 
these cases (and others might be referred to) we have simply recited a list of average errors, which, in 
proportion to the interests at stake, represent le.ss loss than the experience of any business of which I 
have knowledge, and with which the management of the New-York Life Insurance Company 
invites comparison. 

In conclusion, let me say: When my official relations with the New-York Life Insurance 
Company began, twenty-nine years ago. its assets, after eighteen years of existence, were less than two 
and one-half million dollars, and its surplus less than two hundred thousand dollars ; its history since, its 
officially determined assets, June thirtieth last, of one hundred and twenty million dollars, its fifteen mill- 
ions surplus, and its annual income of over thirty million dollars, I submit to your impartial judgment as 
the achievements of my associates and myself during the administration of our trust. I remain. 

Yours faithfully, 

William H. Beers. President, 
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ship, or that a failure to meet, to the utmost, every demand for a rigorous performance 
of duty will be visited by condemnation ? We must act together in their interests. No 
diversion from that rule will prevail. 

A word to the men who gather the funds that we hold in trust. I refer to the 
agents and managers who are joined in this meeting at my solicitation. 1 doubt not 
that the Trustees understand our responsibility to them. They, above all others, are 
vitally interested in honest management. To me it is marvellous, when we consider the 
unparalleled trouble through which the Company has passed, that they have been able 
to accomplish so much. Just think of it! !f> 150,000,000 of new business in a year, 
when during one-half the time they were devoted, perforce, to a defence of the Com- 
pany. No other set of men would be equal to it. They h.ive the admiration and 
respect of the profession everywhere. 

Nay, more than that. We must show our appreciation of it in no uncertain way. 
I propose, and would ask you to support me at the earliest possible moment in its 
adoption, to select from their number as one of the Vice-Presidents of this Company a 
man who is conspicuous among them all for ability and integrity, in whose territory 
during 1891 his agency placed on the Company's books $46,000,000 in new business, 
and when the year closed he had no money in his possession that he was not entitled to 
by his work and contract. No announcement that will emanate from us of changes in 
our official staff will meet with a heartier response from the men who bear the heat and 
sustain the trials of the business than that of the election of Mr. George W\ Perkins, of 
Chicago, as a Vice-President. 

A word, and I will close. In answering a congratulatory telegram from my 
friend, the Superintendent of the Insurance Department of this State, the warning of 
Burke in his reflections on the French Revolution recurred to my mind with striking 
emphasis: **A11 persons possessing any portion of power ought to be strongly and 
awfully impressed with an idea that they act in trust to the one great Master, Author, 
and Founder of societv." 

The new President took office with the hearty approval and sincere 

good wishes of all interested in tJie Company's welfare and in the progress 

of Life Insurance. All his previous training had fitted him for the high 

position to which he had been called. Born in Albany in 1849; educated 

in her public schools, which rank with the best in the country ; from the 

age of seventeen he had been conversant with the business of insurance, 

first in a general agency, and afterward for sixteen years in the Insurance 

Department, where he rose by the force of his own ability and industry 

from the position of clerk to that of head of the Department* He was 



* In an interview witli Mr. McCall. published in the " Morning Press" of Febniary 11, 1892, he 
made tliis statement concerning one feature of his early career. "When I first entered the insurance 
business at Albany, I detennined to become fanuliar with all the old records of insurance cases in the 
office, I used to work nights at this. Whatever success 1 have had in the business dates from those 
extra hours I put in." 
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Deputy Superintendent and Chief Examiner for the Department during 
the period when so many rotten companies were exposed and their offi- 
cers punished upon the evidence which his examinations furnished. He 
had gained the confidence of every honest manager and incurred the 
displeasure of others by his fearless exposures of official malfeasance, and 
under his superintendency the New York Department became the terror 
of evil-doers and the sure support and defence of those who did well. 
During the six years preceding his election as President of the New- 
YORK Life Mr. McCall had been the Comptroller of the Equitable Life 
Assurance Society, where he had had opportunity to observe the practical 
working of a great company and to apply, so far as they were applicable 
to the business of his department, the conservative rulc3 which he had 
advocated as the representative of the State, charged with the protection 
of the best interests of policy-holders and companies ahke. 

On February twenty-fourth, Mr. McCall issued the following address 
to policy-holders : 

To THE Policy-holders of the New- York Life Insurance Company: 

On the twelfth instant I was unanimously chosen by your lioard of Trustees to the 
position of chief executive officer of this Company. I take the earliest opportunity to 
address you personally, in order to give in a few words my conception of the task I have 
undertaken, of my responsibility to you, and of your responsibility to me. 

First of all, I believe in a frequent and full accounting, on the part of the officers 
in charge of such a company as this, to its constituent members. ** Even-handed 
justice" should actuate the administration of every public, or semi-public, institution, 
and it should be absolutely dominant in the affairs of a mutual life insurance company. 
There should be no privileges, no favors, no discriminations in such a company. To 
this idea I am fully pledged. I adopt the thought of Lincoln, and shall aim to conduct 
an administration "of the policy-holders, by the policy-holders, and for the policy- 
holders." I accept the power of administration, delegated by you through the Board 
of Trustees, with full recognition of whence that power emanates, and to whom an ac- 
counting must finally be made. 

I have accepted the Presidency of the New- York Life under almost ideal cir- 
cumstances. I am not pledged to any man, or body of men, and in this dedication of 
my undivided effort to your ser\'ice, lies the only promise I have made which can affect 
your interests. Moreover, the recent examination of the Company has given both 
policy-holders and myself a complete knowledge of its affairs, showing not only its 
strong financial condition, but also enabling us to judge intelligently as to the results 
of certain methods, and to apply the proper remedy wherever one is needed. 
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whiit :c scj> ihc ^^t;!>c. vi«.vs rot >a::54> us^ I; > not ** Jt buMuote. ^.«(>(K»rt^»U> "' iti ilw 
orviinar> jLCCvptancv ot :ho>c >*ocvJb>; it i> that, but it b> \asilt> iiK»ffv. Ttiis V'om|\u^^ ia». 
not JL philjinuirotHC orv^JLii-iiAtioi!, but it ux 1:1 the hi^ho>t >c»ui<\ a bciK'tkvut oi^ai»u*k- 
tioQ. iiivi trx'm the concuct ot :ts urioirs >*c mu>t camuiatc d ^rcat vk^Jtl th^u is ^vW^^vNi 
ju> goo*i busjiucsjj tuoth«.Hj5< but >»h:oh aim at ^vr^'^ual* aiKl iK*l at jfvHK'ral* botK'dts. 
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ind^fx ot the gn^wth of pruvleiiee. ua3<\ri>hne>s anvl bv,^tier h\i»^ auKUi^st iW |h.v|^v 
general i\ . 

But it seems to me that the larger ot*|vituiut> won b> the |»heixon\c«al ^u>>fcth ol 
Lite Insuronee has been, in si^nue vle^ree, Uvst >i^ht of b> managers wKo hiue vkmc mk** 
to achieve it. The etfort to s^vure a lar^^e business* anvl lhu> incu\ui^' the b^^uetits v»l 
Lite Insurance, h*is gravlualU bvwme an ertVut to s«.\uie the iU>^<4t/ busine:»s« witlKHAt 
that regard for the highest interests of all, \%hich shouUl K^ the vxmlrollin^ motive iu 4 
business of this character. I wish to >.u unv\[uivvvall\, that while this ^\^))|>auv vHighu 
from the nature* of the cas^\ to write a wmv Uugv bu^ilu*ss, I have no ambitK^x t\^ 
achieve mere bigness. I shall not ilejvirt fr\>n» what sivms to me the line \4f wu^k^m 
and of jx^rfect s,iR*ty, mereU to write a tv^w millions nu^re than simmc other a»4W|Mtt>» 
If there w\is ever an> virtue in mere voUune of ne\N buxinv^ss, of axxelN an\l of sur^Uusi^ 
surely this Comjuny is already richly ilowerwL and we c.^n aHoni hereafter t\» take what 
seems to be a wider view, a>ns*.nous that ther\" ar\* Iviler ambitions kn the fuuiix\ ho>fc- 
ever goinl this may have Ihxmi in its time. 

1 do not mean by this to imply that the day of large achievement i* over, Uy ih^ 
means. Life Insurance is only In^ginning to touch the homes anil lives of the |KV|*k\ 
Its horizon is still ex|Kmiling. We have only U^gun to reali/e how uuich of a factor it 
is to become in the ^xonomy of that belter civilization into which we an* daily growing, 
I would have its gnnvth in harmony with thv* grwU principles u^H»n which it is f\utndtsl« 
and with the noble ends it is designeil to serve. 

This ojKns a field of thi>ught inii» which I cannot now enter» but it JKnves to 
emphasize to you the sense of t>verwhcln\ing resiHUtsibiliiy that rests U|Hm im\ If \^A* 
view the Comp;iny as it is ti>-ilay, we are con\pclled to ailmit that, while men have ft\^ 
quently been called to accept similar trusts, no man was ever called to accept i^ jfWil^r 
trust of this character. If we view it as it pron\ises U\ become under capable, honesi 
and wise guidance, we must be mutually in^pressed with the immeasurable |KuuiibiUti\'» 
for good which lie in the opportunity before us. 

If there is any one feeling predonunant in n\y thoughts at thin time, it i\k (hat of 
humility- of my utter inability, unaided. U\ n\ake the most i^\' the Com)mny*H future. 
Beyond a dedication of my own ctTorts, 1 place your ct>rdial sympathy and support ; and 
above both I recogni/e the designs of an overndinj* l'n»vidence, which ftcemM to httVt> 
given us the conduct of wliat should beconu* a nutst powerful factor in the amelioration 
of human life. 

I can say but little more at this tin)e. As rapidly as is cimsivtent with lafi^tyi and 
to such extent as my judgment dictates, 1 shall fron\ tin)e to time make fuch chnntft^i in 
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the methods of conducting the business of this Company as may be necessary to make 
it conform to the principles herein set forth. But I particularly desire to have it under- 
stood that I invite from all policy-holders the fullest and freest intercourse with this 
office and myself that the demands of such a business will permit. And, in so far as due 
regard for the rights of all will allow, I shall be pleased to see that matters in interest in 
each particular case have prompt and careful consideration. 

Your obedient servant, 

John A. McCall, President 

The Company's annual report for 1891 was submitted to the Trustees 
on February 24, 1892. It was too soon after the new President came into 
power to make the report entirely in accordance with his views, but some 
changes were significant. The amount reported as new premiums did 
not include any sums paid as dividends in reversion, nor the reserve val- 
ues of old policies exchanged for paid-up insurance ; these items were 
given separately in disbursements, and in one sum by itself in income. 
Payments to policy-holders were given in detail — there was no lumping 
together of such unrelated items as death-losses and endowments. The 
conservatism of the report was noticeable ; over nine hundred thousand 
dollars, in addition to the reductions recommended by the Superintend- 
ent's report, was charged off in reduction of the book value of office 
buildings, and the reserve for annuitants was increased nearly a million 
dollars in excess of the requirements of the State. 

At this meeting of the Trustees, in accordance with the recommenda- 
tion of the President, Mr. George W. Perkins was elected Third Vice- 
President, and Mr. Charles C. Whitney was elected Secretary. Mr. 
Perkins' recent achievements in Life Insurance have already been referred 
to by Mr. McCall ; his first experience was in the office of Curran & 
Perkins, General Agents of the Company at Chicago, in 1877; he was 
afterward Cashier of the Company's Cleveland Agency, and in 1887 en- 
tered the field as a solicitor. Two years later he was made Inspector 
of Agencies for the Western Department. Mr. Whitney entered the 
Company's office in 1876 as private secretary to President Beers, having 
previously been Manager of the Western Union Telegraph Office at In- 
dianapolis, Ind., and Assistant Secretary of the Franklin Life Insurance 
Company of Indianapolis. 
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Prompt and energetic measures were taken to bring the agency force 
into sympathy and touch with the purposes and methods of the new man- 
agement. On March first Hon. D. P. Kingsley was appointed Assistant 
Superintendent of Agencies. Mr. Kingsley had been the Company's 
Associate Manager at Boston since January, 1889, and was previously 
Auditor and ex-officio Superintendent of Insurance for the State of Colo- 
rado. On March ninth and tenth a Convention of representative agents 
of the Western Department assembled in Chicago, in accordance with a 
programme arranged in the previous October. This Convention was 
attended by President McCall, who used the opportunity to outline his 
future policy and to point out the encouraging features of the situation in 
reference to the Company. The following extracts indicate the general 
scope and spirit of the President's address : 

I came to Chicago in a very busy time, at some inconvenience, but with great 
willingness, to pay my tribute of respect to the first division of the agency corps. You 
were entitled by your record in the late contest to the front of the line, and you held 
the position before and after it. You did not stop to inquire the strength of the opposi- 
tion, but the j)lace where it could be found, and at no period did you show that you were 
ready to succumb or change your front. Peace brought honor and recognition of your 
services. The action of the Hoard of Trustees in selecting your leader as one of the Com- 
pany's Vice-Presidents has brought me more comfort and the Company greater credit 
than aught else that has occurred during my brief administration. ♦ ♦ • ♦ 

Now that the trouble has passed away, what are the lessons of the conflict? The 
principal one is that the policy-holders' interests are paramount to all others. No ad- 
ministration of such a trust as ours is, no matter how powerful or well-intrenched we may 
believe ourselves to be, will be successful if the confidence of our members is withheld. 
An indifferent acquiescence is of no avail. They must be made to feel that they have 
as much interest in their Company's progress and welfare as any of the officers or agents. 
That interest can only be secured by their belief in the honesty and fair dealing of the 
managers. In bringing this result about power must concur with prudence to beget 
faith, and wealth with honor to produce respect. Civen the support of our members 
under the conditions stated, we can defy the machinations of any opposition, no matter 
from whence it springs. So much as a preface. 

No other business has been subjected to the same trials as Life Insurance. No 
other financial interest founded on public confidence could have withstood the assaults 
that have been made, and prospered as it has. I do not refer, of course, entirely to the 
attack made on the Nfav-York Life. I have in mind the history of the business, which 
has been an open book for a third of a century. There is much to marvel at in that 
record. Through the experimental period of 1859 to 1869, down through the time of 
mushroom organizations, when an inflated currency created its like in fictitious organi- 
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zations, no other class of corporations sufifcrcd so much odium from failures and mis- 
management as that which we stand here to-night, not to defend, but to eulogize. The 
record of the companies that stood these tests has no parallel. No other business could 
have prospered under like circumstances or maintained its position in the business 
world. The honor belongs to those who have kept the faith by energy and integrity, 
and who compelled in others respect for them and their companies. 

I want right here to read from an address made by a Trustee of this Company to 
its newly-elected President: 

** Unwilling as you seemed to be from the first to assume the high responsibilities 
of this office and enter upon the discharge of its duties, you have at length yielded to 
our united request ; and now I ask that 1 may be permitted to say in behalf of this 
Board, that they look to you with great confidence for a united devotion of time, talents 
and industry to this work. You have important interests in your hands. We have 
placed in your immediate keeping the sacred interests of this institution. The widow 
and the fatherless will look to you for a faithful account of your stewardship, and in a 
measure the honor of your Board of Trustees is under your protection. In all these re- 
spects we look to you for such results as will reflect credit on all concerned." 

You will probably be surprised when I say that the address from which I have 
quoted was made before I was born, namely, on May 15, 1847, to the second President 
of the Company, Aaron M. Merchant. What was said forty-five years ago is true at 
this time, and not a word that I have read could not be uttered with equal truth to-day, 
and with far more importance, considering the magnitude of the Company as it now 
stands. 

As a token of the loyalty of the agents to the new administration, 
they placed in the hands of the President applications for over four million 
dollars of insurance which had been written during the preceding ten 
days (and nights), and upon a large part of which the first premium had 
been paid with the application. 

The re-organization of the Board of Trustees proceeded on the lines 
recommended by the special Committee on February fourth. Messrs. 
Collins, Martin and Actuary Weeks, being in the employ of the Company, 
resigned as Trustees on February twelfth; Mr. Weeks was elected Secre- 
tary of the Board on the same date. The vacancies thus created in the 
Board were filled on March ninth by the election of Messrs. William C. 
Whitney, Edmund D. Randolph and Woodbury Langdon ; on the same 
date Hon. Charles S. Fairchild was elected in place of Mr. Alexander 
Studwell, deceased. In place of Mr. Loomis L. White, resigned, the 
Board elected, on March twenty-third, Mr. A. G. Paine. On April thir- 
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teenth Hon. Hiram R. Steele was elected a Trustee vice Mr. John N. 
Stearns, resigned, and Hon. Wm. R. Grace was elected vice Mr. Beers, 
whose term of office then expired. 

At a meeting held on March twxnty-third the Trustees adopted the 
new By-Laws recommended by the Committee on revision. The revised 
By-Laws created the office of Comptroller, and to this office the Board 
elected Hon. Hugh S. Thompson. Mr. Thompson, when elected, was a 
member of the United States, Civil Service Commission, having previously 
been Superintendent of Education, and Governor, of the State of South 
Carolina, and Assistant Secretary of the Treasury, of the United States. 
A re-organization of the Home Office force was effected, which did not 
involve a change of duties so much as a recognition of service rendered, 
by giving corresponding rank and authority. Mr. H. C. Richardson, who 
had been in the Actuary's Department since 1869, was made Assistant 
Actuary on February twenty-fourth. Mr. Dwight Burdge, who had been 
in charge of the death-claims since the death of President Franklin, was 
made Superintendent of the Department of Policy-Claims ; and Mr. H. 
P. Stamford, who had been for several years chief accountant, was made 
Supervisory Accountant. Mr. James A. Brown, formerly of the Equita- 
ble Life Assurance Society, was appointed Auditor, March twenty-second. 
Later in the year other changes in, and additions to, the official staff were 
made. The office of Treasurer was created, August twenty-second, and 
Mr. Edward N. Gibbs, who had been a Trustee since 1889, was elected 
to the position. 

Meanwhile the work of encouraging and directing the field force suf- 
fered no abatement. A weekly "Bulletin" was established at the Home 
Office and issued under the supervision of the Agency Department. The 
recent troubles of the Company were turned to its advantage. The 
searching examination by the Insurance Department was everywhere 
quoted as evidence that people knew all about the New-York Life, and 
that it had endured the severest tests to which a company could be sub- 
jected. With respect to the agents' work, large results were not so much 
emphasized as constant results; every agent was urged to become **a 
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steady producer/' and to work as many hours in a day and as many days 
in a week in soliciting insurance as he would in any other business. In 
order to encourage steady work, frequent competitions were arranged 
under which agents who obtained one or more applications per week for 
a certain number of weeks in succession, were rewarded with some token 
of honor; sometimes it was a small sum of money, sometimes a blue 
ribbon, sometimes it was honorable mention in the weekly ** Bulletin." 
The habit of persistent work thus secured and the enthusiasm thus awak- 
ened soon became powerful factors in the production of business. 

While the re-organization and encouragement of the agency force 
was in progress, the Company suffered the loss of one of its most valued 
managers. Mr. J. Fisher Smith, for over seventeen years its efficient 
Manager for Great Britain and Ireland, died on April thirtieth. He was 
succeeded by Mr. John A. Ferguson, who had been previously General 
Agent for Wisconsin, and, during the five years immediately preceding 
his appointment. Agency Director of the Mountain Department, em- 
bracing the States of Colorado and Wyoming, and the Territories of New 
Mexico and Utah. 

On May thirtieth a Convention of representative Canadian agents 
was held in Montreal, at which President McCall was present and deliv- 
ered an address. He dwelt upon the evils of misrepresentation, and of 
rebates, and indicated that there was no place among agents of the Com- 
pany for those who could not sell life insurance upon its merits and at 
the full table rate. The following extracts indicate the drift of his dis- 
course upon these points : 

You can do more by truthful representations to place the business on a higher 
plane than all the Officers and Trustees combined. It is mainly, if not solely, by your 
efforts that the insurance is procured; and if, for the sake of a temporary advantage, you 
cause the contract to be entered upon by deception and misrepresentation, the injury is 
not confined to the disappointed policy-holder. Almost as bad, in many of its effects 
upK)n the business at large, is the offer to share your commissions, or in the language of 
the day, to rebate them. • • • It has been flippantly said in excuse that, a man 
can do as he pleases with his own, and that is about the only argument that has been 
advanced for the miserable and disgraceful system that robs a whole class of men of 
their just dues. It is the precursor of more evils in the management of the business 
than all else besides. The ruinous and extravagant contracts and the bonus allotments, 
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that are now so thoroughly and properly condemned, are the fruit thereof, and are 
directly traceable to it. 

The ridiculous efforts for supremacy, indicating an absence of intelligence and in- 
tegrity, find in misrc])rcscntations and in rebates their most efficient allies. In establish- 
ing rules for our own guidance, let the avoidance of both these evils be the fundamental 
principle. If we observe such a course and write but one-half the amount that we could 
otherwise obtain, take my word for it, the Company, its management and its agents 
will have a better standing in the community than if by rebating and misrepresenting 
it had exceeded the highest anticipations of the most ** progressive manager." 

I trust that I have made plain some of the motives that will control my adminis- 
tration. We are not concerned about those who thrive on coaxing. He who is not 
with us shall not be of us, and on that issue we are prepared to be combative. * * • 

We have an agency corps that has been tried in war and that has shown no dis- 
loyalty. Its members did not desert when the banner trailed. I believe that the 
enunciation of our course for the future will discover no laggards in their ranks ; and if 
it does, their intention to remain in the rear cannot be too soon proclaimed. W^e have 
no room for doubters or idlers. They may find shelter in other tents than ours, and 
if they seek it there will be no remonstrance or whining about their departure. 

Let us then proceed to the tasks that have been assigned us, with a feeling of 
earnestness and devotion. In behalf (>f the Executive Officers and the Board of Trustees 
I pledge that your efforts will be sustained at the Home Office, by affording you every 
opportunity to transact an honorable and conservative business. The days of extrava- 
gant commissions, bonuses, and guarantees have passed away, so far as the New-York 
LiFK is concerned. * * ♦ \Ve will seek by liberal treatment, in the terms and in 
the construction of policy contracts, to win our way in the esteem of our members. In 
policy contracts, and in all matters pertaining thereto, the policy-holders will be given 
the preference. Ours is a Mutual Company, and the advantages in its operations belong 
to the membership. The skillful and technical verbiage that confiscates reserves, and 
forfeits *^ non-forfeitable " policies, will be missing from future contracts, and thus 
fortified, the close of the year will find us unassailed and unassailable. 

From the time of Mr. Beers' resignation, in February, there had 
been occasional protests on the part* of policy-holders against the contract 
then made for his employment in an advisory capacity during the re- 
mainder of life. As the authority of the Trustees to make such a con- 
tract was also questioned, Mr. Hornblower represented to the Trustees on 
June eighth that an agreed state of facts had been made between counsel 
for Mr. Heers and counsel for the Company, for submission to the General 
Term of the Supreme Court of the State, for a decision as to the validity 
of the contract. This action was approved by the Trustees, and the 
Court decided (in November) that the contract was void. As there w^as a 
possibility that this decision might be overruled by the Court of Appeals, 
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a compromise was agreed to under which, until the agreement should be 
terminated by one of the parties thereto, Mr. Beers was to receive an 
annual salary of one-half the amount granted under the contract. This 
was continued until his death, which took place on November 16, 1893. 

With this adjustment of Mr. Beers' contract, the last stumbling- 
block was removed from the pathway of the new management, which 
could now devote its whole attention to the work of building up the 
Company. The closing sentence of the new President's Montreal ad- 
dress was an intimation of one of the measures already resolved upon. 
On June eleventh the Company made the following announcement : 

The New-York Life Insurance Company, which, in i860, originated and 
introduced the first Non-forfcitable Policy, now makes another radical departure in favor 
of the insured. Life insurance is safe or possible only on the principle that life is more 
precious than money ; but no life company has heretofore fully iiccepted this principle. 
The New-York Life, believing from its experience that the time has come when this 
principle should be fully accepted, now announces that, the physical conditions, habits, 
etc., of an applicant being satisfactory, it will insure him without future limitations. 
The Company's new contract, the Accumulation Policy, contains no restrictions what- 
ever respecting occupation, residence, travel, habits of life, or manner of death. The 
only condition of the policy is that the premiums be paid as agreed. If the insured 
pays the premiums, the Company will pay the policy. 

The new policy thus announced retained all the desirable features of 
the Non-forfeiting Free Tontine Policy, but differed from it (i) in remov- 
ing all restrictions upon the insured ; (2) in making the non-forfeiture 
provisions self-acting, so that the paid-up value of the policy cannot be 
lost by neglect ; (3) in allowing loans on the policy for specified amounts, 
at stated times after five years, at five per cent, interest ; and (4) in 
making the policy incontestable for any cause after one year provided 
the premiums are duly paid. The first policy with the new conditions 
and privileges was issued June seventeenth, upon the life of one of the 
Trustees of the Company. A facsimile, slightly reduced, will be found 
following page 304. 

The issue of the Accumulation Policy marks an era, not only in 
the history of the New-York Life, but in the history of American Life 
Insurance. The controversy over the restrictions which should be placed 
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upon the insured had been a long one. although the first life policy of 
which there is any record was without restrictions.* The early policies 
in this country contained restrictions with respect to occupation, residence, 
travel, suicide, dueling, violations of law. and the use of intoxicants and 
narcotics, and more or less of these have been continued until the present 
time. There was much more occasion for these restrictions fifty years 
ago than now, because of the ruder condition of society, the less attention 
paid to hygienic conditions, and the lack of statistics respecting mortality 
under given conditions. The history of Life Insurance has shown a 
constant tendency to relax and eliminate the conditions which were 
formerly considered necessary for safety. The New-Yqrk LIFE elim- 
inated the suicide clause from its policies in 1850, and when the Accu- 
mulation Policy was issued nearly every American company had either 
relaxed its former conditions on this subject or omitted them altogether. 
With respect to other restrictions, progress had been made in spots, so to 
speak; that is to say, there was no restriction which some company had 
not eliminated, as no longer of value, yet every company still retained 
some of the old-time barriers to absolute insurance. The situation had 
become absurd ; it remained for the New-York Like to end it. 

The other new features of the Accumulation Policy were not new 
in an absolute sense, but they had never before been combined in a single 
policy on so favorable terms. The non- forfeiture provisions adopted pro- 
vide that, in case of default in the payment of any premium after the 
policy has been in force three years, the insurance will be extended, with- 
out request,! for its full amount during a period shown by a table in the 



■ The firsl life insurance policy on record is ihi- one issued ax Horence. Iialy, in ihe year 1610. in 
(avor of Giovnnni ltulk's[.i on ihe lift- of Ser nroihcr Ferdinand, for Ihc sum of three Ihousand scudi, ihe 
term exlending from the August Foitival a( l*iacenia of thai year to the FcasI of lipijiliany in 1611. the 
premium being ^y, per cent, nf the amount underurillen. The policy was urilien in meili.wal \jA\n. 
Tlic old Florentine [lolicy m.trks die limit of liistoricnl lift insorancv as a transaction. The t>olicy is 
incontestable and indispuiabli'. [i is n^cvd in ihe cvruI nf the di^ath nf Ser Ferdinand the assurers 
shall make full payment. It covers natural or accidental dcaih. It Eive>. free residence and tr.ivel any- 
where in Ihi' world, hv land or water ; it is good at issue, and the claim is 10 be payable three davs after 
Ihe notice of death. -/wH^wr Rcioni yljmdoa). 

t The Ma.ssaehuseiis Insurance Commissioner, in his report of 1895, after referring to the legisla- 
tion had and attempted in his own Stale on the sobjeel of non-forfeilore and 10 the verj- general prac- 
tice of other-Slate companies in requiring notification and surrender of their policies in order 10 secure 
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policy. On the other hand, if ordinary paid-up insurance is desired, it 
may be obtained on request within six months, and the amount of such 
paid-up insurance is likewise shown by a table in the policy. Similar 
conditions are contained in the policies of some other companies, but 
nearly always with the condition that, in case of death within a certain 
time after the insurance is extended, the regular annual premiums will be 
deducted with interest. That is to say, if you live, the reserve value of 
your policy is eaten up in paying for term insurance ; but if you die, your 
insurance is not term insurance at all, you must pay regular rates for your 
protection. 

The loan feature of the Accumulation Policy was the first fruits 
under the new "Insurance Law" of 1892, which allows life companies 
organized under the laws of this State to loan money upon the security 
of their own policies. Life companies declare that their policies are 
representatives of value, good collateral security for a loan, &c., and yet, 
strange to say, some of them will not loan their own funds on their own 
paper, and in this State they had no authority to do so until the passage 
of the law above mentioned. Now that New York companies have such 
authority, some of them refuse to use it — refuse to accommodate their 
own members on the plea that it is not a good thing for the policy-holder 
to borrow money on his policy. The insured under such policies is, 
therefore, often compelled either to surrender his policy at a loss, or to 
borrow of those who are ready to take advantage of his necessities. 

In order that the new policy might have the widest possible publicity 
at once, the following proposition was made : Every agent who secured 
ten applications for at least $1,000 each, on ten different lives, prior to 
August fifteenth, was to receive a beautifully engraved certificate, certify- 



any benefit from their non -forfeiture provisions, says : " The Commissioner very strongly urges the in- 
troduction of a provision of law which shall apply to all companies, making, in case of lapse after two or 
three annual payments, the feature of extended insurance or a paid-up policy automatic. The holder 
of such a policy has confessedly contributed a certain amount of his premiums to the reserve. This 
belongs absolutely and unqualifiedly to such policy-holder, and his right to a use of the same in some 
form ought not to be permitted for one moment to depend on any action or notification on his part. 
* * * * Some sHf-acting principle in regard to the reserve ought to be enforced upon every 
company." Massachusetts Rfpori, 1895. page vi. 

20 
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ing to his ** zealous and intelligent service in introducing to the public the 
Accumulation Policy." Every agent who secured twenty applications 
during the same period was to receive, in addition to the certificate, a 
handsome New-York Life badge. The names of both classes were to 
form a *' Roll of Honor." These prizes were of no great value, but they 
stimulated every agent to do his best in order to secure the recognition 
and honor which it was the aim of the management to accord to every 
faithful worker. A facsimile of the certificate, reduced about one-third, 
is given on opposite page. The ** Roll of Honor," as finally published, con- 
tained three hundred and forty-one names, two hundred and twenty-eight 
men having won certificates and one hundred and thirteen having won 
both certificates and badges. 

As soon as the terms of the Accumulation Policy were made known, 
inquiries began to pour into the Home Office, asking if its privileges 
would be extended to other policy-holders. The Company replied pub- 
licly, in order to save a burdensome correspondence, that the New-York 
Life was ** a mutual Company, with no privileges to any policy-holder 
not accorded to every other holding a policy in the same class or of sim- 
ilar character." It therefore announced that it w'ould ** extend all the 
benefits of the Accumulation Policy to existing Non- Forfeiting Free 
Tontine Policies" — these being the only contracts under which the same 
premium was paid for the same risk. All other policies which had been 
in force five years were made free as regards occupation, residence and 
travel. 

In pursuance of a purpose to inspect personally the workings of the 
Company in its most important fields. President McCall sailed for Europe 
on August twenty-fourth. The Agency Department at once set to work 
to make the next two months memorable in the history of the Company. 
It was arranged to have thirty-five men come to New York to welcome 
the President home in November, and the selection of names was made 
upon the following plan : The agents were divided into four classes, ac- 
cording to their previous achievements. From each of the first three 
classes the five men were to be invited who wrote and settled the most 
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new business between September first and October twenty-ninth ; from 
the fourth class, which included all not in the first three, were to be 
invited the five men who wrote and settled the largest number of applica- 
tions, and the five men who wrote and settled the largest amounts of new 
business. When the record was made up it was found that the winners 
had written and settled over six millions of new business in sixty days. 
Mr. Gilbert A. Smith, of Sioux City, Iowa, then Manager for Iowa, 
northern Nebraska and South Dakota, now Manager of the Western De- 
partment, headed the list with a score of $1,768,000 of settled business. 
Two men in one class tied, and both were invited ; and Mr. Wm. L. Hill, 
Manager for Missouri and Texas, was invited in recognition of his service 
to the whole agency force in the preparation of a very helpful circular 
setting forth the merits of the Accumulation Policy. 

The *' Surprise Party," as it was called, came off during the week 
beginning November seventh. While considerable time was given to 
sight-seeing, the opportunity was improved to visit the various depart- 
ments of the Home Office and become familiar with the manner in which 
the business of the Company is transacted ; and one day was given up to 
a *' Big Talk " on ** How we got here," in which each guest gave helpful 
hints from his own experience. At the banquet with which the "Surprise 
Party" ended, on November eleventh, the President gave a brief descrip- 
tion of his pAiropean trip and set forth some features of the ideal man- 
agement toward which he was striving. He said, in part : 

We have in Europe a very large business. It has been honestly and carefully 
administered — since the death of Mr. Honians, by Mr. W. E. Ingersoll. Accompanied 
by him I visited our agencies in Switzerland, Italy, Hungary, Austria, Germany, Hol- 
land and Belgium. In Paris and Berlin I met the representatives of France, Denmark, 
Sweden, Norway, Turkey and Spain, so that before my departure for home I had the 
great gratification of taking by the hand every manager of importance in Europe, and 
of hearing from his own lips the history of his agency and the prospect in his territory. 
Never was a company represented by better managers. All of them are men of high 
standing in their own country, with a sense of honor that was very refreshing to observe 
and which made me proud indeed. Other managers may do more business than some 
of our men, but no other company has men of higher motive or cleaner records. This 
without exception. With pardonable pride I make this statement, and the satisfaction 
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affofded me in doing so I know will be shared by you all. I parted from them fully 
conscious that by no act of theirs would blame be brought to the Company's doors.* 

The last nine months form no unimportant part of the almost half a century that 
makes up the Company's corporate life. But one ambition possesses me, and that is, 
that we shall continue to the end in furthering all that is commendable in management, 
and in discarding the methods that bring contumely. Our house is set upon a hill 
to-day. Let us keep the approaches to it inviting and free from pitfalls. We have been 
given in official language a certificate of regenerated birth, and it behooves you and me, 
and all of us, that by no act of ours shall the record be tarnished. We are all equally 
interested that the magnificent position we hold shall be maintained, and we should 
never be tempted, by an ill-judged expediency, to depart from the course where honor 
leads. Each one here, in his own way, can do something for the common good of all 
in jealously guarding, by word and action, the Company's fair name. Example is 
better than all else. 

The Company is now, and will be hereafter, known as the one which is not de- 
pendent on any one man for its prosperity and success. I intend, so long as I am in- 
trusted with direction and power, to make room at the top for those whose zeal and 
probity are conspicuous. No plan or program that argues well for the Company's good 
will be lightly thought of because it did not have its origin with me, and merit and 
intelligence will move on apace within our ranks. Years will count in counsel, but 
not in action, and there is no place in all our ranks that is not open to the aspiration 
of the lowliest lad in our employ who serves and learns. 

The " President'.s Trophy," presented to Mr. Smith, was a handsome 

gold watch and chain, the insignia of the Company being in relief upon 

the case.f Mr. Smith's reply showed the spirit in which he had labored. 

He said, in part : 

I long ago learned, or thought I learned, the lesson of the value of time in this 
business, but when I sat down about September first to figure out what my time must 
be worth in the next two months, if I did what 1 decided I must do, I was convinced 
that my own ideas were not anywhere near correct. I accordingly put everything aside 
but life insurance ; I thought of nothing else ; I talked nothing else. If my man who 



*In his report to the Tnistees on the foreign business of the Company the President s.iid, if the 
question of doing business in foreign countries had come to him as an original proposition lie might 
not liavc favored it, but in view of our present organization at)road it was wise to continue our foreign 
business, and that he hoped so to stimulate it by some changes to be made in the conduct of it that 
there would be a verj* large increase in it with little or no increase in expense. As regards the condi- 
tion and working of the Company so far as he had seen it. the President said that, while the late Presi- 
dent had his faults, as all men have, he felt no hesitation in saying that should his own connection with 
the Company be as long continued as that of Mr. Beers, he should be more than satisfied if no more 
serious faults could be found in his record than he had found in that of his predecessor. 

t The President also presented to each agent a scarf-pin showing the figures " 35 " set with dia- 
monds. 
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has charge of my farms wanted to see me, I was not visible ; if any one wanted to talk 
politics 1 tried to get him off of that subject, or looked for another man. I didnH read 
a daily paper for sixty days, and con lined the little reading 1 did to life insurance litera- 
ture. My plan was to write an application every day before 7.30 in the morning; if I 
failed I counted my chances so much less for that day, and the later in the day the less 
the chance. 1 sent a good many telegrams and a great many letters to secure appoint- 
ments at that hour, and, as a rule, my business was written early in the day. I wrote 
$2,100,000 in applications in this way, in September and October, reporting the pre- 
miums on over $1,700,000 of it. ♦ ♦♦♦•*♦• 
During the time I was writing this business I got another view of this truth which 
would apply perhaps as well to other professions as to ours, and which made such an 
impression on my mind that 1 wish to speak of it here. I met a man in middle life who 
had, perhai)s, used his opportunities as well as the average man docs, and who, when he 
suddenly learned that it was only a question of a few days when the light would fail — 
when he would become totally blind — felt that he had squandered and wasted the best 
gifts that nature had bestowed upon him. He found himself suddenly with only a few 
hours in which to make good years of neglect — not neglect by the ordinary standard, 
but neglect by the standard with which he was suddenly compelled to measure himself. 
He talked to me until it seemed as though I could go out into the street and preach from 
this text to the whole world. The old proverb, ** Physician heal thyself," applies, it 
seems to me, with particular force to life insurance soliciting. Our standard arguments 
are based on the duty of insuring; on the dangers of delay; on the responsibilities of 
life ; yet the men we talk to are not, as a rule, as dilatory as we are ourselves. They 
don't neglect as many opportunities and they don't miss such abundant success, simply 
because they are not in a line of work where possibilities are so numerous. 

As the year 1 892 drew near its end the Company's books showed it 
to be the banner year of its history for new business; the year had opened 
with clouds of doubt and uncertainty, it was coming to a close under 
brighter skies than ever before. The Company had the confidence 
of the public ; it was never so well organized, and the field force 
was never so enthusiastic as now. It was natural that the management 
should indulge in retrospect, and voice the general sentiment of gratitude 
and joy. With the last *' Bulletin " for the year there went to every 
agent an autograph ** Christmas Greeting" from the President of the Com- 
pany. [See next page.] 

In summing up the triumphs of the year the management gave first 
place to **The Discovery of the Principle of Steady Production." It was 
said: '^At the beginning of 1892, the Ni:\V-Y()RK Life had in the 
United States and Canada only about twenty men who had at any time 
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written so much as one application a week for six consecutive weeks. At 
the beginning of 1893 we find on our books about seven hundred men 
who have written business for eight and ten weeks consecutively during 
the year, and more than seventy men have written business every week 
straight through the year. You discovered during the year 1892 a 
principle in Life Insurance which will become as important as some well- 
known discoveries are in the world of science. It did wonderful things in 
1892; it will do still more wonderful things in 1893. The most remark- 
able thing of all is its effect on the individual man. It elevates his work ; 
it dignifies his profession ; and it is creating an esprit de corps in our ranks 
which strengthens our lines like the elbow-touch on the field of battle." 

No time was wasted, however, in congratulations. All who held the 
Company's commission had been called on early in December to show 
that they were ** alive," by writing at least two applications for at least 
$1,000 each during the month ; and this was made a condition of entrance 
into a ten weeks' competition which was to begin with the new year. 
When the month ended, twelve hundred and nine men had thus qualified; 
it was a token of the greater work to be accomplished in 1893. 

The Company's books were closed for the year 1892 on Decem- 
ber thirty-first, and the accounts made up as they stood on that 
date, without waiting for belated returns.* The annual report was sub- 
mitted to the Trustees on January 14, 1893, and the certificate of the 
Superintendent of Insurance, certifying to the Company's assets and sur- 



* The Superintendent of th? Missouri Insurance Department in his report for 1892 thus com- 
mented on the contrary custom : *' The Statutes (Sections 5839, 5846, 5869. 5890 and 5892) specifically 
require that the companies asking for authority to transact insurance business in this State, shall file 
annual statements of their condition and affairs on the 31st day of December. ' on the first day of Jan- 
uary, or within thirty days thereafter.' Many of them, in fact some of the largest and some having 
complicated accounts, do file their statements within the stated limit of time. But others, and some 
small ones, with comparatively brief and simple reports to make, are in default from thirty to sixty days, 
to the annoyance of the clerical force and disorder of the business of this Department. It is not a 
compliance with the law which fixes December 31st, or the last business day of the calendar year, as 
the day on which the cr)ndition of a company is to be ascertained and its affairs to be reported to this 
office, to j^ermit books to be kept open and accounts to be made up afterwards, so as to show a possibly 
more favorable condition of things on the statutory day of closing. * # # • * 

If books are kept open for the purpose of making any better or different showing than an actual 
transcript, made just after the office is closed on December 31st, would show, then the practice becomes 
a fraudulent one. 
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plus, was dated January nineteenth. The report was made according to 
the methods advocated by President McCall when he was Superintendent 
of the Insurance Department. In order to understand just what the 
change signified, it is necessary to refer to the old method which, as a 
State official, he had criticised. Under this method — which is still in 
use by most companies — when a dividend was declared it was immedi- 
ately entered in the journal as paid to policy-holders, and received back 
again as a single premium in payment of reversionary additions (paid-up 
insurance) to the policies. If all policy-holders used their dividends in 
this manner, these entries would represent the actual facts ; but as it is 
optional with annual dividend policy-holders in most companies to receive 
their dividends either in cash or in reversionary additions, whenever a 
dividend was paid in cash, another journal entry must be made to the 
effect that, the paid-up insurance purchased by the dividend when de- 
clared had been sold to the company for cash and the cash paid for sur- 
rendered insurance. To the extent in which dividends were taken in 
cash they appeared twice in disbursements — once as paid in dividends 
and once as paid for surrendered insurance; and in receipts they appeared 
as a first premium. By the new method the report showed the final 
result without any circumlocution or fictitious increase of income or dis- 
bursements. Dividends are entered in receipts and disbursements exactly 
as used, and no part of them is included in first premiums.* 

Under the old method, when a running policy was exchanged for a 
paid-up policy, journal entries showed the original policy sold for its 
reserve value, this amount paid to the policy-holder, and again received 



*The report contained the following note on Income : " The income reported represents cash 
paid to the Company, and nothing else. There are no items of journal entries where dividends are 
fictitiously treated as premiums to buy additional insurance, and there is no addition to the income by 
calling the reserve on surrendered policies the premium for new (paid-up) insurance." 

The Massachusetts Insurance Commissioner, in his report of 1895, while criticising "marking 
up real estate values through income," says: "As if the income account had not been sufficiently 
imposed upon and stultified by making it an omnibus for masses of hypothetical new ' cash ' premiums 
in the shape of ' dividends declared and applied to paym(>nt for reversionary additions.' * lapsed reserves 
used to purchase paid-up insurance,' etc.; in each case the money simply taken from one pocket (in 
the mind of the book-keeper) and put into the other, without the least pretence of an outgo or income 
as between the money drawer and the outside of the office." — Maxs. Report, rSg^, p^j^es viii. and ix. 
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from him as a first premium on the paid-up policy. Here again both 
receipts and disbursements were increased without a dollar changing 
hands. The policy account was also swelled by like entries, the old 
policy being placed in ** terminations" as *' insurance surrendered," and 
the paid-up poUcy counted as **new insurance issued." Under the new 
method the only entry necessary is **old policies decreased," by the 
amount of the difference between the old policy and the new. There is 
just enough basis of fact in the old method to save it from being false, 
but not enough to prevent it from making a deceptive showing. The 
object of classifying premiums is because new premiums on new risks 
require a much larger expenditure in commissions, while dividends and 
the reserve values of policies exchanged for paid-up insurance cause no 
expenditure to agents whatever. The old method, therefore, by an ap- 
parent increase in new premiums, payments to policy-holders, and new 
insurance, provides the basis for deceptive ratios of expenses to both 
income and insurance. 

The Company's report also contained this note on assets and surplus : 

The assets of this Company are advertised at the sums allowed by the Insurance 
Department, and do not include any items disallowed by the laws of the State or the 
ruling of the Department. If at any time the commissions of agents are purchased or 
commuted, or advances are made to agents, such purchases and advances are at once 
charged as an expense and are not called an asset. The surplus published in the docu- 
ments and advertisements of the Company agrees with the surplus shown by the Super- 
intendent's report. 

This method of treating money paid to agents had always been fol- 
lowed by the New-York Life, and the contrary was thus criticised by 
Superintendent Barnes in his report for 1866: 

Such advances do not, in the opinion of the Superintendent, constitute actual 
assets or legal investments under the statute, and all attempts to throw expenses already 
incurred and paid upon future years are irregular, deceptive and dangerous. Such pay- 
ments should be returned only under the head of expenditures. Our statute does not 
allow any loans or advances to agents except upon the regular bond and mortgage or 
stock securities. 

Carlyle says of the father of Frederick the Great that, **he went about 
strangling imbroglios of coiled nonsense" and ** turning deceptions inside 
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out"; that in transacting the business of the Government he bad ** day- 
light introduced into the very bottom of the business, fair and square ob- 
served as the rule of it, and the shortest road adopted for doing it." The 
result was, according to Carlyle, ** Fact made to stand firm on its feet, 
with the world rocks under it, looking free to all the winds and all the 
stars." Something of this sort President McCall did in the matter of 
report- making; and while his action gave the ** ratio-maker " new oppor- 
tunities for comparisons unfavorable to the New-York Life, it so com- 
mended itself to insurance officials that the Massachusetts Commissioner 
required all reports for the next year to show just how the income 
account was made up, and the Annual Convention of Insurance Commis- 
sioners and Superintendents, held in 1894, adopted a new blank making 
the same requirement. 

When the Company erected the Home Office building in 1868-70, 
it acquired about one-half of the block bounded by Broadway, Leonard 
Street, Elm Street and Catharine Lane. Subsequently, as other parts of 
the plot came into the market, they were purchased by the Company, 
until the whole block was secured. In order to give a Broadway frontage 
to the whole property and thus make it as valuable as possible, it was 
determined, early in 1893, to build a twelve-story building on the rear of 
the lot, connecting with the present structure in a way that would make 
it an extension of the latter. A Building Committee was appointed, 
February seventh, consisting of William L. Strong, C. C. Baldwin, Au- 
gustus G. Paine, Woodbury Langdon and Richard Miiser, with the 
Second Vice-President and Treasurer as advisory members, and the 
Auditor as Secretary. Mr. S. D. Hatch was selected as the architect, 
and the building was under his supervision until his death, in August, 
1894, when it was placed in charge of McKim, Meade and White, who 
were the architects of two of the Company's office buildings in the West. 
The building is already well advanced, and will probably be ready for 
occupancy early in the spring of 1896. The offices of the Company will 
occupy about five floors and the remainder will be for rental. The old 
building will be rebuilt to correspond with the new, and the completed 
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structure will be 60' x 395' 7" x 84' 4" x 396' 4" and open to the light and 
air on all sides.* 

During the year President McCall visited all the agency departments 
of the Company in the United States east of the Rocky Mountains, and 
in his addresses to agents special emphasis was laid upon the value (i) of 
the recent examination, (2) of the new features of the Accumulation 
Policy, and (3) of the new method of making the annual report. The 
following extract is made from his address at Chicago on April seven- 
teenth : 

We have filed with every official in every State or Territory of the Union com- 
plete schedules of all our investments in detail. Every piece of real estate owned or on 
which we hold a mortgage has been listed by town, city, county and state, and the book 
and page of record stated by letter and number. The dimensions of the land and build- 
ings, the street numbers of the property and the amount of insurance held as collateral, 
are all exhibited, item by item, so that every official can readily verify the valuations of 
the property, no matter where located, without great effort. We own eleven office 
buildings and ninety-seven pieces of foreclosed property. They are placed in our report 
at the appraised value of the Insurance Superintendent — $12,531,016.75 — and not at 
their cost value. Our mortgages amount to $24,236,785.51, and at the date of our 
statement there was but $9,000 interest thereon due and unpaid. Our United States and 
other stocks and bonds were valued at $86,680,177, and in but three cases out of several 
hundred different kinds of securities was there default in the payment of either interest 
or dividend. A complete schedule of every stock or bond owned, with the cost, par and 
market value, was made a part of our statement. The same also as to our collateral 
loans on stocks and bonds. The interest on every loan was paid in full, and the values 

•In October, 1895, a large number of agents and ni;inagers were called to the Home Office to 
consider plans for a Nkw-York Life Agents' Association. The Presidents address before this body 
contained the following suggestive references to the original building, and also to a further change in 
the manner of making the annual report, which will appear in the statement of the Company's business 
of 1895 : 

"This is the first opportunity I have had of greeting so many of our men under our own roof. The 
agents of the Company who, at one time or another, either here or elsewhere, numerous though they 
are, that I have not had the pleasure of meeting are few in number. This will probably be the last 
gathering of agents within these walls. Time and energy — and more of the latter than the former — 
have made it necessary for us to have more commodious quarters, and the safe guarding of $160,000,000 
in assets calls for more protection than this building affords. And yet, it seems but a short time ago 
that this structure was rrected, for its praises as a model building are seemingly within our hearing. 
In 1869, when the building wa.> constructed, it doubtless appeared to those in charge that they had 
builded for all time and to meet all demands. If you will permit me to revitrw the growth of the Com- 
pany since then it will be seen that no foresight then could have outlined the needs of the Company in 
the next quarter of a century now at an end. Twenty-five years ago the insured numbered 33,000, and 
the total of their j)()licies was $102,000,000. The assets were $13,500,000. and the income $6,000,000. 
Compare these with the 277,000 policy-holders now constituting our membership and with $813,000,000 
representing the sum insured; with assets of $162,000,000, and income of $36,500,000. Whose is the 
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of the securities — $5,059,690 — exceeded the loans thereon by $1,200,000. In short, 
if any policy-holder or agent is doubtful about any item of our securities, he can have 
a duplicate of the official report by asking for it, as we have had many hundreds of them 
printed for circulation among our managers and insurance journals — an innovation that 
has met with much commendation. 

In closing, permit me to respond to a question that was asked me to-day by one 
of our prominent agents. He said: **Mr. President, you have given us (i) an honest 
statement, without regard to any injury we may suffer by unfair comparisons with re- 
ports not made up on the same basis; (2) the Accumulation Policy, which is the most 
liberal to the insured that was ever issued ; and (3) an Official Certificate of the Insur- 
ance Superintendent, showing that our advertised assets and surplus do not differ in 
amount from the same items as reported under oath to him. Now, what more can we 
expect from you that is equally helpful to our work ? " 

Well, I can but promise that we shall continue on the lines laid down herein. It 
will be of no moment to us if our truthful report is measured to our temporary disad- 
vantage against inflated income or decimated expenses, or if our strength is compared 
with decoy assets, stunted liabilities and paper surplus. We shall not be tempted from 
holding to the right course by the angles and short cuts that look immensely pleasing, 
but which are in reality pitfalls for the unwary. No ! to my mind there is much more 
to be gained by insurance officials in reforming the methods of making their reports 
than in endeavoring to make progress by the use of ** book-keeping figures" and ficti- 
tious ratios, that are remarkable only because they are misleading. 

We shall endeavor to study the insurance situation as we find it in our own ex- 
perience, but we will not be negligent of the fact that we can also learn from others. 
When we can add to the comfort and advantage of those who have entrusted the custody 
of their funds to us, by adopting methods which are fruitful in bringing such conditions 
about, we will not be lax, even though the suggestion of the improvement had not its 
origin with ourselves. In other words, all that makes or stands for fair treatment of 
policy-holders we shall strive to originate, but if others are the discoverers of desirable 

vision that beholds what the next twenty-five years has in store for us. If I had prophetic capacity I 
would picture my friend, the Third Vice-President, standing in my position in the halls that will replace 
these, surrounded by the then silver-haired, his adjutants of to-day, as he with 'ghoulish glee' tells how- 
insignificant are the figures that now fill us with awe compared with the returns of his administration. 

" How easily all this leads up to the subject-matter of your gathering, namely, your own identifica- 
tion with the Company for all time to come. I sincerely believe that of all the companies, our own is 
generally regarded to-day as possessing more agents beyond temptation of leaving than any other. I 
can understand how at times the offers of other institutions are hard to resist, and that your remunera- 
tion by us is not by any means the largest that prevails. Will you also allow me to add that our day 
for ' fireworks * has passed. I believe you are all imbued w ith the idea that economy and conservatism 
are to-day of more importance to the Company's future than aught else. It is for you to aid in carry- 
ing out the platform. The organization of your ' Nylic Association ' must be productive of great good. 
Every tic that binds the agent to the Company in good fellowship and for their common welfare makes 
rebating and eighty per cent, brokerage impossible. We have led lately in the reforms that are so 
well-nigh universally approved. We have not come in with the mourners as a death-bed penitent. 

" There is still work to do. and when I review the efforts of the past four years I say frankly that 
the announcement I made formally on June first of this year that, hereafter only paid-for business would 
be published in our advertisements and Department Reports, gives me more comfort than any other of 
our proclanwitions. Its effect on your work has been extremely good, as our books show, while the im- 
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changes we will not put out our lights and sit in the gloom while the procession ad- 
vances. 

The European agencies of the Company were visited early in the 
year by the Third Vice-President and the Actuary. At the close of a 
tour of inspection and instruction on the continent, a convention of the 
Company's representatives in Great Britain and Ireland was held in 
London, on M^y eighth and ninth. A convention is said to be peculiarly 
an American institution, but, judging from the able papers read, and the 
discussions had at this gathering, the insurance convention bears trans- 
planting"] remarkably well. From the addresses made at the cojivention» 
the following extracts will be found of interest. 

From Mr. Perkins' address : 

I am sure no one realizes more keenly than President McCall the possibilities there 
are for the New- York Life in the future. Whatever Mr. McCall maybe; whether 
he prove to be a remarkable General in the securing of new business ; or whatever his 
record may be in comparison with others, there is one thing we know — whatever policy 
it may be necessary for the New- York Life to pursue, that policy will be, first of all^ 
to protect the interests of policy-holders. You will not go wrong at all if you state, 
without the slightest hesitation at any time, that whatever the New- York Life does 
will be on an honest basis. 

From Mr. Weeks' address: 

I could not respond with any enthusiasm to this sentiment of ** Success to our 
European Business," except that I feel that we do not hurt any one else by our own 



prcssion on others of our sincerity in the maintaining of needed reforms has added to our already envi- 
able reputation on this and the other side of the Atlantic. In my conferences with the several Executive- 
Officers we have considered the effect of this change. It will appear at the end of the year as though 
our business had fallen oflF, because our statement for 1894 showed in force all policies issued during the 
year, less cancellations, whether said policies were paid for or not. About forty millions in insurance 
was thus carried over. The 1895 statement will not contain a policy or a figure in assets, income or 
outstanding insurance that docs not represent contracts on which the Company itself has received the- 
cash. All policies not paid for to the Company will be regarded as not issued and will not be claimed, 
advertised or found in the Company's report. 

" So that you may understand this fully, I want to impress on you that a policy not paid for ta 
the Company will not even be published as .in issued p>oIicy. The only business that we shall advertise 
as written in 1895 will be that for which we have the c«ash in our Home Office. I am thus emphatic, as 
you may be called on to explain our position. You will not have to defend it ; it is self-defending when 
explained, and mark me, every other company will be compelled by public opinion to do in this case 
what they have done so often of late — fotlmv our example. 

"The action lately taken by the Massachusetts Insurance Commissioner is so recently in your 
minds that I need not go into the details. The combined work of our Third Vice-President and of the 
Third Vice-President of the Equitable in bringing about the agreement so generally signed, is deserving 
of great praise. [An agreement to discharge any agent convicted of rebating, and not to employ agents. 



A Period of Change. 319 

success. In former times it has been the idea among men that the only kind of suc- 
cess which was worth having was that taken from some one else, and to stand with 
your foot on your prostrate enemy was thought to be a most glorious triumph ; but I 
think the world is reaching a little higher point in that respect, and that really the time 
is coming — it is almost here — when men of generous natures would not care to have 
any success that depends on the failure or the suffering of other men. We may feel 
quite certain that the success of a great mutual life insurance company does not injure 
any one ; it is beneficial and only beneficial to all whom it touches, and that is an en- 
couraging feeling for us all to have. It is very often the case that a man, in the occu- 
pation in which he has been led to spend his life, does not feel sure that his work is a 
benefit in every respect. I want to say that one in this business ought not to have that 
feeling, as from first to last our work is good, and nothing but good. We feel that we 
are only upon the threshold of the vast possibilities of life insurance ; that it has a great 
and magnificent work to do for the world, hardly guessed at as yet, and the field being 
so undeveloped, the success of one company does not hinder the success of others, it 
rather stirs the ground for them. The competition of life insurance companies is not 
like competition in trade or commerce. Or, take the matter of stock speculation — there, 
if one man makes money it is only because another man loses it. That is not the case 
in life insurance, we are glad to say. Of course, there are individual instances where one 
company wins the case and another company loses it ; but taken in the aggregate, suc- 
cess in one company does not involve loss of business in another. * * * ♦ 
Of course, ours is a great Company, and, incidentally, we are proud of it ; but, 
gentlemen, let us not care so much about its being one of the largest companies in the 
world, but let us be proud rather of its exact and fine adaptation to the ends for which 
it exists. Let us be proud particularly that it is an absolutely sound and secure Com- 
pany ; that it will carry out all its promises in the future as it has done in the past. 

discharged by other companies for rebating.] Our position in the premises was neither new nor un- 
certain, and in answering promptly and energetically the call of Major Merrill, the Company's previous 
utterances and action were forcibly ratified. 

"Just before I came into the room, the Third Vice-President outlined to me in a brief way the 
proposition that you have discussed this morning, which carries with it a desire on your part to have at 
this office an Agents' Representative — one who, if there are delays in the issuing of, or reporting on, 
new policies, would be able at once by reason of his location at the Home Office to appeal immediately 
to those in charge of the several bureaus for a facilitation of your work. I am willing, within reason, 
to oblige the agents of the Company, and I do not think unfavorably of this proposition, but I want a 
little time to turn it over in my mind. lieforc you leave the city, you shall have my decision in the matter. 
(Applause.) Please remember that even if this concession is granted, there will still continue to be 
complaints — there must be — because the Company is managed by human beings, and consequently 
you cannot have things absolutely perfect. You have the privilege of complaining, with the assurance 
that you will be listened to by those in authority. Now, this morning I received a letter advising me 
of the death of a person on whose life a large risk had lately been declined by us — a risk that the agent 
thought ought to have been accepted because other companies did not turn it down. In mentioning 
the matter to-day to the Manager of the Southern Department, in whose territory the agent was located, 
he laughingly replied : ' There are a number of other such cases where we thought the Home Office 
was wrong, but where you proved to be right.' I cite this case to prove that the agents' judgment about 
the taking of risks is somewhat apt to be a prejudiced one. 

"And now, in bidding you to be at home and at your ease among us, be assured that in all your 
discussions, and in all that relates to you and your business with us, I have an abiding interest." 
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And let us all join in the endeavor to attain better and better methods of meeting the 
exact needs of the community, and of bringing the community to share in the benefits 
we provide. 

Among the educational features of the Columbian Exposition of 
1893 were the world-famous Congresses for the discussion of all manner 
of subjects by the greatest living authorities in every department of 
human knowledge. The New-York Life's contribution to these dis- 
cussions was an address by President McCall before the Life and Accident 
Insurance Congress, on the " History of American Life Insurance," de- 
livered on the evening of June twenty-third. The speaker traced the 
growth of the system from the organization of what is now the Presby- 
terian Ministers' Fund, in 1759, to the magnificent proportions it has 
since achieved. Referring to the features calling for special mention 
during the period 1881 to 1892, he dwelt upon these three: the great in- 
crease of the business, the rise of industrial insurance, and the greater 
liberality of the policy contract. Upon the latter point, he said : 

The ease with which claims might be disputed under the old policy contract has 
already been referred to, but during the past twelve years there has been a general 
disposition among the companies to liberalize the conditions of the contract and to con- 
strue it liberally when it became a claim. The clauses of the policy under which 
contests usually arise are those warranting the answers of the insured in his application 
to be full, complete and true, and those relating to residence and travel, occupation, 
habits of life and manner of death. In 1879 the Equitable adopted an "incontestable 
clause" providing that after three years its policies would not be contested for incorrect 
answers given in the application. The feature was soon taken up by other companies, 
its application enlarged, and the period of con testability shortened. It is impossible to 
follow the practice of different companies upon the various points mentioned — it must 
suffice to state in a general way what the present practice is, from which it will be seen 
that the goal of complete and immediate protection under life policies is not far off. 

Four companies issue policies that are incontestable for any cause after one year ; 
eighteen companies make the period of probation two years ; seven companies make it 
three years; while others still require the warrantees of the insured to run with the 
policy. As to residence and travel — seven companies place no restrictions upon either; 
three companies limit the insured for one year only; seventeen companies limit the 
insured for two years only; three limit the insured for three years only. As to military 
service — five companies make no restrictions; seven make restrictions for two years 
only. Others agree to take such risks at an extra premium to be charged against the 
policy ; others still agree to pay the reserve as a cash surrender value in such cases. 
As to occupation other than military service -three companies make no restrictions; 
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three make restrictions for one year only ; seventeen for two years only ; two for three 
years only. With respect to duels and other violations of law — seventeen companies 
make no restrictions ; three companies make no restrictions after one year ; five com- 
panies make no restrictions after two years; four companies make none after three 
years. Six companies issue policies without any reference to suicide ; in eighteen com- 
panies suicide does not invalidate the policy after two years ; in six companies the claim 
is good if the policy has been three years in force. Restrictions as to narcotics and 
intoxicants have been eliminated from the policies of most companies. One company 
issues policies with no other condition than the payment of premiums, and with no 
restrictions whatever. 

Life Insurance is safe or possible only on the supposition that, to the average man 
life is more precious than money — that the insured has a greater interest in his own life 
than the company has — and that he may be trusted to take care of it. Doubtless men 
might live longer than they do — but life insurance is based upon actual, and not upon 
ideal, conditions. Its reason of being is that there are risks which the individual cannot 
safely bear, but which the company, as an aggregation of individuals, may safely under- 
take in consideration of certain sums of money paid. The company is free to decline 
any risk offered ; but when it accepts a man's money it should take his risk also, without 
hedging and without whining. The history of Life Insurance has shown that its foes 
are those of its own household. Mortality tables have never betrayed it — managers 
have. As it casts the beam out of its own eye it sees more clearly and acts more 
wisely.* 

Meanwhile the agency force in the United States and Canada was 
preparing for a " Columbian Convention," the action of which was des- 
tined to have a far-reaching effect upon an evil practice with which un- 
derwriters' associations and insurance officials had long grappled in vain. 

• Life Insurance yesterday observed its festival and contributed to the success of the World's Fair 
by holding a congress at Chicago, the chief feature of which was an address by our former townsman, 
the Hon. John A. McCall, President of the New-York Life Insuranc:e Company. Mr. McCall 
was peculiarly qualified for the honor bestowed u|X)n him of making the presentation to the country of 
the facts which constitute Life Insurance's exhibit. All his life he has been identified with it in posi- 
tions which have given him the most comprehensive views of the subject, and his present honorable 
post places him at the head of the business in this country. Mr. McCall is familiar with IJfe Insurance 
from the point of view of government and from the point of view of the insurance companies ; has seen 
its evil days as well as the days of its prosperity, its mismanagement, and its development into one of 
the most secure and conservative forms of investment in the world. 

The address is not only a splendid demonstration of the capacity, trustworthiness and enterprise 
shown in the manajjement of the companies; it also discloses the provident character and prosperity of 
the .American people, and it is this second phase of it which renders the address one of the e.xhibits 
which the whole country understands, in which it takes pride, and which it is eager to show to the 
nations of the world. The great palaces of the companies are but one material form of Life Insurance. 
The humble homes of workingmen and women to be found in every village and town in the land, created 
and preserved through this instrumentality by the prudent, self-sacrificing father, husband or son, even 
more truly show what Life Insurance is to American life. Mr. McCall is to be congratulated upon an 
address which has set forth so admirably in all its phases so important a feature of our national growth. 
— Editorial in Albany Ar^s, June 24, rSgj. 

21 
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Representatives to the Convention were selected on substantially the same 
basis as to the ** Surprise Party" of 1892, by so classifying the agency 
force that men competed with their equals as business getters in the past.* 
The competition extended from April third to June tenth, and the number 
invited was about one hundred and thirty, together with twenty-two 
General Agents and Managers. It was the most thoroughly representative 
body of men ever assembled under the auspices of the Company, and was 
intended so to be, in order that the action taken might represent the best 
thought of the agency corps, and so be made the standard for all. While 
valuable discussions were had upon other topics, the chief interest in the 
Convention centered in its action on the question of rebates. After 
long and earnest discussion the subject was referred to a committee con- 
sisting of Messrs. D. P. Kingsley, Superintendent of Agencies ; Robert E. 
Whitney, Manager, Seaboard Department; Gilbert A. Smith, Manager, 
Western Department ; Alex. G. Hawes, Manager, Pacific Coast ; Living- 
ston Mims, Manager, Southern Department ; J. G. Morgan, Manager, 
Winnipeg ; Daniel Boone, State Agent, Missouri. The next day the 
committee presented a report condemning the practice, requesting Presi- 
dent McCall to exercise every power at his command to exterminate it 
among the Company's agency force, and pledging the Convention indi- 
vidually and collectively to his support in so doing. The report was 
adopted by the Convention unanimously. 
The President, in reply, said, in part : 

It has been said that language was made to conceal thought. That cannot be 
said of this preamble and these resolutions, and I want to emphasize my own position 
regarding them in no uncertain way. * * I doubt not, from the unanimous rising 
vote which was given in affirmation of the resolutions, that every man is as sincere about 
the principle involved as is your President. And let there be no mistake about this, for 
come what may, the Nfav-York Life will issue its policies and will expect its agents 
to deliver its contracts without the payment of a single penny of rebate. I know that in 
all controversies there are many sides, and there may be differing opinions, but not con- 



" Four j)ri7es wore offered ; they were won by the foUowiiij; nanied pentlemrn, on records of the 
amounts of settled businesh given : H. H. Kerr, Chicago, $1,064,000; R. M. Kerr, Chicago, $602, oc», 
E. S. Smith, Iowa, $383,000; J. C. Stock, Pennsylvania, $206,000. A fourth prize was awarded to the 
family of Major llamp Boon, of Texas, who wrote a very large amount of business, but died before the 
opening of the Convention. 
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tradictory ones ; and I know that many of us here have certain views and that they have 
a right to be heard, whether or not they seem to be in consonance or in harmony with 
those of the majority ; and I promise due and full respect to everything that may be 
offered as to when this condition of affairs shall be brought about ; but let me say, the 
sooner it can be done the better it will be for all of us. 

On the evening of July fourteenth President McCall gave a dinner 
to the members of the Convention and others, in the Banquet Hall of the 
New York State Building, on the Exposition grounds. The address of 
the President on this occasion referred to the Company's purpose in the 
several conventions that had been held, reviewed the work since his 
election, and restated the principles upon which the Company would be 
managed in the future. He said, in part: 

Let us review together the work we have accomplished, and cast a horoscope of 
what is before us. The year 1892 had many peculiar features. It was quite doubtful 
if the reaction we had hoped for would be at all manifest at the end ; and, speaking 
with the knowledge of the judgment of leaders in the business not connected with us, it 
was a mooted question whether the Company would quite recover from the blows which 
it had received both from without and within. The superior financial position it was 
founfi to hold after all these attacks proved both its own inherent strength and the 
strength of the system of which it is a conspicuous representative. With the advantage 
of demonstrated financial soundness, any proposition that involved our sitting at the gate 
in lamentation over the past was not to be considered for a moment. So we offered 
ourselves, not in shackles, but in an armor that defied attack from any source. There 
was consternation in the very suggestion that we were really alive in any sense, and we 
were warned to the confines of restful spirits ; but, ungracious though it seemed, we 
were bent on a pernicious activity altogether unseemly and unbecoming in a corpse that 
had been duly and deeply interred. When, within three weeks after the closing of the 
year, our Annual Report appeared, complete in every particular, approved and endorsed 
in writing as to every item by the Superintendent, who, less than twelve months before, 
had stood as our accuser, then every one of us, proud of the old Company in spite of its 
difficulties, knew that the day of rejoicing in all its fullness was at hand. We had 
thrown aside all the old methods that had done and are, unfortunately, still doing so 
much to bring contumely on the administration of the business. Our reported income 
was cash receipts, not book-keeping devices to make a large divisor to diminish the 
ratio of expenses to income. Our books were not kept open for two months or more to 
add to the receipts for the self-same reason. Our statement of assets was not inflated 
by disallowed items, thus differing from the Insurance Department reports by millions 
of dollars. Our advertisements of the Company's condition did not contain one dollar 
disallowed or disapproved by the experts of the Insurance Department. And yet, re- 
gardless of whatever untruthful and, of course, unfair comparisons that might be made, 
we did not hesitate boldly to inaugurate the rule of showing all our transactions in the 
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most open manner, giving every policy-holder full knowledge of our condition, on the 
day fixed by the law of the State for making our annual statement. 

Let me say here, and now, that there will be no divergence hereafter fi*om the 
principles thus laid down, and permit me also to prophesy that the example we have set 
in this respect will be followed by others. There is more room for reform in this matter 
of making annual reports without padding them than in all the rebate and limitation- 
of-business propositions that are offered for discussion. It is well known that the 
expenses of procuring business are altogether too high. But so long as State insurance 
officials (i) permit reports to be filed that bear no relation to the date; (2) admit items 
of income that are in no sense receipts; and (3) allow in the categorj"^ of assets com- 
muted commissions, agents' balances and other items that are really disbursements in 
the profit and loss account, so long high commissions and rebate practices will continue. 
If every company was compelled to report every item in its proper place, and was pun- 
ished for advertising assets and surplus that exist only in imagination, then the reforms 
that are so loudly demanded would follow. There is a greater opportunity for the bet- 
terment of the business by bringing about a change in the methods of making reports 
than in any other particular, and I am better satisfied that we have chosen to lead in 
this than I would have been had we been compelled to follow an example set first by 
others, or to yield reluctant obedience to a legal mandate. * * • » 

Our own statements are now, and will hereafter be, truthful. We will not deceive 
ourselves or others by padded reports of income or skeleton expense accounts. Our 
advertised assets and surplus will not shrink in the washing, nor differ by millions of 
dollars when compared with our sworn statements. We will call disbursements by the 
right name as expenditures, and not parade them as *' etcetera" in assets. Our reserve 
will be based on net premiums with interest at four per cent, per annum, and we will 
have no recourse to, or use for, a law that makes the yard-stick of our liabilities the 
wavering measure of our necessities. 

The President also indicated that the suppression of rebates was a 
necessary part of his policy in the management of the Company. On this 
point, he said: " In conclusion, let me say a word with respect to putting 
into force and effect the resolutions of our Convention on the subject of 
rebates. You have delegated to me the duty of saying when this reform 
shall be made obligatory upon all agents of the Company ; but I assume 
that, so far as your personal example and influence are concerned, the 
reform will begin at once. I know that with many of you it has scarcely- 
had an existence, and the personal and public testimony of the most suc- 
cessful of our agents that rebates are unnecessary to the writing of a large 
business will have a most helpful influence on others, and so render my 
task in dealing with persistent rebaters comparatively easy. Thus work- 
ing together, we shall not fail to realize the high ideal which we have 
inscribed upon our banners — *No sham statements; no shady subterfuges; 
no rebates; no rebaters ; one policy ; one price.' " 
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**The sooner it can be done, the better it will be for all of us." These 
were the significant words with which President McCall accepted the 
resolutions of the Convention on the subject of rebate. Sixteen days 
later — on July twenty-ninth — the following circular-letter was sent to 
each agent by the President, in the Agents' ** Bulletin": 

My Dear Sir: You have been advised through these columns of the resolutions 
unanimously adopted at Chicago, on the thirteenth inst., under which our agents have 
referred to me the question of ** Rebate" and have asked me to take any necessary steps 
to eliminate this practice from our ranks. 

I do not need to recite to you the evils which result from it. The resolutions 
already referred to do this sufficiently. And, as I have yet to meet the first man who 
does not agree that the results of rebating are altogether to be deplored, I take it that 
such is your opinion. If you happen to live in a State where legislation has been had 
on this subject, I am sure you have been observing the law, and in so far, this letter 
does not apply to you. But, be that as it may, I want to say to you, together with all 
New- York Life field men, that henceforth Rebate in any form must cease. 

If anything can be added to the language of the resolutions referred to, it would 
be this : Rebate is a manifest inequity to some one, since agents representing the same 
company offer the same policy at different prices. This touches (first) the policy-holder 
and the principles of mutuality upon which our Company is built ; and (second) it in- 
terests you in that you are forced, either directly or indirectly, into a conflict within your 
own household. 

Rebate defeats its own purpose, since it does not bring you in the end the thing 
you seek, even though you may be indifferent to the question of equity. Therefore, 
Rebating is : first, Unlawful ; second. Inequitable ; third. Unnecessary. 

On the first point I do not need to dwell. On the second, I can only say that you 
have certain advantages which more than offset any condition you may meet. You 
have (first) a Company which the world knows all about ; which has been tried and not 
found wanting; which has been indorsed as none of its competitors have been. You 
have (second) a policy which has more benefits and fewer conditions, at the same price, 
than the policies offered against it. 

To the objection that these advantages (which no insurance man denies) will 
not always bring you the business against the methods which may be employed by 
competitors, I can only say (conceding the truth of this, because, unfortunately, it is 
true) you must let some business go. It will take considerable moral courage to lose a 
risk, or a number of risks; but if you do it once, standing squarely on the doctrine that 
your goods are not offered at what you can get, but at what they are worth, you will 
probably never have to do it a second time, and you may never lose a single risk. 

There is something in courage which appeals even to the man who is looking only 
for a discount, and with the average citizen a frank, direct business statement will always 
prevail. By adhering to this, you will be constantly moving into a better stratum of 
society, securing a more intelligent and desirable class of applicants, and thereby not 
only putting money into your pocket, but materially advancing the general interests of 
the Company itself. 
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I am not writing this letter to tell you at this time of any particular penalty to be 

enforced if you should give a rebate. 1 am sure I shall never need to write any of our 

representatives in that way. 1 believe in the loyalty of our men and their willingriess to 

carry out, without flinching, the Company's wishes in this behalf; but for the benefit of 

any who may be weak, or who do not respond to these sentiments, I will say : I trust 

you just as our forefathers trusted in God at Bunker Hill — they did not, at the same 

time, neglect to keep their powder dry. 

While this is a general letter, it is also directly personal, and I, therefore, ask every 

field man to address me at once, acknowledging its receipt and expressing frankly his 

position. These letters in reply will be filed as a part of the Company's records on this 

subject. 

With renewed assurances of my interest in each man personally ; with earnest 

thanks for the cordial support you have hitherto extended in the reforms undertaken by 

the Nfav-York Life, and the firm belief that you will join in eradicating this great 

evil, I remain. Yours truly, 

John A. McCall, President. 

Responses from the field indicated that the new rule thus promulgated 
was accepted in good faith by the agency force ; but a rule never is fully 
appreciated until it is enforced against an offender. The occasion soon 
came which was to show whether or not the Company was in earnest in 
forbidding the giving of rebates. In a publication of the Mutual Life 
Insurance Company, of October eleventh, appeared a letter from a New- 
YoRK Life agent (Mr. C. M. Ward), saying he was *'a rebater pure and 
simple, not only on business principle but from religious belief," and citing 
the parable of the unjust steward as authority for his faith and practice. 
It was rather an unfortunate reference, seeing the original rebater **had 
wasted his lord's goods," and was put out of his stewardship. The latter 
fate also befell Mr. Ward. With a promptness and decision that left no 
doubt as to the course the President intended to pursue with persistent 
rebaters, Mr. Ward was notified that he could no longer represent the 
Company.* 



* Executive Department of the New-York Life Inslrance Co. 

John A. McCaii, President. 

346 and 348 Broadway. New York, October 14, 1893. 

C. M. Ward, Esq., General Agent, 115 Broadway, New York City. 

My De^ir Sir: I have, to-day. read your lately published letter stating your adherence to, and 
belief in. the system of rebating. The managements views and your own are widely different ; and, of 
course, you cannot continue to represent the Company. I regret that we are at variance, (i) because 
you have been a most successful agent, as your record of over $1,000,000 in new business written during 
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The summer of 1893 will long be remembered as the occasion of a 
financial crisis of an unusual kind. The Baring Brothers' failure, in 1890, 
had caused a large amount of American securities to be sent home for 
sale and remittance, and the decline in the price of silver had induced the 
fear that the United States might not be able to continue the redemption 
of its demand obligations in gold. The result was a heavy decline in the 
price of all securities, a decline in bank deposits (between December 9, 
1892 and October 3, 1893) of three hundred and thirteen million dollars, 
and a decline in loans and discounts of three hundred and twenty-three 
millions. During June and July, 1893, the situation was described as a 
'^currency famine." Over three hundred million dollars in Clearing- House 
certificates were issued by the associated banks of New York, Phila- 
delphia, Boston, Baltimore and Pittsburgh between June twenty-first and 
August eleventh. The value of Life Insurance and of the NEW- York 
Life's contracts were aptly illustrated by the operations of the three 
months, July, August and September. The following cash payments 
were made: For death-claims, $2,120,690; for endowments, $296,399; 
for dividends, $328,055; for annuities, $367,341 ; for purchased policies, 
$582,979; — total in three months, $3,695,464. The death-claims num- 
bered over five hundred and fifty, and averaged nearly four thousand 
dollars each. The dividends were cash dividends on actual settlements 
of maturing Tontine policies, annual dividend and other policies, and not 
reversionary additions to policies. Purchased policies were only those 
surrendered for cash — not those exchanged for paid-up policies. There 
was altogether over one and one-half million dollars paid on the policies 
of living men. These figures — large as they are — do not tell half the 



1893 ^o date conclusively shows; and (2) because our personal relations have been to me, at least, 
extremely pleasant. But. like yourself. I must be consistent, even though it deprives us of your valua- 
ble aid. It may be that there are others in our ranks holding your views, who are more timid and less 
boastful in making them known. Permit me, for their benefit, to make this a " Bulletin" letter, in order 
that I may advise such agents, if we have any, that yours is by far the manliest course to follow, as it 
enables us to relieve our ranks of those who are not in accord with the views expressed in the Colum- 
bian Convention and elsewhere by nine-tenths of our agents, and publicly and promptly ratified by the 
executive officers of the Company. Yours truly, 

John A. McCali-, President. 



328 A Period of Change, 

story of the helpfulness of the provisions of the New-York Life's 
policies during these memorable three months. The Company's renewal 
premiums were about twenty million dollars per year ; about one-fourth 
of this amount fell due in these three months — and upon most of it there 
was a month's grace. Policy-holders were thus allowed a loan to the 
amount of their premiums, at five per cent, without the asking. Add to 
this nearly one million dollars loaned on Free Tontine policies over five 
years in force, and we have a grand aggregate of about nine million 
dollars at the disposal of New-York Life policy-holders during the 
months of July, August and September. 

Early in the year application was made to the authorities of the Co- 
lumbian Exposition for space for an Exhibit of the Company, which was 
put in place in the Manufacturers and Liberal Arts Building early in 
May. The following description of the exhibit is from a circular of the 
time: 

This exhibit sets forth and illustrates the theoretical, historical and practical 
aspects of Life Insurance, as follows: 

(i) The Need and the Basis of Life Insurance; (2) The Application of the 
Theory of Life Insurance by Level Premiums; (3) The Growth of Life Insurance in the 
United States, 1845-1892; (4) The Growth of the New-York Life Insurance Com- 
pany, 1845 -1892; (5) The Development of the Life Insurance Contract; (6) An 
Object Lesson in Gold Values. 

This is done by means of figures, diagrams and policy contracts, in the following^ 
manner : 

1. The Need and the Basis of Life Insurance — (See illustration on page 331). 
This Need and Basis are found in the Mortality Table. The Need of Insurance is 
shown by the regularity with which men of every age die, notwithstanding good pre- 
vious health, long-lived ancestry and favorable surroundings. The safe Basis of Life 
Insurance is shown by the sur\nval of a practically definite percentage of the living at 
each age. The Risk of Death and the Probability of Life, and the corresponding Cost 
of Insurance and Loss in case of Death, are illustrated by age-lines of equal length di- 
vided into two parts by different colors, one color representing the Risk of Death, the 
other the Probability of Life, from age 35 to age 99. This Exhibit is called *'The Equa- 
tion of Life Insurance," and the equations and deductions drawn from the diagram are 
as follows : (a) Risk of Death equals Cost of Insurance ; (b) Probability of Life Equals 
Loss in case of Death ; (c) When the Risk of Death is Small the Loss in case of Death 
is Large ; (</) Life Insurance discounts Probability and gives Certainty. 

2. Application of the Theory of Life Insurance by Level Premiums — (See illustra- 
tion on page 332). The diagram and accompanying table show that a certain amount^ 
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known as the ** Net Annual Premium," is exactly sufficient, with four per cent, interest 
on accumulations, to pay all death-claims, according to the Actuaries' Table of Mor- 
tality, and that Large Accumulations are necessary. The table begins with 82,581 
persons aged 35, who are supposed to be insured for $1,000 each. Each pays the Net 
Premium (usually $19.87, sometimes a little more and sometimes a little less, to avoid 
the long decimal .8666427+) in advance; and interest is computed on accumulations 
at 4 per cent, per annum. One thousand dollars is deducted at the end of each year for 
each death, according to the Actuaries* Table of Mortality — the legal table for the val- 
uation of policies in the State of New York. This process is continued until the table 
shows the death of the last man and the payment of his claim — when nothing remains. 
The number 82,581 is chosen because that is the number surviving at age 35 in the 
Mortality Table used. The different columns of figures show (i) Premiums, (2) In- 
terest, (3) Total Income, (4) Death-Claims, and (5) Reserve Fund, for each year. The 
latter amount is that which the law of the State of New York requires a company to 
have on hand for like policies. 

The diagram illustrates the progress of the table by lines and spaces. Space from 
left to right represents years; space from the bottom upward represents amount of 
money. There are lines for Premiums, for Total Income, for Death-Claims, and for 
Reserve Fund, and these all meet at zero at age 99, having shown in their course the 
income and disbursements of each year and the amount of the Reserve Fund at the end 
of each year. Although the largest amount required for Death-Claims in any single year 
is only $2,362,000, the Reserve Fund at one time reaches the sum of $22,732,417.23 — 
or nearly ten times as much, yet it is all required to pay the claims of all. If there were 
lapses and each lapsing member received his share of the Reserve Fund, either in cash 
or paid-up insurance, the result would be the same. No allowance is made in the table 
or diagram for expenses. 

3. Growth of Life Insurance in the United States, as shown by Income and Dis- 
bursements, i84^-i8g2 — (See illustration on page 336). This is illustrated by a diagram 
based upon the figures of companies doing business in New York State. Each year's 
business is represented by a column of colors. (In the illustrations and description the 
original references to colors are retained.) The scale of amounts was nepessarily deter- 
mined by the height to which the columns could go, and one millimetre (about ^i of an 
inch) represents $200,000. Sources of income are shown on the left hand side of the 
yearly columns — -premiums blue (bottom), interest green (top). Disposition of Income is 
shown on the right hand side of the yearly columns — Payments to Policy-holders red 
(bottom). Expenses and Taxes purple (middle). Income Accumulated yellow (top). 
The diagram brings out forcibly the rapid growth of the business after the adoption of 
Non-forfeitable Policies in i860, the decline which followed the financial crisis of 1873, 
and the rapid growth which again took place after the resumption of specie payments 
in 1879. In 1845 four companies had Income $220,361, Assets $283,383, Insurance 
$7,811,544. In 1892 thirty-one companies report Income $223,024,998, Assets $903,- 
734,537.04, Surplus $1 14,012,912.64, Insurance in force $4, 199.444,397.* 

4. Growth of the New- York Life Insurance Company, as shoum by Income and 
Disbursements y /<5V5-/<S(pp- -(Sec illustration on page 337). In this exhibit the same 



* Industrial insurance not included. 
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plan is followed as in the preceding diagram, except that the same perpendicular space 
represents only one-seventh as much money. A comparison of the two, therefore, 
shows how nearly the New-York Lifk has done one-seventh of all the business. It 



will be noted also that the Nkw-Vork Life's business continued about stationary after 
1873, instead of falling off, as was the case with the business as a whole. The condition 
of the New-York Life at January i, 1893, by the report of the Superintendent of the 
New York Insurance Department,was- -Assets $137,499, 198.99, Surplus $16,804,948. 10, 
Insurance in force $689,248,629. 

5. Development of the Life Insurance Contract. The Increase in Benefits and 
the Decrease in Restrictions, under the policy contract, are illustrated by four policies 
issued at different dates by the New-York Life Insirance Company, with a state- 
ment of the Benefits and Restrictions of each. 

(i) See pages 340-341. The first policy shown is Policy No. 2, issued April 17, 
1845 — the first policy in force in the Company. This policy promised but one benefit 
— the insurance payable at death. On the other hand, it was liable to become null and 
void and of no value by reason of no less than nine different acts or omissions of the 
insured. 

(2) See pages 344-345. The second policy shown is Policy No. 14,415, issued 
August 13, i860, which was the first Non-forfeitable Policy issued by any company doin^ 
a general business. The issue of this policy marked an era in Life Insurance. This 
policy also omitted the suicide clause, but retained numerous restrictions as to resi- 
dence, travel, habits of life and manner of death. 

(3) See pages 348-349. The third policy shown is Policy No. 217,822, issued Jan- 
uary 27, 1886. This was a Limited-Endowment Policy, on the Tontine plan, and pro- 
vided for insurance during twenty years and a definite cash value at the end of this 
period, if the insured survived. It was non-forfeitable after three years* premiums had 
been paid, the insurance being extended for the full amount of the policy as long as the 
reser\'e thereon would carry it. It also allowed one month*s grace in payment of pre- 
miums, and contained no restrictions U])()n residence or travel after two years. In case 
the policy became null and void by reason of the death of the insured while engaged 
in certain hiuardous occupations named, the reserve value was paid. 

(4) See pages 352-353. The fourth policy shown is Policy No. 458,967, issued 
June 17, 1892, and was the first "Accumulation Policy" — a policy without any restric- 
tions whatever, and with but one condition, namely, the payment of premiums. This 
policy provides for insurance during a period of twenty years, and six options in settle- 
ment at the end of the period, when the insured may either continue the insurance, 
accept the cash value of the policy, or take part or all of its value in an annuity. The 
policy allows a month's grace in the i>ayment of premiums, re-instatement within six 
months after default, if the insured is in good health, and cash loans on the policy at five 
per cent, interest after it has been five years in force. It is non-forfeitable after three 
years* ])remiums have been paid, either extended insurance or ordinary paid-up insur- 
ance being granted, the first without request — so that its paid-up value cannot be lost 
by neglect. 

6. //;/ Ohjt'ct Lesson in Gold Values (Sie illustration on page 329). As a means 
of attracting attention and of giving some idea of the immense resources of the New- 
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YoKK Life, a Pyramid and Globe show ihc bulk of pure gold required to equal the 
assets of the Companj'. The Pyramid is 7 feet square at the base, 10 feet in height 
{above the pedestal), and 4 feel ;>i inches across one side of the top. The Globe is 
of the same diameter as the last-named measurement. Both Pyramid and Globe are 
covered with gold-leaf, two colors being used on the latter to represent land and water. 
The Globe revolves once every twenty-four hours. The meridian of Chicago is indi- 
cated by a line from pole to pole, and upon the upper band which surrounds (he Globe 
at the latitude of Chicago the hours of the day and night are marked, so that ihc me- 
ridian shows Chicago lime. 

The weight of $137,499,198.99 in pure gold would be inZ tons, laj pounds, 3,400 
grains. It would make one hundred good loads for a two-horse team over an ordinary 
road. The Manufacturers' Building is 787 x 1,687 Ceet, inclosing 30?^ acres. Reduced 
lo square inches it is 191,184,336. The New-York Life's assets would therefore 
It of every len square inches of ihe main floor of 
ich is the provision the Company has made for discharging 
its obligations to upwards of two hundred 
thousand policy-holders. 

For this Exhibit the Company 
was awarded a Medai and Diplo- 
ma, and the designer was awarded 
a Diploma of Honorable Mention 
by the Board of Lady Managers. 
At the close of the Exposition the 
Exhibit was sent to the San Fran- 
cisco Midwinter Exposition, where 
it was awarded a Gold Medal and 
Diploma, The Chairman of the 
Committee of Awards of the Co- 
lumbian Exposition, Hon. John 
Boyd Thacher, in notifying the 
Company of the award, said: "The 
award consists of a Medal with the 
name of the New-Yokk Life 
Insuk.^nce Co.\ii'..\nv upon it, 
and the Medal is accompanied by 
a Diploma on which arc duly in- 
scribed the reasons for granting 
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the same, signed by the judges and proper authorities. Congratulat- 
ing you upon the magnificent exhibit you made, 1 remain," etc. By- 
direction of Congress the work of preparing and delivering the Medals 
and Diplomas was intrusted to the Secretary of the Treasury ; but the 
unfortunate controversy over the design of the Medal has caused such a 
delay in the delivery of both these tokens as to render them practically 
valueless for the purposes for which they were bestowed. 

The field work of the year closed with a three months' competition 
" between the Western Department and the Central- Eastern-Southern De- 
partment. The dividing line was the western boundaries of Ohio, Ken- 
tucky, Tennessee, Arkansas and Louisiana. A purse of $10,000 was made 
up by managers, agents and the Company, to be presented to the sub- 
divi.sion of the winning department which should contribute most to the 
victory. The score was remarkably close ; the East secured the more 
business, but the West made the better settlements and so won the prize 
— a result which completely reversed some popular opinions concerning 
confidence and cash. 

While this contest was at its height, the man who had for so many 
years been the architect of the Company's fortunes lay a-dying. Mr. 
Beers had a very severe illness in 1890, and was never a well man there- 
after. He was a man capable of an immense amount of work, and he did 
not .spare himself The Company, under his management, outgrew its 
methods of business, but he still kept the reins of every department in his 
own hands. When he succeeded to the Presidency, Mr. O'Dell. for four- 
teen years the Superintendent of Agencies, resigned ; no successor was 
appointed ; thenceforth the President was the director of the agency- 
force, as well as the administrative head of the Company. He had borne 
up under the attacks of enemies with unfaltering courage, and was both 
surprised and pained that, on the showing of facts developed by the in- 
vestigation of the Insurance Department, he should be so harshly judged. 
He resigned because continuance in office under the circumstances would 
only injure the institution to which he had devoted his life ; and when he 
could no longer work as of old, life had lost its keenest zest and its chief 
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reward. His last days and the character of his work were thus described 
by the "Insurance Age" for November, 1893: 

The closing months of his life were peculiarly sad. He knew that his days were 
numbered. One day in early September he rather pressed his physician for a change 
of treatment, as the results were not satisfactory to him. ** 1 have done for you, Mr. 
Beers, all that medical skill can do," said his friend-doctor, sadly. ** I do not like what 
you say, doctor," queried the patient, looking searchingly into the physician's face. 
** The great nerve-centre has been attacked," was the response. Mr. Beers understood 
the great significance of the few words, withdrew almost in silence, walked home, never 
again leaving his house in life, dying two months later, November sixteenth, of nervous 
prostration. He was seventy years old — but until the last year or so, with the vitality 
and bearing of a healthy man of fifty-five. He was not only one of the ablest insurance 
presidents that America has produced, but he was a financier of unsurpassed skill ; for 
it must be remembered that of the New-York Life's $127,000,000, not a $1,000 
investment could be made without the approval of Mr. Beers. Again, when it is 
recalled that his direct management extended over the whole range of the Company's 
affairs, the herculean task marked out and successfully accomplished must command for 
Mr. Beers' life-work the admiration of competitors, of co-workers, and of the business 
and financial world. 

Announcement of his death was made by President McCall in a 
** Special Bulletin," as follows : 

New York, November 16, 1893. 

To the Managers and Agents of the New-York Life Insurance Company. 

The late IVesident of this Company, Mr. William H. Beers, departed this life 
this morning, after an illness of several months, during which time he was a patient 
sufferer. To the Executive Staff and the Agency Corps, naught that I can say will do 
more than to emphiisize their oft-expressed opinions of his valuable serxnces and the 
unremitting attention he gave to the administration of the Company's affairs. He was 
by inclination and choice an active official, and no detail of management, however 
insignificant, escaped his notice. He understood the business of life insurance in all its 
ramifications, and he was the peer of the best manager in the selection and control 
of men, and in his conclusions as to their value and efficiency. 

He had qualities of mind that commanded the respect of other life insurance 
officials, and the Company — under his guidance solely — reached and maintained its 
magnificent position as one of the leading financial institutions of the world. The credit 
for its great success is his, and his alone. Nothing less could be truthfully said of him ; 
nothing less should be accounted the record of his life. His place in the history of Life 
Insurance will be well-defined, and the mature and unbiased judgment of the historian 
will accord to him a foremost position in intelligent, efficient and successful leadership. 

My own acquaintance with Mr. Beers dates back for nearly a quarter of a centur)', 
and while there was no association that involved personal intimacy, yet it was often a 
great pleasure to me, as a State official, to discuss with him the progress, methods and 



The First Policy in Force 

IN THE 

NAUTILUS INSURANCE COMPANY, 

NAAIE CHANGED TO 

New-V)opk Igife Insurance Co- 

APRIL 5, 1849. 




POLICY HO. 2. ISSUED APRIL IT, I84S. 



HE ONLY BENEFIT Provided under this Policy was 
the INSURANCE PAYABLE AT DEATH. 



■ ■■■ 9 



7 HE POLICY BECAME NULL AND VOID AND ALL 
PAYMENTS THEREON WERE FORFEITED TO 
THE COMPANY from any of the following causes: 

1. Any untrue statement in the application; 

2. The non-pasnnent of any premium; 

3. Death upon the high seas; 

4. Death by the insured*s own hand; 
6. Death in consequence of a duel; 

6. Death by the hands of Justice; 

7. Death in the known violation of any law of the United 
States, or of any State or Province wherein residence and travel 
was permitted; 

8. Residence or travel south of the southern boundaries of 
Virginia and Kentucky, between July 1st and November 1st, or 
at any time beyond the settled limits of the United States and 
the British Provinces of Canada, Nova Scotia and New Brunswick; 

0. Military or naval sei^Tice, the militia not in actual service 
excepted. 
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regulation of the business of Life Insurance. He was competent, from his intelligent 
obser\ation and commanding position, to be a good adviser, and I recall, as I ^Tite, the 
perspicacity and wisdom of his views in many conferences thus sought by me. 

Mr. Beers had reached and passed the age allotted to man, and yet his sprightli- 
ness and activity of thought were characteristics that robbed his years of time's usual 
accompaniments. His kindly face and gentle tone will be often in our memories, and 
the mounded earth that marks his resting-place will be moistened by the tears of many 
to whom he was endeared. To his sorrowing relatives only the consolation of the Great 
Lord and Master will avail. The assurance of sympathetic friends will not be wanting, 
nor will the place of his sepulture be neglected by them. 

John A. McCall, President. 

Mr. Beers' death was announced to the Board of Trustees, at a spe- 
cial meeting held November twentieth, by the President, who closed his 
remarks by reading the ** Special Bulletin" already quoted. Mr. Gibbs 
addressed the Board in substance as follows : *' In many particulars the 
business of Life Insurance differs from all others; in one it is unique, viz., 
it has a literature of its own. In the history of Life Insurance literature, 
I think the * Bulletin' of the President announcing the death of the late 
ex-President William H. Beers, in simple dignity and truthfulness of 
statement, has no parallel ; and while it touches our hearts and voices 
our sentiments, it presents such a just estimate of what Mr. Beers accom- 
plished while at the head of this Company, that it should find a place in 
connection with our action here, in the permanent records of the Com- 
pany." Mr. Gibbs moved that the memorial '* Bulletin" be spread upon the 
records of the Board, and the motion was unanimously adopted. Reso- 
lutions presented by Mr. Appleton, recognizing Mr. Beers' ability and 
zeal, and the energy and efficiency with which he had labored in the ser- 
vice of the Company, were also adopted. Hon. Hiram R. Steele, who 
was unable to be present, wrote : *'It seems to me no better tribute could 
be paid to the memory of Mr. Beers than the simple statement that, the 
New-York Life Ixsuk.wce Comp.vxv achieved its high position, be- 
coming the wonder and admiration of the world, under Mr. Beers' man- 
agement, and that he died a comparatively poor man." 

By the law of 1884 (Chapter 341) the Superintendent of Insurance 
was required to make annual valuations of policies of companies doing 
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business in the State according to the Actuaries' Table of Mortality with 
four per cent, interest.* This valuation had been accepted by the insur- 
ance officials of all other States, except Massachusetts, which has always 
kept its own policy registers. The Legislature of 1893, however, enacted 
that the valuation might be made ** according to the table of mortality 
adopted as its standard of valuation by the company for which such valu- 
ation is* made; provided, that in every case the standard of valuation 
made or accepted by him in determining the liabilities of a company shall 
be stated in his annual report." No reason was ever publicly given why 
such a law should be enacted. It could only be of advantage to a 
company which wished to make a more favorable showing than was pos- 
sible under the old law. It introduced a varying, instead of a uniform, 
standard, and made each company a law unto itself 

The mischievous nature of the new statute was soon manifest. Be- 
fore any company had made a valuation under it, the Superintendent 
of the Missouri Insurance Department sent letters to all the New York 
companies, under date of November 21, 1893, requiring a schedule of all 
policies in force on December thirty-first, proximo, to be furnished him 
for the purpose of making a valuation of the same according to the old 
standard. For this the laws of Missouri required the companies to pay 
ten dollars per million of insurance or fraction thereof, and three cents per 
thousand dollars of reserve on annuity policies. This meant the payment 
by the companies of about fifty thousand dollars to the Missouri Depart- 
ment alone, with about forty other States and Territories yet to hear 
from. **This valuation," the Superintendent wrote, ** is ordered because 
of the abandonment by the New York Legislature of a strictly uniform 
standard of reserve upon the basis of the Actuaries' Table of Mortality 
with four per cent, interest, which elements are the standard of reserve in 
this State ; and the rule will be continued from year to year until that 
basis is restored in that State or is abandoned in this." 

President McCall at once conferred with the officers of other New 
York companies, suggesting that all notify the New York Superintendent 



The law went into effect December 31. 1887. 



The First IMon-Forfeitable Policy 

EVER ISSUED. 
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POLIGY BO. 14.41 S. ISSUED HUCUST 18, I860. 



» ■»■ I 




HE BENEFITS Provided under this Policy were: 



1. THE mSURANCE PAYABLE AT DEATH. 

2. A PAID-UP POLICY for a proportional part of the In- 
surance in case the payment of premiums was discontinued after 
two annual premiimis had been paid. 



• ■■■ ■ 



7 HE POLICY BECAME NULL AND VOID AND ALL 
PAYMENTS THEREON WERE FORFEITED to the 
Company from any of the following causes: 

1. Untrue statements in the application; 
2 Death from intoxicating drink or opium; 

3. Death in consequence of a duel; 

4. Death by the hands of Justice; 

6. Death in known violation of any law of the United States, 
or of any State or Province wherein residence or travel was 
permitted ; 

6. Residence or Travel south of the southern boundary of 
Virginia and Kentucky, between July 1st and November 1st, or, 
at any time, beyond the settled limits of the United States east 
of the Rocky Moimtains, or the settled limits of the British Prov- 
inces of Canada, Nova Scotia and New Bnmswick; 

7. Military or naval service, the militia not in actual service 
excepted. 



[See Note, pace Ca ] 
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of their adoption of the former standard of valuation. A statement to 
that effect was drawn up, signed by all the companies, and forwarded to 
Albany on November twenty-eighth. To this the Superintendent re- 
plied, under date of December second, that the declaration of the com- 
panies had been filed in the Department, and would be recognized and 
enforced accordingly. He further said : ** The certificates of valuation 
on such basis, issued from this Department, should now be accepted in 
other States requiring the standard you have adopted, with the same faith 
and credit w-ith which similar certificates have hitherto been received." 
Copies of these documents having been laid before the Missouri Superin- 
tendent, he withdrew his request for schedules of policies, and accepted 
the valuation of the New York Department, as usual. 

A report of this action of the New York companies was made to 
the Board of Trustees on December thirteenth. At the same meeting 
the Board approved a proposition to insure the members of the Mutual 
Benefit Life Insurance Company, of Pennsylvania, upon the payment by 
said company in cash or acceptable securities of the sum of $394,909. 
that being the net premium for carrying the risks under new contracts 
to be issued by the New-York Life. The contracts thus taken over 
numbered 689, insuring $1,930,700, with annual premiums amounting to 

$4709964. 

The general results of the year's work were thus announced to the 

Company's representatives, by the President, in the ** Bulletin " of De- 
cember thirtieth : 

This issue of the most unique publication in Life Insurance, closes the year 1893; 
and I am proud to take advantage of it as a medium to announce to the loyal and faith- 
ful field representatives of the New-York LiFK that, within the twelve months of 1893, 
they have had issued to them, on bona fide applications, the enormous aggregate of two 
hundred and twenty-three millions of insurance. 

These figures will be productive, perha])s, in your minds, of as much amazement as 
pride, because it certainly would have been, under all the circumstances, an entirely 
creditable performance had your work equaled in its results that done in 1892. The 
detailed statement of the Company's condition, which I hope to give to the public on or 
before the 15th day of January, will show you, I have no doubt, that the Company has 
made progress by equal steps in every department, and the aggregate will make a record 
unparalleled in the history of Life Insurance. If I had space, I would like to emphasize 
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the cordiality of my New Year's Greeting by an enumeration of some of the fearful diffi- 
culties which you have met and overcome during the hist seven months; difficulties 
which would have appalled and disheartened weaker men, but through which you 
have brought your department with most distinguished success. • • ♦ • 

It is an inexpressible consolation to me, in carrying out my theory of how the 
affairs of a great life insurance company should be administered, to receive such constant 
and repeated assurances of the fact that, where the Company touches the great public, 
it is healthy, active, honest, determined and successful. I recognize in your work the 
primary source of the Company's success. Other departments, in their way, are of great 
importance, but your work ranks first, because without it, the others could not exist. 

In these days of destitution and want, it re-enforces our faith in the character of 
our work to realize that, by as much as men listen to our teachings, by so much human 
suffering is abated. It gives us moral courage to think again that this Company is not 
a huge monopoly, sweeping on with resistless power, driving out the weak, crushing out 
the helpless, piling up vast private fortunes; but, in all things, the exact reverse. It is 
a great, common purse; a great, beneficent, moral force; moving, ** without haste, 
without rest"; carrying shelter and warmth, providence and plenty into the homes of 
the people. With such thoughts warming our blood and bracing our courage, we enter 
the new year. I earnestly urge you to work, to work early ; not because I am anxious 
about how much we may do in 1894, but because by that plan you will best serve your- 
selves and the people who charge us with the administration of so great a trust. 

The Agency Department did not fail to emphasize in this result the 
further fruit of the principle of steady production, discovered in 1892. In 
the same issue of the ** Bulletin" the Third Vice-President said: 

We did not start out, on the first of last January, ambitious to write more business 
than some one else had previously written, or than some one else might write this year. 
We did start out with the determination to further carry out our ideas of steady produc- 
tion, and with the purpose to insure in the New-York. Life as many healthy, well-to- 
do men as we possibly could. The year has been a most fortunate one in which to test 
our system of agency organization and our ideas of steady production — for there has 
been no time within recent years when the United States has suffered from such wide- 
spread business depression. To make our Company more deservedly popular, to 
increase by every honorable means the ability of the agents now representing us (and 
those who shall in the future cast their lot with us) to do each year a business more 
remunerative to themselves and more satisfactory to the Company in character and 
volume, will be the further ambition of the Agency Department. 

The annual report for 1893 was submitted to the Board of Trus- 
tees on January 12, 1894, and the certificate of the Superintend- 
ent of Insurance certifying to the assets and surplus bore the same date. 
The report was made in the same manner as that for 1 892, and already 
explained. The two hundred and twenty-three millions of new insurance 
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Limited-Endowment Policy 



POLICY NO. 217,822. ISSUED JANUARY 27, 1886. 
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HE BENEFITS Provided under this Policy were as 
follows: 

1. THE INSURANCE PAYABLE AT DEATH if death oc- 
curred within Twenty Years; or, 

2. AN ENDOWMENT for one-half the amount of the Insurance 
payable at the end of Twenty Years if the insured survived; or, 

3. A PAID-UP POLICY, or an ANNUITY FOR LIFE, in Ueu of 
an Endowment, if the insured survived; 

4. EXTENDED INSURANCE for the ftiU Amount of the PoUcy 
as long as its reserve value would keep it in force as temporary 
insurance, in case of default in pa3rment of premiimis after the 
Policy had been three years in force; 

5. THE RESERVE VALUE OF THE POLICY IN CASH in 
case the Policy became null and void from any of the causes named 
below, except the first. 

7 HE POLICY BECAME NULL AND VOID AND ALL 
PREMIUMS PAID THEREON WERE FORFEITED 

to the Company (except as stated in Benefit No. 5 above) 
from any of the following: causes: 

1 Any incomplete or untrue statement in the application; 

2. Death by reason of a duel; 

3. Death by reason of violation of law; 

4. Death by reason of being engaged in the manufacture of 
gunpowder, dsmamite or other explosive substances ; 

6. Death by reason of being engaged in military or naval 
service in time of war or insurrection* 
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reported in the President's letter of December thirtieth were new issues 
on applications received. The additions to old policies by dividends in 
reversion, actually so used, old policies revived, and the paid-up policies 
issued, in exchange for old policies surrendered, swelled the amount of 
*' new business," according to the Insurance Department forms, to over 
two hundred and twenty-eight million dollars. The actual new business 
was larger than that of any other year in the Company's history, and 
larger than that of any year of any other company in the world. The 
amount of insurance in force at December thirty-first showed a gain of 
nearly ninety millions — which also surpassed all previous achievements 
in this line. The increase in new insurance over the previous year was 
$54,812,044, and the increase in new premiums was $1,682,698.42; yet 
the expense ratio was lower. A summary of the report was furnished the 
agents on January sixteenth, and the full report, as published by the Su- 
perintendent of Insurance — with additional information concerning the 
Company's real estate investments — was published soon after for general 
distribution. 

The results of the year were a complete justification, from a business- 
getting point of view, of the open methods adopted by the new adminis- 
tration. Unfavorable comparisons with reports made upon different 
methods might deceive the casual reader, but the Company's agents were 
well instructed on these points, and in cases of actual competition mis- 
leading ratios were no match for the simple truth. Superintendent 
William Barnes had well said in his annual report for 1867: 

Sunlight is not more conducive to healthy vegetable life than publicity to corporate 
well-being. * * The American people will ask questions, and the more the better 
for all organizations thoroughly sound and really beneficent at heart. Life Insurance 
can and should live only by commending itself to the common sense and intuitive judg- 
ment of the great body of the people ; and those facts which corporate instincts desire 
to conceal are always detrimental to the public good, and never immaterial when tested 
by the inexorable, decomposing crucible of Time. 

As intimated by the President in his letter of December 30, 1893, 
the business of the Company moved on "without haste, without rest"; 
that no time might be spent in boasting of ''records," a nine weeks' com- 
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petition began February fifth, and the condition of entrance was the 
writing of one or more applications between January first and February 
third. This time the agents were classified according to the number of 
applications written during January and during each of the nine weeks 
thereafter. The number who qualified was fifteen hundred and eleven. 
Several such competitions were instituted during the year, with small 
prizes (but large honors) for the winners. Sometimes the prizes were 
money; sometimes a souvenir of some sort; always recognition, through 
the weekly ** Bulletin," of work done. 

All competitions emphasized the principle of steady production, the 
value of "keeping everlastingly at it," and the necessity of prompt settle- 
ments. The '* Bulletin" was open to the best thoughts of the most suc- 
cessful and to the complaints of those who failed. The spasmodic worker 
was brought into contact with the plodder ; the hap-hazard worker, with 
the man of method ; the man of sluggish temperament, with the enthu- 
siast. It was "a campaign of education" for the agent, and of resultant 
victory for the Company. In July and August — when men are apt to 
think no business can be done — there was a competition for one hundred 
seats in a Convention, to be held in New York during the first week in 
September. It was found that life insurance agents are very human ; 
they are moved by many motives — pride in their profession; distinction 
among their fellow-workers ; even the love of battle in a good cause, with 
honor in defeat and greater honor in victor>" — all these could be appealed 
to with good results both to the agents and to the Company. 

In pursuance of a settled plan to take the public into his confidence. 
President McCall, on June first, addressed a letter to the insurance officials 
of each of the seven States — Massachusetts, Kansas, Ohio, Illinois, Ken- 
tucky, Missouri and Texas — inviting them to make a joint examination 
of the Company as of June thirtieth, instant* 

*'rhe letter to the Massachusetts Commissioner wa:, as follows: 

Dear Sir : On the 30th of June, 1894, it will be three years since the "special examination" of 
this Company by the New York State Insurance Department. 

Being strong in the belief that great public trusts, such as life insurance companies, should be 
periodically investigated, at least every three years, as now required of domestic companies by the law 
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POLICY HO. 458«96T. ISSUED JUNE IT, 1892. 
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HE BENEFITS Provided under this Policy are as 
follows: 

1. THE INSURANCE PAYABLE AT DEATH; 

2 PAID-UP INSURANCE in case pasnnent of premiums is 
discontinued after three years* premiimis have been paid— 

(a) POLICY EXTENDED for its ftill amoimt during a period 

shown therein if no request is made, or 

(b) POLICY ENDORSED AS PAID-UP for a proportional part 

of the original amount, as shown therein, if requested 
within six months; 

3 SIX OPTIONS IN SETTLEMENT when the PoUcy has 
been in force Twenty years. The period may be Ten, Fifteen, or 
Twenty years, as desired, and the Options include (a) GUARAN- 
TEED CASH VALUE, (b) CONTINUED INSURANCE, (c) ANNUITY 
FOR LIFE, (d, e, f) COMBINATIONS of the three foregoing; 

4. ONE MONTH^S GRACE in pasrment of premiums; 

6. THE PRIVILEGE OF REINSTATEMENT within six 
months after default in pa3rment of any premium if the insured is 
in good health; 

6. CASH LOANS AT FIVE PER CENT, interest after the 
Policy has been in force Five or more Years; 

7 NO RESTRICTIONS of any kind imposed with respect to 
Occupation, Residence, Travel, Habits of Life or Manner of Death; 

8 THE POLICY INCONTESTABLE from any cause AFTER 
ONE YEAR, if the premiums are paid as agreed. 
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This invitation was accepted by all the officials to whom it was 
addressed, and the examination was entered upon August first They 
called to their assistance three Deputy Commissioners, six Actuaries, two 
attorneys, three clerks, and five other persons connected with the 
Actuary's office of the Massachusetts Insurance Department, and spent 
nearly four months in the examination. Their report bears date Novem- 
ber 28, 1894. Referring to the President's request that **the investi- 
gation be made as thorough and searching as possible," and that ** ever\' 
item of property, accounts, correspondence and books *' was at the com- 
mand of the investigators, the report said : " In no instance has there 
appeared, on the part of any one connected with the Company, other 
than a cordial compliance with the spirit of this suggestion. There has 
been no shadow of concealment or evasion, but a disposition to place all 
matters connected with the business of the Company under our in- 
spection." 

As regards the Company's methods, the report said : 

The several Committees of the Board of Directors meet frequently to count over 
the Company's assets and compare the vouchers with the expenditures. Payments are 
made on the authority of the Auditor's requisition and the death-claims are paid upon 
the approval of the Claim Committee. Agents' contracts are made under the super- 
vision of the Agency Committee. This Committee work seems to be well systemized 
and thoroughly done. 

The Medical Department for examination of risks seems to be well conducted. 
One branch thereof, the Bureau of Inspection, is used for the purpose of inspecting pro- 
posed risks, after medical examination and before issue of policy, for moral hazard. 
The Bureau has been in existence for two years and employs directly almost twenty 
men in the larger cities of the United States to inspect the risks. In the smaller places 
it supplements its work by using mercantile agencies. 

of yrmr Slate, and knowinfj that the New York State Insurance Department is and will be very busy 
with other insurance companies this year. I invite your department conjointly with those of K^insas, 
Ohio. Illinois, Kentucky, Missouri and Texas, to make a "special examination" of this Company as of 
June thirtieth, instant, in such manner and with such expert assistance as you may deem necessary, 
with the full assurance on my part that I desire the fullest and freest publicity of everything connected 
with the Company, and for such purposes all books and all transactions are open for your inspection 
and examination, 

I desire at this time to mention that the coming year, 1895, will be the "golden year"of the 
Company, it having commenced business in 1845, so that it will be undoubtedly satisfactory to our 
ywlicy-hold'Ts, to the public and to the insurance departments, to enter upon the year with a certificate 
of a " special examination " by seven of our great States. Very truly yours, 

John A. McCall, President. 
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The Company's book-keeping during the past three years has been greatly 
improved by changing the arrangement and marshalling of items. 

An investigation of the Company's contested claims from commencement of 
business to June 30, 1894, does not show any undue litigation either in amount or 
character. The refusal to pay in these cases seems based upon a reasonable foundation 
and desire to protect policy-holders against fraudulent claims. All of the doubtful cases 
outstanding June 30, 1894, have been examined with much care and nothing found 
that reflects other than credit upon the present management. 

The agency work of the Company at the home department and in the larger 
offices in other cities has been carefully investigated by a sub-committee. We fully 
concur in their endorsement of the effective work carried out under the skillful guidance 
of Third Vice-President George VV. Perkins, which has already produced so many 
desirable results. 

The following questions by the Commissioners, and answers (under 
oath) by the Third Vice-President, form a part of the report: 

Q. Are there any private agreements, understandings or conditions, either written 
or oral, in relation to your various agency contracts, other than clearly stated in the 
contracts themselves on file at the Home Office, as exhibited to us ? 

Atis, No. 

Q. Our examination shows that it is the Company's practice, in making its 
Annual Statement, to charge to commission account not only the commissions allowed 
the agent, as per contract, but any other similar payments, such as advances against 
renewals, agency loans, commuted or commuting commissions, and every other ex- 
penditure of this general character. Why do you do this, since any payment in excess 
of the rates named in the contract must be made on the theory that it will ultimately be 
returned to the Company ? 

Ans. We add these expenditures to the commissions paid as per contract each 
year, because we hold : 

First. — That if a life insurance company, for business re.isons, sees fit to pay com- 
missions before they are due, it does not alter the fact that they are commissions, and 
should be charged up as such when they are paid out; and we hold that the Annual 
Report to policy-holders should clearly show the total commission expenditures of the 
preceding year, whether such expenditures were due under the conditions of contracts 
on file, or were in anticipation of commissions to accrue at a later date, and that any 
other treatment of them would be misleading to the policy-holders and the public. 

Second. —T\\M. while some portions of these payments may ultimately return to the 
Company, they are not assets within the meaning of the law, and cannot in the mean- 
time be used in the payment of death-claims and dividends. 

Q. The report of the Agency Committee to the Board of Trustees on the 14th of 
February, 1894, amongst other things, said : 

** From 1882 to 1892, inclusive, the cost of each thousand of business placed on 
our books was as follows — 



1882 $41.82 

1883 39.77 

1884 40.57 



1886 $37.70 ! 1890 $43-63 



1887 43.00 

1888 35.55 

1885 3909 1889 40.02 

Average $4107 



1891 45-74 

1892 41-42 
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In these years the Company's paid-for business amounted to $905,90o,ckx>. The 
agency expenses for that period were $37,207,ckx>, making an average cost per thousand 
of $41.07. The paid-for business in 1893 cost the Company $32.20 per thousand. 
This is $8.87 less than the average of the eleven preceding years." 

How do you account for the fact that during the year 1893, on the basis of paid- 
for business, the cost per thousand to the Company was so much less than in any one of 
the eleven preceding years ? 

Ans. The results which you quote from the report of the Agency Committee to 
the Board of Trustees, covering the year 1893, were achieved by our having done away 
almost entirely with the old system of general agencies, and establishing in their stead a 
system of branch offices over which the Company has direct control. Under this sys- 
tem, contracts with nearly all agents are made direct with the Home Office, which has 
enabled us, First, to make more advantageous arrangements, both for the man who 
actually secures the business and for the Company ; Second, to save the large profit 
which has heretofore gone to the middle-man known as General Agent; Third, under 
our present system we have absolute control of all questions of incidental expense, 
agency loans and guarantees. In the matter of branch office expenses we have im- 
proved our book-keeping so as to make a considerable saving in our clerical force. We 
have done away altogether with the system of hiring agents on salaries, have reduced 
to a minimum, both in amount and risk, the system of agency advances, and are in con- 
tinuous and direct touch with every agent and policy-holder. 

Q. Do you, either in the field or at the Home Office, adopt plans in the latter 
part of the calendar year for the purpose of apparently swelling the Company's issues, 
taking the inevitable risk of having the greater part of such business returned ultimately 
as not taken ? 

Ans. No. 

The distribution of the Company's business at December 31, 1893, 
was shown to be as follows : 



COINTRIKS, 



INMRANCE IN FORCE. 



Anioiint. 



United States and Canada $540, 136,905 

Spanish-American Department 93>4oo>393 

Continent of Europe 91,225,554 

Great Britain and Ireland 17,778,269 

Australia 7*985,213 

All other countries 7>525,73i 

Totals $758,052,065 



% of all. 



71.26 
12.32 
12.03 

2.35 
1.05 

•99 



100.00 



Premiums 
IN 1893. 

$20,575,939 

4.353»o7i 
4,046,961 

846,702 

465.957 
441,732 

$30,730*362 



The Commissioners did not approve of any company doing business 
in foreign countries, on account of the '* widely varying languages, laws, 
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regulations and methods of business," its distance from the Home Office, 
and the deposits of funds required.* As regards that of the New-York 
Life, it was said, "No responsibility for it is imputable to the present 
management; it is an inheritance pure and simple." * # # ** The 
facts we possess do not show that there has been in this direction any 
excessive mortality or cost," * • * and *' no harm or loss has ac- 
crued on its account." 

The following question of the Commissioners, and the answer by Presi- 
dent McCall, form a part of the report : 

Q. We should like to know your views about the conduct of the business generally, 
and whether, in your opinion, the expenses, including payments to agents, salaries, etc., 
can be reduced without detriment to the companies and in the interest of policy-holders? 

Ans. I have been able to answer your other inquiries by a brief response, but the 
scope of the last question is so extensive that I crave your indulgence in making a 
longer reply. 

At the outset, permit me to say that I believe the expenses of the life insurance 
business, by which I mean all payments other than those to policy-holders, are higher 
than they should be. There are many causes for this, but the principal one is the lack 
of co-operation between the companies themselves. A little more wisdom and less pride 
would solve the problem speedily and satisfactorily. A brief reference to our own posi- 
tion will not be out of place as to what we have done and what we intend to do. After 
an attack of great bitterness upon the Company's management, lasting through more 
than six months, supplemented by an unfavorable official report, a change of management 
occurred in the Company in February, 1892. Its financial condition had been favorably 
commented upon by the State Superintendent, yet his criticisms, which were circulated 
everywhere by agents of other companies, had a demoralizing effect. Two courses were 
open to us. We could permit an agency force of 2,500 men to be tempted away from 
us by the offers of those who were ready to trade on our supposed weakness ; we could 
remain indifferent to the losses caused our policy-holders by the lapses and forfeitures 
that had already assumed considerable proportions ; and we could see a great Company 
that had, after nearly half a century of hard work, made an enviable record among the 
great financial institutions of the \lbrld, become dismantled and rendered useless for the 
future. The alternative was to enter upon the field with renewed activity, saving to our- 
selves an agency corps that had no superior, pressing home with vigor on every side the 
advantages of our situation purified as we were by the fire through which the Company 
had passed, and appealing by liberal treatment of our old and new membership in all 

* Deposits are required as follows : 

Small initial deposit required, but no reserve deposit. — Argentina, government securities; Brazil, 
any acceptable securities ; Bulgaria, any acceptable securities ; Now Zealand, any accei)table securi- 
ties ; Switzerland, government securities ; Victoria, any acceptable securities. 

Reserue deposits required. — Canada, any acceptable securities ; Germany, government securities ; 
Italy, government securities ; Russia, government securities. 
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their rights for the patronage that has since been accorded to us so largely. The alter- 
native course was adopted, thoujijh not without some misgivings, because we were 
obliged to postpone for the time being so desirable a reform as any considerable reduc- 
tion of expenses. Yet there is, in my mind, no shadow of doubt that we pursued the 
proper course. 

A word at this point on rebates will not be amiss. I know that it has often been 
assumed that the only thing necessary to do to put a stop to rebating was to reduce 
commissions. But for this Company to have reduced commissions in 1892 without 
some concert of action with others — which was attempted, but could not be secured — 
would have resulted in the loss of both agents and business. Moreover, the adoption 
of such a course would have been to disregard the genesis of Rebate as well as existing 
conditions. Rebate was not caused by high commissions, but high commissions were 
caused by Rebate. The pressure of managers upon agents for business, and their own 
desire to make records, caused them to give away a part of their commissions in order 
to secure applications ; then, having got the business and made the record, they claimed 
commissions that would recompense them for the outlay. It seemed wiser, therefore, to 
begin at the bottom and build upward, first, by offering a contract that should appeal 
to every man's sense of justice — a contract that should guarantee, in a form as nearly 
absolute as possible, the greatest benefits to be obtained under a life policy ; second, to 
insist that this contract be sold at a uniform price; and, third, when the Company 
should be re-established in public confidence, to reduce commissions to such a point «is 
would secure the most efficient service at the smallest outlav. In accordance with this 
theory, the Accumulation Policy was issued in June, 1892; rebates were forbidden by 
the Company in July, 1893, and such progress has been made in the reduction of both 
commissions and general expenses as is herein pointed out.* 

After recounting the achicv^ements of the three years following the 

examination by the New York Department, which included an increase 

of over thirty-four million dollars in assets, and an increase of over one 

hundred and seventy-seven millions of insurance in force, the President 

said : 

The Company has thus been re-established in public favor in no uncertain way. 
The executive staff has labored unceasingly for the accomplishment of this result. The 
officers did fwt seek^ for any reason^ to make the actual expenditures for securing the 
business appear less than they were. The devices that of late have had public attention 
held no temptation for us. Every penny spent in obtaining new agents and new risks 
has been reported as an expense and has had no place as an asset, admitted or other- 
wise. The income account has been published without padding and the ratios of ex- 
penses to receipts are actual, not fictitious — although if we had followed old methods 
and reported our income and disbursements accordingly, said ratios would have been 
considerably lower than shown in our own previous statement, or in the present state- 
ments of other companies doing so large a proportion of new business. Our assets, lia- 



Scc sworn statement of Third Vice-President, already quoted. 
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bilities and surplus have been advertised and published in accordance with our sworn 
reports to the several State Insurance Departments, and we have not attempted by 
legislation or chicanery to make our indebtedness less, or our resources or surplus more, 
than they actually were by the most rigid ruling of the most exacting State official. 
You have had ample opportunity during your investigation of our affairs to know that 
as fast as old agency contracts expired or could be terminated, large reductions have 
been made in the rates of commission and brokerage. The same economy will here- 
after be shown in all other departments. The Company having been placed where 
there can be no dispute as to its future or its popularity, the pride awakened by so great 
a task has ended with its accomplishment. 

The management intends in the year now near at hand, which will be memorable 
as the fiftieth anniversary of the Company's incorporation, to pursue a conservative 
course in every branch of its operations. 

As regards the finances of the Company and its condition June 30, 

1894, the Examiners said: 

The financial statement shows unquestionably the sound and prosperous condition 
of the Company; and the management, the public, and especially the policy-holders in 
whose interest the great trust is conducted, are to be warmly congratulated upon its 
solidity and security. 

The following certificate was given showing the scope of the exam- 
ination as regards assets and liabilities, and the result reached by the 
Examiners : 

COMMISSIONERS' CERTIFICATE. 

New York City, November 28, 1894. 

WE, the Insurance Commissioners and Superintendents of the States of Massa- 
chusetts, Illinois, Kansas, Kentucky, Missouri, Ohio and Texas, pursuant to the invita- 
tion of the President of the Company, dated June i, 1894, do hereby certify that we 
have been for the past four months engaged in a thorough and searching official inves- 
tigation into the affairs of the New- York Life Insurance Company of the City of 
New York. 

We further certify that each Stock and Bond owned, each Collateral Loan, each 
Bond and Mortgage Loan made,, the Cash and each Bank Certificate of Deposit, was 
carefully examined, checked and verified ; that the Policy Loans and Premium Notes 
were examined and checked with the Reserve on each Policy; that Interest and Rents 
due and accrued, unreported and deferred Premiums, were also verified ; that the values 
of Stocks and Bonds owned, and Real Estate owned, were individually and closely 
scrutinized and conservatively made ; that the title to each piece of property secured, 
and Bond and Mortgage Loan made since the 1891 New York State Insurance Depart- 
ment Investigation, was examined and found satisfactory. That the Policy Reserve 
was checked and verified by the Actuaries of our several Slate Insurance Departments, 
and that every Policy and its Reserve, on the books of the Company, was checked indi- 
vidually with the Valuation Policy Registers of the Massachusetts Department; that all 
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Sundry Liabilities were also verified ; that each debit and credit entry in the Company's 
books was checked from the date of the said New York State Investigation ; and that as 
a result, on the most conser\'ative basis of valuation, we found the Company possessed 
of Assets satisfactory to us, amounting to $155,453,428.73 and that, after providing for 
all possible Liabilities, including $135,058,291.00 for outstanding Policy Reser\-e, as per 
the '* Combined Experience Table of Mortality," with four per cent, interest, the total 
of the same amounted to $138,124,363.81. 

We further certify that, by the severest test, the Net Surplus to policy-holders, 
after providing for ever) Liability, and deducting Agents' Balances, was on June 30, 
1894, $17,329,064.92. 

In Witness Whereof, we have hereunto subscribed our respective names, in the 
City of New York, the day and year above written. 







IsiioMr, StattofMi 
ChairtHOH 




^ SEAL. / 



SapwIiitcadMt of Ivmranct, State of Wi^yy^\Hmmtik 



In publishing the general results of this examination in the daily 
papers the Company gave a complete list of its securities, designating 
bonds by year of maturity and interest rate, and real estate owned by 
street and number. Once more agents could say, *' the public knows all 
about the New-York Life, up to date, and there is nothing to cover 
up, or to be ashamed of" 

While this examination was going on the Company lost one of its 

most efficient administrative officers, in the death of the Auditor, Mr. 

James A. Brown. His death was announced to the agency force by the 

President in the ** Bulletin " of September twenty-ninth, in the following 

words : 

It is with heartfelt sorrow that I announce the death, on September twenty-fifth, 
instant, of James A. Brown, the Auditor of this Company. He was my associate for 
many years in various occupations, and he had endeared himself to me by loyalty of 
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service and untiring devotion in the Company's interests. Nature made him in a rugged 
mould, and he was a sham-hater by instinct. He served in several public and private 
trusts, and the marked honesty of purpose that ran through his career will be com- 
mended long after his interment, as it was frequently and vigorously during his life 
on earth. 

Mr. Brown was succeeded as Auditor by Mr. John C. Whitney, for- 
merly Chief of the Company's Inspection Department. 

During this year the Vice-President, Dr. Henry Tuck, who had 
formerly been the Chief Medical Director, and Mr. William M. Adams, 
the Chief of the Policy Department, visited all the chief foreign agencies 
of the Company in liurope, Australia and the East. They were able 
to suggest changes of organization and management which have brought 
these agencies into closer touch with the Home Office, besides effecting a 
considerable saving in expenses. ** Local Insurance Boards *' have been 
established in several countries, by means of which the business of the 
Company is placed upon a more satisfactory and permanent basis, its 
prompt dispatch facilitated, and the Home Office is able to act more 
intelligently, both in the issue of policies and in the payment of claims. 
Opportunity was also afforded of personal conference with the Medical 
Referees and Examiners in these countries, and their methods were 
carefully reviewed and adjusted in harmony with those of the Home 
Office. 

The announcement made on January third showed over eighty 
thousand new policies and nearly two hundred millions of new 
business during the year. The full annual report was submitted to the 
Board of Trustees on January seventeenth, and the certificate of the Su- 
perintendent of Insurance, certifying to the Company's assets and surplus, 
bore the same date. It went to the agents on the nineteenth. While the 
new insurance issued was somewhat less than in 1893, the actual new 
business was greater than that of any other company, the volume of new 
cash premiums was maintained, and the total income increased over two 
and one- half million dollars. Again the expense ratio showed a dccrea.se. 
There were other significant points. The loans secured by pledge of 
stocks and bonds fell off from $2,428,966.67 to $579,922.00, while those 
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secured by pledge of the Company's policies increased from $2,682,241.39 
to $3,205,980.99. The pledge made in the Montreal address of President 
McCall that, "the New-York Life is a mutual Company and the ad- 
vantages of its operations belong to the membership," was finding realiza- 
tion in its hi.story. It could no longer be said that the Company, in selling 
its contracts, proclaimed them the best securities in the world, and then, 
after large sums had been paid on them, refused to lend a dollar upon 
their pledge as collateral. 

In the Insurance Account, and in Income and Disbursements the 
report followed the same conservative, solid basis as has already been 
noted in the report for 1893. Of the total amount reported as '* new in- 
surance," under the Insurance Department's forms, 96.3 per cent, was 
actual new issues on new risks, while of the total amount so reported by 
the two other largest companies, only 80.2 per cent, was new issues 
upon new risks. The same difference runs through the figures of income 
and disbursements — in the New-York Life's report income is cash or 
its equivalent actually received, and disbursements is cash or its equiva- 
lent actually paid, and these items are not increased by book-keeping 
entries which swell both accounts on paper without actually adding a 
dollar to either. As already noted, the new blank adopted by the con- 
vention of insurance officials shows exactly how much padding the re- 
ports of other companies contain, and, without being invidious, it may be 
.said that the reports of the three other largest companies contain over 
^\^ million dollars of the items referred to as book-keeping entries, which 
increase ** income" and "payments to policy-holders" — on paper only. 

With the new year was begun the use of a new policy form. It dif- 
fered from that previously in use in being briefer, more specific and more 
handsome. Every unnecessary word was eliminated, and every obscure 
clause made plain. A new heading and border were engraved, in order 
to give fitting form and appearance to a contract that contains the most 
privileges and benefits of any now in use. The present year being the 
fiftieth year of the Company's history, this new edition of the Accumula- 
tion Policy was called the "Golden Policy." Facsimiles of the first and 
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second pages are given following page 364. Page three of the policy 
contains a copy of the application ; it will be seen that the policy-holder 
has, therefore, in his own possession a complete copy of the contract, in 
plain English, and that he may know what his rights and privileges are, 
without dependence upon any rule of the Company and without writing 
to the Home Office. 

Toward the end of January the Company announced a new form of 
the Accumulation Policy — as respects the manner of its payment in the 
event of its becoming a claim by death. It was called the "Registered 
Bond Policy with Bonus Additions." It was an Accumulation Policy, 
with half premium-return in case of death during the accumulation period, 
and with a detachable trust clause, under which the Company, by virtue 
of the powers given it under its charter "to receive and execute trusts," 
undertakes to invest two-thirds of the face of the policy at three per cent, 
interest and to pay principal and interest as specified. The method by 
which the policy-holder avails himself of the Company's services as a trust 
company, is as follows : When the application is signed, or at any time 
thereafter, the policy-holder names a payee as beneficiary under the con- 
tract. This payee may be changed at any time while the policy is in 
force by a written communication to the Home Office, or the last nomina- 
tion may be revoked, and the policy left payable to the estate, or assigned 
to a beneficiary. In the latter cases the policy is payable at death, in 
cash, to the estate or to the assignee, like any other policy. If, however, 
a payee has been named, and the nomination not revoked prior to the 
death of the insured, the policy is payable as follows: (i) One-third of 
the face of the policy, in cash ; (2) one-third in ten Registered Bonds, one 
of which is due and payable on each anniversary of their issue, during the 
next ten years, together with interest upon all unpaid bonds at the rate 
of three per cent, per annum; (3) one-third in one Regi.stered Bond, pay- 
able eleven years from date of issue. The Registered Bond Policy is 
issued at the same premium rate as the Company's Accumulation Policy 
with return of one-half of all premiums paid (taken at the tabular annual 
rate) in case of death during the accumulation period, and includes the 
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same premium -return, which is payable in cash with the first third of the 
face of the policy. 

This policy is designed to place the proceeds of a man's insurance in 
the hands of his family at the time, and in the proportions, which will 
meet their necessities, and to prev^ent the loss which so often results from 
the investment of money by the inexperienced. It extends the protection 
of insurance through a period of eleven years after the death of the in- 
sured. It takes account of the circumstances in which the ordinary 
family is likely to be placed, and so distributes the proceeds of the 
policy as to meet their needs. Those needs usually are: (i) a consid- 
erable sum in cash — sufficient to pay the expense of beginning the new 
manner of life which the death of the husband and father makes neces- 
sary ; (2) a regular income, of something more than the interest on the 
balance of the policy, during a period of, say ten years ; (3) the cash 
value of what remains, for division among the members of the family, in 
such manner as time shows to be necessary. A facsimile of the bonds 
issued under these policies is .shown following page 366. 

At the meeting of the Tru.stees on F'ebruary thirteenth, the President 
announced that the Company's report for 1894 had been filed with the 
officials of forty-four States and Territories and accepted by each. At 
the same meeting was announced the death of Mr. Horace C. Richardson, 
Associate Actuary of the Company, to whose ability and faithfulness 
during his twenty-six years' service with the Company, the President 
paid a fitting tribute. At a meeting held by the employes of the 
Actuary's Department, Mr. Richardson's character, his services and the 
lesson of his life were commented upon by the Actuary and by the 
President, as follows. 

By Mr. Rufus W. Weeks, Actuary : 

His instinct of social morality was of the feudal type — summed up in the one 
sentiment of personal loyalty, but expressing itself in four aspects: loyalty to self, 
loyalty to official superiors, loyalty to equals, loyalty to official inferiors. In every one 
of these relations he was faithful to his ideal. Respecting himself thoroughly and 
invariably, he resented any invasion of his personal rights, feeling bound to do so as a 
matter of self-loyalty ; and he always maintained his independence of thought. To the 
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THIS Policy participates in surplus as hereinafter provided, but no dividend shfl 
continue this Policy beyond the Accumulation Period, under one of the i 
of each period of five years thereafter. 

THE Accumulation Period of this Policy ends on the ^StUi 
The inaxured shall then be entitled, if living*, and if the praminnis h4 

First. — To continue this Policy with further payment of premiums and to 

Second. — To continue this Policy with further payment of premiums and to 

Third. — To continue this Policy with further payment of premiums and 
paid-up insurance without participation in surplus, subject to evident 

Fourth. — To discontinue this Policy and to receive its entire cash value a: 

Fifth. — To discontinue this Policy and to receive its entire cash value, as 

Sixth. — To discontinue this Policy and to receive its entire cash valu- 
(Evidcnce of good health will not be required.) 

The Company guarantees that the entire cash v 
•hall be fi^:^&^^er^e&a.^fl«^^-iHt^.i>«<?0fl^. -Dollan ($.-» 

Unless the insured shall notify the Company in writing, before the end of the Acc 
pany shall be converted into an annuity, as provided in the second benefit. 
This Policy participates in surplus only as hereinbefore provided. 

HE Company will make advances as loans on this Policy within the month of { 
sequent anniversary of the insurance within the Accumulation Period, und« 

First.— That premiums have been paid in full to the time when the loan i: 

Second. — That the Company will loan at the fifth or any subsequent anni 

$-V.^tc ; at the tenth or any subsequent 

in all $.a4l^Q __ .; and at the fifteenth or an) 

not exceeding in all $ j?5?vL(: The amou 

/ . Third.— That this Policy shall be duly assigned to the Company as coll 

Agreement will be furnished to the insured. 

Fourth.— That interest at the rate off per cent, per annum shall be paid 
after until the loans are paid off. 

Fifth. — That the loans shall be for such time as the insured may desi; 

NO agent has power in behalf of the Company to make or modify this or any contr 
Company by making any promise or making or receiving any representatio 
Vice-President, Actuary or Secretary of the Company, and will not be delegated. 

ALL premiums are due and payable at the Home Office, unless otherwise agreed 
Jl\ Second Vice-President, Actuary or Secretary, and countersigned by such agents 
payments previously made shiill remain the property of the Company, except as here* 

A GRACE of one month will be allowed in payment of subsequent premiums afi 
per cent, per annum for the number of days during which the premium remi 
mium, with interest as above, remains an indebtedness to the Company, which wi) 
during the month. 

HIS Policy will be re-instated on written application therefor within six months a 
and payment of premiums to date of re-instatement with interest at the rate of 5 
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PROOFS of death must be furnished to the Company at the Home Office withir 
lishing the claim. Such statements must comply fully with the Com^MHi 
incorrectly stated in the application on which this>Bolicy was issued, the m^f 
bears to the required premium at the true age. 

ANY indebtedness to the Company, including any balance, ol ^Sa^t. ^scecv- 
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^ND PROVISIONS. 

i : 

dl be apportioned to it before the end of the Accumulation Period. If the insured elects to 
Siree benefits first named below, no further dividend shall be apportioned to it before the end 

k^. day of ^CtnU9t^ .in the year 19. /tf- 

Wve been duly paid in full, to select and reoelve one of the eiz benefits fbUowin^ : 

t^eceiv'e the dividend then apportioned by the Company in cash ; or, 

teceiVe the dividend then apportioned by the Company converted into an annuity ; or, 

1 to receive the dividend then apportioned by the Company converted into additional 
ee of good health satisfactory to the Company ; or, 

t stated below, in cash ; or, 

stated below, converted into an annuity ; or, 

e, as stated below, converted into paid-up insurance without participation in surplus. 

«lue of this Policy at the end of the Accuxnulation Period 

IZZQ. -), and in addition the dividend then apportioned by the Company. 

CUMULATION Period, which benefit has been selected, the dividend then apportioned by the Com- 



prace allowed in payment of premiums, on application to the Home Office, at the fifth or any sub- 
er the terms of* the Company's Loan Agreement then in use. and the following conditions : 

f made, including the premium for the entire insurance year then beginning. 

fversary up to the tenth, such amounts as the insured may desire, not exceeding in all 

anniversary up to the fifteenth, such amounts as the insured may desire, not exceeding 

r subsequent anniversary up to the twentieth, such arriounts as the insured may dcsirci 

nt of any loan shall include any previous loans then unpaid. 

ateral security for the loan, and deposited at the Home Office. A copy of the Loan 

on all loans at the next subsequent anniversary of the insurance, and annually there- 
re, not longer, however, than to the end of the Accumulation Period. 

act of insurance, to extend the time for paying any premium, to waive any forfeiture, or to bind the 
in or information. These powers can be exercised only by the President, Vice-President, Second 

in writing, but may be paid to agents producing receipts signed by the President. Vice-President, 
I. If any premium is not paid on or before the day when due, this Policy shall become void, and all 
In after provided. 

ter this Policy shall have been in force three months, subject to an interest charge at the rate of five 
iins due and unpaid. During the month of grace this Policy remains in force, and the unpaid pre- 
il be deducted from the amount payable under this Policy if the death of the insured shall occur 

Iter non-payment of any premium, subject to evidence of good health satisfactory to the Company, 
; per cent, per annum. 

ne year after the death of the insured, which proofs shall comprise satisfactory statements estab- 
3rms in use at the time of the death of the insured. If it is found that the age of the insured was 
Ayable under this Policy shall be such proportion of the amount of the Policy as the premium paid 

premium remaining unpaid, wiU be deducted in any settlement of 0:ii& PoWc^ ox oC any benefit 
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, expressed will of his superior officers he rendered a military obedience, at the same time 
giving them the true service of a candid expression of his own opinion. Among equals 
he was faithful to every agreement, and responded to friendship with friendship, to 
affection with his own strong affection. Those under his control he treated in the true 
feudal spirit — giving them a most hearty protection and guidance in return for the 
hearty obedience he ex|)ected from them. Under the manner of the disciplinarian the 
heart of the man was always felt. 

By Hon. John A. McCall, President : 

It is a melancholy satisfaction to be permitted to add a word to the expression 
of your sympathy and to the remarks of Mr. Weeks. I met Mr. Richardson for the 
first time about twenty years ago when, in 1874, in the discharge of official duties, I 
investigated this Company. 1 had many pleasant memories of him, that were awakened 
and increased from the date of my inauguration as President, in February, 1892. From 
this last mentioned date I have seen him almost daily, and whenever he sought 
an interview it was granted with a certainty on my part that he had something of im- 
portance for my consideration, as he had no time for posing. My respect for him 
increased as each day added to my appreciation of him as a man and an intelligent 
official. He was large of mind as well as of body, and underlying his seeming brusque- 
ness of manner, he had a spirit as gentle as a woman's and a sympathetic nature that 
made him the most genial and companionable of men. 

There is a lesson in his career that is well worth the consideration of every man 
who stands before me. He strove to do well in every position to which he was assigned. 
His success came from the fact that, no matter how insignificant to others was the 
work he had in hand, to him it was all-significant, and he labored accordingly. He 
journeyed in his career by the routes that each one here is familiar with, and in his 
footsteps some of you are marching. At times the road appeared to be endless and the 
obstructions insurmountable, but he faltered not either in expectation or in determina- 
tion to succeed. In the end he was rewarded by promotion to the high place that his 
ambition sought and his diligence provided. The possibilities of like accomplishments 
arc for those who labor likewise. 

On April third the Company announced that it would thenceforth 
insure railroad conductors on passenger trains without extra charge; also, 
that officers of the United States army and navy, and women, would 
be insured without extra premium, on any form of policy with 20-year 
accumulation period, and on is-year P^ndowment policies with 15-year 
accumulation period — dividends to these two classes to be adjusted ac- 
cording to the mortality experienced in each class. On June third a 
further extension of the same principle was announced under the follow- 
ing classification : 

Persons who have heretofore been charged an extra premium, and who are now 
insured in the United States :ind Canada at the regular rates on the above plan by the 
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New- York Life, arc as follows; (i) United States army and navy officers ; (2) mem- 
bers of paid fire departments; (3) railroad engineers, firemen and freight-train con- 
ductors; (4) working engineers on steam vessels, harbor pilots and captains of fishing 
vessels; (5) underground miners of iron, copper, gold and silver; (6) women; (7) the 
better class of general merchants, store-kee|x;rs, and proprietors of hotels and restau- 
rants who also sell wine, spirits and malt liquors by the glass. 

Persons in class seven are insured only under 15- Year Endowment policies with 
15-year accumulation period ; all others either as above, or on other tables with 20- year 
accum ulation period. * 

The regular meeting of the Board of Trustees for April, 1895, occurred 
on the tenth of the month, exactly fifty years from the date of the election 
of the first Board. To commemorate this event the heads of departments 
and the oldest employes of the Company were invited to meet the Officers 
and Trustees at luncheon. Others present were Messrs. Wm. L. Hill, 
Manager at St. Louis, and David Burke, Chief Agent and Trustee for 
Canada. The banqueting-room was handsomely decorated for the occa- 
sion, a large flower-piece behind the President's table showing the name 
of the Company and the dates, 1845 ^"^ i^95- ^^ the second page of 
the menu appeared the names of the first President and first Trustees, 
side by side with those of the present time;t while the fourth page con- 



* The Compiiny does not insure niilroad employes who brake, switch or couple cars ; porbons 
engaged in, or connected with, the manufacture of powder or other explosives ; telegraph, telephone. 
or electric light men who climb poles or roofs, or work among live wires ; well-diggers, who descend 
into wells ; coal-miners, ordinary laborers, ordinary house servants, ordinary factory operatives, ordinary 
seamen or fishermen; officers of vessels, who are unacclimated and are going tv> unhealthy ports, or 
are engaged on vessels of less than one hundred tons burden ; castas where there is an indication that 
the insurance is desired for speculative purposes, or to cover some tcnjporary extra hazard. 
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Edward C. Center, 
Henry W. Hicks, 
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Walter IL Lewis. 
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©HE nsw-t/oi^i^ liiPE Iks 

at its Home Office on the-: — C^./ f>\f ■r-r-day of C/g.J 



V7ill pay " 



of this Registered Bond, and will meanvrhile pay interest th 
This Bond Is issued by the Company for value received, 

holds in trust, but virith the right lo mingle the same with ; 
Should the above-named payee die before this Bond tn 

will pay immediately to the payee's executors or adminisi 

interest then unpaid. 

This Bond is registered in the above name upon th 

assignable, and payable only to the payee or to the payee's f 

In Witness Whereof, the M 

corporate seal to be hereunto affixed, ai 
at the City of Nbto- York, this ' . •- 
Eighteen Hundred and Ninety ^fiV.-rr 
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tained the first annual report and a summary of the Company's receipts 
and expenditures from 1845 ^^ 1895. 

Luncheon over, President McCall addressed the assembled company 
as follows: 

Fifty years ago to-day, four men — Caleb S.Woodhull, Wm. V. Brady, Herman W. 
Childs and Joseph B. Nones — met at No. 3 Niissau Street, in this city, to organize an 
insurance company. They had a charter which authorized them to do life, fire, marine 
and inland transportation insurance. They had a little over $50,000 in subscription 
notes; they had applications for over $300,000 of insurance; but they had not one 
cent of cash capital, and the money which paid the expenses of organization was bor- 
rowed. They elected twenty trustees, and three inspectors to preside at the next annual 
election, certified their minutes and adjourned. Their names do not occur again in the 
records of the Company as either trustees or officers. They did their work and went 
their way unmindful of the influences they had set in operation for the benefit of man- 
kind. Of the board of trustees elected on that day, the gentlemen now before me are 
the legal successors, and the Company which was then given legal existence, is to-day 
the possessor of over $162,000,000 in valid securities, and has upon its books the names 
of 286,000 policy-holders. In view of such a record, whom shall we congratulate — those 
who laid the foundations, those who built the superstructure by many years of labor, or 
those who, in the fullness of time, have entered into the labors of all who have gone 
before them ? There is honor enough for all, but upon this day, which marks a half 
century of our corporate existence, I think it especially behooves us to remember those 
who gave the Company being, and who guided it through its early years. I propose, 
therefore, to read in your hearing the names of the first trustees of the Company, and 
I feel sure that among them the older members of the present board will recognize some 
whose names were familiar fifty years ago as representative men of the metropolis. 
[The President at this point read the list as given on page 366.] 

Of these men, Spencer S. Benedict, of Sioux City, Iowa, who remained a trustee 
until 1851, and who, from 1849 to 185 1, was Vice-President of the Company, is the only 
one now living. In response to an invitation to attend this meeting, he expressed great 
regret at his inability to be present. 

The early struggles of the Company have often been recalled, but it may be un- 
known to those here present that at one time the State Comptroller was advised to pre- 
vent it from paying a dividend in 1853, in order to *'save it from ruin." Permit me to 
read the official communication, which is now on file with the Insurance Department at 
Albany, and which, as I dug it up years ago, when I was connected with the State Gov- 
ernment, brought a smile to my lips, as doubtless it will to yours : 

** Brooklyn, December 20, 1852. 
**JOHN C. Wright, State Co>fPTROLLER, Albany, N. Y. 

^^ Dear Sir : I wrote you on the 9th inst., and am at present without any reply. 
I have, however, in order to prevent the New- YORK Life Insurance Company from 
declaring another dividend without an examination into their affairs by themselves, sent 
a copy of the enclosed to each trustee. The Company must be saved, if possible, from 
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ruin. Last year the losses, expenses and dividends amounted to more than their pre- 
miums. As soon as 1 hear from you 1 will write you more fully. 

** Very respectfully, your obedient servant, 

Edmund Blunt." 

Would that the writer of it could be present with us to-day to hear the tale of the 
g^ant that was so weak a foundling. 

The world into which this new Company was born fifty years ago was a ver>' 
different world in many aspects from the world of to-day. New York City had a popu- 
lation of less than 400,000. But one steam railroad, the Harlem, entered it. There 
were but twenty-seven States in the Union, with a total population of about 20,000,000. 
There were less than 5,000 miles of railroad in the whole country, and the first iron rail 
was laid in that year. Chicago had about 10,000 inhabitants, San Francisco about 500, 
Minneapolis, St. Paul and Kansas City a few hundred, Omaha and Denver none. The 
first telegram had been sent less than a year before, and telephones, electric lights, 
steam elevators, sleeping cars and typewriting machines had not been thought of. 
James K. Polk had just been inaugurated President and had announced as the four 
great measures of his administration the reduction of the tariff, an independent treasury 
system, a settlement of the Oregon boundary question, and the acquisition of California. 
Meanwhile, the newspapers were discussing the question whether the annexation of 
Texas would cause war with Mexico. The expenditures of the United States Govern- 
ment in 1845 were less than $22,000,000. The slave-ship Spitfire was condemned at 
Boston during the year, and among the first thousand policies written by the Company 
there were 339 upon the lives of persons of African descent who were held in bondage 
under the laws of the United States. But I will not continue the subject in illustration 
of the marvelous changes which fifty years have wrought. I will only add that we have 
in course of preparation by our Mr. Hudnut, a semi-centennial history of the Company, 
which we hope to publish soon, and which will show how closely linked the history of 
the Company has been with that of the country at large, and with what untiring labor 
and unceasing diligence its prosperity and growth have been promoted through half a 
century of time. 

When the New- York Life was organized there were twelve American companies 
doing life insurance business, and the new insurance in 1844 was about $3,000,000. Of 
these twelve companies nine arc now in existence, but only four are taking new risks. 
These four are the Presbyterian Ministers Fund of Philadelphia, the New England Mut- 
ual of Boston, the Mutual Life of New York, and the Mutual Benefit of New Jersey. 
The new business of these companies in 1894 was about ninety times as great as that of 
all American companies in 1844. Forty-two companies of this country, on Januar>' i, 
1895, held $1,000,000,000 of assets. Their pwemium receipts from date of organization 
were $2,750,000,000, and they had paid during the same period to policy-holders 
$1,800,000,000. Colossal, indeed, are the figures that tell this tale, and the results of 
the great trusts confided to their officers are unparalleled in fable or fact. This Com- 
pany has contributed nobly to it all, and as we recall the names of its presiding officers, 
J. De Peyster Ogden, Aaron ^L Merchant, Morris Franklin and William H. Beers, we 
recognize the talent and great ability of each of them in their respective terms of service. 
Let us not forget them in this hour of rejoicing, and as we think of what they have 
accomplished, give to their memories a tribute of sorrow and respect. 

24 
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I will further detain you only to read the first annual statement made in the year 
1846, and, for admiring comparison, a summary of the Company's receipts and expendi- 
tures from organization to December 31, 1894. 

First Annual Statement of the 

Nautilus (Mutual Life) Insurance Company, 

April 16, 1846. 

Total Amount of Premiums to April 16 *$22,622.7i 

Charged to Subscribers $6^057. 1 1 

Settled by Notes 772.60 

Paid in Cash 11,571.20 

In hands of Agents 2,056. 58 

Deferred Premiums and Premiums on Policies not yet Delivered, 2,165.22 

$22,622.71 

CASH. 

Received for Premiums as above $1 1,571.20 

Received for Interest 32-33 

$11,603.53 

Paid for Re-insurance $335-79 

Proportion of Charter 34i-5o 

Office Furniture 1 16.97 

Books and Stationery 322. 72 

Salary 1,500.00 

Physicians* Fees in full 450.00 

Ogden & Lord's written opinions 50.00 

Printing Policies, Circulars, &c 213.50 

Advertising 306.96 

Postage and other small items 263.48 

Agency Expenses, Commissions, &c 1,239.84 

$5,140.76 

Balance $6,462.77 

According to the charter of the Company, the following state- 
ment is published : 

There were issued 449 Policies during the year ending April 16, 

1846, the Premiums on which amounted to $22,622.71 

Premiums earned during the same period $10,331.92 

Expenses of the Company, viz. : 

Paid for Re-insurances $335-79 

Paid for Charter, Salary, &c 3>565- '3 

Agency Expenses, Commissions, &c 1,239.84 

5»Ho.76 

Net Profits $5,191.16 

* This amount included $20 received on two fire policies. 
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Resume, January i, 1895. 

Receipts and Expenditures from Organization. 

Received from policy-holders ?359»45 1*763. 12 

Received from all other sources 88,281,236.62 

Total $447,732,999-74 

Paid policy-holders $199,987,073.32 

All other payments 85,734, 1 55.49 

Total $285,721,228.81 

Balance Assets on hand, December 31, 1894 162,01 1.770.93 

Total $447,732,999- 74 

Brief addresses were also made by Messrs. Wm. L. Hill and Wm. B. 
Hornblower; and letters of regret were read from Superintendent Pierce; 
from James P. Wallace, of Brooklyn, insured under Policy No. 15, the 
oldest policy in force ; from Major Livingston Mims, of Georgia, Col. 
Wm. B. Hamilton, of Texas,* both of whom have been connected with 
the Company since 1868; and from Messrs. Appleton, Booth, and Mayor 
Strong, members of the present Board of Trustees. The exercises were 
brought to a close by the reading of the following lines written for the 
occasion by the compiler of this History: 

*The following letter, written by Colonel Hamilton to the President of the American Union Life 
Insurance Company, under date of Decemljer 3, 1894, illustrates his feeling toward the New- York 
LiFK, after twenty-seven years* service under its banner : 

I have read carefully your arguments in favor of your own propositions and, whilst I shall not try 
to combat them, I must confess that I am "too old a dog to learn new tricks." As I was raised a 
cotton planter in Ix>uisiana, I followed that employment until slavery was doomed by the late "un- 
pleasantness." In 1868, when I had spent what little was left me by the late war, I was persuaded to 
try life insurance. The " Old Reliable" New-York Life was my earliest suitor, and I must modestly 
and blushingly admit that my head, heart and hand have been united to her ever since. It is now 
second nature with me to serve .and love the dear old thing. There are a few things in life that I am 
not desirous of changing, and flattering temptations would not move me to give up even one of them : 

ist. — I am a Presbyterian of the old school, uniting with this church when I was a student in the 
University of Virginia, in 1851. 2d.— I am a Democrat, "dyed in the wool," bom, bred and expect to 
die one. 3d. — I am a nuirried man, never had but one wife, and pray God every day that my good 
companion may be spared to comfort and bless me as long as I live. 4th. — I am a recruit of the " Old 
Reliable ' New-York Life. Since May, 1868. it has been my good privilege to labor for her. and to 
witness her just dealings with all her policy-holders, without regard to location, race, color or previous 
condition. I glory in her colors, they are "red. white and blue." There may not be many years, or 
even days, allotted me here, but, having enlisted under Morris Franklin, and renewed my allegiance 
under William H. Beers, and under the "honest and magnetic" John A. McCall, all three grand men 
and great leaders. I shall strive, God helping me. to continue to the end — a high private in the ranks, 
fighting for the care and protection of the widow, the orphan and the aged man. 



372 A Period of Change. 

The New- York Life ! The New- York Life ! 
For fifty years the \vidow*s shield — 

Her foremost champion in the strife — 
Victor on many a bloodless field. 
The tranquil seas of forty-five 
Upbore the tiny ** Nautilus"; 
With favoring winds and pilots true 
She sailed the main, and while she grew 
The years which held her larger fame 
Bestowed in trust her greater name. 

The New- York Life ! The New- York Life ! 

How fit that one who parries death 
And shields the home, the child, the wife, 
Should bear the name and wear the wreath 
Of that great mother city — queen 
Of all Columbia's fair domain ! 
Her wealth, her power, her beauty, fame, 

Her throne, rock-based, 'tween waters set — 
Are all betokened by her name — 
But New-York Life is nobler yet. 

The New- York Life ! The New-York Life ! 

Fair shines her record on the page. 
When North and South in deadly strife 

Wrought out the problem of the age; 
In peace and plenty, storm and stress. 

Still to her mission faithful, true. 
To bind up w^ounds, relieve distress. 

Forget the past, make all things new; 
And thus proclaim the greater good 
Of freedom, justice, brotherhood. 

The New- York Life! The New-York Life! 

*Twas hers through all the years to scan 
The field with many projects rife. 

And make from all the better plan; — 
Outgrown conditions to rescind. 

Put faith for fear and trust for doubt. 
To bring the larger freedom in. 

To cast the old restrictions out; 
That in the contract might be set 
The pledge of every benefit. 

The New- York Life ! The New- York Life ! 

What names and memories arise ! 
What echoes of the toil and strife 

Through which was gained the wished-for prize! 
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Ogden, Merchant, Freeman, Franklin ; 
Coleman, Benedict and Kendall ; 
Benton, Beers, Tuck, Welch and Perkins; 
Wilkes and Bogert, Wright and Carney; 
Huntington and Weeks and Banta; 

Whitney, Thompson, Gibbs, McCall; — 

Men of mind and purpose all. 

All hail the living and the dead — 

Whose hands have wrought, whose minds conceived, 
The noble deed, or living thought. 

Which want and sorrow has relieved \ 
Their work shall stand, and coming years 

Will show the grandeur of the plan 
That nerves the arm and calms the fears 

And gives immortal youth to man: 
For when the family is safe 
The brave man knows nor age nor death. 

The President then declared the meeting adjourned; and thus ended, 
at half past four o'clock, in the afternoon of April lo, 1895, the first half 
century of the New-York Life Insurance Company. 



Business of the New-York Life in 1889 and in 1894. 



Items. 



1889. 



New Insurance Written $151,119,088 



Income 

Paid Policy-holders 

Assets 

Surplus 

Insurance in Force. 



28,830,123 
12,121,122 

104,415,322 
15,654,263 

495,601,970 



Total in Five Years. 189&-1894. 



Total New Insurance Written 

Income 

Paid Policy-holders 

Increase in Assets 

** ** Surplus 

** Insurance in Force 



(( 



1894. 



$206,545,392 

36,483,314 

15,665,003 

162,011,771 

20,249,308 

813,294,160 



$920,808,623 

164,621,448 

70.649,501 

57» 59^,449 

4.595»o45 
317,692,190 
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Table showing the condition of the Life C'ompanies doing business in New York. 

DEr EMBEK 31, 1894. THEIK BUSINESS FOR THE YEAR. THE SAME ITEMS FOR THE NeW- 

YoRK Life, and the New-York Life's share of all: 



Items. 



I IlIIKTY-TIIKEE 

' Companies. 



Assets 

Premium Notes and Loans in Assets , 

Surplus 

Liabilities 

Surplus to Liabilities, Per cent 

Insurance in P'orce 

New Insurance Written 

Total Income 

Premium Notes and Loans in Income 

Death-Claims Paid 

Death-Claims per $1,000 Insured . . . , 

Total Paid Policy-holders , 

Expenses and Ta.xes 

Per cent, to Income , 



$1*056,331,683 

29,474,626 

139,740,544 

916,591,139 

15.2 

4.657,583,046 

985,520,033 

256,624,478 

4,062,996 

67,9io»J35 
14.8 

116,054,725 

61,808,608 
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New- York 


N.-Y. Ls 


Life. 


Share. 


$162,011,771 


15.4 


4*231,853 


14.4 


20,249,308 


14.5 


141,762,463 


15-5 


143 


• • • • 


813,294,160 


17-5 


206,545,392 


21.0 


36,483,314 


14.2 


358.367 


8.8 


8,228,609 


12. 1 


If. 5 


• • • • 


15,665,003 


13.5 


8,474,426 


137 


23.2 


• • • • 



XII. 

RP:TR0SPECT— PROSPECT. 

Looking back over the half century covering the history of the New- 
YoRK Life Insurance COxMPanv, it will be observed that progress has 
been made chiefly in the application of principles which were as well 
known fifty years ago as they are to-day. The Actuaries* Table of Mor- 
tality — which is now the standard for valuing policies in nearly every 
State in the Union — was published in 1843. The rate of interest as- 
sumed in calculating premiums is the same now, for the most part, as it 
was in 1845. The premium rates now in use by the New-York Life 
are slightly lower for ages below forty, and somewhat higher for ages 
above forty, than the corresponding premiums of the first table used. 
The necessity of a reserve, or re-insurance fund, has its basis in the level 
premium, and the companies of fifty years ago made valuations and kept 
reserve funds. Companies of the present day make valuations more fre- 
quently, and on the net, instead of the gross, premiums receivable ; but 
this is only a change in the application of the theory. 

The most marked changes have been in the policy contract, and here 
it has been chiefly a question whether the theory of Life Insurance could 
be trusted, without making many exceptions. The theory provided for 
insuring men during their whole life by a uniform annual premium, which 
should be higher than the current cost at the insuring age, and lower than 
the current cost at the advanced age which many of the insured were ex- 
pected to reach. The reserve fund, created by contributions from the 
early premiums and by interest, was to make up the deficiency of the 
later years. When a policy was discontinued, its reserve fund was no 
longer needed for the purpose for which it was accumulated ; but it was 
not the practice of the early companies to return this fund to the discon- 
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tinuing policy-holder. The theory required it, but various pretexts were 
found for retaining it: — the company did not agree to do it; the insured 
had broken his contract; those who discontinued were the best risks, 
hence the mortality among those remaining would be higher than the 
average ; Life Insurance was yet in its infancy, and no one could tell 
whether the theory was entirely safe or not, when applied to the particular 
class of lives insured. 

We have seen how, in the United States, the custom gradually ob- 
tained of paying a surrender value for discontinued policies, the companies 
being the judges in each case of what was to be paid ; and how this was 
helped along by the premium note system, under which a policy-holder 
could always get the amount of his notes for his policy, by simply ceasing 
to pay either premiums, interest or notes. We have the testimony of 
Hon. Elizur Wright that the premium note system caused the passage of 
the Massachusetts non- forfeiture law of May, 1861, in order that all-cash 
payers might be treated as well as those who paid partly by note. This 
law — which was anticipated by the New-York Life by about eight 
months — compelled Massachusetts companies to accept the theory of 
Life Insurance with respect to the uses of the reserve fund, after making 
allowance for the element of self-selection against the company. The 
law wisely made the paid-up insurance good, whether applied for or not, 
and the Ne\v-Y(jrk Life gave the same construction to its first non- 
forfeiture clause. The Company's present contract allows a choice in the 
form of paid-up value, allowing term insurance for the full amount of the 
policy if no request is made, and ordinary paid-up insurance for a less 
amount, if requested within six months. In the matter of extended in- 
surance the New-York Life is almost the only company that fully 
accepts and applies the theory of Life Insurance, by making the purchase 
of term insurance absolute — nearly all other companies deduct the annual 
premiums that would have become due under the original policy, in case 
the insured dies within a specified time after the term insurance begins. 

The theory of Life Insurance is applied to the reserve fund by the 
New-York Life in another way which is not required by any statute. 
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nor allowed by all companies. That fund is in the Company's hands to 
meet a liability under the policy ; therefore, money loaned on the policy, 
within the amount of the reserve, can never by any possibility be lost to 
the Company, since a failure to pay principal or interest would relieve 
the Company of a liability for an equal or greater amount. Loans are 
therefore made on the security of the Company's policies, within limits 
specified therein, after they have been in force five years or upwards. 

Other points in which the companies of fifty years ago distrusted, 
and refused to apply, the theory of Life Insurance absolutely, had refer- 
ence to the death-rate. The mortality tables were based upon the death- 
rate in certain localities, and under certain conditions. The Actuaries' 
Table alone was based upon insured lives under various restrictions as to 
occupation, residence, travel, habits, etc. The United States was a com- 
paratively new country, where men lived under widely varying conditions, 
and it was a question that only experience could determine whether Eng- 
lish mortality tables would prove trustworthy here. The vast areas of 
unsettled and newly-settled lands; the numerous savage tribes that roamed 
at will over a large portion of the Northwest; the frequent epidemics of 
cholera and yellow fever at sea-ports and along the Mississippi River; the 
lack of good water and of drainage in nearly all our cities; — these condi- 
tions certainly furnished ample reasons for caution in those who sought to 
build up a system of protection based upon longevity. We have seen how 
the New-York Life dealt with questions of residence, travel and occu- 
pation, by a system of extra premiums, until the conditions became so 
nearly uniform and so well known that inequalities could be adjusted in 
the distribution of surplus. The question of female risks has been dis- 
posed of in the same way, and guess-work has thus been superseded by 
scientific method. 

Other elements of interference with the normal death-rate were sup- 
posed to be found in moral characteristics, as shown by the manner of 
death. The data from which the mortality tables were constructed included 
deaths from all causes, but in applying the theory of Life Insurance the 
early companies excluded from its benefits persons who died by reason of 
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violations of law, by suicide, dueling, or the use of intoxicants or opiates. 
These things doubtless appeared to them dangerous to Life Insurance 
somewhat in proportion to the moral obliquity attached to them. It 
seemed like rewarding vice at the expense of virtue to allow the benefits 
of Life Insurance to the family of a man who did not live as long as pos- 
sible. Doubtless many persons might live longer than they do, but Life 
Insurance is based upon actual, and not upon ideal, conditions. Every 
form of insurance offers, in certain contingencies, much for little, and the 
first thought of the cautious mind is, will not men take advantage of this 
principle to defraud the company ? But Life Insurance differs from all 
other insurance in this, that no one can defraud the life company in respect 
to the point at issue — and live. There is a death-penalty against fraud of 
this character, and the penalty must be incurred before the fraud can be 
consummated. But Life Insurance assumes, as one of its fundamental 
principles, that life is more precious than money — that the insured has a 
greater interest in his life than the company has, and that he can be 
trusted to take care of it. If this principle is doubtful, or fails in any 
considerable degree, then the whole fabric falls.* 

The New-York Life's first policies — like others of the time — 
made only a partial application of the principles of Life Insurance with 
respect to causes of death — they were void in case of suicide, death upon 
the high seas, or in consequence of dueling or the violation of the laws 
of the United States, or of any State or province. In 1850 the suicide 
clause, and the clause respecting death upon the high seas, were elim- 
inated, and a clause, making them void in case death were caused by 
intoxicating drinks or opium, was inserted. In 1885 this latter clause 

*The reason originally assigned by the Trustees of the New-Vork Life for eliminating the sui- 
cide clause was that, "suicide is usually the result of disease" ; and this reason has been [wwerfuUy re- 
inforced during the last forty-five years by the consideration that, in many cases, it is impossible to 
distinguish between suicide, accident and murder. The life companies are under greater obligations 
not to defraud the family of a policy-holder who is guiltless of wrong in the manner of his death, than 
they are to prevent the payment of a policy on the life of a deliberate suicide. Statistics which appear 
to show a larger proportion of suicides under policies without a suicide clause are to be distrusted for 
this reason : the beneficiaries under such policies have no object in making a doubtful case appear as an 
accident or a murder, nor has the company any objection to classifying a death Jiccording to its apparent 
cause, whether it chance to be the true one or not. 
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was omitted from the Company's Five- Year Dividend Policy, and no re- 
strictions were placed upon occupation, residence and travel after the 
policy had been in force two years. In case of death in consequence of 
military or naval service in time of war, of dueling, or of the violation of 
law, the reserve value of the policy was to be paid. Here was a distinct 
advance — from confiscation of the policy, to a simple refusal to take cer- 
tain risks. All the new policies issued after 1885 followed the same rule, 
until 1892, when the Accumulation Policy was issued, without any re- 
strictions whatever. Under this policy the theory of Life Insurance, as 
respects the risk of death, is fully accepted and applied. The Company 
claims the right to ascertain, so far as possible, before accepting a risk, 
whether or not present and prospective physical health, habits, surround- 
ings, occupation and residence are satisfactory ; if so, and the policy is 
issued and paid for, nothing but manifest fraud, discovered and charged 
within one year, and ultimately demonstrated, can invalidate the insur- 
ance if the premiums are duly paid. 

The theory of Life Insurance includes the principle of saving and of 
accumulation. This principle is present in the Whole Life Policy as well 
as in the Endowment, since there is over-payment of the current cost of 
insurance in the early years of the policy in order that the burden of full 
payment may be lightened in the later years. The Endowment Policy, by 
increasing the element of saving, ends the insurance by paying the accu- 
mulations to the insured when they reach a certain amount, or at a 
specified date. The New- York Life's policies, beginning with the 
** Tontine Investment Policy," first issued in 1872, have aimed to make this 
investment element a practical help and benefit to policy-holders, without 
abating in any degree the value of the contract as a policy of insurance. 
An Endowment Policy cannot furnish insurance after a certain period, nor 
could the old style Life Policy make provision for the old age of the in- 
sured ; but the New-York Life's Tontine, and Accumulation, policies, 
on the whole life tables, make such use of the investment element as to 
do whichever of these two things time shall show to be most needed. 
Under these policies the theory of Life Insurance is carried out more 
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fully, and is made to serve more perfectly the ends for which it was de- 
signed, than under the old forms of contract. 

The Ordinary Life, or Endowment, policy ceases to perform its func- 
tions when it becomes due and payable to the beneficiary. It has 
furnished insurance, and perhaps has accumulated money also ; can it be 
made to do more ? The theory of Life Insurance includes the investment 
and safe keeping of money against a time of need ; may not these bene- 
fits be extended beyond the time set for the maturity of the policy ? If 
the life company can do some things for the insured better than he can 
do them for himself, can it not do similar things for the beneficiaries 
under its policies better than they can do them for themselves? Under 
its Registered Bond Policy the New- York Life applies the investment 
principles of Life Insurance to the fund designed for the support of bene- 
ficiaries under policies maturing by death. It undertakes to invest two- 
thirds of the face of the policy, and to pay principal and interest in the 
manner specified in the contract, and thus secures with greater certainty 
the ultimate ends for which the insurance was taken. The policy is so 
completely under the control of the insured during his life-time, and the 
principles of Life Insurance are so carefully observed after his death, that 
the ends desired are reached with almost unerring certainty. 



If we are to judge the future by the past, progress of Life Insurance 
must come from new and more perfect applications of its principles, 
guided by a spirit of liberality — nay, rather of justice — toward the in- 
sured. The latter condition is all-important; — change for the sake of 
change, new features which are devised simply to meet a supposed de- 
mand for novelty, will bring no permanent benefits. So also, the company 
that is only concerned for its own safety, that is always seeking to get 
the best end of the bargain, will add nothing of value to Life Insurance. 
The old law of selfishness applies even to corporations, in some degree — 
he that will save his life — at all hazards — shall lose it. 

The theory of Life Insurance has, as its two most prominent elements, 
taking risks upon human life, and making provision for them by the safe- 
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keeping and investment of moneys received. It requires for a safe basis 
of operations a considerable number of lives and a considerable amount of 
money, in order to secure the benefits of the law of average. The New- 
York Life's policies in force and its money in hand are amply sufficient 
to secure these benefits in full measure. It has no occasion, therefore, to 
strive for mere bigness, and the management is free to devote its energies 
to a study of the best possibilities of Life Insurance within the field 
already occupied. The question presents itself somewhat in this form: 
How can men be most completely relieved from the risks which now 
beset them and their families — mortality risks and financial risks — by 
the payment of money to a life insurance company ? 

In considering the risks to be covered, it will be necessary to con- 
sider men and things as they are, and not as we may think they ought to 
be. The perfect life policy must be adapted to the conditions to which 
it is to be applied. It must be simple as regards the duty of the insured, 
but comprehensive and flexible as regards the form which the benefit may 
take. It must foresee contingencies and provide for them, without very 
much prevision on the part of the insured. His part must consist almost 
entirely in the payment of money ; and for this the company should un- 
dertake to do him such service that, within reasonable limits, his family 
shall not want in case of his premature death, nor he himself come to 
poverty in case of long life. The benefits offered under the insurance 
contract must be so clear and unmistakable as to appeal to the ordinary 
man by their intrinsic merits ; there must be no loopholes for the com- 
pany to escape its due responsibility, and no pitfalls for the unwary 
policy-holder who trusts himself too implicitly to the solicitor who per- 
suades him to insure. 

The theory of Life Insurance is based upon laws which may be 
mathematically expressed ; the practice of it involves moral laws which 
find expression in fidelity to obligations. These moral laws create alike 
the duty of the insured and of the insuring company. Life Insurance, in 
its practical aspects, rests entirely upon the moral obligation which makes 
it incumbent upon a man to insure his life for the benefit of his depend- 
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ents; and this benefit can only be fully secured when the moral law 
underlying the trust created by the policy is faithfully observed by the 
insurer. Life Insurance will, therefore, find its largest application and its 
truest success in the development and application of the moral principles 
which create and underlie the contract. Its past history — while afford- 
ing admirable illustrations of the value of moral principles applied to 
economic questions — has not been free from faults incident to all human 
enterprises ; yet the lover of his kind, who looks backward over what has 
been accomplished, and forward to what seems destined to be achieved, 
will not fail to invoke a benison upon Life Insurance, nor cease to expect 
even better things in the future from those nobler impulses of the soul 

"That watch to ease the burden of the world." 
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STATISTICAL NOTES. 

(See Tables of Inxome. Disbursements, etc., Pages 386-8.) 

When the New- York Life began business, there were no insurance departments 
and no fixed methods of making reports. The Company was required by its charter to 
publish annual reports showing its income, losses, expenses, balance on hand and how 
the balance was invested. By the law of April 8, 185 1, it was required to report to the 
Comptroller of the State, and the form of the report was fixed by blanks prepared by 
this officer. The Insurance Department was established by the Act of April 15, 1859, 
and the form of the report to the Department has since been fixed by the Superintendent. 
Until 1892 the Company published its report according to its own form, in addition to 
the report made to the Insurance Department. The Company's form gave the pre- 
miums and interest belonging to the year, whether received during the year or afterward; 
the Department form calls for what is actually received between January first and 
December thirty-first, no matter what year it belongs to, and credit is given in assets for 
deferred premiums and accrued and unpaid interest. The Company's form also included 
in disbursements the amounts paid to other companies for re-insurance; but the Depart- 
ment form required these amounts and the amounts received from re-insuring companies 
on policies maturing by death, to be deducted from premium income and to be omitted 
from disbursements, in order to avoid reporting the same amounts twice in the totals 
of all companies. 

The tables which follow have been made in accordance with the present methods 
of the Company and of the Department, except that re-insurance has not been deducted 
prior to the establishment of the Insurance Department. A careful examination of the 
early reports has been made, and a few items have been transferred from one account to 
another, in accordance with present methods; the items in disbursements will be found, 
therefore, to differ slightly from those previously published. The first payments on an- 
nuity account were rather in the nature of trust fund payments, but were called annuities 
and are allowed so to stand. The items of ** Profit and Loss" have been separated from 
other items of income and disbursements, in order to show just how the Company's in- 
vestment account stands at the present time, and to show the actual interest on invest- 
ments. All the items on the credit side of this account (except the market value of 
bonds and stocks over book value December 31, 1894, allowed in assets) are profits 
actually realized on completed transactions; they amount to $2,254,234.46. The items 
on the debit side belong partly to completed transactions — that is to say, to property 
bought and sold — and partly to real estate still owned by the Company. The latter is 
the case with the last and largest item, which represents for the most part* the reduction 
in the valuation of the Company's office buildings at the time of the Insurance Depart- 
ment's examination in 1891-92. Of this reduction $1,426,132.20 was made by the De- 

* The amounts given on both sides of the account are ** balances " of gains or losses for the year. 
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partment, and $919,375.82 by the Trustees of the Company. This money, of course, 
has not been actually lost; the Company still owns the property, and has, since the 
examination, refused an offer half a million dollars in excess of the Superintendent's val- 
uation, upon a single parcel; but values have not been marked up because, during a 
time of business depression, it has been deemed best to keep valuations at a figure which 
will give a fair rate of income. All losses incurred through agents have been charged 
in expenses, and the agents' balances at December 31, 1894, have been included in the 
total of the expense account. 

The Income Account shows the following distribution by amounts and percent- 
ages: 

Premiums for insurance $337)921,999.37 75.47 percent. 

Considerations for annuities and Trust Fund deposits, 2 1 , 5 29, 763. 75 4. 8 1 

Interest, rents, etc 5i>35o>74i.27 18. 17 

Profit and Loss, Cr 6>930>495-35 '-55 

Total '. . .$447,732,999.74 100.00 per cent. 

The Disbursement Account shows the following distribution by amounts and 
percentages : 

Death-claims . $86,792,477.67 30.38 per cent. 

Endowments I41696, 1 13.84 5. 14 

Annuities and Trust Fund IS>335j05J-30 5-37 

Policies purchased 37,524,277. 12 13. 13 

Dividends 4S»639, 1 53.39 1 5.97 

Profit and Loss, Dr 4>3 > > ,966.89 i . 5 1 

Expenses and taxes 8l)422, 188.60 28.50 

Total $285,721,228.81 100.00 per cent. 

The total amount paid policy-holders shows the following distribution by amounts 
and percentages : 

Death-claims $86,792,477.67 43.40 per cent. 

Endowments 14,696, 1 13.84 7.35 

Annuities and Trust Fund I5i335>05i.30 7.67 

Policies purchased 37iS^»-77' * ^ 18.76 

Dividends 45t639, 1 53-39 22.82 

Total $199,987,073.32 100.00 per cent. 

The total Income is accounted for in the following amounts and percentages: 

Paid Policy-holders $199,987,073.32 44.67 per cent. 

Expenses and taxes 81,422,188.60 18.19 

Profit and Loss, Dr 4,3 1 1 ,966.89 .96 

Present Assets 162,011, 770.93 36. 18 

Total $447,732,999.74 100.00 percent. 

The dividends paid policy-holders are equal to about thirteen and one-half per 
cent, of the total premiums received for insurance, and the surplus accumulated is equal 
to about six per cent, of such premiums ; the death-claims paid are about twenty-six 



<< 
(< 

a 
it 
it 



a 

n 
a 



a 



44 



14 



Appendix. 385 

per cent., and the endowments about four per cent, of insurance premiums; and the 
amounts paid for purchased policies are over eleven per cent, of insurance premiums. 
Insured policy-holders have, therefore, already received nearly fifty-five per cent, of 
their premiums, and surplus is equal to six per cent. more. There is also to their credit 
the reserve value of policies now in force held in trust by the Company for their ultimate 
payment. The total amount received from policy-holders, annuitants and depositors 
of trust funds is $359,451,763. 12 ; the total amount paid beneficiaries ($199,987,073.32), 
and that now on hand ($162,011,770.93) are equal to $361,998,844.25; showing that 
the cost of carrying on the business and of building up so great a Company in so short 
a time has been less than the use of the policy-holders* money. 

The column showing rate of interest on average net assets will be found instructive. 
During the early years of the Company a considerable portion of its funds were neces- 
sarily uninvested, being required as working capital ; and where the net assets doubled 
every year it was impossible to show a normal interest rate. By adding all the interme- 
diate terms to one-half of the first and last, in the column of net assets, we get $1,535,- 
062,548.27 as the total net assets in hand one year; and using this as a divisor of the 
total interest, gives an average rate of 5.30 per annum. 

The first valuation of the Company's policies, according to modern methods, was 
made in 1852, as explained in the text, when the surplus was found to be $25,313.90, 
after providing for all liabilities, including $283,539 in dividends outstanding. Prior to 
that time the method of declaring dividends had been as follows : The premiums 
earned during the year were calculated according to the time the policies had been in 
force, and to this amount was added the interest actually received ; from this sum was 
deducted the losses and expenses ; the balance was considered net profit for the year, 
and a large part of it was allotted as dividends and interest on dividends formerly de- 
clared. A ** contingent fund" had been gradually accumulated, however, and on 
December 31, 1852, it amounted to $62,445.54. This was exclusive of premiums re- 
ceived but not earned, accrued interest and excess of market values over cost, which 
swelled the fund to $204,761.23. The. transition from the old method to the new was, 
therefore, comparatively easy. 

The Company's valuations antedated any valuations by authority of the State; 
and after a standard of valuation was adopted by the State, the Company continued 
to use its own until 1887, although the State standard adopted in 1868 gave it a much 
larger surplus than its own. This action made the higher reserve standard of the 
State easy to conform to in 1887. From 1852 to 1859 the Company's valuations were 
made by the Carlisle Tabic of Mortality with six per cent, interest; from i860 to 1886 
they were made by the same table, with four per cent, interest for participating policies 
and five per cent, for non-participating policies; from 1887 the standard has been that 
of the State, viz., the Actuaries', or Combined Experience Table, with four per cent, 
interest. Outstanding dividends were placed in liabilities at their full amount, as long 
as interest was paid on them, viz., until 1861 ; thereafter they were discounted at four 
per cent, for the time they were to remain outstanding, according to the plan of re- 
demption adopted. The liabilities and surplus were first given in the Company's 
published report for 1863. The excess of market values over cost values was first in- 
cluded in surplus in the report for 1866, although it had previously been allowed in the 
Insurance Department reports. 

25 
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50.115.73 



341,807.45 
531,603.65 
1,105,854.64 



733,999-60 
516,280.61 
377.363.31 
375,063,09 
881,817.87 

961,871.33 
1,350,460,21 
r. 315. 117.91 
1,881,704.31 
2,180,269.06 
3, 240,944- JO 
2.663.563.99 
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DISBURSEMENT ACCOUNT— Ctf«A>(Mfrf. 





$6,994:13 


*,B.oo 


M,79=.« 








54.541.87 






3,450-67 










154,519 26 




















2ag.D03.as 




3",44'.57 


38,665,95 






368,467,90 






97.^77-93 
















































1. 3&t. 954.95 






1,440.9357s 


4.367,769.60 














2,^36.887.08 


5,210,309.71 


a.-l "3.613 57 












s.074,:>3S.S. 


7,627,230.09 


1,314,312 67 












a,i4B,+i7.(x) 








j,4oS,ai9..sS 


13.995.012.33 


1,7+4.391 -78 


15.038,450-37 


i,68i.7«.7o 





30,385.68 
35.637. 17 
5a. 046. 71 



87!659.97 
92,025.80 
95.879-95 
134.775." 
225,734.67 
25i.67>3? 
333,680.69 
434.800.33 
497,109.11 
736.359-83 
1,024,318-34 
1-055.679.42 
B54.334-9Q 
907.793- 'S 

743,870-30 
739.623-35 
749,696,00 

i.o3a,5Si-93 
936,068-73 

1.033,398,38 

1-475.695-08 
1,785,828,33 
3,331,986-33 
3,533,613.35 
a,6i9,ii6-37 
3.183,977.32 
4,390,314,08 
4.416,540.4a 



30,84035 
70,693,87 
80,169.04 



231,155.19 

375,686,33 

262,770.66 

303,833,89 

39.3.ISS-54 

37i."5-"6 

470,640,30 

454.801.95 

1,0^,899-34 

714.593 54 

119,491-35 

1,243,907.52 

r ,,544.88 1-93 

3,839,131-76 

3,563,711.61 

3,919,170.66 

4,140,478.76 



4..597.8I 



4,860,760.39 
5,198,103,15 
5-873.464.35 
5.84086601 
5.979 855-62 
5,717.871-50 
6.567.S'S30 
7,996,137.94 
8,93 '.376. 73 
9,736,619.59 
---■1,530.13 
0,307,41 
_ t5.524.B7 

5,3aj 610.47 

7,875.049 94 
0.530.388.61 
11.803,597.92 



.SUMMAKY OF KECEIPTS AND DISBUR-SKMUXTS. 

Tolal Receipts $447,733,999 74 

il Disbursemcnls 385. 721.228 8) 
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INSURANCE, ASSETS 


;, SURPLUS, 


Etc. 




Year. 


New 

Insuran'ce. 

$929,038 


Insurance in Force. 


Net Assets. 


Interest 
Rate. 


Surplus. 

\^Coinpany s 

Statuiard.] 


No. of 
Policies. 

359 


Amount. 


1845 


$799,000 


$17.49555 


"0 


\ 


. 1846 


1.346.828 


793 


1.846,000 


42,202.62 


1.28 


) 


1847 


1,446,408 


1.271 


2.831.000 


86.739-43 


303 


1 


1848 


2,660.075 


- 2.474 


4,722,000 


164,301.59 
211.802.52 


304 


[See Statistical 


1849 


1,734.000 


R 2,834 


5,552,000 


3-82 


/ Notes.] 


1850 


3.536,400 


2 3.671 


7.816.000 


354.75524 


4.46 




1851 


3,220.900 


S •»°2? 


9.492.000 


456751.10 


4.14 


/ 

* 


1852 


2.514.500 


•c 4,188 


10.325,000 


636,678.92 


4-83 


$25,313.90 


1853 


1,942,071 


^ 3.838 


10,510.000 


795.910.21 


5.85 


120.888.08 


1854 


1,429.961 


§ 3.430 
1 3.426 


10,290.662 


865.878.21 


4.65 


117.08257 


1855 


1.467,900 


10.277.101 


1. 017.840. 78 


5.93 


148.718.23 


1856 


2,344.010 


6 3.795 


11,385.136 


1,154.542.01 


513 


135.702.05 


1857 


2.675,102 


4.259 


12,778.938 


1.361.524.88 


6.38 


190.898.90 


1858 


2.382.850 


4,326 


13.578.478 


1. 55 1. 061. 74 


5.42 


227.777-41 


1859 


3,092.525 


4.417 


15,284.718 


1,708.385-75 


5.53 


193,391.86 


i860 


3,023.275 


4.856 


16.388.109 


1,936.876.62 


6.67 


214.981. 14 


1861 


3.264,100 


5.125 


16,411,259 


2,004,570.14 


503 


181,989.11 


1862 


7.734.645 


7.733 


22.293.864 


2,237.018.11 


5-58 


109.388.06 


'2^3 


11.339.234 


9.949 


26,194,426 


2,449.988.96 


6.04 


158.137-63 


1864 


13.147.558 


12.920 


34.651,300 


3,317,004.67 


5-94 


526,320.66 


1865 


16,324,888 


16,077 


45,485,726 


4.379.007.43 


5-99 


590,345-95 


1866 


22.734.308 


20.847 


60.433.749 


6.044,911.84 


6.15 


1,070.076.43 


1867 


22,678,117 


23.002 


69,406.478 


7.966,908.64 


6.27 


1,642.429.59 


1868 


30.774.108 


28.340 


86,733.575 


9,510,786.33 


6.19 


1,689,282.17 


1869 


34,104.284 


33.145 


102,132,513 


11,798,857.73 


6.33 


1,670.75072 


1870 


27.051.995 


37.266 


"I.355.358 


14,354.160.50 


6.11 


1.152,408.04 


1 871 


24.603.306 


38.988 


113.154.809 


17.572,94471 


713 


1,488.134.43 


1872 


27,096.273 


41.234 


118,622.605 


20.569,767.09 


6.30 


1.642,424.92 


1873 


26.621.460 


43.160 


123.672,386 


23.377,285.40 


6.17 


I.742.55441 


1874 


21.809.389 


43.398 


122.835.123 


26.257.558.43 


6.58 


2.184,724.05 


1875 


21,964,190 


44.661 


126.132,119 


29.341.160.65 


6.18 


2.807.795-54 


1876 


20.062. Ill 


45.421 


127.748.473 


31.872.616.97 


6.09 


3.144,320.84 


1877 


20.156.639 


45.605 


127.901.887 


33.573.537-31 


5-66 


3.456.446.71 


1878 


15.949.986 


45.005 


125.232.145 


35.380.557-84 


5-68 


3.852.893.51 


1879 


17.098.173 


45.705 


127,417,762 


37,287,828.32 


5-57 


4,491,853.68 


1880 


22,229.979 


48.548 


135.726.916 


40,394.128.36 


534 


6.047.262.81 


1881 


32.374.281 


53.927 


151.760.824 


44.159.558.09 


5-33 


6.881.280.64 


1882 


41,325.520 


60.150 


171.415,097 


47.657.563-95 


5-53 


7.040.213.95 


1883 


52.735.564 


69.227 


198,746.043 


51.933.719-23 


5.34 


7.238,610.21 


1884 


61.484,550 


78.CX47 


229.382.586 


56.039.851.50 


532 


7.004,811.60 


1885 


68.521.452 


86,418 


259.674.500 


61.623.472.67 


525 


10,188.215.90 


1886 


85.178,294 


97.719 


304.373.540 


69.645,023.09 


5.04 


12,256.952.50 


1887 


106,749.295 


113.323 


358.935.536 


77.410,343.14 


507 


11,846.793.06 


1888 


125,019,731 


129,911 


419,886.505 


86.891,906.63 


5.16 


13.549.09909 


1889 


151,119.088 


150.381 


495.601.97b 


97.846.079.43 


4.97 


15,654.263.17 


1890 


159.576.065 


173.469 


569,338.726 


108.799,392.72 


4-74 


15,069.046.92 


1891 


152.664.982 


193.452 


614.824.713 


118.849.98978 


4.87 


15,141.023.31 


1892 


173,605.070 


224,008 


689,248.629 


128,132.289.85 


4.75 


16.804.948.10 


1893 


228.417.114 


253.876 


779.156.678 


138.571.211.59 


4.68 


17,025,630.18 


1894 


206.545,392 


277.600 


813.294.160 


150.915.095.56 


4.86 


20,249.307.73 
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TABLE 
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NEW-YOKK 


LIFE 


INSUR 
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, COMPANY. 




AN iKSt 


HANCF.QF$™ 


AOR. 




^ 1 

II 


1 
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1 


.... 




■is 
ti. 

Il 


1 


AC, 


% 


il 
II 

Ii 


1 




$ 


$ 


% 




* 


* 


« 




% 


$ 


* 


u 


0.72 


0.B6 


1-53 


3^ 


'■33 


1.46 


3.50 


50 


'.96 


2.09 


4.60 


'5 


0.77 


0,88 


1.56 


33 


1.34 


1.48 


=■57 


5' 


1.97 


2.20 


4-75 


16 


0.84 


0.90 


r.62 


34 


1-35 


1.50 


2.64 


52 


3.03 


=■37 


4.90 


17 


0.86 


0.91 


1.6s 


35 


1.36 


'•53 


=■7! 


53 


3.'0 


2.59 


5.24 


18 


0.89 


0.92 


..69 


36 


'■39 


1-57 


3.8t 


54 


3.IR 


2.8g 


5.49 


19 


0.90 


0.94 


■•73 


37 


1.43 


1.63 


3.90 


55 


3.33 


3-21 


578 


20 


0.91 


0.95 


1.77 


38 


1.48 


1.70 


305 


56 


=■47 


3.56 


6.0J 


2. 


0.93 


0.97 


1.82 


39 


'■57 


1.76 


3" 


57 


2.70 


4.20 


6.27 


32 


0.94 


0.99 


T.88 


40 


1.69 


1.S3 


3^3o 


58 


3. '4 


4.3' 


6.50 


23 


0,97 


1.03 


1-93 


4> 


1.78 


,.ss 


33' 


59 


s-fi? 


4.63 


6.75 


24 


0,99 


1.07 


1.98 


42 


1.S5 


l.B, 


3.40 


60 


4-35 


4.91 


7,00 


2i 


..00 


1,12 


2.04 


43 


1.S9 


1.93 


3.S' 


61 


4.53 


5.08 


7-=5 


26 


1.07 


1.17 


2... 


44 


■ .90 


'■94 


3.63 


62 


4-71 


5.29 


7-55 


27 


1.12 


1.23 


3.17 


45 


1.91 


,.96 


3.73 


63 


4.90 


5.50 


7.85 


28 


r.2o 


i.;8 


2,24 


46 


1.92 


1.98 


3.87 


64 


5.09 
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8.<5 


29 


..=s 


1-35 


2.31 


47 


1.93 


'■99 


4,or 


6S 
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3° 
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2.36 


48 


1.94 


3.02 


4. 17 


66 


S-59 


6.27 


8.95 


J' 


1-3: 


1.42 


2-43 


49 




3.04 


4^49 


67 


5.90 


6. 62 


9 45 
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CLASSIFICATION OF DEATHS. 



Table showing the Causes of Death, and the Number of Deaths from each 

CAUSE, AMONG PERSONS INSURED IN THE NeW-YoRK LiFE 

Insurance Company, 1845-1894. 



Causes of Death. 



Abscesses (various) 

Accidents 

Addison's disease 

Age 

Alcoholism 

Anaemia and Icucoythiemia 

Apoplexy 

Appendicitis 

Asthma 

Beri-beri 

Brain disease 

Bright's disease (acute and chronic) 
Bronchitis (acute and chronic). . . . 

Cancer 

Carbuncle 

Cholera 

Cholera morbus 

Consumption 

Convulsions 

Diabetes 

Diphtheria 

Dysentery 

Embolism 

Epilepsy 

Erysipelas 

Gangrene 

General debility 

Heart diseases (various forms) 

Hypertrophy of prostate and cystitis 

1 nfluenza 

Insanity 

Insolation 

Killed in battle 

Laryngitis 

Liver diseases (various forms) . . . . 



Xfi 






69 

1,148 

6 

1,919 

62 

62 

1,710 

83 
29 

17 

715 
1,219 

205 

803 

49 
103 

60 
3*192 

7 
185 

45 
276 

17 

41 

152 

53 
48 

1,889 

167 

253 
210 

40 

52 
12 



Causes of Death. 



Locomotor ataxia 

Lymphadenitis 

Lymphangitis 

Lupus 

Malarial fevers 

Malignant pustule 

Measles 

Mumps 

Murdered 

Nasal haemorrhage 

Necrosis of bone 

Obstruction of the bowels 

Oedema of the glottis 

Oedema of the lungs 

Paralysis 

Peritonitis 

Pleurisy 

Pneumonia 

Purpura hacmorraghica 

Pulmonary apoplexy 

Pyemia and septicaemia (various causes) 

Rheum«itism 

Scarlet fever 

Spinal diseases (various) 

Smallpox 

Strangulated hernia 

Suicide 

Syphilis 

Tetanus 

Typhoid fever 

Typhus fever 

Ulcer of the stomach 

Yellow fever 

Total 



E O rt 



67 
I 
I 
I 
618 
I 
10 

3 

183 
I 

13 
103 

18 

22 

287 

181 

58 
1,852 

19 

235 
109 

130 

26 

93 
68 

29 

608 

20 

26 

1,018 

41 
103 

147 



21,723 



Appendix. 



TRUSTEES OF THE NEW-VORK LIFE 


NSURANCE CO., 




1845-1895- 




Namk. 


Entekei,. 


Ceased. 


REUAKK!,. 


Andrews, Lorim; 


1845 


1848 


Died January 22, 1875. 


Anthosv, Chari.ks L 


1863 


1874 


Died May, 1874. 


Applkton, William II 


.852 




Active in 1895. 


ASPINWALL, WILLIAM H 


1845 


1847 


Died January, 1875. 


Baldwin, C. C 


1884 




Active in 1895. 


Barton, William 


1849 


.884 


Died September, 1884. 


Battf-llf-, Lhwis K 


1868 


1870 


Died March ii, 1870. 




1849 


1856 






Died November 16. 1893. 


Bkneihct, Spkncek S 


i84S 


.85. 


Resigned: living in 1895. 


BoGERT, Cornelius R., M. U. 


1870 


1877 


Died November 11. 1877. 


Bogert, Henry K 


184s 


1848 


Died August 30, 1875. 




1848 


1859 


Died March, 1859. 




1863 
1866 


is,; 
.889 


Active in 1895. 

Died February 12, 1891. 

Resigned: living in 1895. 




Bristow, Benjamin H 


1885 




1845 


1847 




Buckley, William F 


1887 




Active in 1895. 


Bushnell, Orsamus 


1846 


1864 


Died August II, 1868. 




1847 
1846 


1864 
.846 


Died June 1, 1864. 
Died July 13, 1867. 


Carman, Richari> F 




.845 
1868 


1846 
1885 


Died November 6, i860. 
Died November 14. 1885. 
Active in 1895. 












Coleman, Robert B 


1846 


.84. 


Died October 31, 1882. 






1892 
.847 


Died January 6, 1894. 
Died November 26, 1855. 


COMSTOCK, Uavid A 


1845 




1845 
.849 
1852 
1848 


1847 
1852 


Died 1868. 
Died June 25, 1879- 
Died September 13. 186;. 
Died April, 1865. 






Dodge, Samuei. N 


1849 




1856 


1885 


Died March 30. 1890. 


DusENBURV, William C 


1849 


1867 


Died February, 1867. 


Fairchild, Charlr*; S 


1 891 




Active m 1895. 


Fairchild, Robert 


1850 


1852 


Died February 9. [877. 


Fisher, Selki S 


1878 


1884 


Died January, 1884. 


Franklin, Morris 


1847 


i88s 


Died October 27. 1885. 


Freeman. Alfred, M. I) 


■ 847 


1861 


Died February 8, 1861. 
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TR U ST E E b — Continued. 



Freeman, Flint 

Fuller, Uudlev U 

FuRMAN, John M 

GiBBS, Edwaku N , 

Grace, William K , 

Grant, Richarlj B 

Greek, George 

Harper, James 

Hekriuk, Jacob H 

Hicks, Henry W 

HiGGINS, ELIAS Ji 

Hone, Philip 

HorNBlOWek, William H. 
HoYT, Edwin 

HUtCHINSON, KiCHABIt J. , 

IRVIN. Richard 

Kkndall. Isaac C 

King, James G., Jr 

LANOnON, WOODBCHV 

Lewis, Walter H , 

LiNitSLEV, Caleb F , 

Ltvincstom, Schuyler 

Lrni.ow, Thomas W 

MAIRS. JllHN 

Martin-. Charles J 

Martin, Ehwahu 

Merchant, Aaron M 

McCall. John A 

Miller, Uaniei. S 

Morris, Robert H 

MoRKisoN, George Austi> 

Mortimer, Henry C , 

Mlser, Richard , 

Nelson, Henry A 

Nevins, Daviii 

Nixon, John M 

NnRBiE, Adam 

Osgood, George A 

Paine, Augustus G 

Patrick, William 



1863 



iti;. 

1845 



1849 
1865 
1892 
1885 
1846 
184s 
1845 
1852 
.855 
1867 
1846 
1893 
1849 
1846 
1894 



1894 
1846 
iRJS 



REHAHK&. 



185I 
1846 



1874 
1849 
1847 



1849 
1846 
1847 

lass 



1877 
1847 



iB6g 
1847 



Died May, 1879. 

Died March 18, (868. 

Died December n, 1884. 

Active in 1895. 

Active in 1895. 

Declined reelection. 

Died July 1, 1870. 

Died 1869. 

Died Januarj- 2, 1864. 

Died September 24, 1867. 

Died August 18, 1889. 

Died 1851. 

Active in 1895. 

Died May, 1874. 

Died August 2, 1869. 

Died June 27. 1888. 

Died August 18, 1878. 

Died June, 1S67. 

Active in 1895. 

Active in 1895. 

Died February 28, 1868. 

Died September, 1863. 

Died 1878. 

Died December?, 1885. 

Died 1SS8. 

Resigned: livinp in 1895. 

Died January 8. 1852. 

Active in 1895. 

Died April 9. 1878. 

Died October 23, 1855. 

Active in 1895, 

Active in 1895. 

Died August 10, 1893. 

Died December 13, 1861, 

Active in 1895. 

Died February 12. 1869. 

Died June 6, 1882. 

Died November 13, i88:. 

Active in 1895. 

Died September 8. 1875. 
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TRUSTEES — ConHnued, 



Name. 

Paxson, Samuel C 

Perkins, George W 

Potts, George H 

PuRDY, Richard E 

Randolph, Edmund D 

Reading, Richard A 

Reed, Almet 

Reyburn, James 

Rice, John 

Richards, Thomas 13 

Roberts, Marshall O 

Rogers, John L 

Sanderson, Edward F 

Seaman, Henry I 

Seymour, John F 

Seymour, William N 

Smull, Thomas 

Stearns, John N 

Steele, Hiram R 

Straus, Oscar S 

Strong, William L 

Studwell, Alexander 

SuAREz, Leonardo S 

SuYDAM, Henry, Jr 

Taylor, Robert L 

Tuck, Henry, M. U 

Valentine, John J 

Vandervoort, Peter H 

Wadsworth, Julius 

Wardwell, Jeremiah M 

Weeks, Rufus W 

Welch, Archibald H 

Wells, David A 

Wktmore, Prosper M 

White, Loomis L 

Whitney, William C 

Whittemore, Edward A. .. 

Williams, John E 

WooDHULL, Albert 

Wright, Charles, M. D. ... 



Entered. 


Ceased. 


1847 


1852 


1893 


• • • • 


1884 


1888 


1846 


1849 


1892 


• • • • 


1846 


1848 


1845 


1845 


1845 


1846 


1852 


1856 


1845 


1846 


1846 


1849 


1851 


1869 


1845 


1845 


1849 


1861 


1870 


1879 


1847 


1851 


1863 


1866 


1885 


1892 


1892 


* • • • 


1894 


• * • • 


1884 


• * • • 


1879 


1891 


1845 


1847 


1855 


1858 


1845 


1846 


1878 


• • • • 


1894 


• • • • 


1851 


1854 


1852 


1855 


1847 


1851 


1 891 


1892 


1882 


• • • • 


1894 


* * • • 


1845 


1847 


1875 


1892 


1892 


1893 


1877 


1881 


1858 


1868 


1846 


1847 


1877 


1883 



Remarks. 



Died July, i860. 

Active in 1895. 

Died 1888. 

Died January 14, 1849. 

Active in 1895. 

Died June 7, 1871. 

Died March i, 1880. 

Died 1849. 

Died September 10, 1856. 

Died April i, 1848. 

Died September 11, 1880. 

Died December 2, 1869. 

Died September 26, 1866. 

Died May, 1861. 

Died July 3, 1879. 

Died June 5, 1881. 

Died December, 1866. 

Resigned: died April, 1895 

Active in 1895. 

Active in 1895. 

Active in 1895. 

Died October 5, 1891. 

Died 1874. 

Died April 26, 1858. 

Died February 10, 1878. 

Active in 1895. 

Active in 1895. 

Died February 13, 1876. 

Died May 28, 1887. 

Died December 20, 1881. 

Resigned: living in 1895. 

Active in 1895. 

Active in 1895. 

Died March 18, 1876. 

Resigned: living in 1895. 

Resigned: living in 1895. 

Died April 15, 1881. 

Died September, 1877. 

Died August 31, i860. 

Died September 2, 1883. 



Errata. — Page 394. Mr. John N. Steams, formerly a Trustee of the Com- 
pany, is not dead. The error arose from the announcement of the 
death of another well-known gentleman bearing the same name. 
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\From **Fishers National Magazine" June, 1845.^ 

THE CURRENCY OF THE UNITED STATES. 

By James De Peyster Ogden. 

[Note. — This article is printed as an interesting reminiscence of the first President of the Company, and as an illus- 
tration of the fact that important questions still remain unsettled that were agitating the public mind fifty years 
ago. Undreamed of progress has been made in many things, but the currency and tarifT questions are still with 
us. It will be noted that Mr. Ogden's plan of a national currency based on United States bonds was practically 
that of the present time, without the currency is.sued directly by the Government, which is considered by many 
to be at the bottom of our present currency troubles. The number of State banks in 1845 was 707, with a total 
circulation of $89,608,711. The circulation under State banks reached its highest point in 1857, when it was 
$2x4,778,832 ; then came the great financial crash, and the next year it dropped to $155,208,344.] 

A STABLE currency is an essential element in the prosperity of a country. As a medium 
of exchange it becomes the representative of all property, and is, therefore, called not 
only the representative, but the measure as well as the standard of value. When de- 
fining the terms ** money" and ** currency," it is sometimes contended that money can 
only consist of coined gold and silver, and is not currency ; while currency is said to be 
a contract to pay money ; that not being the product of labor, it has no intrinsic value, 
being merely a representative of value — and both money and currency are alike deemed 
articles of commerce. These, however, can hardly be called definitions, nor, indeed, 
are they strictly correct as such. Some nations have nothing but gold and silver as a 
general medium of exchange. Do not the precious metals then constitute their cur- 
rency ? Bank notes can hardly be called an article of commerce, but gold and silver 
coin will pay a debt or purchase commodities in any civilized country. Again, it is 
quite true that bank notes are only a representative of value. Still, a value has been 
given for them, and value can again be obtained for them, and if they will purchase as 
much of any commodity as the amount of specie they represent would purchase, they 
answer the end for which they were designed, and constitute a currency, which in the 
ordinary acceptation of the term is called money. 

The United States have always had a paper currency, issued by banks chartered 
by the National or State Governments. An ordinance of Congress, during the war of 
the Revolution, established the Bank of North America in 1781, and after the adoption 
of the Constitution, the first United States Bank was chartered in February, 1791, and 
expired in 181 1. The second, chartered in 1816, ceased to be the fiscal agent of Gov- 
ernment in 1833, and its charter expired in 1836. 

Gold and silver alone, however, are a legal tender, and, accordingly, so far as 
laws can accomplish the object, our paper currency has always been redeemable in 
specie. There have been, nevertheless, three periods of suspension of specie payments 
by our banks : two partial, and one general. During the last war the banks throughout 
the Union, excepting in New England, suspended their payments. During the com- 
mercial and financial crisis of 1837 the suspension was general, but the banks in New 
York resumed payment in 1838; and in 1839, when the large State Bank of Pennsyl- 
vania, which had assumed the name of United States Bank, failed for the second time, 
and the banks South and West accompanied its fall, the banks in New York did not 
follow its example. All these departures from the specie standard of value took place 
when no United States Bank was in operation. During nearly forty years of our exist- 
ence as a nation we had a National Bank acting as the fiscal agent of Government, 
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exercising a controlling influence over the general currency of the country, and main- 
taining, at all times, the specie standard of value. The friends of such an institution 
have now no hope of its restoration, its opponents entertain no fear of its finding suc- 
cessful advocates, at the same time it is well to bear in mind that both the great political 
parties of the country have been at times alike the advocates and opponents of a 
National Bank. The first bank was passed during the administration of Washington, 
and was opposed by Mr. Jefferson, and the party of which he was the head. But when 
in power himself, Mr. Jefferson quietly acquiesced in the opinion that the institution 
was convenient and useful, and by approving certain laws establishing branches, etc., 
he even seemed to think that a bank might not be unconstitutional. Still his party 
refused to renew the charter in i8i i. But in 1816 the same party, under Mr. Madison's 
administration, brought forward and carried the bill establishing the second National 
Bank, against the opposition of the party that had created the first establishment. We 
thus find that the political founders of the first bank opposed the establishment of the 
second, while the opponents of the first became the creators of the last. The late bank 
was indebted for its fall more to its friends than its foes. It is not impossible that the 
next institution may owe its existence to those who at present claim to be its ene- 
mies, or at least its opponents; opinions may alter, and policy or necessity may produce 
the change. We have now been ten years without a National Bank or a National 
Currencv. 

The first experiment intended to furnish the better currency, was the State bank 
system, when the various institutions of the respective States became the creators and 
conservatives of the general currency. During its rapid course the greatest portion of 
the stock of those States that are now unable to pay their interest, was created, and 
prices of all commodities, and of everything that represented value, partook of the spirit 
of the wide-spread inflation. 

The better currency, as it was promised to be, was admitted by its authors to have 
proved a disastrous failure, long after the people, who had suffered from its operation, 
had come to the same conclusion. An attempt at a still better currency, therefore, be- 
came necessary; and as one extreme is sure to beget another, the specie Sub-Treasury 
system became the next experiment. The idea, however, of making specie alone the 
currency of the Union, was found to be somewhat too Spartan to find favor with the 
country, and accordingly the plan was never carried out in the spirit in which it was 
conceived, for checks and certificates of deposit and bank notes, continued to be em- 
ployed in its operation, until, having been condemned by the people in 1840, the Act 
was repealed in 1841. The next and last experiment proposed, was the Exchequer of 
Mr. Tyler's Cabinet ; but the leading feature of Executive control, which gave it the 
character of a Government Bank of the worst description, destroyed its chance of success 
with Congress, and the Exchequer hardly found friends enough to usher it into notice. 
Since the crisis of 1837, more than three hundred millions of State, bank and other 
stocks, have been stricken out of existence; and now, under altered circumstances, 
indeed, but with lessened capital, diminished resources, with but the shadow of our former 
credit abroad, and a want of confidence at home, we are — as we were, when the national 
deposits were intrusted in 1833 to the State banks — without a system of currency. In 
almost every State of the Union the banking capital has been seriously impaired ; very 
few, if any, of our Western or South- Western States can be said to have any currency at 
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all. New England being essentially a manufacturing people, has escaped with less loss, 
and maintained the standard of her currency with less difficulty than any other portion 
of the Union. New York, however, maintained the integrity of her position, during 
the trying period of 1839, with equal credit and success, and has since well preser\'ed 
the character of her currency. The want of a sound and uniform and sufficient currency 
for the whole country was never greater than at present; but every State is left to its 
own resources to accomplish, in the best way it can, what we have always been led to 
consider an object of national concern. 

A few of the States have become enamoured of the free banking plan, as it is 
termed, of our State, requiring bank issues to be based on special security. The security 
was allowed at first to consist of real estate and all State stocks. It is now confined to 
stock of our own State, and of the United States. The plan, however, is but another 
expedient, that may have a conservative tendency for a time, but it is likely to prove 
fruitful of error hereafter, for, like all expedients of this nature, it is certain to change 
with circumstances. 

During a period of restriction and want of confidence, as at present, the system tends 
to contract the available means of the banks, by withdrawing so much of their capital. 
In times of confident speculation and advancing prices, a temptation would be held out 
to the States to create stocks on which their own banks could issue notes, and they might 
thus supply the necessities of the States and uphold the general spirit of speculation. 

Without concert of action or unity of design, without power to create an union of 
strength or the means of forming any efficient co-operation, strong in one section of 
the Union and weak in the other, as unable to afford relief, as unwilling to share respon- 
sibility, without the power to regulate the inland or to control the foreign exchanges of 
the country, — the various local institutions of the different States now constitute the only 
source of power, not only to furnish a circulating medium, and a representative of value, 
but to resuscitate and preserve the currency and credit system of our extended republic. 
We cannot so far forget the maxims of prudence or the lessons of experience, as to sup- 
pose that a stable currency can be formed out of such materials as these, nor can we 
consent to surrender our previous convictions and subscribe to that change of opinion, 
in reference to the system, hitherto so successful, as to admit the necessity of the **odor 
of nationality" to-day, and describe it as an ** obsolete idea" to-morrow. We believe, 
on the contrary, with Mr. Madison, who, in 1816, in his message to Congress, said: **But 
for the interests of the community at large, as well as for the purposes of the Treasury, 
it is essential that the nation should possess a currency of equal value, credit, and use, 
wherever it may circulate. The Constitution has intrusted Congress exclusively with 
the power of creating and regulating a currency of that description." 

In the absence, however, of any effort or any intention to change the present sys- 
tem, our attention should be directed to such measures Jis are likely to accomplish the 
important objects of affording aid to our credit system, and maintaining the value of 
our currencv. 

The system of protection to domestic industry against the efforts of foreign rivalry, 
whereby to prevent excessive importations, and avoid to any injurious extent an export 
of specie, arising from an unfavorable state of trade, is among the most effectual means 
to maintain the stability of the currency. And, on the other hand, an efficient aid from 
the general (}overnment, in support of State credit, would not only completely restore 
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our national credit, but immediately add a large amount of active and convertible capital 
to the productive means of the country. 

The establishment of manufactures in a country possessing the natural advantages 
essential to success, tends directly to stimulate industry of the most useful as well as the 
most productive kind. Science is encouraged to lend its aid to the arts; improvements 
in machinery tend to abridge labor, and reduce the cost of production. The inventive 
genius of the country becomes stimulated and rewarded, and we thus facilitate the prog- 
ress and accelerate the accumulation of wealth. Trade being an exchange of commo- 
dities or, as it is usually termed, of equivalents, it is plain that the nation whose labor is 
so directed as to produce the greatest value exchanges with others to the greatest ad- 
vantage, and accordingly the country which gives its raw materials in exchange for 
manufactures labors to a disadvantage ; the power of machinery and the complicated 
works of art being arrayed against the labor of man and the simple operations of nature. 
The encouragement of manufactures in the United States, by means of protective 
duties, renders us independent of foreign nations for those supplies required for the con- 
sumption of the great bulk of the people, and in this way, aided by the facilities of 
international communication, each one supplies the other on the cheapest terms, with 
the various products of their respective industry and skill. 

As a general rule, applied to products of general consumption, home competition, 
when stimulated and encouraged by protection, is certain, in its turn, to protect the 
consumer against permanent high prices. The agriculturist therefore purchases his 
goods at little or no greater cost than if they had been made by the poorly fed and 
cheaply paid labor of Europe ; while he sells his surplus produce higher in consequence 
of the home demand, which but for the employment of manufacturing industry would 
not have existed, at the same time he finds a steady and a certain market. 

Our grain finds no sale in Europe.* Occasional scarcity furnishes only an inci- 
dental demand, and should England open her ports to-morrow to the admission of 
bread-stuffs, at a moderate duty, the Baltic and Black Seas could supply her wants 
cheaper than we could. It is plain, therefore, that if the agriculturist finds no pur- 
chasers abroad he must depend upon the home market for the sale of his produce, and it 
is equally evident that he can only find purchasers among those who are consumers and 
not producers, and they can find the means of purchasing what he raises only as manu- 
facturers; and accordingly it follows that, were it not for the home market the agricul- 
turist would be unable to obtain his required supplies of manufactured articles. 

The planter of cotton, however, insists that he is injured by a protective tariff. 
For, as Great Britain requires his cotton, he could obtain directly, in return, her cheap 
manufactures, were it not for the protection afforded to home industry. 

But he forgets that our tariff secures for him another purchaser, while it opens 
another and a nearer market for his cotton, that increased means beget increased con- 

*Thc Walker tariff bill was passed in July, 1846, and went into effect the following December. 
The British tariff, enacted in March, 1845, removed the duties from cotton and lumber, and the repeal 
of the "com laws" in June. 1846, reduced the duty on grain and provided for its entire removal at the 
end of three years. Schouler says of the Walker tariff: " Great Britain gained no advantage under it 
for which a full equivalent was not given in return. * » * Hitherto American wheat and grain 
had been excluded from the ports of every nation in Europe; and of flour, England, in 1844, imported 
more than twice as much from her American colonies as from the United States." — Vol. iv.,pp. ^i6-^iy. 
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sumption, while competition ensures a moderate price for the supplies he requires of the 
manufactured article. If no cotton was manufactured in the United States, there would 
be an increased supply sent to Great Britain, equal to between one-third and one-fourth 
of her consumption of American cotton. This additional supply would necessarily 
reduce the price, while an increased demand from our increasing population would 
have no tendency to reduce the price of her manufactures in a market of which she 
would then have entire control. If we estimate the present value of cotton consumed 
in the United States at twelve millions of dollars, the manufactured product is between 
three and four times that sum. Here, then, are between two and three additional values 
beyond the cost of the cotton, retained at home as wages of labor, and interest or profits 
on capital. And, in order to advance the interests of the industry thus rewarded, and 
of the capital thus employed, railroads and canals are constructed with a view to extend 
the markets for the manufactured products, and reduce the cost of transportation on the 
bulky articles of agricultural products, as well as of the raw material required by the 
manufacturers. By these means, the interest of all classes is promoted, and capital, 
seeking employment, becomes distributed through all the varied channels of circulation. 
It is not easy, therefore, to perceive how the cotton planter would be benefited by having 
Great Britain as the purchaser of the cotton now consumed in the United States, and 
the sole source of supply for the cotton goods he might require, for not only would all 
the advantage be on her side, but he himself would be a serious loser, for by encour- 
aging and rewarding home industry, all parts of the Union, whether furnishing producers 
of cotton or of grain, or manufacturers, and therefore consumers of each, are equally 
and mutually benefited. The planter has an additional market and an increased num- 
ber of consumers; the agriculturist is certain of a sale for his produce. Commerce 
profits by the increased and accumulating means of the country, augmenting both the 
imports and the exports, and becomes possessed of new and varied products, with which 
to prosecute her voyages to distant parts of the world. The capitalist becomes confident 
in his investment, and industry feels sure of its reward ; excessive importations are pre- 
vented — the duties remain as a security on our hands, and are not exported in specie, 
as part of the cost of the imported article; an unfavorable balance of trade is thus 
avoided, and the means of the people are increased, instead of the country becoming 
impoverished. But a tariff of incidental or accidental protection, which looks to revenue, 
and nothing else, which may be high to-day and low to-morrow, as chance or necessity 
may determine ; which is fixed and steady neither in principle nor practice ; which is 
governed by no maxims of public policy, and designed to promote no end or object 
connected with the public good; — would be certain to depress the industry, destroy the 
confidence, and blight the prosperity of the country. 

We allude not to the present tariff, as a model of perfection. It seems to have 
been matured and prepared without sufficient reflection or the requisite information ; 
many articles are charged unnecessarily high. Railroad iron, cheap as it was in Eng- 
land, when the tariff was imposed, might have been admitted at a moderate duty for a 
limited period. A warehousing bill should have been engrafted upon the tariff policy, 
as a system required by the operation of a protective tariff, and essential to the interests 
of commerce.* But the principle of protection is what we contend for — it is identified 

*The warehousing system was established by the Congress which was in session when this article 
was printed. 
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with all interests, and with the prosperity of the whole country, and is absolutely re- 
quired to maintain the stability of the currency. The necessity of restoring the credit 
of the non-paying States of the Union, on the ground of private interest and public 
policy, of individual character and national fame, is among the most urgent and press- 
ing of our wants. One hundred and twenty-three millions of State stock, that appears 
abroad nearly in the light of the public debt of the United States, is either greatly depre- 
ciated or almost without value in the money markets of Europe. When any stock of 
our paying States now becomes due, it is remitted and not reinvested, while such of 
them as are salable here gradually find their way to this market for **sale and returns.'* 

There was a time when confidence in our State stocks abounded; for when appre- 
hension was entertained for the financial and political state of Europe, the stocks of this 
country were looked to as a security beyond the reach of accident or disaster. It was 
then said. There I can invest, and rest secure. There have I placed a portion of my 
fortune. There have 1 secured a part of the property of my wife and children, and there, 
when I shall have left them, they can look with confidence for principal and interest. 

These were once the consoling reflections of many of the capitalists and annuitants 
of England and the Continent. Such was once the proud and enviable opinion enter- 
tained of us and of our country. But during 1836 and a part of 1837, that period of in- 
flation, the States issued their stocks to create banks and construct canals and railroads, 
the interest on which, since the destruction of bank capital and the suspension of the 
public works, they are unable to pay; and the principal of which, however honest may 
be their intentions, however sincere their efibrts, we fear they will never be able to dis- 
charge in full ; for, after the long delay that has occurred, the unaided resources of those 
States, with the continual iacrease of debt caused by the accumulation of arrears of 
interest, will hardly be sufficient to discharge their heavy indebtedness. 

Are the States, then, without resources? Is there no common fund from which 
they could obtain relief? Has the general Government no power or right to apply that 
fund, or anticipate, by its own credit, the necessary means to pay the interest and secure 
the principal? It is quite true that the public lands present an available resource, con- 
stituting for the future an inexhaustible revenue. It is also true that we have a Federal 
Government, required by the Constitution to provide for the general welfare. But it is 
deemed improper to pledge the public lands, although they belong to the States; it is 
deemed unconstitutional to aid the States, because the Constitution has nowhere, in ex- 
press terms, authorized the Federal Government to do so. 

It is true that just after the adoption of that instrument, the debts of the States 
were assumed by the general Government. As these debts, however, were incurred for 
the common defence, during the war of the Revolution, the claim of the States may 
have been stronger ; but the right on the part of the Government under the Constitution 
is still the same. Then, however, the debts were actually assumed and paid — now the 
Government is only asked to retain, in its own hands, the security belonging to the 
States, to exchange its own obligation for that of the States, and pay itself, should the 
States still prove unable or unwilling to comply with their engagements. If an Act were 
passed authorizing the issue of three per cent, stock of the United States, by commis- 
sioners appointed for the purpose, in exchange for the stock of any State that should 
appoint commissioners to receive the proceeds of their public works, and of a moderate 
but certain tax, to be appropriated to the payment of the interest of the debts, pledging 
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also to the general Government their quota of the sales of the public lands, national 
and State legislation would unite for the public good. The national credit would be 
granted until the resources of the States should render it unnecessary. The public 
creditor would be satisfied, the fiiith of the States would be redeemed, and the credit of 
the Union restored. 

The plan is simple, the means would be effectual, and the result would prove an 
incalculable blessing, while the existence of the national debt thus created would be 
known and felt only by the benefits it conferred. Yet no politician is bold enough to 
bring forward the measure, no senator moves in its favor, no party espouses the cause 
of the country. 

A public writer in France has said: "America could easily replenish the public 
coffers and pay her debts by submitting to moderate taxation. There are not in her 
public councils men of sufficient moral courage and patriotic spirit to brave the unpopu- 
larity of the true measures, and teach the Democracy its true interests. Therefore is 
the United States in a condition unworthy a free people." 

Yet there are statesmen among us who contend that we require no other system 
of currency than the one we now possess ; that a protective policy is unnecessary ; that 
the indebted States require no aid from the general Government, and if they did, that 
it would be unconstitutional to grant it. In the meantime it is to be feared that the 
debts of Texas, with its uncounted and uncertain millions, will be paid out of the public 
treasury or recognized as a public debt, before that of Illinois or Maryland, part and 
parcel of ourselves, shall be provided for or cared for, although they have the means, 
by a pledge of their portion of the public domain, to provide ample security for the final 
payment of their debts.* 

The sentiment of love towards our country-, and of pride in her institutions, has its 
origin in the best feelings of our nature. But it requires to be strengthened by expe- 
rience, and sanctioned by our understanding. Our early affections, sustained by the 
consciousness of the diffusion of the benefits and advantages conferred by equal laws 
and liberal institutions, strike their roots broad and deep, as we become convinced that 
all feel the influence and share in the blessings of a well-administered Government. An 
enlightened constituency, whose dearest rights and interests are at stake, are entitled to 
expect not only good intentions, but a reasonable share of intelligence also, on the part 
of their representatives in the national councils. But where is our hope, when we find 
that the prostration of State credit is treated with indifference ? That no effort is made 
to redeem our character, while our name is becoming a by-word and reproach among 
the nations of the earth? Is there no fear that at last, as a people's confidence is 
shaken, their attachment may become weakened, when they find that no measure is 
proposed, none likely to be adopted, to retrieve the sinking honor of the States? Must 
we become still more and more convinced, by sad and dear bought experience, that this 
cruel neglect, this willful indifference, has not only prostrated the credit of the nation, 
and injured the character of the people, but that it must tend inevitably to tarnish the 
fame and undermine the foundations upon which are to rest the future happiness and 
prosperity of our country. 

* Texas was finally paid $10,000,000 to relinquish her claims to territory beyond her present 
boundaries. 
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